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DURABILITY, strength and attractive appearance are to be found in every 

item of Stanley Garage Hardware. Heavy garage doors swung on Stanley 
1458 thirty-six inch ball-bearing hinges cannot sag or warp, and they always 
close easily and weather-tight. They never fail to look well, work well and wear 


well. One way we help you sell Stanley Garage Hardware is 
described on page 85. Turn to it now. 


THE STANLEY WORKS, New Britain, Conn., U.S.A. 


New York, 100 Lafayette Street Chicago, 73 East Lake Street 





Table of Contents, Page 47 Index to Advertisers, Page 126 
Situation and Help Wanted and Business Opportunities, Pages 124-125 
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GARDEN HOSE 


Standard the World Over 


Write today for samples of Ther- More than twenty years of experi- 
moid Garden Hose. See for your- ence have taught the Thermoid 
self its quality and the complete- Rubber Company the best ma- 
ness of the Thermoid line. terials and processes to use in mak- 
ing high-grade hose. Every foot 
is carefully tested and inspected. 


You will see why Thermoid Gar- 
den Hose is acknowledged to be 
the standard for quality. And every foot is guaranteed. 


FLEXOID 

Special in both quality and construc- 
tion. Very flexible, light and will not 
kink. Constructed with four plies of 
duck and braided cover. Tube, cover 
and friction of high quality stock. 
High pressure. Should be carried in 
every stock as a high-grade hose. 
Guaranteed. 


SAXONOID 
A five-ply hose of light weight, special 
duck of great strength and durability. 
Excellent friction, tube and _ cover. 
Very flexible and durable’ For lawn 
or garden use, and especially recom- 
mended for florists, gardeners and con- 
tractors. High pressure. Guaranteed. 


TRUMPOID 
A five-ply hose of special quality, high- 
grade sheeting. Excellent quality of 
friction, cover and tube. Combines 
lightness with strength and durability. 
A popular brand, very serviceable. 
Recommended for greenhouses, lawns 
and gardens. Medium pressure. Guar- 


Rubber Company 


TRENTON, N. J. 


Makers of ‘‘Thermoid Brake Lining’’ and “Thermoid Tires”’ 


New York Philadelphia St. Louis Detroit San Fr 
Chicago Pittsburgh Indianapolis Boston 











| Write today for samples 
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Efficiency 


In 1863, in the southern part of Kentucky, a 
band of guerillas, not recognized by the Confeder- 
ate government, attempted to rob a planter known 
to have a large sum of money in his house. 


The enterprising Kentuckian, was supplied with 
a sixteen shot Henry rifle, using the old .44 rim 
fire cartridge. In anticipation of such an emerg- 
ency, he had constructed a strong block house 
commanding the residence and stables. 


When the planter was warned by the frightened 
negroes about the place, of the approach of the 
guerilla band under the leadership of «Tinker 
Dave,” he seized his money box, his Henry rifle 
and cartridges and took refuge in the block house. 


Within a short time the plucky planter had killed 
eight of the marauders and wounded ten more so 
severely, that the outlaws were glad to beat a hasty 
retreat, before help summoned by the negroes 
could arrive. 


Three years later, Hon. O. F. Winchester, who 
was then Lieutenant Governor of Connecticut, 
recognized the merits of the Henry rifle, bought 
up the patents and organized a company for its 
manufacture. 


During the intervening half century, Winchester 
repeating rifles, have earned an international 
reputation for efficiency and reliability under all 
conditions. 


That’s why every one thinks of superior arms 
and ammunition when mention is made of 


WINCHESTER 








pe 
PBs 
i 
ore 
ca 
=f 
“a 
ye 
at 
et 
oe | 
1 
4 
a 


ee 


ee leno alana fener iee 


te odire 


TE aia a PE Rie 


oe 


= Se ABS 





HARDWARE AGE April 26, 1917 


WALWORTH 


Scientific “m Treatment 
§ 
ey Strength and Toughness 


———— Reducing 
Breakage to a Minimum 





Best Known Are Easiest 


The Genuine WALWORTH STILLSON ns i: 
Saves Time in Selling 


and 
Makes Satisfied Customers 


Vea Cnt 
i i=. 
Walworth Mfg. Co Ue to 2tin, Steal Handle 
a * 
BOSTON (‘ee 


NEW YORK CHICAGO 36- and 48-in. Steel Handle 
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Analyze 
Its Strength! 


QA 






You have often seen in our advertis- 
ing the plain statement that the Coes 
steel handle wrench is 35% stronger 
than any wrench made by competitors. 
It’s a strong point and it can be backed 


~ COES 
Steel Handle 
WRENCH 


is made up of five solid parts only. The bar is of best 
steel, fully hardened and cold swaged. The jaw is 
extra heavy semi-steel and hardened. The screw is 
hardened and in the ball bearing sizes has a polished 
and hardened ball race. The ball is a first-quality 
standard-bearing ball fully hardened. The handle is a 
semi-steel casting internally supported and retained by 
cross riveting. 


=f Sieidddddael 


These features make the Coes wrench 35% 
stronger than any other—actual test has proved this 
many times. 


Sell it on its merits. 






SHOWING BALL) i 
IN FACE OF BAR 





STEEL SHELL HANDLE, 
INTERNALLY SUPPORTED 


Coes Wrench Company 


Worcester, Mass. 


J. C. McCarty & Co., 29 Murray Street, New York 
J. H. Graham & Co., 113 Chambers Street, New York 
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Your Machinists’ Tool Trade 

Becomes An Important Part arse wpm 
bd t 

of Your Business When You eo ee es 


Carry B. & S. Tools Brown & Sharpe 


Machinists’ 
Tools 


Rigid inspection maintains this 
unvarying quality of materials 
and workmanship resulting in 
satisfactory service,accuracy and 
fine appearance. That's Why— 


Every Sale ofa B. & S. Tool 
Makes a Friend for the Dealer. 


Every mechanical operation is pro- 
vided for in this extensive line of 
machinists’ fine tools—provided for 
ina way that has caused tool makers, 
machinists and manufacturers to 
rely on this world-known line for 
over half a century. 
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We Protect the Dealer. Catalog 27 on Request. 
A Stock of Tools is carried by our Chicago Office and Store, 626-630 Washington Boulevard, Chicago, Ill. 


BROWN & SHARPE MFG. CO. 


PROVIDENCE, R. I., U.S. A. 
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Dealers This Is the Year to Sell 


Sheep Shearing Machines 
And Here Is the Machine to Sell 


Stewart No. 9 Ball Bearing 
Sheep Shearing Machine 


THE MACHINE TO BUY 



















This machine is the result of twenty years’ experience and 
experiments in making a hand-power shearing machine that 
will turn easy and shear fast. 


The gears are made of the same tool steel as in the Stewart 
No. 1 horse clipping machine and are enclosed in the same 
manner ; however, the balance wheel is larger, as more power 
is needed for shearing. 


All universal joints of the shaft are ball bearing and the shear 
head itself is also ball bearing, with the result that great power 
and speed are acquired with little exertion. 


The shear used on this ma- 
chine is the new Stewart No. 7 
ball bearing head. It is in 
keeping with the rest of the 
machine—a great step in ad- 
vance of any mechanism 
heretofore used. 


The saving of time and gain 
in wool will soon pay for this 
: ac Joints and Solid 
machine on as small a flock as cont ane, or the 
ten sheep. Will take care Stewart No. 9 


Sheep Shearing 
of 500. Machine. 





Showing the Ball 
Bearings in the 








DEALERS 


The No. 9 Shearing Machine will get 15% more 
wool than can be secured by hand shearing, to say 
nothing of the saving of time and better treatment 
of the sheep. 


The 15% increase in the clip of even a small band 
of sheep will more than pay for a Stewart No. 9 
Machine. 


Any sane owner of a dozen or more sheep cannot 
help but be interested. 








Weight, boxed, 50 lbs. 


Price, including Stewart No. 7 Ball Bearing 
Shear Head, 4 combs and 4 cutters, 





50 This Machine is Guaranteed to Make 
$] 1. Good or Money Will be Refunded 


Chicago Flexible Shaft Company 


606 NORTH LA SALLE STREET, CHICAGO, U. S. A. 


NEW YORK BRANCH: 16 and 18 Reade Street 
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HONOR—QUALITY 
STRENGTH—SERVICE 


A LL of these have been found 
} in NICHOLSON FILES for 


more than half a century. 


For their keen cutting qualities, 
long life and general dependability 
they are unequalled. 


Through sheer merit Nicholson 
Files have become the standard 
and are demanded by careful file 
users and buyers. 

Their shape and cut, quality and 
temper of steel are guaranteed. 
Have you seen our catalog and 
booklet “File Filosophy’? They 
are both decidedly interesting. 


NICHOLSON FILE CO. 


PROVIDENCE, R. L, U.S. A. 


April 26, 1917 
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Armstrong Cork Co. # sions cok co . 
: ' Linoleum Dept., No. 93, Lancaster, Pa. l 
LinoleumDept Lancaster, Pa. | Please send prices and samples of Armstrong’s Linoleum; 

§ also free book describing selling helps. 
GeorgeBSwayne : 
. tw { 
Selling Agent ; RUMOR Fa ons ase Sadan Aad aNORT ib cents died aneesanacde , 
t 
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Dd You Sell Her the Linoleum? 
. s 
This is a corner of a typical kitchen, and there are many similar ones in 
your community. Count the articles that came from a hardware store— 
sink, stove, pans, kettle, mop, bucket, and perhaps the chinaware on the 
kitchen cabinet. 
But did you sell her the linoleum? It is but natural that she should buy 
it where she buys practically everything else for her kitchen—at the hard- 


ware store. 
Circle A 


Armstrong’s (A) Linoleum 


Reg. U. 8S. Pat. Off. 


is preferred by most hardware merchants because of its attractive patterns and 
durability. The many artistic colorings and designs will appeal strongly to 
your women customers. ; 

The entire line of 321 patterns is shown, in Retailers of Armstrong’s Linoleum are 
actual colors, in the Pocket Size Pattern also entitled to free window displays, lantern 
Book, a complimentary copy of which will be | slides, newspaper cuts, pennants, show cards, 
mailed you on request. car cards, hangers, etc. 


Mail the coupon for prices and literature. "™"& 
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WHEN ORDERING 


STILLSON WRENCHES 


Demand TRIMO With the 


Steel Frames and Nut Guards 


Of all Stillson Wrenches 
TRIMO is 
the Best 


Send for Catalog No. 133 


MADE BY 


TRIMONT MFG. CO. 


55-71 Amory Street Roxbury (Boston), Mass. 
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Absolutely 
Guaranteed 


They sell easier— 
giving greater 


Satisfaction 
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TEEL SAWS 


Sell More Atkins Saws 


Take advantage of their superiority over 
other makes and their popularity among me- 
chanics who use only the best tools 






















Get our literature—trims, cards and seasonable 
advertising. Request our assistance, for we re certain 
it will mean increased profits and larger turnover. 






Write at once—Spring is here 


E. C. ATKINS & CO., Inc. 


Established 1857 


The Silver Steel Saw People 


Home Office and Factory, Indianapolis, Ind. 
Canadian Factory, Hamilton, Ont. 


Branches carrying complete stocks in all large distributing centers as follows: 









Atlanta Minneapolis Portland, Ore. Vancouver, B. C. 
Chicago New Orleans San Francisco Sydney, N. S. W. 
Memphis New York City Seattle Paris, France 







Messrs. John Shaw & Sons Wolverhampton Limited, Wolverhampton, England, Agents 
for Great Britain 
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A 30-Inch Saw 


With an Iron 
Handle— 


SIMONDS 
Docking Saw No. 348 
Sells Readily to 


Bridge Builders, Scale Builders, Farms, Lumber Yards, Lumber 
Docks, and to Carpenters for cutting framing timbers or for any 
work too heavy for a regular hand saw, but not enough for a cross- 
cut. Full breasted blade, teeth 4% points to the inch, 18-gauge, 
taper ground. 


Put something new up to your trade. That’s what keeps them in- 
terested in your store. This Docking Saw will interest them. Send 
along your order at once for a few saws. List price $30.00 per 
dozen. Regular Dealer’s Discount. 


SIMONDS MANUFACTURING COMPANY 


“The Saw Makers” - - Established 1832 


17th Street & Western Avenue, CHICAGO FITCHBURG, MASS. St. Remi St. & Acorn Ave., MONTREAL QUE. 


NEW YORK CITY SAN FRANCISCO, CAL. MEMPHIS, TENN. ST. JOHN, N. B. 
PORTLAND, ORE. VANCOUVER, B. C. SEATTLE, WASH. LOCKPORT, N. Y. 
NEW ORLEANS, LA. LONDON, ENGLAND 
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Keep Your Eye on 
This Trade Mark 


You know what the famous old 
marks—"‘Little Giant,’’ “Lightning,” 
““Green River’ and “‘Smart’’ mean to 


users of screw cutting tools. 

The GTD mark means all of this 
and more—it means that the organi- 
zation back of these trade names 
(Wells Brothers Company, Wiley & 
Russell Mfg. Co. and A. J. Smart 
Mfg. Co.), now work as one unit to 

perpetuate and if possible 

to improve the high stand- 
ard of quality of their 
taps, dies, screw plates, 
reamers, gages and 
threading machines. 


A 
Daring 
Publicity 


Program 


Not only are we using increased adver- 
tising space in the important trade pub- 
lications, but we are making a big, broad, 
general appeal in several national publi- 
cations, such as 


Saturday Evening Post 
Popular Mechanics 
Scientific American 
Literary Digest 


What This Means to the Dealer 


This means a tremendous publicity for 
our GTD trademark and a prestige for 
our tools that must result in increased 
sales over the hardware counter. 


Watch for our advertisements Rta. v. 8. PAT. OFF. 
in Leading Magazines 


We still have a few copies of a pamphlet 
issued to our salesmen and representatives 
announcing our advertising and selling 
plans. They are not secret. If you would 
like a copy, say “Send me GTD Plans.” 





No. 37 Catalog shows the complete G. T. D. line of Taps, Dies, Screw Plates, 
Reamers, Gauges, and Threading Machines. Send for your copy—now. 


New York, 


Greenfield Vapan1DieGorporation "5" 
13 So. Clinton St 
Gages Tap s Dies 149 Queen Vitoria St. 


Canadian Factory, 


Wells Brothers Co., 


Greenfield,Massachusetts USA. “Sr. 
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Extensive National 


Advertising 
for 


Disston Saws and Tools 


Began March 17th 


In addition to the work we have done for years in sup- 
porting the trade by advertising of various kinds, we take 
pleasure in announcing that beginning with a 


Full Page in the 


Saturday Evening Post 
March 17th 


large space will be persistently used in the leading publications of 
national circulation, and also the most important national agricultural 
papers. Millions will see Disston advertising regularly. 

This Disston advertising is going to make new customers for 
Disston products because it is going to increase vastly the number 
of buyers who know the name of Disston and what it stands for. 


Henry Disston & Sons, Inc. 
Philadelphia, U.S. A. 
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SARGENT Locks and Hardware 
Give Security and Style 


to Every House 


HOW home-makers the su- 
S periority of Sargent hard- 

ware in security, service and 
appearance, 


Quote for a complete equipment 
before the building is erected. The 
Sargent-line is so varied that har- 
mony with any architectural de- 
sign is assured and as long as the 
building stands the service will 
continue to give satisfaction. 


SARGENT & COMPANY 


Manufacturers 


New Haven, Conn. New York 
Boston Chicago 


SARG 


REG. U.S. PAT. OFF. 
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Wickwire Cortland 
Brothers New York 


nc. 


There's more than one reason for the popularity and selling strength of Wickwire product, but all 
of them can be traced back to the idea of giving the best value and highest quality possible. 

We mine our own ores, operate our own blast furnaces, open hearth mills, rod and wire mills, etc. 
In short, we control every step in the manufacture, and therefore can regulate the quality from the 
beginning to the end. Nothing but the best is allowed to pass. Ask your jobber for prices. 
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The beauty of a home is dominated by its surroundings. 
Beautiful lawns, trees, shrubs, walks and flower gardens 
denote the taste of the owner. Special care should be used 
in the selection of the proper fence. The beauty of other 
work may be marred if the fence is not in harmony with its 
surroundings. 


Fxceesior Rust Proof Fence, the quality fence, gives 
Brano™ home property its proper distinction. The 
dealer who carries it in stock commands brisk sales to per- 
sons who desire to make their home grounds beautiful. 


Excelsior Brand Rust Proof Fence is notable for its 
patented steel clamp at every intersection, holding the wires 
tightly season after season. The large smooth wires have 
maximum strength. The completed fabric is GALVAN- 
Sar AFTER poole by the Excelsior Rust Proof 

inish. 


If your jobber cannot supply you write us. 


Wright Wire Company 


Worcester Massachusetts 
Boston New York Philadelphia Chicago San Francisco 
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WIRE SCREEN CLOTH 


Heavy Zinc Coated 


AFTER WEAVING 
12 Mesh—14 Mesh—16 Mesh—13 Mesh Extra Heavy 


There are much wider varia- 
tions of quality in the class of 
Galvanized - After - Weaving SP vinslity 
wire screen cloth than in any LOBE | 
other grade. oa WIRE | 
|*3 e md 

For many years OPAL has | Soe] 
been the standard by which ie 


all others are judged. 





ORDER THROUGH YOUR JOBBER 


New York Wire Cloth Co. 


233 BROADWAY, NEW YORK WORKS—YORK, PA. 
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ANNOUNCING A 
NEW DESIGN IN 


COMMUNTIY» 
PLATE 


DELIVERY MAY Ist. ASK YOUR JOBBER’S 
SALESMAN TO SHOW YOU THE LINE 
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Women Talk About PYREX 


It makes baking easy—saves fuel and time in the kitchen in 
preparing food—requires fewer dishes, food is served from the same 
dish in which it is baked—and it removes a lot of the drudgery of 
dish-washing, for PYREX< is easy to wash and easy to keep clean. 


Transparent 


OVEN-WARE 


TRACE MARK REG Has the name on every piece 


A woman quickly learns of these many advantages of Pyrex,and she 
tells her friends and neighbors about it—thus starting a community demand 
that grows rapidly. 

Merchants who sell Pyrex know it is a stock that turns over frequently, 
they like it because it brings the housewives to their stores—and because it 
is guaranteed against breakage in actual oven use. 

PYREX is nationally advertised and special service is given dealers to 
help make sales. 





Pyrex Sales Division 


CORNING GLASS WORKS 
108 Tioga Ave., Corning, N.Y., U.S.A. 
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The Business 
Exchange of the 


Hardware Trade 
PPROXIMATELY 17,000 hard- 


ware firms subscribe to Hardware 

Age. It is read by the proprietors 

and managers of retail stores, 
their salesmen, the officials of jobbing 
houses and their traveling salesmen as 
well as by manufacturers in the hard- 
ware field. 


The Business Exchange of Hardware Age 
brings together at minimum cost those 
desiring to buy or sell stores or equip- 
ment, salesmen and jobbers, retail mer- 
chants and manufacturers. 


The following extract is from one of the 
many letters received each day from a 
satisfied advertiser who has been well 
served: 


“The writer was amazed with the number 
of inquiries received, and as a result we 
have satisfactorily filled the position.” 


The Business Exchange is producing results like 
this because it receives the attention of thousands 
of wide awake, hardware merchants, manufac- 
turers, salesmen, etc., who read Hardware Age 
each week. 


Rates for Non-Display Advertisements 


Situation Wanted advertisements cost 50 
cents for 25 words or less, plus 2 cents for 
each additional word for each insertion. 


Help Wanted and Business Opportunity 
advertisements cost $1.00 for 50 words or 
less plus, 2 cents for each additional word 


for each insertion. 


Seven words are required for a box num- 
ber address and should be added to the 
number of words in the body of the adver- 
tisement when figuring the cost. 


To prevent delay, cash in full for the total 
number of insertions should accompany 
order. 


Display Advertisements 


naturally dominate the page and attract the 
reader’s attention first. Rates for this form of 
advertising are based upon the size and num- 
ber of insertions. Send for rate card. 


HARDWARE AGE 


239 West 39th Street New York 
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ROLLER SKATES 





No. 5. Adjustable. 


A practical model made only of highest quality steel, with 
extra fine leather strap. A perfectly finished and durable 
skate representing the well known high standard quality of 
Union Hardware Company products. 


WE ARE READY TO MAKE PROMPT DELIVERIES 











DOG COLLARS 





No. 7208 


A long experience in the Dog Collar business has proved 
to us that a complete line of a few but popular styles will 
bring the most satisfactory results to both retailer and jobber. 
Our new line, illustrated in our 1917 catalogue, now ready 
for distribution, has been established with this in view. 


UNION HARDWARE CO. 


NEW YORK OFFICE: 


99 Chambers St. Torrington, Conn. 
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LAWN HOSE 


One Key to 
Customer-Confidence 


The unusual guarantee that accompa- 
nies Goodyear Wingfoot Lawn Hose 
is not the sole merchandising asset 
attached to this hose. 


True, a two season guarantee against 
bursting, pledged by The Goodyear 
Tire & Rubber Company, explains the 
volume of quick sales that hardware 


dealers have in Wingfoot Hose. 


But the greatest asset to the dealer in 
Wingfoot asserts itself after the hose 
has been sold and used. 


Then does the goodness which the 
guarantee implies, assert itself by actual 
use in garden plot and spacious lawn. 


Free from the customary cracking, leak- 
ing and bursting, Wingfoot Hose ampli- 
fies not only its own good name but 
that of the dealer selling it as well. 


Customers completely satisfied with a 
lawn hose purchase express that satis- 
faction in continued patronage. Pur- 
chasers receiving less than Wingfoot 
Hose service are willing enough to 
transfer their allegiance to any other 


dealer. 


Immediate shipments of Goodyear 
Wingfoot Lawn Hose can be made 
you from any one of the seventy-one 
Goodyear Branches distributed over 
the United States. 


The Good year Tire & Rubber Co. 
Akron, Ohio 
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Selling Rope by the Foot 


Dealer’s Schedule for Retailing Plymouth Rope by the foot 
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___ tae | .66| ee! ve! 61 | ee| 96) 1.07| 4.17| 1.28) 1.33) 1.38) 1.48| 1.69 
_ ewe 7/16" ten 67| .79| 92) oe; 1.06) 1.97) 1.30| 1.43| 1.86| 1.62| 1.68, 1.61 1.94 
var | et | er | v.t2| v.20] 4.20/ 1.43| 1.68| 1.74| 1.00| 1.97| 2.08| 2.20/ 2.36 
ohne | 4.06| 1.26) 1.49| 1.60/ 1.69] 1.90) 2.10) 2.31| 2.61| 2.61| 2.72| 2.92| 3.19 


| 4.30] 1.66| 1.62) 1.06| 2.06| 2.34/ 2.60 | 2.06) 3.12) 3.25) 3.38 3.64) 3.90 
| _%.62!/ 1.96 | 2.27 | 2.43) 2.60) 2.92/ 3.24! 3.66/) 3.69/ 4.06) 421| 454 466 

1.92/ 2.31| 269/ 266) 3.07) 3.46| 3.04| 423/ 461) 480) 499/ 5.38/ 5.76 
; at6] 2.61 2.06] 3.26 3.48 | t+ 4.36 | 4,70) 6.22| 6.44| 6.66| 6.09| 6.53 

2.62| 3.16) 3.67| 3.93 4,20] 4.78 | 6.24| 6.77| 6.20| 6.66, 6.62, 7.34| 7.87 
| 3.06 3.66 | _4.26| 4.67| 4.67) 648| 6.09) 6.70| 7.31/ 7.62) 7.92| 6.63| 9.14 
4.14| 4.83 6.18 ~s.sa| 6.21| 6.90| 7.60| 6.28| 0.63| 6.97| 9.66/| 10.36 
6.01| 6.66! 6.26| 6.66| 7 6.36| 0.10 10.02/ 10.44 | 10.06 | 11.60/ 12.63 
“rs: 6.70| 6.66| 7.19 at 





3.46 
4.16 













9.60) 10.46 411.40 11.88 | 12.98 | 13.90 | 14.26 




















} 
"6.30| 6.96| 7.42| 7.06| 6.48 [¥o.60| 11.00| 12.72 19.26 | 13.76 | 14.04) 18.90 
6.87 —teef 6.21 | 6.00) 9.30/ 10.66| 15 va | 12.01 [te00 14.67 | 16.26 | 16.43 17.60 
6.49| 7.76| 9.06| ©.73| 10.90 | 11.67 | 12.07 | 14.27 | 16.66 | 16.21 | 16.66| 16.16| 19.46 
16/8" | 7.36| 8.63 | 10.30| 11.04| 11.77| 19.24 | 14.72) 16.19| 17.68 “10.49 | 19.13| 20.60| 22.07 
__ 13/4") 6.76 | 10.60 | 12.24 | 13.12 13.90 18.74 17.49/ 19.24 20.00 | 21.06 | 22.73 | 24.48 | 26.23 
2° + [40.60 | 12.72 | 14.04 | 16.90) 16.90 | 19.08 | 21.20| 23.32 | 26.44 | 26.60 | 27.66 | 29.68 | 31.80 





Nore: Above prices as figured under the several Tables indicated are for 100 feet of 3-ctrand Plymouth Manila Rope. 
For variations such as 4-strand Rope and for Lariat use a Table sufficiently higher to cover the advance over basis. 


a a ee ea DO NOT ATTEMPT TO USE THEM FOR ANY OTHER ROPE 











The above is a reduced reproduction of our Dealer's Schedule 
Card for retailing Plymouth Rope by the foot. The card for store 
use is 8” x 10” in size and will be sent with full instructions for use 
to any Plymouth Rope dealer on request. 


Within a comparatively short time this retailing suggestion has 
been adopted by upwards of 4000 dealers throughout the country. 
The plan has become known as the Plymouth Method, and through 
the use of our Dealer's Schedule Card Plymouth Rope is now being 
sold with increased satisfaction and profit. 


lf you retail Plymouth Rope this plan will enable you to success- 
fully meet competition, and will show you a better profit on your 
sales. Selling rope by the foot is the logical way—think of the 
advantage of being able to quote a definite price on any length and 
size of rope! Our Dealer's Schedule Card enables you to do this 
quickly and easily. Use of Coupon below will bring complete 
information. 


PLYMOUTH CORDAGE COMPANY 


NORTH PLYMOUTH, MASS, WELLAND, CANADA 


Plymouth Cordage Company, North Plymouth, Mass. 


Please send us complete plan and schedule for retailing Plymouth Rope by the foot, together with instruc- 
tion sheet. We buy Plymouth Rope from..............00 ce cece cece eee en cree eee eeeeeeeeseeseeeees 
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Merging 
Forces 


We dare not estimate the number of millions of dollars’ 


worth of business that is done through the retail hardware 
trade each year in automobile accessories, including tires, spark plugs, 


jacks, horns, oil, gasoline and so on. 


But we can safely say that much of this business is done 
through the hardware trade because of the efforts of HARD- 
WARE AGE to make the hardware dealer a better merchant of automo- 
bile accessories and because also of its efforts to make the manufacturer 
of accessories appreciate the great possibilities of the hardware trade in 


selling his products. 


To convince the hardware man that 
he could sell accessories has been easy 
and a record of practically 100% suc- 
cesses has justified us in our advice. 
Being a merchant with a tremendous 
amount of good will in his locality, pos- 
sessing splendid window display op- 
portunities, having a superior credit 
rating, and already selling some lines 
for which the motorist had to call on 
him has brought the hardware dealer 
into his own. 


But while we were keeping the hard- 
ware trade. abreast of the best practice 
in selling accessories, we were also 
working with the manufacturer to 
prove to him that these very qualities 
that we were showing the dealer he 
possessed were also the qualities which 


made that dealer a strong factor in sell- 
ing the manufacturer's product. 


The year 1917 has proved our ef- 
forts successful. For never before have 
the hardware dealers and the manu- 
facturers of accessories worked so 
closely together nor done such a vok 
ume of business with each other. The 
tremendous distribution of hardware 
stores throughout the country reaching 
from every big city down to the small- 
est hamlet is back of this accessory sell- 
ing idea and the mighty power of ac- 
cessory manufacturers with their com- 
bined advertising and direct sales work 
is creating trade for the hardware 
dealers so that the combined forces will 
prosper as never before. 


Yet we ask both dealers and manufacturers: that they do not 
lose sight of us altogether, for, on the one hand, we have helped 
the dealer become a better dealer of accessories and we have 
helped the manufacturer to appreciate the hardware dealer. 


nNardware 


Age 


239 West 39th St. 


New York City 
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they pump it with a Myers Power Pump and a gasoline 
engine, electric motor or some other power. Yesterday, 
the majority of folks could not afford to own a private water 


YY sey bump i everyone pumped water by hand. Today 





2% Lytt! plant. The old time, high-priced equipment was out of the 
a , 3 question. Today this is not true. Anyone can have modern 
. oe and satisfactory power water facilities through the medium of 
‘GREENHOUSES MYERS POWER PUMPS or WORKING HEADS and the 








co-operation of MYERS DEALERS. 

Universally used is not an exaggeration, for last year up- 
ward of 25,000 of these pumps were sold. Where did they all 
land, and under what conditions are they being installed and 
operated and for whom are they pumping water? You find 
them everywhere, up and down the face of the earth, on big 
jobs and doing the work well. 

In private homes, pumping water into elevated or pressure 












































































——~—— = — tanks, furnishing it for every domestic use and convenience ; 
FACTORIES, MILLS, ==|-——_ Z for sprinkling, fighting fires, etc. 
MINES, ETC.—=. Se = Greenhouses and Nurseries, where the water supply is of 
Sa = ge first importance, use Myers Pumps to a large extent because 
ue ll —s ae: they are reliable, require little care and are always ready to 
‘ Zs T pump water when it is needed. 
AT i s~ : ’ . . ee ae 
- —_— Factories, Mills, Mines, Hotels and Sanitariums, where 
' Y S$ AX power pumps are operated continuously, often for twenty-four 
ie hour shifts, find these pumps stand the grind from day to day 
| \ p=—— f = better than many of the high-priced power water lifters 
; ———— LL, and do this with but slight attention and few repairs. 
a 
= a Wey | Farms and Ranches, where the gaso- 
"* Ww rrr line engine is king, have adopted Myers 
. < . 7 - . . . . 
pag yd Ff Pumps because of their simplicity, 
ae re 3 @ 4 ease of installation and operation, low 
a 3 y cost of upkeep and satisfactory serv- 
> etiats ; id ice. 
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<2. OTHER MYERS LINES 


— — 
PUMPS F 





_ It is readily seen that Myers Power Pumps cover a broad field and furnish innumerable prospects 
tor small town as well as city dealers. The line is complete, built in many styles and sizes, for shallow 
or deep wells and for operation by any power. 

Our new No. 53 Catalog will greatly assist in introducing and furthering the Myers Interest in 
your community. If you did not receive a copy we will be glad to send one immediately any time you 


desire and write us. 

It’s TIME TO SPRAY! 

Are you stocked with the most up-to-date spraying equipment? 
THE MYERS. 


For results that pay—SELL 








OR EVERY PURPOSE, HAY UNLOADING TOOLS, DOOR HANGERS. 





MILWAUKEE, 








CEDAR RAPIDS, 


F. E. MYERS & BRO 


s?t. 


LOUIS, 


ASHLAND, 


HARRISBURG AND 


e9 Ashland Pump and Hay Tool Works 


OHIO 


ALBANY 
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A Back Breaking Job 


FOR A STRONG MAN 


IS CHILD’S PLAY 


WITH A ROSE TIRE PUMP 


‘*It’s The Patent Valve’’ 














ON THE MARKET THREE YEARS AND NOW 
THE BIGGEST SELLER IN ITS LINE. 


For Sale By Most Jobbers 


TO SHOW YOU we will send you a sample Rose Pump 
direct from the factory at the regular dealer's price, 
transportation charges prepaid, providing you will send 
us the name of your jobber. 





J. H. Haney & Co., Hastings, Neb. 


Manufacturers 


The Rose Way Rose Tire Pumps, Rose Grease Guns, Rose Fan Belts, and All 
The E. Z. Way Automobile Leather Accessories 














Order Your Agency for IRONTON 


Bunsen Heaters Now 


We offer a complete line of reason- 
ably-priced Bunsen Gas Heaters that 
pay for themselves with the gas they 
save and heat the rooms without odor, 
soot or smoke. 


Air circulation through heater in- 
sures quick heating of room. 


Push them this spring when the late 
cold snaps come. 


We do not sell through jobbers. 


Incandescent Light & Supply Company 


Ironton, Ohio 
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Built to Sell Easily and to Stay Sold 


Successful business on any products depends on three requirements : 
enough talking points to permit easy selling; real quality to insure 
satisfaction to every customer and enough profit to make selling 
worth while. 

Here’s what Anchor Brand Wringers offer you: 

1—A complete line of over 1,000 styles and sizes to permit the 
proper selection for every possible requirement; made with rolls that 
stand hard use and even abuse because they are built up for per- 
manence; Ball Bearings constructed to prevent water harming them 
and metal parts galvanized to prevent corrosion. 

2.—Everything that makes for quay is built into these wringers 
so that every sale means a satisfied customer. 

3.—There is a good margin of profit in Anchor Brand Wringers and 
the dealer who sells them will find it pays well. 

Write for complete catalog handsomely illustrated in colors. Your 
jobber can furnish you with complete stock. 


LOVELL MFG. COMPANY, Erie, Pa. 

















GET OUR 240 PAGE CATALOG OF 


BATH ROOM FIXTURES 





OUR LINE includes every known fixture for furnishing the bath room 
—the largest line made by any one manufacturer. 


WE USE only the best quality of ma- 
terial. Every article is made of brass 
and is highly polished before being 
nickel plated. 


WE SELL to dealers only. From the 
large variety in our line, every dealer’s 
want can be satisfied, and from our large 
stock carried at all times, prompt ship- 
ments are assured. 


OUR PRICES are moderate, making the 
line a popular seller to the consumer and 
attractive to dealers. 




































Ask for Catalog F 


AMERICAN RING CO. 


Established 1810 Incorporated 1852 
Waterbury, Conn. 


Sales Offices: 

2 Hudson St., New York 170 Summer St., Boston 
116 New Montgomery St., San Francisco 

1611 Heyworth Bldg., Chicago 
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Features—Refinements—Efficiency 


These are important factors in the big successes 


EDEN dealers are scoring right along with 


Electric Washing and Wringing Machine 


As you probably know, present-day housewives are pretty 
well ‘‘read up’’ on washers—and ready to pay a fair price 
for the right one. 


They don’t have to do much more than look at the EDEN 
in order to see that it isn't any ordinary washer. It is com- 
pact—handsome—thoroughly finished—beautifully enam- 
eled. It has a convenient table top, and it rolls easily on its 
extra large double wheel swivel casters. In demonstration 
the very simplicity of it never fails to delight the woman 


customer. 


Every customer's laundry another salesroom for you. 


Brokaw-Eden Mfg. Co., Dept. X, Alton, Ill. 
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CASSEROLE WARE 
MEANS @uernseyware 


IN THE OVENS ON THE TABLE ~ 


When your customers ask for casserole they 
mean Guernseyware. Guernseyware, is not only 
the first-made American casserole working-ware ; 
it is also the best from profit, efficiency and 
economy standpoints. 


Stock Guernseyware Earthen in Brown, Por- 
celain white lined and Porcelain in Ivory White, 
Brown Betty and Olive Green. 


It will make sales for you with its beauty and 
durability. Kiln Fired 2600 degrees temperature 
Fahrenheit. Fire-proof, Non-crazing, Non- 
absorbent, Acid-proof cooking utensil. 


Send for our catalog. 


The Guernsey Earthenware Co. 
CAMBRIDGE, OHIO, U. S. A. 


NAMM 


SUMUANAAUNUUUUANUUAANUUUUUUANU ANAT 


= 
= 
= 
= 














April 26, 1917 HARDWARE AGE 33 


# “PHILADELPHIA” “ 


VANADIUM CRUCIBLE STEEL BLADES 
THE MASTER ALLOY AND TOUGHEST STEEL KNOWN 
ORIGINATORS OF THE FIRST SIDE WHEEL LAWN MOWER IN 1869 
NEARLY A HALF CENTURY DOING ONE THING WELL 
BEARINGS BORED WITH RIFLE BARREL ACCURACY 





OUR SERVICE IS DISTINCTIVE 
OUR SHIPMENTS ARE PROMPT 


WORKMANSHIP AND MATERIALS 
HIGHEST GRADE 


GENUINE *‘PHILADELPHIA’”’ LAWN 
MOWERS ARE MECHANICALLY CORRECT 
SIMPLE, DURABLE AND THE BEST 








y= “GOOD WILL” ASSET FOR THE DEALER ee ee 


bearings. Philadelphia roller bear- 
ings are superior to old style 


SEND FOR 1917 CATALOG ball bearings. 


steel, practically indestructible. 


“Notice: The public is informed that the list prices on our lawn mowers and 
extra parts remain the same as they have been for the past twenty years.” 


THE PHILADELPHIA LAWN MOWER CO. 


Makers of Highest Grade Lawn Mowers Exclusively 


31st and Chestnut Streets, PHILADELPHIA, PA., U.S. A. 














Three Steady Sellers 


The hardware dealer who han- 
dies the Ludlow-Saylor line is as- 
sured of quick sales and generous 
profits. 

During the 60 years Ludlow- 
Saylor Products have been on the 
market they have established a 
big reputation for strength and 
durability. They are backed by a 





liberal guarantee, a fact which 
brings increased sales. 

Are you stocked up with these 
products? Or when a customer 


NTED SOR 
/IRE CLOT 


comes in and asks for Ludlow- 
Saylor hex netting or galvanized —— 
wire cloth do you have to say: a 
“T haven’t any in stock?” 

See your jobber today and get 
your share of the profits by sell- 
ing this line. 


Ludlow Saylor 
Wire Company 
St. Louis Mo. 
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We Make Scythes for the Whole World 


No. 1 
American Pattern 





No. 8 


German and Austrian Pattern 


Bartlett All Steel Scythe Company 
SALEM, N. Y., U.S. A. 


No. 9 
Swedish Pattern 
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Dyke’s Automobile and Gas 
Engine Enclyclopedia 


BY A. L. DYKE 








bile business—how to equip the shop and make repairs—also explains 
the difference between desirable and necessary accessories, 


A complete treatise on the Leading Electric Systems, Repairing and 
Adjusting (simplified), Carburetion, Ignition, Valve Timing, Operation 
and Care of Car, Digest of Troubles. It covers all the cars on the market. 


SOME FACTS CONCERNING THIS 5th EDITION 


[Tite book deals with such subjects as: How to enter the automo- 


TROUBLE- ALL ELECTRIC 

SYSTEMS SIMPLIFIED 

CARBURETION, IGNITION 
ETC. 














The Remy Electric Co., of Anderson, 
Ind., who build the electric systems 
for the leading cars say: “After 
inspecting your fifth edition we 
have found it to contain more valu- 
able information covering all of the 
equipments as applied to automo- 
biles than any book that we have 
investigated on this subject. We 
will be pl dtor d this 
book to allof our service men who 
are now in 75 service stations and 
branches. We also receive inquiries 
from customers from time to time 
asking us to recommend a book 
covering the electrical equipment 
and will recommend your book,” 








There are 824 Pages, large size, 6x 9 inches, 


2370 Illustrations—the simplified kind. The 
kind that made the book famous. 


350 Pages and 976 illustrations on Electric 
Ignition and Electric Starters and Genera- 
tors. 

34 Pages and 75 illustrations on Delco Sys- 
tem alone. 

74 Pages and 254 illustrations on Adjust- 
ment, Tests, etc., of leading Electric Sys- 
tems. 


99 Pages and 534 illustrations on Repairing. 
44 Pages and 97 illustration on Carburetion. 
84 Pages 239 illustrations on Engines and 
Parts. 

21 Pages on Digest of Troubles. 


A Dictionary of Motoring Terms also in- 
cluded. 


4000 Lines of Index printed on colored 
paper. This is a feature worth noting. 


You will make no mistake by sending for this book—it will surely make 


a real expert of you. 


Turn your spare time into valuable automobile 


knowledge. As arefence and instructor the book is invaluable. Order Now! 


824 Pages, 7 x 10 Inches. 


2370 Figures. 


Cloth, Price $3.00 Delivered. 


David Williams Company, 231-249 W. 39th St., New York 
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AMERICAN 


Screw 
ComPaNy 





Largest Greatest 
Stock Assortment 
WOOD SCREWS 
MACHINE SCREWS 
TIRE BOLTS 
STOVE BOLTS 


PROVIDENCE, RHODE ISLAND 


WESTERN DEPOT: 
69 East Lake Street, Chicago, Illinois 











Place this cabinet with its array of 
Forstner Auger Bits where your carpen- 
ter and woodworking customers can see 
it, then sit back, or rather, stand alive 
and watch them stop and bite. 

Forstner Bits bore their way through 
hard, knotty, cross-grained wood, leaving 
a smooth hole and polished surface, They 
are the only bits not dependent on a 
center level to guide them. They cut 
from the outer rim, the entire surface is 
at work all the time; no jagged ends. 
You can use them as gouges or chisels; 
you can do scalloping, fancy scroll twist 
, columns, newels, rib- 
page se? sav bon moulding, etc. 

Let us send you de 
tails on this free display 
cabinet. 











The Progressive Manufacturing Co. 
Torrington, Conn., U. S. A. 


ALARA A 





MOM 
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SINGLE DRIVE eo -_ DOUBLE DRIVE 


GALVANIZED 


The Leading Conductor Hook 


Better and Cheaper than Malleable. 


As easy to drive as an ordinary nail. 

The only “‘Direct Drive’’ hook on the market. 
Makes a clean, neat job. Holds pipe in place 
with a firm, sure grip. Strong and dependable. 
The kind of a hook you have always wanted 


Double Drive Square Single Drive Square 


| oy | Ask us for oy 
wooD samples and woop 
prices. 


MILWAUKEE CORRUGATING COMPANY 


Branch at Kansas City, Mo. MILWAUKEE, WISCONSIN 
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TEEL SHEET. 


Have not yet been Surpassed 
in their uniformly Good Qualities 
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INLAND STEEL COMPANY 


First National Bank Bldg. Chicago. 
Works Indiana Harbor, Ind. & Chicago Heights, Ill. 
Branch Offices. ST.LOUIS-ST.PAUL-MILWAUK EE DENVER DALLAS. 
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4 Bishop’s “Greyhound” 
oy tor Lopes Easily to the Front 


“TRACE MARE 














When you look over 
the different makes of 
saws in order to choose 
a winner, one brand runs 
easily ahead of all the 
rest— Bishop’s “Grey- 
hound.” 


Strong, swift and easy 
cutting, the perfect steel, 
the hang and the balance 
carry it ahead of the field 
and into the stores of the 
most progressive hard- 
ware dealers. 






SPEED & EASE 


Geo. H. Bishop & Co. 


Lawrenceburg, Ind. 


“TRACE MARS 
































EAVES TROUGH 
AND CONDUCTOR 
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Conductor Pipe: Plain Round, 

Plain Square, Round Corru- 

gated and Square Corrugated. 

All styles Elbows and Shoes, 
Fittings, Etc. 





Eaves Trough: Lap and Slip 

Joint Single Bead; Lap and Slip 

Joint Double Bead. Also “‘Angle- 
Edge” —“cannot sag.” 













LL Corco Eaves Trough, Conductor Pipe and Fittings are furnished in Galvanized 
Steel, Terne Plate, Iron or Copper. They are made from full weight prime stock 

and formed on specially designed and constructed machinery. 
Materials used are the same that have made Corco Sheets and Formed Roofings the 
“stand-by” of trade and consumer for a quarter-century. 
Stocks are carried at all warehouses. Write nearest address for prices and catalog. The 
Corco Line of sheet metal products consists of hundreds of items for fire-safe building 
and household utility. 








Whitaker-Glessner Company 
WHEELING CORRUGATING DEPT. 
Wheeling, W. Va. 


Branch Offices and Stores : 
Philadelphia Kansas City New York 
Chattanooga Richmond St. Louis 
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Progress 


Selling aluminum ware has now 
passed the introductory stage and is a 
matter of selling the finest aluminum. 
Women know they want aluminum 
utensils—their problem is to select 


the best. 


Real Solid 


Aluminum Ware 


is the line they will eventually buy, and 
it is the line you should sell them first 
because it is the surest in bringing back 
the housewife for more of the same kind. 


All utensils made in one piece—no 
seams or rivet joints to leak. The stock 
is 99% pure—will stand 1100 deg. Fah- 
renheit. 


Write for handsome catalog showing 
the variety of real solid utensils. 


The Buckeye Aluminum 


Co. 
Wooster, Ohio 








360 
Pages 
of 
Pump 
Facts 


“The 
Finest 

and Most 
Complete 
Pump 
Catalogue 
Ever 


Published.” 


If You Deal in Pumps 
You Need This Catalogue! 


Wouldn't you like to havea real pump book— 
one which tells which pump to recommend for 
certain conditions; how it should be installed; 
how and why it works, and why it won't, when 
it don't? 

The new No. 25 Deming Catalogue isa cyclo- 
pedia of pump knowledge. If you are at all 
interested in pumps, you will prize a copy of 


this splendid book which tells all about 


CTLEMUN 


Hand and Power Pumps 


Following is a partial list of the contents of the 
new Deming Catalogue, which is separated 
into fifteen different sections: 


Cistern and Pitcher Spout Pumps 

Set Length Pumps 

Well Pump Standards 

Cylinders or Working Barrels 

Pipe and Pump Supplies 
Miscellaneous Hand and Power Pumps 
Hydro-pneumatic Water Systems 
Triplex and Deep Well Power Pumps 
Spray Pumps and Nozzles 


Send to-day for your copy. 


The Deming Co., Salem, Ohio 


General Distributing Agencies 
Chicago, Henion & Hubbell 
Pittsburgh, Harris Pump & Supply Company 
New York, Ralph B. Carter Company 
Buffalo, Root, Neal & Company 


Agencies in Principal Cities 
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‘ENTERPRISE’ 


Food Choppers 


The Best Known 
Food Choppers 






Chops 2% Ibs. of meat 
per minute Weight, 
41 


bs. 





No. 703 
$2.50 f§ 


Are 
Chops 3 Ibs. of meat the Easiest 
per a. Weight, For You to Sell 


You'd be surprised to know how familiar the 
average housewife is with the superior quali- 
ties of “Enterprise” Food Choppers. 


Show her an “Enterprise” and she'll prob- 
ably say, “Oh, yes, that’s the kind my mother 
uses.’ The sale is made on the spot, without 
further effort. 


[f desirable, call her attention to the long 
handle, so easily turned; the straight sides 
on the interior, making it easy to clean; the 
heavy coating of block tin, preventing rust or 
metallic taste to food. Show her the four 
cutters illustrated below, with their economical 
uses. See for yourself the many points of 
superiority and you'll know why “Enterprise” 
Food Choppers are so popular—so easily sold 


The Four Cutters 


(1) For Chopping (3) For Chopping 
Sausage and Mince Hash, Hog’s Head 
Meat, Horse Kad- Cheese, Chicken 
ish. Hamburger and Lobster for 
Steak, Croquettes, Salads Tripe, 
Cocoanut, Stale Vegetables of all 
Bread and Crack- kinds for Soups, 
Fine ers for Crumbs, Coarse etc 

ete. 

(2) For Chopping (4) Por ing 
es Pall Meat for oer fr — 
Pou try Serapple, of an oily nature 


Cedfish, Corn for 
Fritters, ete 
Medium Nut Butter Cutter 


You'll find you can successfully meet all 
competition, and at the same time make a good 
profit by handling the “Enterprise” line. 


The Enterprise Mfg. Co. of Pa. 
Philadelphia, U. S. A. 








Chops 2 Ibs. of meat 
per minute Weight, 
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liberal profit—PLUS 
—quickturnover—PLUS 
—wide market— PLUS 


—satisfied customers. 
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These are provable sales 
advantages of the 


Aphyre hor Dols 


Ankyra Bolts meet every fundamental re- 
quirement for business building upon a 
sound, economic basis. You can prove to 
your own satisfaction that they carry lib- 
eral profit—that they sell quickly and 
easily. 


Right in your own sales territory you will find 
a wide market for them all the year round. 
Ankyra Bolts can be used to advantage in the 
biggest office buildings or the average size 
home. Ankyra Bolts are used for grounds. 
They are used to secure to the wall thousands 
of fixtures that go to make a building com- 
plete, such as kitchen and bathroom fixtures, 
wall radiators, etc. Ankyra Bolts can be in- 
serted in any wall, without fuss, without 
trouble, without loss of time. They hold ab- 
solutely permanently. The wood screws used 
with Ankyra Bolts can be drawn at will as 
often as desired. 


All these are advantages that you can prove. Ask us 
to substantiate these claims. Ask us to show you why 
and how Ankyra Bolts can be handled with profit. 
We have facts and figures of interest to every dealer 
Write for this evidence today. 








Ankyri Mfg. Co. 
150 Berkley St 
Wayne Junction 

Philadelphia 
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This Speedometer Has 
Every Point In Its Favor 


It is dependable. It is durable. It is 
accurate. And because thousands of 
motorists have found this to be the case 


the 


<Grsin- Brown SPEEDOMETER 


sells in larger quantities every year. When 
you place this instrument on your car you 
may be sure of receiving absolutely satis- 
factory service at all times and under all 


conditions. 


It is so constructed that climatic fluctu- 
ations in no degree affect its accuracy. Its 
mechanism is extremely strong and simple, 
capable of withstanding the strain of the 
most rigorous service. 


The Maximum Speed Hand 


is an exclusive feature devised and perfected for 
the Corbin-Brown. This extra hand is red and, as 
the name implies, registers the greatest speed at 
which the car is driven. It can then be reset at 
zero at the will of the driver. It is clear to see 
what a great convenience this device is as it 
obviates the necessity of watching the speedometer 
on fast stretches and enables the driver to keep his 
eyes on the road. It can be purchased with your 
new Corbin-Brown or equipped at the slightly in- 
creased cost of $2.50. 


Ask your dealer about this today. 


Carry the Corbin-Brown this summer. 


There is also a Corbin-Brown 
especially designed for Ford 
service. Catalog upon request 


The Corbin Screw Corporation 


THE AMERICAN HARDWARE CORPORATION, Successor 
NEW BRITAIN, CONN. 
BRANCHES: New York Chicago Philadelphia 


Makers of Corbin Duplex Coaster Brakes for Bicycles 














Big Profits 
This Spring 


in 


One model 
for boys and 
girls 4 to 8 


You can make fine profits this Spring and Sum- 
mer with the new, improved Little Hummer 
Juvenile Bicycle. 

A real bicycle for kiddies with real leather 
saddle, regular bicycle handlebars and finished in 
either maroon or bright blue enamel. An ideal 
plaything for Spring and vacation days. De- 
velops health, grace and self-reliance. 

More than that, it sells at a surprisingly low price. 


Retails 
for 


ONLY nie 


and pays you a good profit 


There's still time for you to stock the Little Hummer 
for the good Spring selling season. Write now for 
dealer’s price and terms. 


Effective Advertising Helps 
We have ready for your use many valuable sales helps. 
Among them are four-color posters, two-color folders, 
electrotypes, newspaper ad copy, and a stimulating leaf- 
let on “How to Sell the Littlke Hummer.” 


Specifications 
HEIGHT—Saddle te, promt, TIRES—% in. solid rubber. 
highest adjustment, 27 inches. CHAIN—Regular bicycle type, 
HEIGHT OF FRAME—14 3716 x 1 inch tempered 
WHEEL BASE—30 inches oon: ge erpeenga 
FRAME—% inch tubing, con- FINISH—Frame, choice ot 
nections electrically welded; Srlekt % ll crasias 
forks % inch unbreakable right. a . tonal 
half-oval steel. eee ae 
W Tg yy bearing, and seat trimmings ght 
SADDLE—Leather top, full CASTINGS — Malleable iron 
spring, cushioned, adjustable. throughout. 


LAYCOCK-BROSNAN MFG. CO. 


126 Industrial Bldg., Indianapolis, Ind. 
Successors to T. B. Laycock, Son & Company 
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Factory 
Equipment 


HE careful adjust- 

ment of machinery 
and the thousand and 
one requirements for 
tools around shops and 
factories are most satis- 
factorily met with the 
triangle trademarked 


tools of the 


Billings & 
Spencer Co. 


For more than half a 
century these tools have 
received the recognition 
of the leading industrial 
concerns throughout the 
country. 


In workmanship, ma- 
terial, and design, tri- 
angle trademarked drop- 
forged tools are all that 
could be desired. They 
are strong, durable and 
dependable, susceptible 
of fine and accurate ad- 
justment and convenient 


to handle. 


Our confidence in the 
quality and lasting power 
of our products is shown 
by the fact that every 
tool bearing the triangle 


trademark A is uncon- 
ditionally guaranteed. 


If you are considering 
tool equipment write for ei? re. 
our catalog. ¢ ’ 





[tte BILLINGS 
é SPENCER CO:LE\ 
H FORD.CONN. U.S.A: 








tanle 
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To increase your small Vise busi- 
ness, put in a line of 


“JERSEY” 
VISES 


They are strong, serviceable tools and 
have long been popular with both me- 
chanics and amateurs. The Screw 
(body, head, and collar) is in one piece, 
turned from cold rolled steel, and has a 
square lathe cut thread. The steel Jaws 
are hardened, and all Jaws are ground 
to insure that they meet squarely when 
tightened. Both back and front jaws 
are filed to fit. j 


Made with either Clamp or Swivel Bases— 


with iron or steel Jaws, and in six sizes. 


Displayed on the Stand which accompanies 
each ASSORTMENT, they cannot help but 


attract trade. 


We have special literature containing com- 
plete description of all styles. Let us send 


you a supply, also attractive display card. 


STANLEY Rute & Lever Co. 
New Britain, Conn. U.S.A 
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: om ATTRACTIVENESS 


—combined with the lure of necessity —is the magnet 
that draws a large percentage of your customers to the 
point of investigation 








Investigation of Globe Stoves proves 
to be the open door to a sure profitable sale 


THE GLOBE STOVE & RANGE CoO, 
Master Stove Builders 
INDIANA 
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THE OSCILLATOR 


Vacuum Washer 


 KkK@wn 
Zo Onc Shall 


Clay ment 4 


That’s the argument tw use 
wherever belt power is available 
This Peg Dolly, No. 114%, han 
dles big family washings frou 
first tub to clothes basket—it’s 


» gua t i 
fuprenteed to sell and satisfy 


One Minute Mfg. Co. 


ais Newton 
“Ask the Woman Who Uses One’”’ 


THE EFFICIENCY WASHER 


The great objective in every washing machine 
puilt today is more efficiency. And efficiency merely 
means making one motion do what it took two to 
do before—making one hour yield up results that 
two gave you before. The “Oscillator” gives this 
service to its users. Wouldn't this efficiency please 
your trade? Let us tell you how to sell ten washers 
where you now sell one. / 


We make Hand, Electric and Engine Power Washers 
Write for Prices and Our Exclusive Agency Proposition 


Kiel Manufacturing Co. 


Albert Lea, Minnesota 











“Keep Out the Dirt and Slush” 


Order Promptly Cary’s “Everlasting” 
Flexible Steel Door Mats 


The best quality steel Mat on the market. Made in 12 
stock sizes, also in rolls as illustrated. 


Cary's ‘Everlasting’ Flexible Steel Mats are made from 
the heaviest and best quality galvanized steel. Each Mat 
is equipped with our new solid end pieces. 


Guaranteed not to curl up at the corners—can be used on 
both sides—fold up like a rug. 


The United States Government has awarded us the 
SEVENTH consecutive contract for our steel Mats. 


A MIGHTY STRONG INDORSEMENT 
Sen or prices and catalogue. 
CARY MANUFACTURING CQO. 
126-132 Nassau Street Brooklyn, N. Y. 
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LARGE 
STOCK 


SPECIAL 
TO ORDER 
G&D WASHERS wet SIP cor GROMMETS & 


117 FRANKLIN AVENUE BROOKLYN. NEW-YORK 

















ite 


Highest Quality 
REASONABLE PRICES 


SATISFIED CUSTOMERS 
PROFITABLE SALES 


~ MAT itel. 


aiid i NY 


ilies Cussseun | 
COMPANY 


Manufacturers 


BILLETS, SLABS 
SHEET BARS, 
BLUE ANNEALED 
SHEETS, BLACK 
and GALVANIZED 
SHEETS AND 
FORMED ROOF- 
INGS. 


ge g MASS.U-S = 


Successors to 
Union Caliper Co. 
Bates Mfg. Co. 
Tool Business of Hill Standard Mfg. Co. 


MANUFACTURERS a 


NA SETS CHES 
TEMPERED STEEL RULES 


THREAD GAUGES. THICKNESS GAUGES, 
Complete Line of Tool Holders for 
Turning, Pilani Bo a“ ng. Shaping, Slottin Cutting-Of@, Side 
Cutting, Threading, . nif 
Machine Vises a Screw Machine Products 


PORTSMOUTH PORTSMOUTH 
WORKS: OHIO 


City; 34 N. Clin A St., Chicago, 11 
PUTT - 
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CALIPERS, DIVIDERS, | PW RENC HES, 
T NTER PUN 

COMBINATION SQUARES, 

HACK SAW FRAMES, KEY SEAT RULE BLOCKS, 


Key Seating, Lathe Meee Drill Holders, 


Selling a ae rpless, Dunn & OCo., 74-76 Murray 8t.. 























prevent errors and save time. The foot numbers are in the most con- 
venient position, for both horizontal and vertical measuring. 

Other exclusive features, such as KECO finish (to guard against 
rusting), Patent Adjustable Centers, etc., insure satisfied customers for 
the dealer handling K & E Tapes. 

Ask for our Trade Price-List of Measuring Tapes No. H 1398. 


KEUFFEL & ESSER CO. 


NEW YORK, 127 Fulton Street General Office and Factories, HOBOKEN, N. J 


CHICAGO ST. LOUIS SAN FRANCISCO MONTREAL 
$16.20 S. Dearborn St. 817 Locust St. 48-50 Second St. 5 Notre Dame St. W. 


Drawing Materials, Mathematical and Surveying Instruments, Measuring Tapes 
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COLUMBIAN MANILA ROPE 
IS UNEXCELLED 


Columbian Manila Rope is made in the most modern Cordage Mills in the 
country—on the best rope-making machinery—by a highly perfected manu- 
facturing process—under the careful supervision of expert rope-makers, 

Columbian Manila Rope is built to be strong and durable. The fibre of 
which it is made is selected for its toughness—the yarns and strands are 
properly twisted and laid—and every fibre, yarn and strand is carefully tested. 

Every foot of Columbian Manila Rope is forced to undergo a rigid exam- 
ination by inspectors who will accept nothing but the best, and not a coil 
leaves the factory that isn’t as near perfect as it is h ly possible to 
make it. 

These are the reasons why Columbian Manila Rope stands to-day one of 
the finest pieces of Cordage the Cordage Industry has produced. 

The honest merit of this rope has built its reputation. 





Let us send you our booklet on ‘‘How to Order Columbian Rope and Twine”’ 


COLUMBIAN ROPE COMPANY, Auburn, “The Cordage City” New York 
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SILENT 
SALESMAN 
=e 


6 Wrenches, each size 
16 sizes and classes. 
Length over all, 54” 

Automobile “A” 


Sceket Wrench Board 
3 Wrenches each size 
22 sizes and classes. 
Board Size, 18”"x3'11”" 


This Is No Free Offer 


It is but another evidence of J. H. 
Williams & Co.'s policy to make your 
display and sale of Williams’ Wrenches 
attractive and profitable. We shall be 
well paid for the board in the increased 
business we acquire through your use of 
it, and in the added satisfaction it affords 
you and your trade. 


You Buy the Wrenches 


a carefully selected assortment that pro- 
vides the widest range of usefulness. 
Their finish and physical qualities are 
unexcelled and they enjoy a larger con- 
sumer demand among mechanics than all 
others combined. 


We expend our advertising appropria- 
tion to introduce tool buyers to your store 
and we expend our payroll to make them 
your regular customers. 


We have a larger Board of the same 
type as the “A” Board, containing six 
Wrenches of each size, 22 sizes and 
classes, with an over all length of go”. 


59 RIGHARDS STREET BROOKLYAL SLY. CITY 


SILENT 
SALESMAN 
és B ” 


6 Wrenches, each size 
16 sizes and classes. 
Length over all, 54” 

Machine Shop “B” 
assortments 
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Power of Demonstration 


Everyone likes a demonstration—the woman buying a 
vacuum cleaner or the machinist buying tools. But while there 
are few exclusive features in tools, the machinist or manufacturer 
is keener for these features. He likes to have the advantages demon- 


strated. Take the 
Starrett 


Lock-Joint Transfer Calipers 


for instance. Do your clerks know how to mand respect of the machinist, the clerk must 
demonstrate them to a machinist? If not, be able to do it easily and surely. The easiest 
make sure they do by studying and demon- way to sell a machinist any Starrett Tool is to 
Strating the uses of these calipers. It is ex- have him try it himself. It is then as good 
tremely simple when one understands how as sold. Both machinists and manufacturers 
little there is to the operation. But to com- are good prospects for these calipers. 


The hardware clerk will find these calipers described on page 266 => 

and 267 of the Starrett catalog No. 2|A. Have you a good supply 

of these catalogs? If not, we will gladly send you some. 

The L.S. Starrett Company, Athol,Mass. “* 
The World’s Greatest Toolmakers 
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Something Real to Sell 








is a godsend to the average hardware 
dealer who has to take on such a lot 
of goods that never fulfil the purposes 
of their construction. Here is some- 
thing that works, and because it works 
well and is useful and inexpensive it 
sells in any line of builders’ hardware. 


Our No. 240 Ball-Bearing Floor 
Hinge is different from other floor 
hinges. The door bearing and the 
spring-closing portions of the hinge are 
independent. This hinge thus elimi- 
nates the possibility of wear in the 
hinge-bearing and saves thus, by test, 
thirty times the wear and tear on the 
ordinary hinge. 

Look it up in our catalog, page 57. 
You can sell it all right. 
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IMPLE SIMON WENT A-FISHING 
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Bird’s-eye view of Houston, Tez 


Southern Hardware Jobbers and 
Meet in Houston in 


OUSTON, TEX., was the busiest hardware cen- 
H ter in the United States the week of April 

17, for the Southern Hardware Jobbers, the 
Old Guard, the Texas Hardware Jobbers and the 
American Hardware Manufacturers all held con- 
ventions in the Channel City of the Lone Star State 
that week. The attendance, which old-timers had 
anticipated would be smaller than usual, broke all 
records, and the entertainment as well as the busi- 
ness activities of the associations were record 
breakers. 

The Old Guard, that splendid body of traveling 
salesmen, each member of which has covered five 
Southern States or more for a period of at least fif- 
teen years, again held one of their reunions. On the 
evening of the seventeenth the Old Guard held a 
banquet at the Bender Hotel, which was attended 
by a large majority of the members. The guests 
and speakers of this occasion were President Orgill 
of the Southern Hardware Jobbers’ Association; 
A. J. Bihler, representing the National Hardware 
Association; A. C. Goeth, representing the Texas 
Hardware Supply Dealers’ Association; Fayette R. 
Plumb, president of the American Hardware Man- 
ufacturers’ Association; Uncle John Harvin, the 
most popular hardware man in the State of Texas, 
and Roy F. Soule, editor of HARDWARE AGE. Gen- 
eral Irby Bennett gracefully assumed the respon- 
sibilities of toastmaster, and the evening was one 
full of sentiment, happiness and frivolity. The boys 
of the Old Guard surely know how to mix things, 
and they were mixers exceptional on banquet night. 

On the morning of the eighteenth the Old Guard 


held its annual meeting at which time Joseph H. 
Hottell of Philadelphia was elected president. Joe 
Hottell, as he is known all over the South, is indeed 
worthy of this distinction and as usual the Old 
Guard has chosen well. Major A. W. Bond of Bal- 
timore, Md., was elected first vice-president and 
J. C. Campbell of Dayton, Ohio, was elected second 
vice-president; Frank Gould of Lawrenceburg, Ind., 
was elected chairman of the executive board. 

The Southern Hardware Jobbers’ Convention 
opened on the morning of April 17, and after the 
invocation the entire convention joined in singing 
“The Star-Spangled Banner,” after which Presi- 
dent Orgill introduced the Hon. B. S. Campbell, 
mayor of Houston, who in well-chosen words wel- 
comed the delegates to the great commercial center 
of the Lone Star State. Mayor Campbell possesses 
that rare ability of making every member of an 
audience feel that he is being spoken to individu- 
ally, and his words of welcome together with the 
keys of the city seemed to fit every man’s heart 
and every man’s key ring. Following the mayor, 
the Hon. Robert W. Wier, president of the Chamber 
of Commerce of Houston, offered the welcome of 
that body to the assembled hardware men, after 
which President Orgill accepted the felicitations in 
a brief address, at the close of which he introduced 
Fayette R. Plumb, president of the American Manu- 
facturers’ Association, who spoke in part as fol- 
lows: 

“The American manufacturers, individually and 
collectively, consider it well worth while to travel 
thousands of miles to receive the welcome we have 


Left to right: Leonard Stroud in two of his acts; Fred Wilson, steer bulldogger; Leonard Stroud on Joy Bird 
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where the joint convention was held 


received in the city of Houston, which we feel is 
indeed the concentrated center of hospitality. Of 
course, we are here for business, but we would in- 
deed be lacking in true appreciation if we did not 
admit that we are glad we are here because of 
the many beautiful and gracious ladies in this audi- 
ence. The welcome of the South to the North at 
this particular time has an added significance. Few 
of us here can recall that unfortunate time when 
the country was divided within itself, when there 
were sharp lines of demarcation between the North 
and the South, when American soldiers fought on 
opposite sides, but we can respect the fact that both 
sides gave all they could give to the causes which 
they believed were right. Now, the nation is at 
war again; this time the soldiers of all parts of our 
country are lined up against a common foe, and pre- 
pared commonly to give their all in defense of the 
Stars and Stripes. We are prepared to give of our 
means, and of our bodies, to carry forward a move- 
ment which we believe will set free a German peo- 
ple who have been enslaved and humiliated by Prus- 
sian military autocracy. We are being welded to- 
gether in the flame of war, and the love for our 
country will increase as we offer to it common sac- 
rifices.”’ 

Mr. Goeth, president of the Texas Hardware Job- 
bers, then made a brief address welcoming the many 
hardware men to Texas. Mr. Goeth said he came 
to the Lone Star State when he was but a baby, and 
that when he was nine years old all their neighbors 
were killed by the Indians; he reminded the hard- 





American Hardware Manufacturers 
Joint Convention 


ware people thai this frightful condition existed only 
forty miles from what is now the capitol of the Lone 
Star State; he said he merely gave this illustration 
that present conditions might be compared with the 
past. 

A. J. Bihler then spoke briefly in behalf of the 
National Hardware Association, after which the 
Grand Old Man of Texas was introduced and greeted 
with an applause that was fairly deafening. Uncle 
John Harvin spoke as follows: 

“All these orators have confused me. I don’t 
know whether I want to play in this game or not—I 
haven’t got anything to ‘draw to,’ but sometimes it 
is the case that on a percentage basis I take five 
cards, so here goes. I see a lot of familiar faces in 
this audience that I would like to have up here on 
the platform with me just to make me feel more at 
home. In an official capacity I am representing the 
Southern Supply and Machinery Dealers’ Associa- 
tion. We are so closely related to the Southern 
Hardware Jobbers that we feel like a younger sis- 
ter, and like any young good-looking thing, we are 
growing. Our membership is composed largely of 
concerns which are also members of the Southern 
Hardware Jobbers, and from ourselves to more of 
ourselves we bring you greeting. We want you 
folks to feel that Houston is your town; we want 
you to mrake yourselves so much at home that you 
will ring for what you want and kick if you don’t 
get it. We want to treat you this week so that you 
will come again and stay longer.” 

General Irby Bennett, chairman of the entertain- 





Left to right: Aunt Samantha Perkins; Indian Joe Davis; Leonard Stroud; Burlie Clay at chuck time and 
Fred Huggins 
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Left to right: Miss Mulhall roping six running horsemen at one time; Leonard and Mamie Stroud in two stunts 


ment committee, then made his announcements, after 
which E. A. Peden extended his welcome to the 
visiting hardware people. Dr. Stockton Axson of 
the Rice Institute then delivered an address in which 
he covered the educational advancement of the South. 

On Tuesday afternoon, President Orgill delivered 
the annual address, in which he said that 1916 was 
the banner wholesale hardware year. He continued, 
saying that money had been easily obtainable at 
low interest rates and that the trade had enjoyed 
unprecedented prosperity. At the close of the year 
of 1916, however, hardware stocks in the hands of 
the jobbers showed an average advance in price of 
71 per cent since July 1, 1915, on the same lines. 
“We have taken our profit,” he said, “and caution 
will prevent us from replenishing stocks to the de- 
gree of a year or two ago. Prices, however, con- 
tinue to advance, and may do so for some time to 
come. Business continues on a strong substantial 
basis, but the danger is such that definite predic- 
tions of the future may be waived. 

“We have apparently just emerged from one long 
war market into another war market, and good 
guessers of two years ago are more or less up in 
the air in the present market. The metal trades 
are much stirred and interested in the announce- 
ment made by the Council of National Defense, that 
manufacturers are prepared to deliver to the gov- 
ernment their metals at prices approximately fifty 
per cent below the present market. This shows some 
of the possibilities of price shrinkage, but it also 
shows something bigger, which is a splendid conces- 
sion in response to the appeals of the nation, and is 
the patriotic spirit of the country’s industries. 

“From England’s experiences we must realize that 
much of our industrial manufacturing activity will 
be changed, but we must learn that it takes time 
to make an ordinary manufacturing plant over so 
that it can produce the needs of a great nation at 
war, but during the making-over period the pro- 
duction of domestic wares is reduced to a minimum 


cut to the quick. The manufacturers are prepared 
to take lessons in the making of those things most 
needed in the crisis. The excess profits tax law has 
proved interesting to us. 

“During the past year several of our members 
have been called to their eternal home. Let us rise 
now, and in silence express our grief and a friendly 
thought to our departed friends, who were E. H. 
Smith, president of the Sterling Hardware Com- 
pany, Bluefield, W. Va.; Charles Leonard, president 
of Charles Leonard Hardware Company, Peters- 
burg, Va.; C. E. Speer, president of the Speer Hard- 
ware Company, Fort Smith, Ark.; Raphael T. 
Semmes, president of Semmes Hardware Company, 
Savannah, Ga.; Fred Fox, president of the Fox 
Bros. Hardware Company, Pine Bluff, Ark.; H. C. 
Kelly, vice-president of Huey & Philip Hardware 
Company, Dallas, Tex. After this mark of respect 
the routine reports and committee reports were sub- 
mitted. 

On Wednesday morning Frank Baackes, vice- 
president and general manager of the American 
Steel & Wire Company, delivered one of the most 
stirring patriotic business addresses ever delivered 
before a body of American hardware people. After 
listening to his address the general verdict was that 
the convention was about 25 per cent mighty good 
business and about 75 per cent unadulterated pa- 
triotism. He spoke in part as follows: 


T is indeed a very great honor and a privilege to be 

asked to address you as a citizen from choice. When 
our hearts and souls are stirred to their innermost 
depths by our entrance into this war, when the message 
of April 2nd of the President of the United States to 
its people and the nations of the world is still ringing 
in our ears, a message so grand, so red-blooded and so 
liberty-breathing that it should penetrate the heart of 
every American man and woman, a message that should 
be made a text book in our public schools to be taught 
to our children just as soon as they have emerged from 
their a-b-c’s. Do not underestimate the task that we 
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have set ourselves; it may be a great task; it may mean 
many sacrifices and much heartache, but no matter how 
many sacrifices this will mean, we must know nothing 
except to go forward, or acknowledge to the world that 
the principles proclaimed are wrong, and that will never 
do if it takes the last dollar and the last man in the 
United States to uphold that principle. 

Thus speak our hearts, but this is no time to only 
listen to the heart’s dictation; this is the time to think 
and use our heads, and therefore we men of business 
and men of affairs must think straight, not alone for the 
present but for the future as well, because the cross- 
currents are strong and so swift that they form a 
whirlpool the depth of which nobody can measure. We 
are confronted at the present time with a very intense 
political and economic condition, and they are so inti- 
mately connected that they cannot be treated separately 
as to their consequences. 

Our political condition has been somewhat clarified 
by our entrance into this war, but our economic condi- 
tion has become more intensified than ever. Previous 
to our entrance into this war we were confronted with 
one condition, and that was that we sold to the Allies 
what we thought we could spare. Some concerns were 
rather passive and did not sell them anything at all 
because they did not believe in it; other concerns were 
not as passive and sold them all they could spare and 
then reserved for the domestic market what the public 
domestic market needed. 

That, however, is absolutely changed to-day, because 
our entrance into this war makes us immediately an 
ally to the Allies. If we do not desire to be that, then 
the entrance into this war on the part of this country 
is a great mistake. Now becoming an ally of the Allies 
where heretofore we were passive, it becomes to-day our 
absolute duty to see that the Allies who are fighting for 
us have everything this country can give them and 
everything they want to the point of actual suffering 
in this country. Now, that is going to make an acute sit- 
uation, both in the necessities of life as well as in the 
commodities of life. People say, newspapers say, why 
this will only require 5 per cent of our production; 1t 
will only require 3 per cent of some production and 30 
per cent of every other business, but when that 5 per 
cent is required from a condition that is to-day 150 
per cent demand and 100 per cent capacity, then you 
can see how far-reaching it must be, being absolutely 
obliged to give to the Allies everything they want and 
at the same time make preparations for our own Gov- 
ernment, because surely this American nation is not 
going to give the Allies only money to fight with. 

I hope that we all have honor enough to let the world 
know that we are not alone a money-making machine, 
but that we are also a red-blooded, fighting machine; 
that we propose to enter this war with our own men, 
so when the time comes and peace is declared, that our 
flag will fly on that battlefield and our aid will be not 
only our American dollars that nobody can see. Our 
flag over there can be seen by everybody and the dollar 
disappears, but that situation I spoke of is going to 
rebound to the effect of the domestic business, because 
the slogan of every money faction, of every merchant, 
must from now on be the “Allies”—Government first, do- 
mestic trade second and export third. That will mean 
that we have got to be passive; that will mean that this 
is a time to control the selfishness of our natures. I 
know that is a very hard thing to do because it is inborn 
in every one of us, but in this crisis every man of 
affairs, every business man, must control his selfish 
nature, and if we are going to use our good sense and 
distribute our product expediently, conservatively, what 
is 7. we can probably all have material to do business 
with. 

It is surely not to our interest in this crisis to bring 
about a condition that will force many industries to shut 
down for lack of material, because the moment our 
industries are compelled to shut down, no matter for 
what reason, just that moment you bring about a con- 
dition in this country that will react on business. If 
people cannot be employed, they do not earn money, 
and if they do not earn money there can be no pur- 
chasing power, so we have got to be very conservative, 
and I cannot put it too strongly to you. We must be 
satisfied therefore, we must not crowd things; in other 


53 





Babe Webster 





Left to right: Lucille Mulhall and her high school horse 
Eddie C.; Colonel Mulhall 





Left to right: Secretary John Donnan was a little short 
for the saddle; Pete Stuart, Houston, and H. A. Dean, 
Rome, Ga. ° 





54 


words, we must not endeavor to make any money out of 
our own war. We made a lot of money out of the Euro- 
pean war; it was absolutely natural, and was only our 
right either technically or morally—nobody can ques- 
tion that, but I question the wisdom of trying to make 
that same amount of money out of our own crisis. It 
would not be very much of a patriotism in my opinion, 
and we in this country do not want to stand before the 
world measuring our patriotism by dollars only. 

Now, that is the condition. I also do not believe that 
prices should be advanced in a time like this, not unless 
it is absolutely necessary; I do not believe in this policy 
of selling the Government on the one hand at a very 
low price and then trying to tax the individual at an 
advanced price, thereby making the other fellow pay for 
your patriotism. Let us share his burden, which is 
over-great; let us share it all alike. 

Our present prosperity we all know has come from 
the European war, therefore nobody appreciates it; it 
came really without our asking. It is almost impossible 
at this time to bring you back to the condition of this 
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country before the war, it is so far, so long back, but 
let us all remember that this prosperity that was forced 
upon us by circumstances will stay with us by force of 
circumstances. I must therefore say to you, you have 
got to be very cautious in the conduct of your business. 
I don’t believe there is anything to worry about, but 
nobody can tell what moment the war conditions may 
be suddenly turned into a position of world’s peace, then 
of course we will probably have another problem con- 
front us, but I cannot prophesy what that will be. 
Everybody must judge that for himself. 

There is another thing I want to speak to you about 
at this time, and especially to you buyers who have had 
everything in the past your own way in the matter of 
contracts; you took them when you felt like it, you 
cancelled them when you saw fit and all that sort of 
thing. If this condition lasts any longer you will be 
confronted by a condition that will teach you that a 
contract is a contract. That is the way it should be. 
In time of peace we have permitted a good many re- 
flections on our usual custom of doing business, but in 
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war time when everything is tense, when everything is’ 
high, when the manufacturers have got to make prepara- 
tion and take up the burden the same as you have, they 
are not going to let you shove your load on them, be- 
cause you have no other place to shove it. 

Now there is another thing that confronts this coun- 
try, and that is our food question—food condition, | 
am very pleased to see the President of the United 
States the other day sent his appeal to the people in this 
country to raise more stuff. That is very good; that is 
very fine, but in a crisis like this this is no time for 
appeal; this is a time for dictation and command. That 
Department of Agriculture in Washington knew last fal] 
just how many bushels of wheat, corn, potatoes and 
everything else we raised. That Department of Agri- 
culture knew exactly how much we had consumed. That 
department knew exactly how much we had exported, 
and that department knew every month just what the 
conditions of our growing crop were, and why do they 
dilly-dally when that is all known, and why do we 
enter this conflict so little prepared as to the vital thing, 
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which is food-stuff, when it has already been exhausted. 
And why should there be at this time an appeal to the 
farmer and everybody else to raise crops? As I said, 
I say again, human nature plays a great factor in this 
thing and human nature is selfish. The aver- 
age man is not so patriotic as to raise a lot of stuff 
which he doesn’t know he is going to sell; therefore, 
if there is nothing in the statutes, if there is nothing 
in the President’s power to command these peo- 
ple to plant now before the planting season is over, then 
let this Government or let every State rise to the occa 
sion and simply say to the farmer we will guarantee 
you for 1917, $2 a bushel for wheat, or $1.50 for corn, 
or $2 a bushel for potatoes. If we can afford to spend 
seven billion dollars for military preparation to fight, 
then we can afford to spend seven billion dollars to take 
care of our inner man. This is a time to dictate, as I 
said; this is the time to commandeer; this is the time 
not to say “Please, will you do this,” but this is the time 
to say “Do it”! 

Here is another thing that can be done on this propos!- 
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tion. Let us teach domestic science; let us give this 
nation the knowledge of foodstuffs. Let our great news- 
papers, if they cannot do anything else, print what 
is necessary for men to live on. We all know by ex- 
perience we eat too much, that none of us needs half 
what we eat, and if we did we would be more efficient. 
There is not one woman out of thousands in the United 
States that has been taught domestic science and in 
that domestic science has’ been told what the proteid 
or the carbohydrate is. It is not too late. We know 
our future station is short when if we cannot 
supply the Allies and ourselves with the necessities of 


life this patriotism will go to a very low level, because 
as Napoleon Bonaparte said, “An army travels on its 
stomach,” and so does the nation. 

Now, why not let this same Department of Agricul- 
ture which has all that information send it to every citi- 
zen and every household, just as our Senators and Con- 
gressmen send us garden seeds every once in a while. 
If they can afford to send garden seeds, they can afford 
to send us in this crisis information that is of value to 
this country so that this country can meet this crisis 
and withstand this crisis with the least discomfort to 
itself. 
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That much for the present, but we do not only live in 
the present, we have also got to look to the future— 
what we must do to hold our prosperity, and that means 
industrial preparedness, because industry is the life and 
backbone of a nation, and the greatest boon to its people. 
That means that our Government thenceforth must be- 
come absolutely linked with business. This country 
must become one vast business organization. That 
means that Government and business absolutely have got 
to work together for the national development and the 
uplift of its people. Unfortunately, however, our legis- 
lative bodies, both civil, State and Federal, are very 
inefficient; they are too much political and not enough 
national; they are eternally playing party politics; they 
are eternally wasting their time on personal business. 
That is the way they waste their time during the entire 
session, and when they come to the closing session, 
everything is rushed through. Now if we business men 
would run our business that way we could not last very 
long, and if private business cannot succeed profitably 
along that line and under those conditions, then this 
great country, which ought to be the greatest in the 
world, cannot exist under the same conditions either 
and thrive. 

These men are well-meaning. It is simply the fault 
of our system. It is simply due to the fact that we 
send to these legislative bodies only politicians and 
lawyers, and who is to blame for that? We business 
men in many instances absolutely pay no attention to 
politics. We do not even vote and in many instances do 
not even know the candidate. 

If you pay no more attention to the selection of the 
men in your business than that then you cannot get 
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anywhere, and the condition that has confronted ys to- 
day is really what we deserve and merit by our own 
lack of intefest. Let us improve that in the future. 
Let us pay attention to politics. Let us see that the men 
that go to Congress have not alone the qualification that 
they are a Democrat or a Republican. Let them have 
first the qualification that they are true Americans, and 
let them have the qualification of fitness for the job, and 
let it be passed in this country that this is a country only 
of Democrats and Republicans, and let it be a country 
of Americans for America, We want business men in 
Washington; I do not want all business men because 
they get clannish, but let it be a mixture. Let us have 
some politicians because we need some politics; and let 
us have some lawyers because they have got to draft 
our laws, but if they had a business man along side 
of them, some of these laws that they draft could be 
understood by every man except the lawyer himself. 
That is the kind of laws we want, and when we have 
them we get somewhere. 

Now these men, as I said, are well-meaning, but if you 
have noticed that when you are in a business together 
like this and a business man like me talks to you, you 
understand it. If there was a lawyer on this platform 
and he talked in a lawyer’s train of mind, you would 
not understand him because he does not speak the same 
language that you do. 

Another thing we need for the future is an amend- 
ment or an abolishment of our Sherman Anti-Trust law 
—all the trust laws; if co-operation, which is desired 
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to-day by the Government and by the people is an ab- 
solute necessity in case of war, it must be of great 
benefit in time of peace. 

I do not want business not to be regulated; I do not 
want business to do as it pleases, but I want business 
to have liberty within the freedom of the law. I want 
business fostered, but I do not want it persecuted. I do 
not want it said that that business or that that man is 
too successful and is getting too rich and therefore we 
have got to curb him. I do not want to have a stigma on 
the success of any man or any corporation, because 
the world must know that no man acquires riches by 
his knowledge and by his will power, or by his vision, 
but that the people connected with him must share in 
the same proportion, and therefore, it should be no 
reflection and it should not be said just because a man 
is successful, that his business is a success, that he has 
succeeded, at the expense of the people. 

The people benefit by every successful institution and 
successful man. They are doing the thing. If we can- 
not make any money, we cannot make improvements; 
we cannot spend any, and we cannot all be successes, 
that is not within the possibilities. Some of us are 
better equipped for success than others, but I know from 
past experience that you all know that the successful 
man and the successful business do share their suc- 
cess with everybody that is with them. We have made 
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a step in that direction and we are doing it even more 
as we see enlightenment and the proper way to do it. 
There is another thing we need, and that is our rail- 
roads. Our railroads have been legislated to death. 
Our railroads need the support of our Government and 
the trade and they have not got it, and I am somewhat 
surprised when I see that every time the railroads do 
ask for an increase in freight rates, every merchant, 
manufacturer and association combats them. When you 
do that you are standing in your own light. We are 
suffering to-day because these railroads have not been 
enabled to raise their freight rates. We are suffering 
to-day from that, because we have not got the neces- 
sary equipment, and if you could not make any money 
in your business and did not see the way of paying a 
satisfactory dividend to the stockholders, you would not 
invest any more money. Therefore, can you blame the 
railroads and can you blame the people for not investing 
their money in railroads when the return is so much 
fraught with dangers? We are not all so unselfish as 
to invest our money there, so let us help the railroads 
get the proper recognition so they can develop. There 
is no use trying to develop them when they are not given 
the facilities to carry that development to the mart. 
Another thing we need in the future for our prosper- 
ity is a proper tariff. It is almost laughable to talk 
about tariff to a people when we are doing so well, 
but we are not figuring for the present. As successfu) 
business men and as business men of affairs, and as 
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thinking men, we have got to look into the future, and 
I tell you, gentlemen, this country needs proper pro- 
tective tariff, not because these industries of ours are 
infants, they can take care of themselves, but just be- 
cause we are used to a high standard of living in this 
country and we want the people in this country to have 
the best, not alone to-day but for all time, and we want 
this high standard of living, not as it is at the present 
time, but as we have been used to it. We have got to 
have a protective tariff or otherwise we will be obliged 
to reduce wages, because, do not forget that these na- 
tions at war will rise out of this conflict greater and 
stronger than ever. That has been the history of every 
war. They will be steeled with sinews. Every man and 
woman in those countries is taught to work. The whole 
European nations are mobilized, the men and the women, 
and everybody, for the purpose of conducting this war. 
They may become so exhausted and the necessities may 
be so severe that these nations will realize that they will 
have to stay mobilized after the war in order to resur- 
rect themselves. Now, just imagine a mobilization of 
that kind when every man and woman is trained to 
work with an economy we have no appreciation of, with 
an efficiency that we do not know, what chance will we 
have with our inefficiency, with our extravagance, with 
our indulgence? Why, we are putty alongside of the 
European to-day. 
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Those are all things that we must think about as to 
our future, because we have once tasted this prosperity 
and we have got to keep it, and we can only keep it by 
using common sense and using our waste. Therefore, 
we need to have this tariff. When they had this Under 
wood tariff we all appealed to their good judgment. We 
all showed those great patriotic legislators what the con- 
sequences would be. They would not believe it, but we 
know what faced us immediately after, and what will 
face us again, but here was a reasoning that they could 
not see, and here is a practical illustration of the work 
of that tariff. When that tariff went into effect, barb 
wire got on the free list. Now, of course, they probably 
could not import more than 5 per cent of the demand of 
this country, but immediately barb wire was quoted in 
Galveston and in Houston and all these lower Texas 
points at a price lower than I was willing to sell it for. 
I might not have lost that trade, but if I met the price 
in Houston, it would immediately affect the jobber in 
Sherman, because the man in Sherman who could not 
buy wire as cheap as the man in Houston would be 
affected by the sale in Houston; then if I saw fit to pro- 
tect the man in Sherman, then that would affect the 
whole situation in the interior. That is something that 
you business men understand, but that is nothing that 
a politician or a lawyer can get through his head. 

So let us business men use our efforts to make it clear 
to the legislative bodies. Let our chambers of com- 
merce think about this, and let us use all the efforts 
we can with the people that are in Congress to-day, be- 
cause we cannot pick them out just now; we have to 
wait until the next election when I hope the business 
men will all wake up and see that the proper kind of 
men get there. 
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Another thing that is needed in this country in the 
future is export trade. We have had a taste of it and 
we like it, but in order to have that export trade, we 
need also governmental assistance, and we need it 
quickly, and we must not fool ourselves just because we 
are enjoying a large export trade to-day, which as I 
explained before, was forced upon us by circumstances, 
that that same cause or circumstance will keep it with 
us. Far from it, and unless we prepare and fortify 
our manufacturers with the necessary instrument to do 
this export trade, we will not have any. The first thing 
we need is the passage of the Webb bill. The Webb bill 
legalizes co-operation. Of course we have many large 
factors in this country that are strong enough to under- 
take to seek export trade, like the Steel Corporation, like 
the Standard Oil Company and like many other very 
large, strong concerns, but in this country we do not 
want only conditions that large concerns can enjoy, we 
want conditions that are equal to all, otherwise we will 
not be a democratic country or a happy and contented 
nation. 

That Webb bill allows combinations, and we may as 
well realize that the European countries in the death 
struggle are watching their economical condition; they 
are prepared to do the utmost and why should we not 
do it here? In Germany they have legalized combina- 
tions, and it works this way; that a certain industry 
gets together, and the Government sizes up the capacity 
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of that particular branch. They compute their domestic 
consumption and then select one or two or three of that 
particular branch and say to them “Go forth and sell 
the surplus products in the markets of the world at 
whatever price you can get, and then come with us 
and share in the profits of this industry with the bal- 
ance.” Now that looks to me like common, good sense 
and that could be done properly without taxing any- 
body. Of course there is this feeling in this country, 
that when goods are exported at a less price than they 
are sold for in this country, that concern commits a 
great sin. It does not make any difference at what 
price a concern exports its surplus products when that 
means activity in that particular branch, when that 
means enabling the American working man to manu- 
facture that stuff. I do not think it makes one particle 
of difference at what price the stuff is sold for in the 
markets of the world, as long as we get rid of it and as 
long as we keep our industries going, and the concern 
that has the courage and has the vision to enter the 
markets of the world is a benefactor, because every 
dollar that is brought into this country by that method 
adds to the service of the country, and that is what we 
want, so therefore the concern and manufacturer should 
not be criticized as they have been in the past. 

There is another thing that I want you to know. We 
have got to have a merchant marine. I am glad to note 
that action has been taken, and that a thousand boats 
are going to be built, and some newspapers have said 
that we are going to build one every three days. That, 
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unfortunately, is the temperament of the American 
people—to believe that all they have to do is to light 
the Aladdin Lamp and to-morrow we have a thousand 
ships, and to-morrow we have 500,000 men, and they will 
be equipped and fighting for us. That is the tempera- 
ment, but these ships cannot be built, one in three days. 
It takes one month to four months to build one of those 
ships. We have not the timber; the timber is still stand- 
ing in the woods. We know that we needed this mer- 
chant marine two and a half years ago—still this is no 
time to criticize—still I cannot refrain from saying 
that the people in charge of that affair did not attend 
to that business or we would have a merchant marine to- 
day that would be of great help to the Allies; instead of 
that, we have to build it. We have got to have this 
merchant marine, and I do not care very much whether 
there is a subsidized merchant marine. Let us have 
one; that is all I ask, because we must realize, that 
while these other nations are coming to this country 
to take our merchandise at the first shout of peace 
every nation that has bottoms will conserve them for 
their own use and quickly withdraw them from this 
market, therefore, if it should be written by Providence 
that peace will be declared to-morrow, this country 
would stand high and dry with no ships, and by the 
time the ships were built the other people would be 
trying to get back what they have lost. We are not 
alive to the situation; we do not act quickly enough. 
As I said once before, we are appealing; we do not dic- 
tdte; we do not command, and it is time that we did. 
Another thing, we need proper banking facilities. We 
are only children in this country in this matter, and we 
need to have branches in every part of the world. We 
have got to be able to extend credit just the same as the 
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English and the Germans and the Belgians, who had 
this world’s market, and I do not know just how we 
are going to meet the situation; that is something for 
bankers to do, but the reason we were not a successful 
export nation before this war was due to the fact that 
we demanded cash, where other nations always gave 
four, six, eight, ten and twelve months’ credit, and the 
only way we can explain it, why those foreigners could 
extend that credit to the different markets, was due to 
the fact that the European countries like England and 
Germany were drawing their raw material from those 
markets and therefore, it was nothing more nor less 
than a matter of exchange. 

If two men buy and seil to each other, the question of 
credit is of no importance; it means a balancing of trade 
at the end of the period, that is what they are doing, 
and unfortunately we are not buyers of raw material. 
We do not need any cotton, or copper, we do not need 
any wheat, in fact we are so rich and so strong, and so 
resourceful that we need practically nothing from any 
country except probably a little tin and coffee and tea 
and mighty few commodities, and therefore that puts 
us in an entirely different situation. 

Just how the bankers or ourselves are going to meet 
it, to permit this continuation of our export trade, that 
is up to them. It is beyond me because I am no finan- 
cier. 

Another thing: we have got to be able to go out into 
these markets. I notice the Government is sending out 
to-day emissaries to get information for us; that is very 
fine. That is very laudable, but I would rather see a 
position where these manufacturers can combine under 
the Webb bill, where each industry can send out a man 
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in a particular market, a man that is qualified, a man 
that knows what is what, a man who is versed in manu- 
facture, that can go there and see what the people want 
and determine on the spot whether he can make it, and 
if it can be made, to order and bring it home. We do 
not want information, gentlemen; we want an order. 

There is another thing that I want you to not fool 
yourselves on about this export trade, and that is when 
this war is over that all the American has to do, or the 
American manufacturer has to do, is to go into a market 
and say, “I am an American manufacturer and this my 
product and my price; give me an order.” That is based 
on the theory that when this war is over the people who 
are now at war will not do business with each other. 
There is nothing in that matter. Commerce knows no 
nationality, knows no religion, knows no hatred. Com- 
merce only knows three principles—price, service and 
quality, and wherever they are, that is where their 
business will go. Do not think for a moment that the 
Russian people will not trade with the Germans. They 
will buy from the Germans right after the war. While 
these Governments may hate each other, there is no 
such thing as the people of the world hating each other 
so as to have no intercourse. 

That is a fallacy, and you can see therefore, we have 
not got any too easy a task to hold this export trade 
with our idea of extravagance, with our idea of ineffi- 
ciency, with our idea of high living, and with our high 
cost of production against the economical and efficient 
methods brought on by necessity, and while we are at 
war to-day with the Germans, we must recognize their 
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ability. I am not going t6 fool myself just because I 
do not like a competitor. If that competitor of mine in 
business has a better method of doing business, I am 
smart enough to copy it, and that is what we ought 
to do and we ought to follow their example. They are 
an enlightened people. They may be an unfortunate 
people, but just because they are unfortunate, do not 
let us condemn them as being unfit to be considered as 
people. 

Another thing I must talk about, and that is this 
militarism. Militarism seems to be in a horrible state 
in this country. Militarism in my vocabulary spells effi- 
ciency, and this country has got to resort to conscription, 
and the quicker they do it the better. I do not want 
a system of volunteers. I want a system of military 
training in this country that will take the millionaire’s 
boy as well as the man in a ditch. I want a system that 
will take care of these slackers. It is all right to say 
we must be patriotic, but sometimes we have got to 
awaken patriotism in people by compulsory measures, 
and therefore we must to-day get an army. We have 
got to have a navy. We not only need an army to-day, 
but we should have an army all the time, and we should 
have a military system that compels every young man 
at a certain age to be either six months or a year in an 
army. When he goes into that, he makes himself a 
stronger boy. When he goes into that, he does some- 
thing that he had forgotten, except in the last two 
years, and that is to respect the flag. It is all right to- 
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day, wherever you go, where the Star Spangled Banner 
is displayed, we rise en masse and salute it. Why did 
we not do it in the past? Was not that flag just as 
dear in the past as now? Should it not have had the 
same respect as now? Must we have a crisis to awaken 
in us this patriotism that has been so sadly lacking in 
this country? Now we want a military system that 
will instill it. I want to tell you when a young man 
comes out of the army he takes off his hat when he sees 
the flag unfurled. He will remember it himself and he 
will teach his boys when they grow up to respect it. 

Let us have a perfect military system. We do not 
want a political system. We do not want a system that 
makes colonels out of politicians. We do not want a 
system that makes newspaper editors secretaries of war 
and secretaries of the navy. There are enough men in 
this country and able men in the military system. We 
have West Point and we have military schools that pro- 
duce well and efficient and balanced men, ready to 
occupy all those positions, and I hope therefore that we 
will have a system that is absolutely free from politics. 

Why not have your sons educated, and their sons 
educated, so that they will be called upon in the time of 
war and be efficient when called upon? Why, therefore, 
this quibbling in Washington? Why doesn’t the Presi- 
dent say, “You are mine, I need you”; “You have had 
the protection of the flag, now come and rally around 
that flag”? 

In conclusion, I also hope that the day is passed when 
American citizens from choice in this country will be 
hyphenated Americans, because every man knows there 
are no hyphenated Americans and there never have been 
any. The Germans live in Germany; the Russians in 
Russia, the English in England, the Italians in Italy, 
and when those people come over here from choice and 
swear allegiance to our flag, they must be American 
citizens. I mean to say that when they do that, they 
are just as much identified with this country as the 
native sons by chance. 

Surely this country has not all been built up by native 
sons. These adopted sons who have come to this coun- 
try have done their share. Many of them are captains 
of industry. Many of them are merchant princes; many 
of them are big bankers, and they have all done their 
share, even the man that does not do more than shovel 
in the ditch; he is doing his share, and therefore they 
must be treated as such. Now I am German born; I 
am proud of it; 1 am proud of my father and mother. 
God forgive the man or woman that will forget the place 
where they were born, no matter how low, no matter 
how humble. Naturally they have a sentiment, but in 
a crisis like this there should be no sentiment, there 
should only be the adopted flag. Therefore, let us listen 
to the message from Washington—a citizen by birth and 
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choice of a common country, that country has a right 
to concentrate your attention. 

At the close of Mr. Baackes’ address Mr. Schmid 
said: 

We have listened to-day to an epoch-making ad- 
dress, one in which there was the fire of patriotism 
mixed with the most ultra-conservatism brought about 
by long business experience. I think the address we 
have heard to-day should go down to posterity and all 
time. I think that these organizations should see that 
this address is distributed where it will do the most 
good, and I therefore move you, sir, that a committee 
of ten be appointed, consisting of five of the jobbers 
and five of the manufacturers association to devise ways 
and means of immediately transmitting it to every mem- 
ber of Congress and to every chamber of commerce in 
the United States. 

On Thursday morning D. A. Merriman of the 
American Steel & Wire Co. and a member of the ex- 
ecutive committee of the American Hardware Man- 
ufacturers’ Association, delivered the following ad- 
dress on “Trade Acceptances” : 


A§ the question of trade acceptances is closely linked 

with that of contracts, embodying, as it necessarily 
must, the terms to be allowed, whether time or cash dis- 
count, I have been asked to say a few words on this 
very important subject. 

The time allotted is short, and I must therefore be 
brief and to the point, omitting explanations and sug- 
gestions that are obviously unnecessary. 

Almost every commercial organization is devoting 
time and thought to the matter of trade acceptances, 
and all leading trade journals and magazines have re- 
cently published articles on this topic, written by bank- 
ers, professors of economics, students of finance and just 
plain every-day business men. It is from the latter 
standpoint that we will treat it here to-day. 

Some of these writers referred to spend considerable 
time criticizing financial methods that have been em- 
ployed in conducting commerce, and one might some- 
times be tempted to believe that a panacea for all com- 
mercial ills has been discovered in the adoption of trade 
acceptances. All admit serious shortcomings existed in 
our previous monetary system, and I believe all will 
agree the Federal Reserve Act holds out a great deal 
of hope for stabilizing influences in the future; but let 
us not allow ourselves to forget that even under the old 
system we built up and established magnificent and 
prosperous business conditions throughout the country. 
The Federal Reserve Banks are apparently very much 
interested in this proposition and encourage the adop- 
tion of trade acceptances quite generally, and I have 
also gained the impression that some of the banks are 


Frank Baackes 








April 26, 1917 


lukewarm toward it while others are distinctly enthus- 
iastic, and this latter feeling may be especially at- 
tributed to some of the larger trust companies. 

Trade acceptances have been used for a great many 
years in foreign countries where control of finance is 
more directly under the domination of comparatively 
few large banking institutions, thus offering an easy 
opportunity for an exchange of information when a 
special analysis may be necessary. The closing of ac- 
counts by trade acceptance is not entirely new in this 
country, being more or less in use here for many years. 
I remember, as manager of a factory some twenty years 
ago, our time accounts were always closed by accept- 
ances, using them for discount at bank when convenient 
to do so. 

The use of trade acceptances facilitates in a greater 
measure the expansion of credit by increasing the 
amount of liquid assets, and some bankers who are con- 
servative offer the suggestion that there is danger of 
too much credit expansion if the liquid assets of the 
country are increased to an unusual extent. The Fed- 
eral Reserve Bank has ruled that trade acceptances 
discounted are not to be considered a liability, and if 
the merchant can secure his usual accommodation on 
his own paper and then additional credit on his trade 
acceptances (which will be the equivalent of his open 
book accounts) you will understand what is meant by 
reference to liquid assets and expansion; but the real 
danger need not be overestimated. 

Briefly, a trade acceptance is a draft drawn by the 
seller for payment on a fixed date, usually sixty or 
ninety days, covering only actual transactions in mer- 
chandise, and this draft is accepted by the buyer across 
the face of it, thus acknowledging the obligation and 
assuming the responsibility for its payment when due. 
The seller is then able to discount this trade acceptance 
at his bank, giving him the benefit of a line of credit 
that in many instances he could not otherwise secure. 
Single name paper is generally desirable, but double 
name paper (and trade acceptances come under this 
class) is more desirable. 

A request for an acceptance should not be made from 
a merchant who discounts his bills, and usually buyers 
are willing to close accounts by acceptance when de- 
siring to take advantage of, the time, if they understand 
the matter properly. It is reported many buyers are 
afraid trade acceptances are a reflection on their credit, 
and consider them the same as promissory notes, but it 
should be understood that trade acceptances are given 
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only for a bona fide transaction covering specific ship- 
ments of merchandise, and this fact is noted on the 
draft when drawn. It can never be used covering loans 
or the cancellation of other forms of indebtedness, and a 
trade acceptance is never given for a renewal—a promis- 
sory note always covers the extension. 

There are many advantages from the seller’s stand- 
point in having accounts closed by trade acceptances, 
and we see no possible disadvantage to the buyer. The 
principal reason in favor of the seller is that they con- 
vert open book accounts into negotiable liquid assets 
that can be readily used if found necessary. I doubt 
if there is much to the argument that they prevent un- 
just claims or establish better credit relations with the 
customer, etc. 

The question has been asked, “Will general adoption 
of trade acceptances formulate a new basis of sales 
terms?” and I see no reason why this should be the case. 
It cannot be denied that many large manufacturers and 
distributors complain of the exorbitant cash discounts 
allowed, which are equivalent to a rate of about 15 per 
cent interest where the terms are sixty days or 2 per 
cent discount for cash ten days from date of shipment, 
and an equivalent of 36 per cent per annum where the 
terms are thirty days or 2 per cent discount for cash 
in ten days. This latter is an extreme case, but as the 
privilege of cash discount has frequently been abused 
it is no wonder that efforts have been made in the 
direction indicated. Retail and jobbing organizations 
have been watching this and contesting the evident dis- 
position to curtail these privileges. I would not attempt 
to prophesy what changes may come about in this re- 
spect after the close of the war but am confident there 
will be some evolution in respect to cash discounts al- 
lowed. 

The usual time for trade acceptances is sixty or ninety 
days, although under certain circumstances they may 
be drawn for six months. Some manufacturers and 
jobbers have offered a discount of % of 1 per cent where 
accounts are closed by acceptance; others have given 
an additional thirty days’ time without interest; that is, 
if regular terms were sixty days they would draw the 
draft for acceptance payable ninety days from date of 
invoice. These methods are regarded as a temporary 
expedient, and each seller must determine for himself 
what is best to do, although personally I view with a 
little fear the extension of these practices that will be 
considered a precedent and perhaps difficult to eliminate 
in the future. It may be noted that Federal Reserve 
Banks re-discount trade acceptances at % of 1 per cent 
below the established rates in effect. 

The earnest attention and consideration given this 
subject by the business interests of the country may be 
relied upon to secure the best results for all concerned, 
and the officers of your organization are only anxious 
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to assist in keeping our members informed and to help 
develop the best solution of the problem. 

At the final meeting the Southern Hardware Job- 
bers elected M. C. Thomas, Tampa, Fla., president; 
George E. King, Atlanta, Ga., first vice-president; 
F. R. Simpson, Birmingham, Ala., second vice-presj- 
dent. 

N. A. Gladding, D. A. Merriman, F. H. Payne and 
J. H. Willetts made excellent addresses at the meet- 
ings of the American Hardware Manufacturers, 

The entertainment of the delegates by the Hous- 
ton jobbers was exceptionally good. 

On Tuesday afternoon the women had an auto- 
mobile trip about the city, and the delegates played 
golf at the Houston Country Club. In the evening 
there was a dancing party at the Rice Hotel. The 
big entertainment was on Wednesday afternoon 
when the delegates were treated to a Texas round- 
up, with ten carloads of wild steers and two dozen 
Texas cowboys and cowgirls. Sombreros were given 
to all the visitors. There were splendid examples 
of horsemanship, roping, bulldogging and steer rid- 
ing. The barbecue dinner was a great success, 
There was a cowboy ball in the evening at which 
fully half the delegates were dressed in cowboy and 
Indian suits. Real six-shooters and blank cartridges 
lent reality to the occasion. The delegates voted 
this the finest entertainment ever given at a South- 
ern convention. 

On Thursday there was a boat trip to San Jacinto 
battlefield and a view of the Houston ship channel, 
which brings ocean liners 50 miles inland. In the 
evening there was a formal ba! at the Rice Hotel. 
Friday there was a luncheon for the women and a 
golf tournament for the men at the Houston Country 
Club. Dick Clancy won first prize, first flight; 
Houston Dudley, first prize, second flight; R. W. 
Shapleigh, second prize, second flight; George 
Grubb, first prize, third flight; W. A. Parker, sec- 
ond prize, third flight. 


Demonstration Sells 130 
Ranges in a Week 


ON Nov. 18, 1915, HARDWARE AGE contained an 

illustration and a description of a demonstra- 
tion held by the Lebanon Hardware Company, Leb- 
anon, Pa., that sold ninety ranges in one week. A 
similar demonstration held recently resulted in the 
sale of 130 “Majestic” ranges. In a letter to HARD- 
WARE AGE the company says: 

“We believe in few but good and well-selected 
lines in our business. Lines well advertised, backed 
by quality, and sold under the best protection to 
the consumer. The consumer is our future, and, 
unless we can give him quality and protection we 
cannot exist. 

“The success of our demonstrations lies in the 
fact that we never undertake to demonstrate a line 
unless we are absolutely sure of its quality. Being 
assured of this, we apply every effort to the task, 
and talk quality and superiority above everything 
else. 

“Through our united efforts, backed by quality, 
good methods, protection and good advertising, we 
have closed the most successful demonstration of 
‘Majestic’ ranges, having sold 130 in one week, in 
addition to receiving at least fifty good range pros- 
pects.” 


It ain’t the guns nor armament, nor funds that they 
can pay, 
But the close co-operation, that makes them win the day; 
It ain’t the individual, nor the army as a whole, 
But the everlastin’ teamwork of every bloomin’ soul. 
—Kipling. 
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The Salesman’s Relation to Customers 
As Outlined by the Store Policy of a Massachusetts Concern 


HE store force of the Carlisle Hardware Com- 
ee North Adams, Mass., is a loyal crowd of 

workers whose business vision is not limited 
by the little brown envelopes that make their ap- 
pearance on Saturday night. The manager seldom 
has cause to deliver “ginger” talks or curtain lec- 
tures to any of the boys. But for the benefit of 
those comparatively new in the employ of the com- 
pany and who were not thoroughly impregnated 
with the spirit of the store the man responsible for 
the profit end of the business gave each employee 
some time ago a bulletin that outlined plainly the 
relation that should exist between customers and 
employees. 

“The Carlisle Hardware Company,” the letter 
commenced, “is operated primarily for profit, at the 
same time for the benefit and convenience of its cus- 
tomers. Without customers there could be no Car- 
liske Hardware Company. These are simple facts— 
easily understood. 

“So, then, it behooves every man employed here 
to remember this always, and to treat all customers 
with courtesy and careful consideration in every 
transaction. 

“Any member of our force who lacks the intelli- 
gence to interpret the feeling of good-will that the 
Carlisle Hardware Company holds toward its cus- 
tomers cannot stay here—very long. 

“New customers are just as valuable to us as old 
customers—remember that—for each new customer 
is an old customer in the making. Do your part to 
make him come back here and send his family and 
friends here. Impress upon him the fine good- 
fellowship of our store—the ‘no-trouble-to-show- 
you’ and the ‘glad-to-see-you’ spirit. Never be 
perky, pungent or fresh! 

“Our customers pay your salary as well as mine. 
They are your immediate benefactors. 

“Snap judgments of men oftentimes are faulty. 
A man may be named ‘Bob,’ be white-headed, blue- 
eyed and have big ears, wear No. 11 AAA shoes, be 





tall and ugly, and still be a gentleman. The unpre- 
tentious man with a soft voice—as far as you know 
—may have more money than you ever saw. The 
fellow in cowhide boots, with his pants stuffed in 
them, who wears a broad-brimmed, rusty hat and 
shabby clothes may not be from Memphis—and, on 
the other hand, he may be president of a railroad or 
a senator from Arkansas. You cannot afford to be 
superior or sullen with any customer of this house. 

“At rare intervals some perverse member of our 
force disagrees with a customer. He will maintain 
that our customer said 20-penny nails, when the cus- 
tomer says he ordered 10-penny; that 8-in. hinges 
were ordered, when the customer says he ordered 
10-in. instead; or that the customer said ‘send to 
923 West Main,’ when the customer says he said 
‘1923 East Main’; or many other things I could 
mention, when either clerk or customer may be 
right. 

“No employee, regardless of his feelings in the 
matter, is allowed the privilege of argning any point 
with a customer of this house. He must adjust the 
matter at once to the customer’s satisfaction, or call 
his superior to adjust it. Wrangling has no place 
in the Carlisle Hardware Company. Each clerk on 
our force is valuable to us only in proportion to his 
ability to serve our customers. 

“A hardware store has just two things to sell— 
hardware and service. The hardware house that 
sells poor hardware and poor service is a poor hard- 
ware house. The hardware house that sells good 
hardware and good service is a good hardware 
house. It is the object of the Carlisle Hardware 
Company to sell its customers the best hardware 
and the best service obtainable. 

“The service of a hardware house is not a thing 
supplied by any single individual. Neither is it 
attained by special attention to any one customer. 
Hardware service—that is, Carlisle Hardware Com- 
pany service—means the limit of courteous, effi- 
cient attention from each particular employee to 
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each particular customer. This is the kind of serv- 
ice a customer pays for when he puts down his cash 
in our store—whether his bill is 5 cents or $500. 
It is the kind of service he is entitled to. 

“Every customer who enters our door comes in 
because he believes he can buy something here bet- 
ter than he can buy it anywhere else. It rests with 
every member of our force whether he goes away 
disappointed or pleased. 

“I remember seeing one of our salesmen, during 
last Christmas season, go out on the pavement to a 
gentleman who was looking intently at a high-priced 
construction toy that was in the window. The next 
thing, I saw the gentleman had come inside, and a 
few minutes later I saw that salesman turn in an 
order for two six-dollar sets. 

“Now that was a nice sale, but I assure you that 
the thing I appreciated most was to have that cus- 
tomer come to me and express his appreciation for 
the splendid attention shown him by that salesman. 
I had never seen him in our place before, but I have 
seen him buying from us many times since, and 
most likely he will become a life-long customer. 

“Speaking of just such occurrences, I also re- 
member, last Christmas, an old, old woman, dirty 
and in rags, and having every appearance of a beg- 
gar, come slowly into our place. I saw one of our 
salesmen go up to her and with a genuine respect 
for her age speak to her as gently as though she 
were his own mother. 

“She looked at the salesman with admiration, and 
seeing a casserole on top of the showcase, she said: 
‘What is the price of that dish?’ 

“ ‘Right dollars,’ was the salesman’s reply; and, 
without another word, I saw her turn her back and 
go down in her stocking and pull out a roll, skin off 
eight dollars, and hand it to the salesman. 

“A salesman can open the door in a manner to 


Observations of a Salesman 


By JOSEPH H. BLAKE. 


66H] ELLO, Sam! It’s cold weather, isn’t it? 
Pete in?” 

“No, he’s not in to-day. He went to Buffalo last 
night. He’ll be sorry to miss you, even though I 
don’t believe we need anything. Just got in four 
cases of stuff from your house, and, by the way, you 
sent us a different style taper pin reamer than we’ve 
been selling. I don’t believe the trade will like it. 
Did you say anything to Pete about it?” 

“Sam, my boy, this is your instruction day. Get 
me one and I’ll show you why you are going to 
handle the new reamer instead of the old one; get 
one of each kind.” I had been about to leave, inas- 
much as the buyer was out, but I realized that this 
was an opportune time to explain tools and their 
manufacture to the man who actually sold the con- 
sumer. He should be able to talk intelligently 
about the goods he is selling to one who evinces a 
desire to buy; such was my idea and I found Sam 
eager to learn. 

The reamers were brought; one a straight flute 
taper pin reamer and the other a spiral flute taper 
pin reamer, and I addressed Sam and one of the 
other boys who had drawn near. 

“If I get too technical, just hold your hand up 
and I’ll try and get back to earth again. These 
tools are supposed to produce holes as round, smooth 
and uniform as is required in the construction of 
accurate machinery. A drill cannot do this, for 
obvious reasons; we can then call a reamer a sizing 
tool. Now this particular reamer is used for sizing 
a hole in which a standard taper pin is to be in- 
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assure the new customer that he is about to enter 
his hardware store—a place where people want his 
business and are prompt to serve him; or, a sales- 
man can open the door in a way that sticks in the 
customer’s ‘crop’ and makes him expect to find 
cheap, trashy hardware, and a bum manager, sur- 
rounded by ‘bonehead’ clerks. 

“When a salesman says, ‘Good morning, Mr. Pat- 
terson, I am glad to see you,’ instead of ‘What can 
I do for you?’ our customer immediately gets a 
warm feeling of being welcome and is also happy 
that he came past two other hardware houses to 
reach our place. To be able to give a customer this 
feeling adds dollars to the income of our house and 
to the salary of that salesman. 

“The man who is quick to answer the telephone 
calls, and does not keep a customer holding a cold 
receiver to his ear and listening intently to nothing, 
can swell the appreciation of Carlisle Hardware 
Company service, and swell our appreciation of him. 

“A salesman who can say ‘steeples’ when our cus- 
tomer says ‘steeples,’ when the customer really 
wants ‘staples,’ or ‘wire’ when our customer says 
‘wire,’ when really the customer wants ‘screen 
cloth,’ can make our customer think himself right, 
and make me think that the salesman is all right. 

“And just here take heed that in all minor discus- 
sions between our salesmen and our customers, the 
salesmen in every instance are dead wrong from the 
customer’s standpoint—and from ours. 

“Every item of extra courtesy contributes toward 
a better pleased customer, and every pleased cus- 
tomer contributes toward a better and bigger Car- 
lisle Hardware Company.” 

Though a trifle terse and perhaps unnecessarily 
hard in tone, this communication left no doubt in 
the minds of the employees of that store as to the 
attitude that should be taken toward customers. 


serted. A taper pin is much used for securing 
gears, collars, couplings, etc.; sizes go by number, 
0 to 10. 

“But to get back to this reamer, although these 
tools commonly have straight or spiral flutes and 
are designated as such, I would rather consider 
them as having straight or spiral cutting edges or 
teeth. The flute is that space formed in front of 
the cutting edge by a milling operation. Now nat- 
urally a straight tooth produces a straight cut, 
whereas a spiral tooth produces a shearing cut. 
Let me bring out a point here. Reamers having 
less than five cutting edges should not be used where 
exact cylindrical truth is desired; the balance of 
the tool cannot be maintained and an irregular hole 
is the result. Now with a taper hole such as this 
reamer is to cut, it is the tendency of the tool to 
draw itself in. Imagine if you can a reamer de- 
signed on the principle of a corkscrew, that is, right- 
hand cut and right-hand spiral. It is easy to 
conceive that this tool would dig its way into the 
material, taking out big gobs and a ruined hole 
would result. Now, of course, a straight tooth 
reamer does not act in so noticeable a manner, 
nevertheless the tendency to ‘hog in’ to the work 
is there and as a consequence little ridges are pro- 
duced on the side of the hole <nd these ridges are 
called chatter; this chatter of course decreases the 
life of the cutting edges of the reamer and makes 
the hole imperfect. 

“Now with the other reamer on the counter there, 
the teeth are spiraled to the left, directly opposite 
to the imaginary one designed on the principle of 
the corkscrew. With this imaginary reamer and 
the straight tooth reamer in mind, you can see how 
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the tendency to ‘hog in’ is overcome and the op- 
erator must needs push the tool at its work; the 
slanting tooth makes a shearing cut which is per- 
‘fectly smooth and it follows then that two advan- 
tages of this tool over the others (the imaginary 
reamer and that one having straight teeth) are 
attained; smoother, truer holes and longer life to 
the tool; the latter is attributed to the fact that 
the cut is made more easily. 

“That’s a good question, Sam! ‘Why aren’t all 
reamers constructed with spiral teeth?’ I’ve often 
wondered at that myself and have asked a good 


Indiana Manufacturers Help 
to Increase Food Supply 


GECRETARY F. M. Smith of the Indiana Manu- 
facturers’ Association, with headquarters in In- 
dianapolis, has issued the following letter to mem- 
bers of that association under date of April 20: 
“On receipt of our letter of the seventeenth, con- 
taining copy of the letter received from Secretary 
Redfield urging an increase in the food supply, one 
of our members telegraphed this office as follows: 

“Endeavoring to put into effect request of Sec- 
retary Redfield to increase food supply, we are al- 
lowing all male employees forr half days off during 
the next two weeks, closing our plant at five daily, 
and supplying all employees volunteering for agri- 
cultural work with a good grade three-dollar wheel 
cultivator at the nominal price of one dollar. Plan 
is received enthusiastically and we hope to do our 
bit to increase food supply. Can you not urge hun- 
dreds of other employers to do the same? 

“President Van Winkle thinks the plan so good 
that he desires it presented to every member of 
this association and suggests that it, or a similar 
plan, be adopted as far as practicable in assisting 
the Government at this ¢ritical time. 

“Knowing the sterling loyalty of the membership 
of this association we are confident that duty will 
be performed in fullest measure. 

“We should be pleased to be advised as to the 
various methods adopted.” 


E. A. Laboratories Buy Auto- 
mobile Supply Mfg. 
Company 


HE E. A. Laboratories, Inc., 52-84 Broadway, 

Brooklyn, N. Y., has purchased the business of 
the Automobile Supply Mfg. Company, also of 
Brooklyn. With the additional facilities the com- 
pany will now be in a better position to take care 
of all orders for Handphones, Newtone and Ford 
Magneto Horns made by the latter concern. In ad- 
dition, the company is prepared to furnish all neces- 
sary parts, and also to supply a full line of E. A. 
hand and motor-driven warning signals. 


J. D. VAIL, former manager of the Salt Lake City 
office of the H. W. Johns-Manville Company, has been 
appointed manager of the building materials’ de- 
partment of that company’s branch at Chicago. In 
the future the Salt Lake City office will be under 
the management of C. F. Cate. The Great Falls, 
Mont., office will be managed independently of 
Salt Lake City, by J. H. Roe. 
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many men about it and the answers have been 
various; some say a spiral reamer is too hard to 
grind; others that a spiral reamer is only good for 
certain jobs, but nearly all concede that a taper 
reamer should have spiral teeth. A great many 
parallel tooth reamers are spiral, but in the ma- 
jority, hand reamers, chucking reamers, etc., have 
straight cutting edges, but for taper work a right- 
hand cut left-hand spiral reamer beats them all. 

“Well, good-bye, fellows! Tell Pete ‘Hello,’ and 
I hope the next time I come I can maybe give you 
an idea on some other tool. So long!” 


Chicago Hardware Club to 
Hold Annual Dinner 


ARRANGEMENTS have been made for the an- 
nual dinner of the Chicago Hardware Club, to 
be held Wednesday evening, May 9. Harry B. 
Macrae, chairman of the entertainment committee, 
is handling the preliminary arrangements and the 
club members are looking forward to something un- 
usual in the way of a program. Arrangements have 
been made for seating 200, and no reservations will 
be made for guests until all members have been pro- 
vided for. 
The Hardware Club of Chicago is a live organiza- 
tion, and it is predicted that seats will be at a 
premium when the big night arrives. 


Sharon Hardware Company 
in Temporary Quarters 


N April 13 fire destroyed the warerooms, finish- 

ing and shipping departments of the Sharon 
Hardware Mfg. Company, Sharon, Pa., entailing a 
loss of approximately $75,000. Temporary qvar- 
ters for these departments are already under wuy, 
and the concern will be able to take care of its or- 
ders within ten days or two weeks. The warerooms 
destroyed will be rebuilt. 


Decalcomania Transfer Flags 


HE Meyercord Company, Chicago, IIll., in keep- 

ing with the spirit of the times, has made United 
States flags in genuine decalcomania transfer form, 
to be applied on factory and office windows, auto- 
mobile windshields, residence windows, etc. The flag 
is reproduced from a painting and is quickly and 
easily applied on the glass. 


ARTHUR I. PRATT, for some time connected with 
the sales force of the Bridgeport Hardware Mfg, 
Corporation, has been elected secretary. In addi- 
tion to his new duties Mr. Platt will devote some 
time to sales work and will continue to call upon 
his many friends. 


HARRY BERGMAN, Cincinnati, Ohio, formerly a 
machine shop superintendent, has joined the sales 
force of the Boebinger Hardware Company, and 
will devote his entire time to the mill supply depart- 
ment. 


THE NATIONAL STEEL PropUCTS COMPANY, Mansfield, 
Ohio, has recently been incorporated to take over some 
of the sheet metal lines of the firm of C. E. Martin & 
Brother. 
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Set Your House in Order 


HE very fact of the uncertainty of the 
immediate future, because of war, must 
in itself be the best reason why the enter- 
prising dealer should use his head to deter- 
mine what is best to be done. That several 
things are sure to come out of the crucible 
of such thought is most obvious. One is that 
all great wars create unnatural and unprece- 
dented demands in certain lines, and that 
this demand ceases very suddenly and very 
naturally with the ending of the war. 

A cessation in demand means a drop in 
prices, whatever theorists may preach to the 
contrary. The part of wisdom is, therefore, 
to be found with lamps burning, like the wise 
virgins, ready for the emergency, with a 
well assorted but not large stock of staple 
items that can always be sold. 

It is, therefore, well to go slow on odds 
and ends, and things that are luxuries, and 
on things that are very high priced and for 
which there is but a limited demand. Still 
another obvious fact is that the war will 
create a demand for certain classes of goods, 
such as rifles, revolvers and metallic ammu- 
nition, and that along these general lines it 
is well to have them if you can get them and 
to make the most of your opportunity. It is 
well to order frequently and often, and not 
care so much for small differences in prices 
as in getting the goods promptly and having 
them when you need them. 

There are other items, likewise, that the 
war will render even scarcer than at present, 
such as canvas goods, many articles made 
of leather, and a number of staple articles in, 
cutlery. It is well to get in on these moder- 
ately while the going is good and make your 
profits accordingly. Keep your stock up on 
the things of daily necessity, of household 
utensils, farming tools when in season, stove 
goods a little later on, and the mechanics’ and 
machinists’ tools that will be needed in the 
very busy factories. Likewise turn your 
stock often and do not try to accumulate too 
much of any line of goods and set your face 
like a flint against all manner of speculation 
in the way of ordering too far ahead because 
of advancing prices. Collect all you can 
while money is plentiful. Above all do not 
incur any expenses or commitments that you 
cannot quickly shed like an old coat. 

Remember that there is a day of readjust- 
ment coming, so set your house in order 
against its coming. Do it soberly, advisedly, 
and in the fear of the Lord, but likewise 
without fear and without panic. 
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How the War Will Affeci 
the Hardware Business 


HE inherent difficulty of an intelligent 

analysis of the probable course of busi- 
ness in the near future is that handicap which 
has beset us since the beginning of the Euro- 
pean war; namely, the entire lack of either 
precedent or analogy in the past. It is pecu- 
liarly so in this instance because we shall 
evidently engage in this conflict on a scale 
which we have never approached in any pre- 
vious war in our history, save only the Civil 
War. 

This fact in the beginning means that the 
demands and needs of domestic business must 
necessarily be subordinated to those of the 
Government. 

It seems therefore likely that the govern- 
mental call for munitions of war and for 
equipments of all kinds must consequently 
be felt in every line which produces steel, 
iron, copper, lead, zinc, canvas goods, cloth- 
ing of certain descriptions, and leather, 
whether in the shape of raw or finished ma- 
terial—all of these commodities are pecu- 
liarly germane to the hardware business, and 
the manufacturers of these materials will 
probably find their capacity in certain prod- 
ucts almost if not entirely taken up with 
orders from the Federal Government. 

Government orders for shells, for instance, 
may mean that manufacturers of finished 
lines in steel may not be able to procure nec- 
essary material to manufacture the goods of 
their make. Manufacturers of builders’ 
hardware, who use wire and sheet steel prod- 
ucts, brass and copper in their goods may 
experience great difficulty in getting needed 
material because of the Government call for 
shells and metallic ammunition. So likewise 
the need of fitting out the soldiers with shoes, 
knapsacks and such like accoutrements may 
mean a great shortage in the supply of all 
those articles of leather that have become an 
integral part of the hardware business. 

Again the orders which the Government 
have already commenced to place for sleep- 
ing and hospital cots for tents and wagons 
will cut very short the supply of tarpaulins, 
tents, wagon covers, camp-stools, and pos- 
sibly even canvas leggins and hunting 
clothing. 

In advance it is of course impossible to 
say just where this shortage will be felt as 
regards each individual article or line of 
goods, since no one can foresee what fac- 
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tories will receive orders from the Govern- 
ment. In a general way it can be said that 
every wholesaler and retailer can be sure 
that if he has not provided himself now for 
his needs in the near future with a stock of 
those things, into which canvas and leather 
enter, that he is running the risk of not get- 
ting them at all or else obtaining only a 
scant supply. For after all the jobber and 
the retailer will feel the scarcity the great- 
est since with the manufacturer it will be 
only a shift in the making of one line of goods 
instead of another. Also the consumer has 
a great fashion of substituting one thing for 
another in emergencies, and it will be up to 
the jobber and the retailer to intelligently 
suggest and provide that substitute. 

A little case in point recently was that of 
solid brass head furniture nails which be- 
came so high priced that the consumer, espe- 
cially the thrifty housewife, bought the brass- 
plated article instead and was entirely happy. 
It is possible under stress to substitute plated 
articles for solid ones, galvanized items for 
tin-plated, steel goods for tin-plated, steel 
goods for brass or copper, and the consumer 
is content because of the recognized scarcity 
and the lessened cost. 

It may be taken for granted that the manu- 
facturers of fire arms and munitions will 
devote much of their productive capacity 
to Government work. This means greater 
scarcity of revolvers, rifles and metallic am- 
munition that even now exists, if in fact 
these goods may be had at all. On the other 
hand, there will undoubtedly be a heavy 
domestic demand for them because of the 
prevalence of war enthusiasm. Every dealer 
who has any stock of such goods had best 
make them go as far as he can. 


Yet again it may be quite possible to get 
a stock of loaded shells, since the machinery 
for making them does not seem available for 
such supplies as the Government needs. But 
by a curious paradox it is not likely that 
hunting will be as greatly prosecuted as in 
times of peace, resulting in a probable less- 
ened demand for these goods. There seem 
to be two reasons for this: first, because of 
the great number of young men, many of 
them giving to hunting, who will be drafted 
into the army, and second, because the uni- 
versal interest in the war will in all likeli- 
hood decrease to that extent the former in- 
terest in many other pursuits. 


There are many conflicting eddies in the 
automobile current as to how the war will 
affect the use of these machines, but on the 
whole we doubt if the sale of automobile sun- 
dries will show any appreciable falling off. 
The floating of the proposed immense Goy- 
ernment loans and bond issues offers some 
contradictory and puzzling likelihoods. One 
effect will probably be the falling off in new 
enterprises of promotion and development, 









since it will be difficult to finance them when 
the Government absorbs so much liquid cap- 
ital. This apparently should mean a lessened 
demand for builders’ hardware of all kinds, 
edge tools, all the implements of digging, 
such as shovels, wheelbarrows, and the like, 
and in fact everything that is needed in build- 


ing and excavations. This will probably be 
true in great enterprises, especially in the 
large cities. But it probably will not be so 
pronounced in the smaller cities and towns 
and on the countryside—for the building of 
residences, barns and the like will probably 
go on much the same if the farmers be pros- 
perous because of good crops and higher 
prices. So in these two events the average 
dealer outside of the large cities will not 
notice much difference in the demand for all 
the necessary building supplies, especially as 
the many commitments already under way 
will probably be carried through. Most of 
all, the entry of the Government as a buyer 
into the general market will do much to sus- 
tain prices, if not to further advance them, 
and thus add new impetus to an already 
great volume of business activity. 


Bringing Back the Tin Shop 


HERE was a time when most hardware 

stores in the United States conducted 
tin shops in connection with their hardware 
business, and in that period the average profit 
of the retail hardware merchant was greater 
than it is to-day. 

In some parts of the country and particu- 
larly in the Dakotas, Minnesota and Wiscon- 
sin, the shop is still an important and prof- 
itable part of the small hardware store. The 
average profit of hardware stores in those 
States is such as would indicate that their 
“staying by the tin shop” was wisdom. 

The importance of the *‘shop” is empha- 
sized to-day by many new and profitable 
“jobs” emanating from the automobile. Vul- 
canizing is a work to which the tinner quickly 
adapts himself. Bent mud guards and innu- 
merable other surface repairs are easy for 
the tinner, and with his natural mechanical 
ability, especially if he drives a car, the 
tinker man is rapidly becoming known as 
an automobile doctor. 

So greatly has this increased business im- 
proved the job work that the tin shop is not 
only looked upon with more favor by those 
dealers who have continued to maintain such 
a department, but many hardware merchants 
who have discontinued their shops are again 
opening them, and many new shops are 
being added to stores where the tinner is a 
stranger. 

Truly the automobile is reviving some of 
the good old hardware styles of the past. 
The tin shop properly conducted is indeed 
a powerful adjunct to any hardware store. 
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Income and Excess Profits Taxes—The Tariff— Exports — 
Price Fixing —Price Maintenance 


By W. L. 


WASHINGTON, April 23, 1917. 

NCE again Congress has tackled the annual 

revenue problem, but with a difference. Here- 

tofore the money experts on Capitol Hill have 

done their thinking in millions; this time it’s in bil- 

lions. As the result, every familiar device will be 

employed to raise the wind, and, in addition, plenty 

of novelties in the shape of revenue producers will 
be introduced to a patient and patriotic public. 


Boosting the Income and Excess-Profits Taxes 


Roughly speaking, the program on which the 
Ways and Means Committee is now working, in 
the hope of raising a revenue budget in the form 
of extra taxes aggregating nearly $2,000,000,000 
per annum, will embrace two items overshadowing 
all others, namely, a gigantic increase in the income 
tax and a tremendous boost of the excess-profits 
tax. A gain of $340,000,000 is figured by Secretary 
of the Treasury McAdoo to be practicable from the 
income tax, while the excess-profits tax is relied 
upon to produce $425,000,000 in addition to that 
now obtained. 

The exemptions under the income-tax law are to 
be so reduced that practically every reader of HARD- 
WARE AGE will be called upon to contribute some- 
thing for the support of the Government. Instead 

‘xempting from tax single persons with incomes 


of less than $3,000, the new schedule suggested by 
Secretary McAdoo will impose a rate of 2 per cent, 
known as the normal tax, on all incomes of $1,500 


or more. In the case of married persons the mini- 
mum exemption will be $2,000. 

The 2 per cent rate is that now in force on all 
incomes above existing exemptions, but a whacking 
big increase in the supertaxes is proposed as fol- 
lows: On incomes of $3,000 to $4,000, 1 per cent; 
$4,000 to $5,000, 2 per cent; $5,000 to $10,000, 5 
per cent; $10,000 to $20,000, 7 per cent; $20,000 to 
$40,000, 8 per cent; $40,000 to $60,000, 10 per cent;, 
$60,000 to $80,000, 12 per cent; $80,000 to $100,000, 
15 per cent; $100,000 to $150,000, 20 per cent; $150,- 
000 to $200,000, 25 per cent; $200,000 to $1,000,- 
000, 331% per cent; $1,000,000 and over, 40 per cent. 


How the New Schedule Works Out 


To illustrate the operation of the proposed sched- 
ule, let us take the case of a married man whose 
net income from his business is $6,000. His exemp- 
tion being $2,000, he will pay 2 per cent on $4,000, 
or $80. He will also pay a surtax of 1 per cent on 
$1,000, which is $10, 2 per cent on another $1,000, 
which is $20, and 5 per cent on the last $1,000, which 
is $50, or a total of $160. Under the present law, 
with a $4,000 exemption he would pay but 2 per 
cent on $2,000, or $40. 

The new schedule, therefore, will exact four times 
the present tax in the case cited. Some tax, surely! 

But this is not all. All corporations or partner- 
ships engaged in commercial business will pay 
higher excess-profits taxes under the new schedule 
proposed by the Treasury Department. Under ex- 
isting law, an exemption of $5,000 and 8 per cent 
on invested capital is allowed, and all remaining 
profits are assessed at the rate of 8 per cent. Under 
the new law the same exemptions will be allowed, 
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but the tax rate will be increased from 8 to 10 per 
cent on profits of more than 8 per cent, but not more 
than 15 per cent of capital invested. On profits 
exceeding 15 per cent, but not exceeding 25 per 
cent, a tax of 15 per cent is levied; on profits 
exceeding 25 per cent, but not exceeding 50 per 
cent, the new rate is 20 per cent, and on all profits 
in excess of 50 per cent of the capital invested a 
tax rate of 25 per cent is proposed. 


Slashing Into the Profits 


Illustrating this new tax scheme, let us take a 
corporation with a capital of $100,000 having net 
profits of $30,000. This concern would first be enti- 
tled to deduct $5,000, the statutory exemption, and 
8 per cent on the capital, making the total deduc- 
tion of $13,000. As the rate of profit in this case 
figures 30 per cent on the capital, the non-exempted 
portion, namely $17,000, would pay 20 per cent, or 
$3,400. 

And that’s a tidy little sum to take out of the 
year’s earnings before dividends are declared! 

Automobiles, trucks and motorcycles are included 
in Secretary McAdoo’s list, and scheduled to produce 
$19,800,000. This tax is supposed to be based on 
the selling price of the car, as follows: Not more 
than $500, $1; between $500 and $750, $2; $750 
to $1,000, $3; $1,000 to $1,500, $5; $1,500 to $2,000, 
$7; above $2,000, $10. This means that every merry 
little farmer who drives a tin Lizzie will have to 
come across with a tax of $1 per annum. Also, if 
Secretary McAdoo’s list goes through, he will pay 
a bigger tax on his gasoline, as the refined products 
of petroleum are put down to produce $75,000,000. 


Gasoline Tax Reaches Far 


But not only will the farmers pay this tax on the 
gas used in their automobiles; they will have to stand 
a levy on all the gasoline used in their farm tractors, 
their little power pumps, and all the little engines 
now used by the thousand in agricultural sections 
to lift the weight of toil from the shoulders of 
the hard-working agriculturist and his no less in- 
dustrious wife. 

After enumerating a score or more of sources 
of possible revenue by the imposition of excise 
taxes, including tobacco, distilled spirits, musical 
instruments, theater, baseball and movie tickets, 
the heartily detested stamp taxes on documents and 
on medicines, perfumery, etc., Secretary McAdoo 
finally hits the tariff. Here the secretary is obvi- 
ously up against it, as the present administration 
has long been opposed to any revision of the tariff, 
and it is an open secret that even the Republican 
leaders do not look with favor upon a hasty over- 
hauling of the schedules as an emergency proposi- 
tion. 

Rushing and Ruining a Tariff 

The tariff is a big question, and while thoughtful 
and well-informed public men of both parties frankly 
admit that the Underwood-Simmons tariff act is a 
failure they want to see it revised after a careful 
investigation by the new Tariff Commission, and 
without the haste which necessarily characterizes 
emergency revenue legislation. A tariff rushed 1s 
a tariff ruined. 


68 














April 26, 1917 


Notwithstanding these considerations the project 
laid before the Congressional committees by the 
‘Treasury Department proposes to raise approximate- 
ly $200,000,000 by placing duties on articles now on 
the free list, as follows: Crude rubber, 20 per cent; 
hides and skins, 10 per cent; raw wool, 10 per cent; 
raw silk, 20 per cent; coffee, 3 cents a pound; fibers 
and manufactures of, now free, 10 per cent; lumber 
and manufactures of wood, not including wood pulp, 
10 per cent; tin, unmanufactured, 10 cents a pound; 
cotton, unmanufactured, 2 cents a pound; crude 
cocoa, 20 per cent; oils, now free, 10 per cent; fruits 
and nuts, 10 per cent; tea, 15 cents a pound; works 
of art, 20 per cent; furs, 20 per cent; tanned leather 
and manufactures of, including boots and shoes, 10 
per cent; manufactures of iron and steel, not in- 
cluding ores, 10 per cent; and antiques, 50 per 
cent. 
The Hypersensitive Free List 

To a person familiar with the construction of 
tariffs it seems a simple enough thing to transfer 
raw materials from the free to the dutiable list and 
then sit down and watch the money roll in. As a 
matter of fact, however, the free list is the most 
sensitive feature of the tariff law. 

The instant you place a duty on a raw material 
previously free you dislocate the entire structure 
of the rates imposed upon the finished products in 
the manufacture of which such raw material is used. 
This law is as inexorable as death, but appears to 
have been wholly left out of the calculation of the 
experts who devised the, schedule I have quoted. 

You will note it is proposed to levy a duty of 10 
cents per pound on tin. If this product reached 
the consumer in the condition in which it was im- 
ported it would be a simple matter to impose and 
collect this tax. 

Effect of Duty on Tin 


But tin is an important material in the manu- 
facture of a thousand and one articles, and if you 
raise the duty on the raw material you must also 
boost it on such widely unrelated articles as tin 
plate and the little collapsible tube in which you 
buy your tooth paste, which is almost pure tin. Tin 
has been selling around 50 cents a pound, and while 
so little of it is used in making a single tin plate 
that the ad valorem increase in the cost of a box of 
plate due to the 10-cent tax would not be very 
great, yet in the case of the dentifrice tube it 
amounts to more than 40 cents per gross. 

If no increase is made in the protection afforded 
tin plate or collapsible tubes to compensate for the 
duty on pig tin, it won’t take the foreign manufac- 
turer, who enjoys free tin, long to knock the spots 
out of the American producer. 

Apparently, the man who figured out the pro- 
posed duty on tin forgot all about this. 

So also with regard to iron and steel and crude 
rubber and lumber and various other things enu- 
merated in this remarkable list. Unless compensa- 
tory duties are applied to the articles made there- 
from, the foreign producer will be afforded a most 
inviting field for exploitation. 

And this, too, at a time when the Government 
of the United States is engaged in stimulating our 
own export business by every device, including the 
suspension of the anti-trust laws and the expendi- 
ture of millions of dollars in canvassing the markets 
of the world with the aid of skilled special agents 
and commercial attachés. 

Congress should think twice before undertaking 
to revise the tariff between sun-up and sun-down. 


Embargo to Reduce the H. C. of L. 
We’ve heard lots about embargoes during the past 
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two or three months, but the suggestions hereto- 
fore made have emanated chiefly from Congressmen 
living in big cities who desired to register a pro- 
test against the H. C. of L. on behalf of their met- 
ropolitan constituents. “Embargo” to a farmer is 
like a red rag to a bull, for to him it means that 
he must sell his products in the United States in- 
stead of shipping a part of them abroad. 

The export privilege nowadays works both ways. 
The shipper gets a war-time price for what he 
sends out of the country, and, by reason of the 
exportation, what is left is insufficient to go ’round, 
and thus the domestic price also goes sky-hooting. 
This works very well for the producer, but at times 
it’s rough on the consumer. This is one of those 
times. 

Generally speaking, embargoes are bad things for 
a country. They create artificial barriers to com- 
merce, they dislocate the laws of trade, and they 
are regulations imposed upon a large part of the 
people for the benefit of another part no more de- 
serving of consideration. On this account it is but 
rarely that they are justifiable, and in this country 
they have been very infrequently employed, and then 
only for short periods and for special purposes, as 
in the case of embargoes on arms furnished to revo- 
lutionary factions in friendly States. 


Drastic Measure Prohibiting Exports 

In the present great crisis, however, President 
Wilson has conceived the idea that it may be desir- 
able, for the protection of the great army of con- 
sumers in this country, to impose temporary em- 
bargoes on food and other necessaries of life which 
have been shipped out. of the United States since 
the beginning of the European war at the rate of 
millions of tons per annum. He has therefore caused 
the Department of Justice to draft a bill which has 
been introduced in the House by Representative 
Adamson, chairman of the House Committee on 
Interstate and Foreign Commerce, “to make unlaw- 
ful the export of any article from the United States 
whenever in time of war the President shall find 
that the public safety and welfare shall so require.” 
The first two sections of this bill provide as fol- 
lows: 

“That whenever, in time of war, the President of 
the United States shall find that the public safety 
or welfare shall so require,,and shall make procla- 
mation thereof, it shall be unlawful to export any 
article or articles from the United States, except 
at such time or times or from such place or places 
and under such regulations and orders and subject 
to such limitations and exceptions as the President 
shall prescribe, until otherwise ordered by the Presi- 
dent or by Congress. 

“Section 2. That any person who shall deliver 
for export, or export or attempt to deliver for ex- 
port, any article in violation of this act, or of any 
regulations or orders made hereunder, shall be fined 
not more than $5,000, or, if a natural person, im- 
prisoned for not more than five years, or both; and 
any article so delivered or exported, or so attempted 
to be delivered or exported, shall be seized and 
forfeited to the United States; and any officer, di- 
rector or agent of a corporation participating in 
any such violation shall be liable to like fine or im- 
prisonment, or both.” 


Severe Penalties for Infractions 


A third section of the bill provides that whenever 
there is reasonable cause to believe that any vessel, 
domestic or foreign, is about to carry out of the 
United States any article in violation of the pro- 
visions of the proposed law, the collector of customs 
for the district in which such vessel is located may 
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refuse clearance therefor, thus making it unlawful 
for such vessel to depart. Any one attempting to 
take such vessel out of port is made liable to a fine 
of not more than $10,000 or imprisonment for not 
more than two years, or both; and in addition, 
the vessel and all her equipment and cargo are for- 
feited to the United States. 

It’s dollars to doughnuts that the President will 
never have occasion to invoke the provisions of this 
measure, but the placing of it on the statute books 
will have a very salutary effect, for it will enable 
the Chief Executive to check extortion and to hold 
the prices of the necessaries of life at a reasonable 
level. 

Everybody knows that if the exportation of food 
products were forbidden, even for a short time, the 
entire fabric of the unprecedented prices now exist- 
ing would come tumbling like a house of cards. If 
the President can impose an embargo by pressing a 
button at the White House any fine morning, pro- 
ducers and shippers will be much less apt to seek to 
secure the last possible dollar from the ultimate 
American consumer. 


Government Price Fixing Discussed 


There has been considerable talk of price fixing 
by the Government as applied to food products and 
other commodities, and the big meat packers of 
the Chicago district, whose interests run into the 
billions, have offered to let Uncle Sam fix a schedule 
of the rates they are to charge—and presumably 
those they are to pay the stock raisers of the coun- 
try for the cattle and sheep and hogs they buy. 
We may possibly come to this if the war lasts a 
long time and if the producers make unreasonable 
demands. But it isn’t likely. 

The Economy Commission, which is giving a great 
deal of thought to the food problem, will rely for 
a long time on other methods, such as the stimula- 
tion of production, the reduction in the cost of dis- 
tribution, the substitution of cheaper foods for the 
more expensive kinds, and generally will utilize sci- 
entific methods of meeting the situation before they 
resort to anything so arbitrary as Government price 
fixing. 

That Victor Talking Machine Decision 


The decision of the United States Supreme Court, 
which by a vote of 6 to 3 recently held to be invalid 
the Victor Talking Machine Company’s patent li- 
cense selling system, has come in for a lot of com- 
ment that appears to be based on ignorance or on 
prejudice in favor of unbridled price cutting. On 
the one hand, the decision is hailed as the enuncia- 
tion by the highest legal tribunal in the land of a 
brand-new principle of law, while on the other it is 


Coming Conventions 


ARKANSAS RETAIL HARDWARE ASSOCIATION CON- 
VENTION, Hot Springs, May 3, 4, 5, 1917. Grover 
T. Owens, secretary, Little Rock, Ark. 

THE SOUTHEASTERN RETAIL HARDWARE ASSOCIA- 
TION, comprising the Florida, Alabama and Georgia 
retail hardware associations, will hold conventions 
as follows: 

FLORIDA RETAIL HARDWARE ASSOCIATION CONVEN- 
TION AND EXHIBITION, Tampa, May 8, 9, 10, 1917. 
Walter Harlan, secretary, 44 Boulevard Circle, 
Atlanta, Ga. 

ALABAMA RETAIL HARDWARE ASSOCIATION CON- 
VENTION AND EXHIBITION, Montgomery, May 22, 23, 
24, 1917. Walter Harlan, secretary, 44 Boulevard 
Circle, Atlanta, Ga. 

METAL BRANCH, NATIONAL HARDWARE ASSOCIA- 
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glorified as a solar plexus blow at price-maintenance 
propaganda. 

As a matter of fact, the decision is neither the 
one nor the other. It establishes no new proposition 
of law, and it emphasizes the importance of the 
enactment of a sound, well-conceived and carefully 
drafted federal price-maintenance statute. 

In holding the Victor Company’s patent license 
selling system invalid the court follows a long line 
of its own previous decisions in patent cases, in all 
of which it has denied the right of patent owners to 
control by a license or notice system the resale prices 
of their products. The full text of the decision, 
which has only recently become available, shows 
that the court points out clearly the difference be- 
tween rights “created by private contract” and those 
based upon the broad principles of the patent law. 
The Victor case is a patent-law case, and is subject 
to the technicalities involved in the highly special- 
ized body of statutes which go to make up the patent 
law. 

A Strong Argument for Price Maintenance 

To the extent that the opinion of the Supreme 
Court in the Victor case bears on the question of 
price maintenance, it presents an unanswerable ar: 
gument in favor of early and comprehensive legis- 
lation for the protection of manufacturers who, in 
turn, protect their customers against reckless price 
cutting. It should be remembered that the court 
does not discuss the propriety of a statute permit- 
ting the fixing by a manufacturer of the resale price 
of his product, but merely points to the fact that 
in the present state of the law as to patented articles 
it is not possible for a manufacturer to protect the 
dealers who handle his goods. 

I observe that counsel for one of the big price- 
cutting department stores is seeking to demonstrate 
that Justice Brandeis, who voted with the majority 
of the Supreme Court in the Victor case, has thereby 
abandoned his former position in favor of price 
maintenance as embodied in the Stevens bill. Of 
course this is silly rot, and nobody knows it better 
than this particular attorney. 

In all the statements Judge Brandeis made during 
his connection with the campaign for price main- 
tenance he invariably drew attention to the state of 
the law as the Supreme Court has described it in 
the Victor case, and he deplored the fact that under 
existing statutes the price cutter was free to carry 
on his mischievous work without let or hindrance. 
In view of his long and absolutely consistent record 
on this important subject, Judge Brandeis could not 
have reversed himself at this time without an ex- 
traordinary exhibition of self-stultification, which 
is not one of his specialties. 


TION OF THE UNITED STATES, SIXTH ANNUAL MEET- 
ING, William Penn Hotel, Pittsburgh, Pa., June 1, 
2, 1917. George A. Fernley, secretary, Philadel- 
phia, Pa. 

GEORGIA RETAIL HARDWARE ASSOCIATION CON- 
VENTION AND EXHIBITION, Macon, June 5, 6, 7, 1917. 
Walter Harlan, secretary, 44 Boulevard Circle, 
Atlanta, Ga. 


NATIONAL RETAIL HARDWARE ASSOCIATION CON- 
VENTION, St. Louis, Mo., June 12, 13, 14, 1917. M. 
L. Corey, secretary, Argos, Ind. 

CAROLINAS RETAIL HARDWARE ASSOCIATION CON- 
VENTION, Wrightsville Beach, N. C., June 19, 20, 21, 
1917. T. W. Dixon, secretary, Charlotte, N. C. 


TENNESSEE RETAIL HARDWARE ASSOCIATION Con- 
VENTION, Chattanooga, Aug. 7, 8, 9, 1917. W alter 
Harlan, secretary, 44 Boulevard Circle, Atlanta Ga. 









Office of HakoWARE AGE, 
New York, April 24, 1917. 
HE retail trade in and about Greater New York 
has slowed down; evidently awaiting developments. 
A company nearly a century in business, with several 
factories, says that in its pick-up trade at the New York 
branch during the first two or three hours of the morn- 
ing orders have dropped off about 60 per cent recently. 

On the other hand some leading manufacturers say 
that jobbers generally are placing orders as fast now 
as ever and are buying freely. This doubtless applies 
to far-sighted merchants not so convenient to a great 
market who realize that with the declaration of war the 
United States Government is now and for a long time 
will be a purchaser of large quantities of many different 
lines. 

To cite one example of many pertaining to the 
changed situation, it may be said that an order for a 
case of six vises was placed by a Philadelphia estab- 
lishment recently on which delivery was named not 
earlier than June 12, but the vice-president of the com- 
pany making the goods, on learning that the shipment 
was wanted for the League Island Navy Yard ordered 
that the delivery be made at once, and it was done in 
four days, in conformity with the firm’s determination 
to expedite Government wants to the limit regardless 
of all other demands. 

The head of an old house which is directly represent- 
ing leading manufacturers says that its trade is as 
heavy as conditions will permit; that there is a great 
scarcity of raw material and that the calling out of 
militia men in different States has made some dfference 
in handling business which will further complicate the 
situation as more men join the colors. Many goods have 
been sold but only inadequate quantities are coming 
along for filling orders. 

In seasonal lines there is a time limit naturally for 
delivery which means that if goods arrive too late they 
will have to go over for a year. 


Wire Naits.—The nail business is quite good, even 
under adverse circumstances, and would be immeasur- 
ably better if distributors could get stock to distribute. 
Some of them are not able to obtain from the mills 
promises of better than twelve weeks’ delivery. One 
house has orders in for fifty odd carloads but says it is 
like drawing teeth to get the goods, while it has speci- 
fications for as many more cars which it hestitates to 
send in. Consequently, business in parts of this State 
and ad‘acent territory is rather quiet. Architects ap- 
pear to be pretty well through with plans for such con- 
struction work as has been on their tables and prospec- 
tive builders do not seem to want much more done for 
them at present, so that distribution for the time is 
spotty and irregular in this vicinity. 

Wire nails, in store, are still $3.80, and carted by the 
jobber $3.85, base, per keg. 

Cut Naits.—Merchants are getting some business in 
a moderate way but the mill output is very unsatisfac- 
tory and what does come along is inadequate in volume. 
The trouble with cut nail makers is shortage of mate- 
rial and considerable difficulty in holding labor. One 
mill, we are told, made but approximately 60 per cent 
of capacity during March because of various hindrances. 

Cut nails are ranging from $4 to $4.25, according to cir- 
cumstances, 

Rope.—Rope and twine fibers are not only scarce but 
continually becoming more so, although occasionally a 
manufacturer happens to be a bit favored because of 
the arrival of long over-due trans-continental ship- 
ments, which for the time improves conditions. But 


the general situation grows worse because of the pro- 
nounced and ever increasing shortage of tonnage owing 
to unrestricted submarine destruction which exceeds 
new construction, aside from the question of high 
freight rates and heavy marine insurance. 
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Sisal, both raw fiber and made into rope, is still on 
the same basis. 


Manila rope, first grade, is 26c., second grade 25c., and 
third, 22c., base, per Ib 

Sisal rope is unchanged at 20c. per Ib. for first grade and 
19c., base, per lb. on second grade 

WINDOW GLASs.—Business in window glass has 





quieted down noticeably, but nevertheless qualified ob- 
servers say that probably there is now as much or 
more glass sold than is being made. Manufacturers 
are considering the necessity of shutting down before 
the usual time of closing the blast, about the last of 
May, because of present lack of material and inability to 
get it in sufficient quantities. Then the workmen are 
very independent, having been getting high wages. 
They are favorable to stopping extremely hot work for 
more agreeable labor in the fields and elsewhere, during 
the summer season, as many of them frequently ar- 
range for. In some cases manufacturers have had to 
increase wages 10 per cent to hold the force as it is. 
Makers are maintaining prices firmly and do not seem 
to care particularly whether they get orders or not as 
they believe that for any left-over stocks of glass they 
will get higher prices later. Then, too, there are now 
more foreign orders coming along. Experienced men 
in the trade say they will not be surprised to learn of 
higher prices for window glass at any time. Window 
glass prices are still as follows: 

Single thick, first three brackets, A quality, 84 and 3 per 
cent; single thick, first three brackets, B quality, 86 and 5 
per cent; single thick, larger than the first three brackets, 
A and B quality, 83 and 3 per cent; double thick, all sizes, 
A quality, 84 and 3 per cent, and double thick, all sizes, B 
quality, 86 and 3 per cent discount. 

Dook HINGES AND Door Sprines.—The Chicago 
Spring Butt Company, 334-340 Union Park Court, 
Chicago, Ill., has revised prices as follows: Chicago 
spring hinges net list; Triplex spring butt-hinges 20 
and 10 and 5 per cent; Chicago spring pivot-hinges 
(5000) 33 1/3 per cent; Chicago Relax floor (6000) 
25 and 10 and 10 and 7% per cent; Chicago Premier, 
(4000) 16 2/3 per cent; Chicago Ajax (3000) 16 2/3 
per cent; Chicago Fire Station list, plus 10 per cent; 
lavatory door hinges, brass and bronze, 20 and 5 per 
cent; Chicago screen door (2000) 40 and 7% per cent; 
Chicago screen door (3000) 16 2/3 and 5 per cent and 
non-hold back screen door steel hinges 40 per cent dis- 
count. On door springs current prices are on Chicago 
coil door springs, 20 and 2% per cent from a new list 
on the japan finish, and 7% per cent on Reliance coil 
door springs. 


WasH TUBS AND Mop WRINGERS.—The Eagle Wooden- 
ware Mfg. Company, Hamilton, Ohio, is quoting 
Cypress wash tubs at 20 per cent discount. On Eagle 
mop wringers present prices per dozen are as follows: 
Domestic 10-qt., $11.50; Standard 14-qt., $13 and Jani- 
tor 22-qt., $15.75 per dozen. 

E. C. Atkins & Company.—E. C. Atkins & Co., In- 
dianapolis, Ind., quote on saws as follows: Circular, 25 
per cent; band, 40 per cent; butcher, 40 per cent; cross 
cuts, 15 per cent; one-man cross cut, 15 per cent; nar- 
row cross cut, 15 per cent; hand, rip and panel, 15 per 
cent; miter box and compass, 20 per cent; Mulay, mill 
and drag, 25 per cent and wood saws, 20 and 5 per 
cent discount. Cross cut saw handles are net list and 
plastering trowels, 35 per cent discount. 

NAVAL StTorES.—Trading in naval stores is sluggish, 
one reason for which is the unseasonable weather for 
out-of-door painting. Scarcity of spot turpentine con- 
tinues, but receipts at southern points are more liberal 
because of marketing the new crop. The current sup- 
ply of new turpentine, however, is not yet sufficient to 
cause difficulty in sustaining primary markets. 





Spirits of turpentine, in yard, are 51 to 51%4c. per gal. 

Rosins are somewhat stronger in southern territory, but 
little attention is being paid to offerings in this market. 
Manufacturing consumers are waiting for a readjustment im 
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the primary markets when the new crop begins to move with 
greater freedom. 

Common to good strained, in yard, on the basis of 280 Ib. 
per bbl. is $6.05 and D grade $6.10 per bbl. 

GLuE.—L. W. Ferdinand & Co., 152 Kneeland Street, 
Boston, Mass., are quoting Jeffery’s marine glue, small 
cans, at 33 1/3 per cent discount, and waterproof liquid 
glue, per gal. $4.65. Glue-cement for linoleum, Twen- 
tieth Century brand, is $2 per gal. 

Cary Mrc. CoMpaANy.—The Cary Mfg. Company, 
Manhattan Bridge Plaza, Brooklyn, N. Y., quotes re- 
vised prices as follows: Universal box straps, case lots, 
25 per cent; corrugated fasteners, saw edge, 60 per 
cent, plain edge 70 per cent, and Everlasting flexible 
steel mats, 30 per cent discount. 

JOHN CHATILLON & Sons.—John Chatillon & Sons, 
85-93 Cliff Street, New York City, quote both light 
spring balances and straight spring balances at 15 per 
cent discount. Scale beams, Chatillon’s Nos. 1 and 2, 
are net list. 


WASHING MACHINES.—The Voss Bros. Mfg. Com- 
pany, Davenport, Iowa, quotes revised prices on its 
washing machines as follows: Sunshine, hand power, 
$8.50; vacuum, hand power, $9; Platform No. G-1, $28; 
Platform No. E-1, electric, $51, and swinging wringer 
No. G-41, $24 each. 


LNSEED OIL.—The oil market is very strong with 
prices continually going higher, because of the pro- 
nounced strength of the flaxseed market. There is no 
appreciable betterment due to painting demands which 
show little if any improvement. Naturally the ab- 
normally high price of oil serves to check painting 
where not absolutely necessary. Nevertheless most 
crushers are not anxious to sell because it is believed 
prices ‘will still further advance. To better comprehend 
the situation, it may be said that flaxseed in Duluth on 
April 18 last was $3.25 to $3.26 per bushel against 
$2.10 the same date in 1916 and $1.97 per bushel on 
April 18, 1915. Then in both the latter years crushers 
were disposing of much more oil cake which is now al- 
most dead weight on their hands. They could sell an 
abundance of it at high prices if there were any way of 
getting it to Holland, where for a long time much of 
it has gone. Therefore, what is lost on cake must be 
made up on the oil. 

Linseed oil, in 5 or more barrels, is $1.20, and less than 
5 bbl., $1.21 per gal. State and western oil are about on the 
same basis. 

HANGERS AND RAIL.—The National Mfg. Company, 
Sterling, Ill., effective from May 1, will quote as follows: 
Big 4 hangers, per dozen pair, $9, and braced rail, per 
100 ft., $5.75. To secure the present prices of $8.40 for 
hangers and $5.25 for rail, orders must reach the com- 
pany on or before Monday, April 30, and orders so re- 
ceived will be accepted for shipment up to June 1. 

WASHING MACHINES.—The Dexter Coripany, Fair- 
field, lowa, effective from May 10, will quote prices as 
follows: Dexter double tub power, 2P, $32.50; Dexter 
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double tub electric, 2E, $56; Dexter hand, DH, $8.75; 
Geyser vacuum, $9; Dexter electric stave leg model, 
$40; Duchess power, 3P, $24, and Duchess electric, 3, 
$45 each. 


RIFLES AND AMMUNITION.—The Newton Arms Com- 
pany, Inc., Buffalo, N. Y., which is marketing a new 
high-power rifle and ammunition for it, announces 
among other recent increases in firearms and ammuni- 
tion that the retail price of this rifle, made in calibers 
from .22 Newton to .35 Newton, is advanced from $40 
to $50 each, and the new ammunition prices from 7c. 
each for the .22 Newton cartridges to 10c. each for the 
.35 Newton cartridges. The company explains these 
prices by saying that their original figures were fixed 
in October, 1914, since which time not only have federal 
taxes developed, but prices of machinery have advanced 
75 per cent; that the advance in steel adds over $1. to 
the cost of each rifle and the increase in labor $5; that 
the price of brass for 100 cartridge cases has gone up 
about $1.15; high-speed steel for tools from 65c. to 
$3.50 per lb., etc. It is also noted that there has been 
an advance of about 57 per cent in the price of United 
States Government-made Springfield rifles and car- 
tridges since 1913. 


F. E. Myers & Bro.—F. E. Myers & Bro., Ashland, 
Ohio, have advanced prices as follows: On hangers, ga- 
rage, new list, New Way Tandem Tubular, New Way 
Tandem Adjustable Tubular, Giant Tandem Tubular, 
Giant Tandem Adjustable Tubular and Faultless Tan- 
dem and Faultless Tandem Adjustable, all 25 per cent. 
Myers noiseless store ladders are 30 per cent discount. 
Pumps are 25 per cent discount covering the following 
lines, low list: Double-acting force and lift, cistern and 
well, house, windmill, cog gear handle, pump stands, 
hydro-pneumatic bulldozer power, hand and _ power 
spray and Ashland force and lift pumps. A discount 
of 25 per cent is also quoted on Myers Century and 
Faultless low-down tank, and plain and cog-gear handle 
thresher tank pumps, from the new list. Myers stay 
rollers are now 25 per cent off. The discounts on Myers 
low-down roller and Myers lawn and porch swings are 
30 per cent discount. The line of hay tools is quoted at 
25 per cent discount including hay fork unloaders, 
Myers double rail, Myers single rail, Clover Leaf and 
Faultless and allwood track fork unloaders, Myers Sure 
Grip and Gross Draft sling unloaders, and steel track 
and steel track fixtures. Myers hay forks, slings, 
pulleys, etc. are 20 per cent discount. In barn door 
tracks Myers Stayon track, Myers New Way and Giant 
Tubular track are 20 per cent discount and Faultless 
self-cleaning barn door track 25 per cent discount. 


Evastic Tip COoMPANY.—The Elastic Tip Company, 
Boston, Mass., manufacturing rubber goods and special- 
ties, has advanced its line of rubber head nails as fol- 
lows: No. 0, 55c., No. 1, 50c., No. 2, 40c. and No. 3, 30c. 
per gross. Slotted screw tips are now subject to a dis- 
count of 30 per cent. 


CHICAGO 


Office of HARDWARE AGE, 
Chicago, April 21, 1917. 

HE interest of Chicago business men during the past 

week has centered on the proposed increase in 
freight rates, amounting to from 15 to 20 per cent. The 
United States Steel Products Company has issued a 
warning to its customers to make allowance for such a 
possibility, and the attention which the Interstate Com- 
merce Commission has given the subject has convinced 
many business men that the increase is bound to come. 
The contemplated advance does not apply to all com- 
modities, but is sufficiently extensive to give the rail- 
roads a much better income than enjoyed at the present 
time. Jobbers are advising dealers to give the matter 
thoughtful consideration, and to mark their goods to 
cover the prospective advance. 

Iron and steel prices continue to advance, but there 
is no evidence of the withholding of orders on 
account of the higher prices. As a matter of fact, the 
orders are coming in much faster than the mills would 


like to see them at this time. As an evidence of this 
attitude, the manufacturers of nuts and bolts are still 
refusing to book contracts for the last half of the year, 
in spite of the fact that they have just announced a 
substantial increase in prices. Pig iron is said to be 
very scarce, and from that commodity to the finished 
product there is a genuine scramble for supplies. 
Manufacturers report that Government orders are on 
a much larger scale than at first indicated, although it 
is not expected that the United States will do any great 
amount of purchasing for The Allies. It is also pre- 
dicted that The Allies will not be able to purchase their 
supplies at as low a figure as that given the United 
States Government. However, the matter of price will 
not keep foreign countries from taking a large part of 
our steel output, necessary to carry on the war. The 
quotations of the last few days include one at $425 per 
ton for ferromanganese on actual sales, with a price of 
$500 now asked. The demand from the railroads is 
apparently as strong as ever. The American Loco- 
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motive Company has received orders for 35 engines 
during the past week, of which 10 are for South African 
roads. The United States Army is also reported to be 
in the market for 40,000 motor trucks, but this fact 
has not prevented a sharp decline in the stocks of sev- 
eral automobile companies. The copper market is some- 
what weaker, a drop of from 2 to 3c. being recorded 
in some instances. The lower prices were made by the 
smaller dealers, but that is generally the case in a de- 
cline, and usually means a weak market. Nominal 
quotations are 30 to 32c. for spot and second quarter 
copper, and 28 to 30c. for third quarter, but small 
sellers have made offers of 25c. for the third quarter. 

There is quite a noticeable sentiment among banks in 
favor of the federal reserve system, which promises a 
movement toward that system by banks which up to 
this time have held aloof. A prominent banker of Chi- 
cago is authority for the statement that several large 
banks now operating under state charters are seriously 
considering the advisability of making a change. 

General business conditions are apparently as good 
as before the declaration of war. The opening of 
spring, with good weather conditions, has started 
building operations, and the nation-wide gardening 
movement is greatly increasing the sales of garden 
tools, seeds, etc. Heavy farm tractors, employed by the 
city, are now busy plowing the vacant lots of Chicago 
and other large cities for use as gardens. Seeds are 
selling at a much faster rate than at this time last 
year. Jobbers report a heavy volume of business, al- 
though the retailer is buying in small quantities. Re- 
tail stores are very busy, and report a normal amount 
of cash sales, with collections very fair. Linseed oil 
continues to soar, the price having advanced 5c. per 
gal. during the past week. With the present seed con- 
ditions, further advances are expected. Mixed paints 
are expected to go higher on account of the oil advance. 
Advances are also noted on some lines of garden tools, 
rivets, tin plate, sheet steel and nuts and bolts. Auto- 
mobile accessories of practically all kinds are higher, 
and there is a general feeling that raw rubber is due 
for an advance, making another advance in tires and 
tubes imperative. 


BuILDING PAPER.—The individual sales of building 
paper are not heavy, but the volume is good. Consider- 
able difficulty is experienced in getting shipments from 
the mills and the price is firm as quoted. We quote 
from the jobbers’ stocks, f.o.b. Chicago, in ton lots, red 
rosin sheathing paper, $78 per ton. Half-ton lots, 50c. 
higher. 

GARDEN TooLs.—The open weather of the past week 
has greatly increased the sales of garden tools. Many 
sets are being sold and there is a heavy demand for the 
individual items. There has been some increase in 
price, particularly in hoes and rakes. 

We quote from jobbers’ stocks, f.o.b. Chicago, as follows 
Manure forks, best grade, long handled, four tines with plain 
ferule, $7.30 per doz.; with strap ferule, $8.15 per doz.; five- 
tined forks, plain ferule, $9.45 per doz.; strap ferule, $10.20 
per doz.; long handled, six-tined forks, with plain ferule, 
$10.95 per doz.; strap ferule, $11.65 per doz.; No. 2 Greenleaf 
spading shovels, $8.75 per doz.; Midlothian seconds, $7.50 per 
doz.; best grade, four-tined spading forks, $9.25 per doz. ; 
cheaper grade, $6.25 per doz.; malleable rakes, 14-in., $3 
per doz.; steel bow rakes, 14-in., $5.40 per doz.; wire lawn 
rakes, 24 teeth, $3.90; wood lawn rakes, 20 teeth, $3.60 per 
doz. ; standard garden hose, best grade, $7.25 per doz.; cheap 
mae with riveted handles, $2.35 per doz.; ladies hoes, $4.25 
per doz 


Watt Paper CLEANER.—Wall paper cleaner con- 
tinues to sell freely, due to the spring moving and the 
consequent house cleaning. Jobbers have good stocks, 
and there is no apparent shortage. We quote as fol- 
lows: Climax wall paper cleaner, from jobbers’ stocks, 
f.o.b. Chicago, $9.60 per gross. 


LAWN Mowers.—There seems to be a decided scarcity 
of lawn mowers, which is becoming more noticeable as 
the season advances. Jobbers report extreme difficulty 
rn getting shipments from the factories, and prices are 

rm. 


Common parallel bearing, 3-blade mowers, with 8-in. 
wheels, 12-in. cut, $3; 14-in. cut, $3.10; 16-in. cut, $3.25, 
ball bearing, 4-blade mowers, with 9-in. wheels, 14-in. cut, 
$4.75; 16-in. cut, $4.90; 18-in. cut, $5.05 ; ball bearings, 4-blade 
mowers, with 10-in. wheels, 14-in. cut, $5.30; 16-in. cut, 
35.55; 18-in. cut, $5.80; heavy ball bearing, 5-biade mowers, 
hag ye wheels, 14-in. cut, $8.85; 16-in. cut, $9.10; 18-in. 

’ 9.00, 
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Above prices to retailers, f.o.b. Chicago. 
Wire Coat aNpD Hat Hooxs.—Jobbers’ report fair 
stocks of coat and hat hooks, which have taken the re- 
cent advances and are firm at prices quoted. 

We quote to retailers, f.o.b. Chicago, common wire coat and 
hat hooks, 75c. per gross 

Bars.—There is a heavy demand for bars, and job- 
bers report difficulty in keeping up their stocks. The 
price is same as at last quotation. Plates have ad- 
vanced 50c. per 100 lb. Jobbing stocks of both bars 
and plates are very light and the prices are firm. 

We quote, f.o.b. Chicago, from jobbers’ stocks as follows: 
Soft steel bars, $4.25 per 100 Ilb.; bar iron, $4 per 100 Ib.; 
plates, $6 per 100 Ib. 

Rivets.—Rivets have taken another advance of 25c. 
per 100 lb. and jobbers expect them to go even higher. 
Local jobbers have very light stocks and are unable 
to get deliveries from the mills. Prices are firm. 


Chicago, from jobbers’ stocks, structural 


We quote, f.o.b. 
H boiler rivets, $5.10 per 100 Ib 


rivets, $5 per 100 Ib. ; 

Tin PLaTe.—Tin plate has taken a substantial ad- 
vance during the past week. Jobbing stocks are low, 
and shipments from the mills are very unsatisfactory. 
We quote to retailers, f.o.b. Chicago, as follows: 20x28, 
IC tin plate, cheaper grade, 200-lb. boxes, $18.50; better 
grade, 240-lb. boxes, $27.10; IX tin plate, 300-lb. boxes, 
$28.75. 

STEEL SHEETS.—The situation in regard to steel 
sheets is becoming serious. One of the largest pro- 
ducers announces that his plant is entirely out of the 
market. During the past week galvanized sheets ad- 
vanced 50c. per 100 lb. The black sheets are held at the 
price quoted last week, but advances are expected. 
Jobbers have only fair stocks. 


stocks, f.o.b. Chicago, 28-gage gal- 


We quote from jobbers’ 
75 28-gage, black sheets, $6.25 


vanized sheets, $8.75 per 100 Ib.; 
per 100 Ib 

Wire.—All wire products are becoming more difficult 
to stock and there is a desire on the part of the jobbers 
and retailers to contract for future delivery. The mills 
are sold up for some months to come and deliveries 
are very uncertain. Jobbing stocks are low. Prices in 
all lines of wire products are expected to go higher. 
f.o.b. Chicago, smooth an- 

100 lb.; galvanized, $4.30 


stock 
60 per 


We quote from jobbers’ 
nealed wire, 6 to 9 gage, $3 
per 100 Ib 

Rope.—Prices of rope remain same as last week, but 
it is expected that sisal rope will go much higher in the 
near future. The Manila fiber situation is unchanged, 
and rope manufacturers are almost unable to get fiber 
of the better grades. The advance of last week has 
been taken by all jobbers and present prices are very 
firm. 


We quote to retailers f.o.b. Clticago, as follows: No. 1, 
Manila rope, 26%c. per Ib. base; No. 2, Manila rope, 25%c 
per lb. base; No. 3, Manila rope, 22%c. per Ib. base Sisal 
rope subject to stock on hand; No. 1, sisal, 20%4c. per Ib.; 


1944c. per Ib 


No. 2 sisal, 


Woop Screws.—There has been no change in the 
price of wood screws, although jobbers report great de- 
lay in shipments from the mills. Jobbing stocks are 
fairly complete and the demand is normal. 

We quote from jobbers’ stocks, f.o.b. Chicago, as follows 
Flat head, bright screws, 7244-10-10; round head, blued, 
6744-10-10; flat head, brass, 42%4-10-5; round head, brass, 
40-10-5. 

Bars WIRE.—Jobbers are receiving very few ship- 
ments at the present time and jobbing stocks are in a 
depleted condition. Government orders in this line are 
particularly heavy and the belief is general that dealers 
will have considerable difficulty in getting stocks to 
carry them through the coming season. Retailers re- 
port a brisk demand for fencing purposes, although 
farmers are doing only the necessary fence work. Prices 
are firm and are expected to go higher. 


We quote painted barb wire to retailers, f.0.b. Chicago, in 
less than carload lots, $3.80 per 100 Ib.; galvanized, $4.50 
per 100 Ib 

WRAPPING PAPER.—There is still an apparent short- 
age of wrapping paper, and although the price is un- 
changed, jobbers are having difficulty in getting ship- 
ments. The price is firm. 

We quote krafts, wrapping paper, 12c. 


per Ib.; express 


wrapping paper, 944c. per Ib. 
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WHITE Leap.—There is no apparent shortage of white 
lead, and the prices remain same as last quotation. 
Jobbers have very good stocks and are able to fill all 
orders. The price is firm. 


We quote from jobbers’ 
white lead, $10.75 per 100 Ib. 


stocks, f.o.b. Chicago, Carter’s 
EAVES TROUGH AND GUTTER PipeE.—The demand for 
eaves trough and gutter pipe is at its heaviest now and 
jobbers are having trouble in keeping up their stocks. 
Jobbing stocks are below normal. Prices are firm. 


We quote from jobbers’ stocks, f.o.b. Chicago, as follows: 
26-gage eaves trough, 5 in., $7.10 per 100 ft.; 29-gage, $5.70 
per 100 ft.; 5-in. conductor pipe, 26-gage, $12.90 per 100 ft.; 
29-gage, $10 per 100 ft. Both eaves trough and pipe prices 
are based on crate orders of 250 ft. 

SasH WEIGHTS.—Shipments of sash weights from the 
foundries are very slow, and jobbers report only 
medium stocks. The recent advances have all been 
taken and the price is firm. We quote from jobbers’ 
stocks, f.o.b. Chicago, in ton lots, sash weights, $32.50 
per ton. Half-ton lots, 50c. per ton higher. 

There has been no change in the price of sash cord, 
although jobbers expect higher prices in the near 
future. 

We quote common sash cord, f.o.b. Chicago, from jobbers’ 
stocks, 33c. per Ib. Silver Lake sash cord, 6 doz. lots is quoted 
as follows: No. 7, $11.20 per doz.; No. 8, $13.45 per doz. 

Hose.—The expected advances in garden hose have 
not as yet appeared. With the general advance of 
fabric, together with the higher cost of production, it 
seems probable that higher prices will appear before 
very long. 

We quote from jobbers’ stocks, f.o.b. Chicago, % in., 3-ply 
hose not guaranteed at 6%c. per ft.; 5-play %-in. guaran- 
teed hose at 8%c. per ft.; 7-ply %-in. guaranteed hose 11\c. 
per ft.; %-in. cotton covered hose at 7c. per ft 

WIrE NaILs.—The open weather of the past two weeks 
has almost doubled the retail sales of wire nails in this 
territory. In spite of the high cost of building ma- 
terial, many new structures are being erected. There 
is also the usual amount of repair work. The mills 
are sold to capacity on nails, but most of the jobbers 
still have complete stocks. The price is firm. 

Common nails, $3.65 per keg base; coated nails, $3.65 per 
keg base; steel cut nails, $4 per keg base; iron cut nails, 
$4.25 per keg base. 

Wire CrotH.—The wire cloth situation is unchanged. 
The mills have little or no wire cloth to sell, and are 
unable to get the raw material to make more. Jobbers 
have fair stocks, but expect to sell all that they have on 
hand before the season fairly opens. The price is firm. 

Prices are as follows: Black Galvanized 


mesh $2.45 per 100 sq. ft. 
mesh 2.50 2.8 
5 3 
9 


‘ ; : 2. 0 per 100 sq. ft. 
mesh bd err 3.35 per 100 sq. ft. 
mesh 3.75 4.25 per 100 sq. ft. 

NuTs AND Bo.Lts.—The long expected advance in the 
prices of nuts and bolts made its appearance last week. 
The prices from the mills, which became effective 
April 11, are from 10 to 15 per cent higher than those 
previously quoted. In spite of this fact the mills do not 
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Office of HARDWARE AGE, 
Pittsburgh, April 24, 1917. 

URING the week no information was given out as 

to actual contracts placed by the Government for 
war materials, but it is known positively that negoti- 
ations are under way, with mills in the Pittsburgh 
district and elsewhere, for 300,000 to 500,000 tons of 
steel of various kinds. It is likely a good deal of 
secrecy will surround Government orders placed with 
the mills, and probably not much detailed information 
will be given out about them. Domestic buyers, in the 
fear that their regular sources of supply may take on a 
large amount of Government work, and thus interfere 
with deliveries to regular customers, are getting in 
orders early in the hope that they will get the material 
fairly promptly, and when they need it. Producers are 
giving Government orders right of way in all cases, 
feeling that their duty to their country is to give it 
material as quickly as possible and at whatever prices 
the Government may see fair to name. In the case of 
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appear anxious to book orders for the last half of the 
year. Jobbers have fair stocks only. 


We quote to retailers, f.o.b. Chicago, as follows 
bolts, up to % x 4 in., 40-10 per cent discount: |, 


Machine 
oe P d - ser sizes, 
35-5 per cent discount; carriage bolts, up to % x 6 40-26 
per cent discount; larger sizes, 30-5 per cent discount: hor 
pressed nuts, square, $3, and hexagon, $3 off per 1 lb. Lag 
screws, 50 per cent discount. 

ROLLER SKATES.—Sales of roller skates are particy- 
larly heavy this year, especially in the cities. The fae- 
tories are behind in their orders and jobbers have great 
difficulty in filling orders. Jobbing houses are taking 
orders subject to delivery from the factory as follows: 


We quote, f.o.b. Chicago, from jobbers’ stocks, Union Hard- 


ware Company’s No. 5, $1.60 per pair; No. 6, $1.75 per pair. 


ASBESTOS PAPER.—Jobbing stocks of asbestos paper 
and mill board are below normal and shipments from 
the producers are very slow. Prices are unchanged. 

We quote, f.o.b, Chicago, from jobbers’ stocks, asbestos mil} 
boards in 100-lb.. lots and over, $13 per 100 Ib., in less than 
100-lb. lots, $13.50 per 100 lb.; asbestos paper, 10 Ib., 14 Ip. 
and 30 Ib., at $12.50 per 100 Ib. 

PouLTRY NETTING.—The demand for poultry netting 
is very good and jobbers are having a great deal of 
trouble keeping up stocks. The mills are sold up for 
months to come and a shortage in this line is expected. 
Prices are firm. 

We quote poultry netting galvanized before weaving, 70- 
20-10; poultry netting galvanized after weaving, 7-10-2%%. 

Guiass.—In spite of the fact that glass is costing 
more to produce than for some time past, prices remain 
the same as last quotation. The shortage of labor is 
becoming more serious and manufacturers report great 
difficulty in getting the proper grades of sand for the 
vetter kinds of glass. 

We quote from jobbers’ stocks as follows: Single strength 
A, first 3 brackets up to 40 in., 87 per cent off; all sizes over 
40 in., 86 per cent off; all sizes of double strength AA, 87 
per cent off. 

MIXED PAINTS.—Mixed paints remain same as last 
quotation, although the advances reported last week 
have all been taken. With linseed oil still climbing, 
still higher prices for mixed paints are to be expected. 

We quote from jobbers’ stocks, f.o.b. Chicago, as follows: 
No. 1 house paint, $2.50 per gal. ; second grade, $1.90 per gal.; 
third grade, 1.45 per gal. Gasoline, 19c. per gal.; naphtha, 
16144c. per gal.; perfection kerosene, iron bbl., 8c. per gal.; 
headlight, 175 test, 1044¢c. per gal.; denatured alcohol, 74 to 
75e. per gal.; wood alcohol, $1.25 per gal.; turpentine, 55c. 
per gal. 

LINSEED O1L.—Linseed oil continues to advance and 
jobbers are unable to prophesy just how high it will 
eventually go. There is no question as to the serious- 
ness of the flaxseed situation in this country and 
Canada, and if reports are to be believed, there is not 
enough seed in Argentina to plant the new crop. Very 
little seed is being offered the manufacturers, who are 
using their stored supplies to manufacture their present 
output. Indications are that oil will go higher. Prices 
are very firm. 


We quote, f.o.b. Chicago, strictly pure, old process linseed 
oil, in carload lots to retailers as follows: Raw, $1.18 per 
gal.; boiled, $1.19 per gal. In single barrel lots, raw, $1.23 
per gal.; boiled, $1.24 per gal. 
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large quantities of shell steel, the Government will do 
the buying, and then this shell steel will be sent to other 
plants to be machined into shells. 

As showing the great scarcity in the supply of many 
forms of finished steel, we can cite a notable instance. 
The Ford Motor Company of Detroit, Mich., is much 
the largest consumer of special grade sheets for auto- 
mobiles, and a few months ago placed nearly 200,000 
tons for delivery over a year, most of the order going 
to the American Sheet & Tin Plate Company. 

There were some advances in prices during the past 
week, but not as many as usual; the wire market 1s 
practically up $6 per ton, the first concern to make an 
advance being the Youngstown Sheet & Tube Company, 
and this action was also taken by other independent 
mills. As yet, however, the American Steel & Wire 
Company has not announced an advance of $6 a ton In 
wire products but may do so this week. The only de- 
cline in prices during the week was in heavy steel scrap, 
which went off about $2 per ton, due to the fact that the 
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Carnegie Steel Company pulled out as a buyer and the 
market naturally dropped. 

_ An interview with one of the largest hardware job- 
bers in this city, indicates that perhaps the supply of 
hardware goods may be better than anticipated. It is 
a fact, however, that local jobbers foresaw months ago 
that goods were going to be scarce, and got in heavy 
orders on which fairly good deliveries have been made, 
and they are now ready to take care of their spring 
trade in pretty good shape. In the matter of wire 
cloth, this particular jobber states he has more wire 
cloth in stock at this time than in any year since he has 
been in business. He bought it at the right prices, and 
stands to make a very good profit. This is also true 
on many other lines of goods, and while prices will be 
high, the supply of goods will be probably better than 
looked for. The volume of business in the hardware 
trade is enormously heavy in spite of the high prices 
ruling, but deliveries from the manufacturers to the 
jobbers are not satisfactory by any means, and this 
naturally holds up deliveries of goods by the jobber to 
the retailer. On some lines, such as builders’ hardware, 
mechanics’ tools and other goods, deliveries are slow 
and there is some complaint in regard to quality. How 
far this is justified, we do not know, but it is said that 
some manufacturers were unable to get the regular 
high quality of steel they had been using, and had made 
up goods from steel not as good as they generally used. 
The feeling is to some extent that prices may probably 
not be much higher, but this will depend largely on how 
far the Government makes inroads into regular opera- 
tions of the different plants. Collections are reported 
fine, in fact reports are they never were as good as 
they are now. This country is wonderfully rich in 
money, and customers are paying bills very promptly. 
Many customers are taking advantage of all the dis- 
counts they can, some of them doing this the first time 
in many years, if not in their history. 


WirE NAILsS.—As indicated in this report last week, 
all the independent makers of wire nails have ad- 
vanced prices $6 per ton, equal to 30c. per keg, or from 
$3.20 to $3.50 base. This advance has been expected for 
some time, and the only wonder in the trade is that it 
was not made sooner. The new demand for wire nails 
has been abnormally heavy for many months, and for a 
Jong time most independent makers of wire nails were 
getting from 15 to 25c. per keg advance over what 
were regarded as the regular prices. It is stated that 
the United States Government has practically com- 
mandeered the entire output of wire products of one of 
the leading makers, but this has not been officially con- 
firmed, and may not be true. Several large independ- 
ent makers of wire nails advise us that already they 
have taken good-size contracts at the advanced prices, 
and it is not believed the higher market will deter the 
trade from placing orders. It is really not so much a 
question of prices in wire nails, but whether the trade 
will be able to get nails as fast as needed. Prices in 
effect from April 19, are as follows: 

Wire nails, $3.50 base per keg to the very large trade; gal- 
vanized, l-in. and longer, including large-head barb roofing 
nails, taking an advance over this price of $2 and shorter 
than 1-in. $2.50. All f.o.b. Pittsburgh, freight added to point 
% ees terms 60 days net, less 2 per cent off for cash in 

Nuts AND BoLTs.—Makers state that the advance 
of 10 to 15 per cent in prices of nuts and bolts, which 
went into effect on April 12, is being very firmly held, 
and that new orders are coming in practically as freely 
as before the advance was made. All makers are back 
in deliveries eight to ten weeks or longer, and the export 
demand is also reported to be very heavy. The new 
discounts, effective from April 12, are as follows: 


Common carriage bolts, %-in. x 6-in. s. & s., rolled, 40 
ber cent; cut, 35-2-%) per cent; 1. or 1, 25 per cent 

Sleigh shoe bolts, C. B. list, %-in. x 6-in. s. & s, 30 per 
cent; 1. & 1, 20 per cent. 

Machine bolts—hp. nuts, %-in. x 4-in. s. & s., rolled, 40-10 
ber cent; cut, 40 per cent; 1. & 1., 30 per cent. 

Machine bolts with c. p. c. & t. nuts, %-in. x 4-in. s. & s., 
30 per cent; 1. & 1, 20 per cent. 

Bolts without nuts, 6-in and shorter, extra 10 per cent; 
longer lengths, extra 5 per cent; blank bolts, 30 per cent. 

Bolt ends with h.p. nuts, 30 per cent; bolt ends with 
© p. c. & t. nuts, 20 per cent. 

Rough stud bolts, list price. 

Plow bolts, 35 per cent: coach and lag screws, 45 per cent: 
hanger bolts, 45 per cent. 
BB Ade set screws, forged cap screws, forged tap bolts, list 








75 





Nuts, h.p. square, blank, $2.10 off list, tapped, $1.90 off list; 
hexagon, blank, $1.90 off list, tapped, $1.70 off list. 


Cc. p. c. & t. square, blank, $1.70 off list, tapped, $1.50 off 
list; hexagon, blank, $1.60 off list, tapped, $1.40 off list. 


Cc. p. plain nuts, square blank, $1.60 off list, tapped, $1.40 
off list; hexagon, blank, $1.40 off list, tapped, $1.20 off list; 
c. p. semi-finished hexagon nuts, 50-10 per cent: finished and 
case hardened nuts, 50-10 per cent; rivets, small, 40 per cent. 

F.o.b. Pittsburgh, with actual freight allowed up to 20c. on 
shipments of 300 lb. or more. 

Terms: 30 days net or 1 per cent for cash in 10 days. 


SHEETS.—The fact that the Government has asked 
mills that make both sheets and tin plates, to cut down 
output of sheets and increase output of tin plate, has 
resulted in a very serious shortage in the supply of 
sheets, prices having advanced very sharply and are 
certain to be much higher. It is said the Government 
has inquiries out for very large quantities of all grades 
of sheets and these orders will have to take preference 
over all others, so that domestic users of sheets are 
likely to be up against very much delayed deliveries 
from the mills. We have advanced prices on all grades 
of sheets about $5 per ton, and the market is certain to 
be still higher. In large lots to regular trade sheet 
mills are quoting about as follows: 

Blue annealed Nos. 3 to 8 gage, 5.25c.; American Bessemer 
black No. 28 gage, 6c.; No. 28 galvanized, 7.50c., and No. 28 
tin mill black plate, 6c., all f.o.b. at mill. The above prices 
are for sheets rolled from Bessemer stock, while on sheets 
rolled from open hearth stock an advance of $5 per ton is 


charged. Some other makers of sheets are quoting still 
higher prices, and it is said that No. 28 Bessemer black sheets 





have sold in small lots for prompt shipment at very close 
to 9c. per Ib. 
WIRE CLOTH.—Some local jobbers, saw that the sup- 


ply of wire cloth was likely to be short and placed heavy 
orders last fall on which they got fairly good deliveries 
from the makers during the winter months. The result 
is they now have a good stock of wire cloth on hand 
and think they will be able to supply the demands of the 
retail hardware trade, fairly promptly. Prices are 
from 25 to 50 per cent higher than last year, but it is 
not believed this will interfere with new demands to any 
great extent. 

WirE.—All makers of wire, except the American 
Steel & Wire Company, have announced a straight ad- 
vance of $6 per ton, effective from about April 19. For 
a long time premiums of as much as $5 per ton have 
been paid over regular prices on all kinds of wire for 
fairly prompt delivery. Prices in effect on the different 
grades of wire in carloads and larger lots to the large 
jobbing trade are as follows: 


Bright basic wire is $3.55 per 100 Ib.; annealed fence 
wire, Nos. 6 to 9, $3.45; galvanized wire, $4.15; galvanized 
barb wire and fence staples, $4.35; painted barb wire, $3.65; 
polished fence staples, $3.65; cement-coated nails, $3.40 base; 
these prices being subject to the usual advances for the 
smaller trade, all f.o.b. Pittsburgh, freight added to point of 
delivery, terms 60 days net, less 2 per cent off for cash in 
10 days. Discounts on woven-wire fencing were also lowered 
three points, effective April 19, and are now 48 per cent off 
list for carload lots, 47 per cent off for 1000-rod lots, and 46 
per cent off for small lots, f.o.b. Pittsburgh. 

To the retail trade, the usual” advances over the above 
prices are charged, these ranging from $4 to $7 and $8 per 
ton. 


RIvETS.—The new demand is only fairly heavy, most 
consumers being covered over second quarter, and some 
through the remainder of this year, and at prices lower 
than are ruling now. The export demand‘for rivets is 
heavy and recently local makers shipped out two or 
three carloads of rivets consigned to India and Japan. 
Prices in effect from July 1, and also from Oct. 1, are 
as follows: 


Structural rivets, $4.75 per 100 lb. base; boiler, $4.85 per 
100 Ib. base. 

From July 1, 1917, to Oct. 1, 1917, structural rivets, $4.90 
per 100 Ib. base; boiler, $5 per 100 Ib. base. F.o.b. Pitts- 
burgh, Pa. 

Terms: 30 days net or % of 1 per cent for cash in 10 days. 


TIN PLATE.—The United States Government is urg- 
ing all the mills that make both sheets and tin plates 
to give their entire energies to getting out all the tin 
plate they possibly can, as there is no doubt there will 
be a very serious shortage in the supply of making cans 
for putting up foodstuffs. Already several mills have 
cut down, very materially their output of sheets, and 
are trying to correspondingly increase their output of 
tin plate. The American Sheet & Tin Plate Company 
allotted its output of tin plate for alst half of the year 
and it is now practically all under contract. This 
is also the case with most of the independent makers. 
The official price on tin plate was fixed recently at $7.50 
per base box, but it will be utterly impossible to buy 
any at that price. We therefore quote tin plate on con- 
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tracts at $8 to $8.50 and small lots for fairly prompt 
shipment are sold at $9 per base box and higher. Prices 
on terne plates are now as follows: 


Long-terne plate, No. 28 gage base, 
terne plate, $11.50 to $12, makers’ mill, 


at $7 to $7.25; short- 
prices p foonen nding on 
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quantities and deliveries wanted. The full schedule 


of 
adopted by the American Sheet & Tin Plate Compan; —— 


on terne 


plates is as follows: 8-lb., 200 sheets, a D ew package ; 8-Ib,, 
 § $15.25 ber pack: 


214 sheets, ss 30 per package ; 12-lb., 

age ; 15-lb., I. C., $15.75 oe package ; 
5-lb., . Sy $17.25; 30- Ib., $18; 
re Ib., $19.50. 


20: ib., 1. 
$35-Ib., I. 


TWIN CITIES 


MINNEAPOLIS, 
1917. 


St. PAUL AND 


April 21, 

HE wave of patriotic fervor has reached this locality 

and much is being said and published in favor of 
immediate enlistment by all eligible men. Responses 
are numerous and the movement is increasing rapidly. 
While there have not been enough enlistments yet, to 
seriously cripple any business, the association of the 
idea of this great country being actually in this struggle 
becomes more common and does not influence the 
regular conduct of business. 

The weather still is backward in this immediate 
locality, though reports indicate a general beginning 
of farm work. The garden movement has received 
such an impetus that there will be few vacant lots or 
backyards lying idle. Much is being done regarding 
conservation of food supply, but nothing will make the 
average person realize the meaning of this so well as 
a garden of his own. The opportunity for sales of 
tools cannot be too strongly reiterated, and many deal- 
ers and jobbers seem to be fully aware of these ad- 
vantages. 

Because of the greater problem confronting us as 
a nation, the car shortage has assumed the aspect of 
a part of the big problem. It is no less serious than a 
few weeks ago; in fact, it is more serious, in- 
volving as it does, transportation problems vital to 
the nation. Thousands of cars are idle, being used as 
warehouses and the Government will doubtless handle 
the situation in a decided manner when pressing need 
comes. 

The past week has brought announcements of 
further price advances, in builders’ hardware particu- 
larly, and in white lead, sheets and nails. Further 
advances on other items would not come as a surprise. 
With the added orders for Government specifications, 
the factories are placed in an even more difficult posi- 
tion in regard to making shipments, and prices are 
bound to advance in an attempt to check further order- 
ing. This will have the desired effect only partially, 
as the goods must be obtained regardless of cost to 
continue business. 

Construction materials are not moving as rapidly 
as they should, due partly to the weather conditions 
and partly to national conditions and prices. Some 
people are abandoning the idea of building because of 
cost, and this bids fair to increase. 

An interesting angle of trade conditions is noticeable 
in painting and decorating supplies. Apparently more 
people this year than ever before are painting their 
own automobiles and making more or less minor repairs 
around their houses. More flat paints are sold for 
decorating due perhaps to shortage of wall paper and 
the high cost of labor. Outside paints have not moved 
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Office of HARDWARE AGE, 
Cleveland, April 24, 1917. 

HE buying problem was discussed at some length at 

the last meeting of the Cleveland Hardware Associ- 
ation and it appeared to be the concensus of opinion 
that with delayed deliveries and the uncertainty of 
procuring goods promptly, dealers should have a well- 
varied stock of about every item that might be called 
for but in view of the prevailing high prices, not a large 
stock. There is some slackening in the wholesale de- 
mand, due to the fact that building work is still at a 
standstill in Cleveland, because of the dispute between 
the building contractors and the unions and probably 


rapidly as yet, but interior finishes such as varnishes 
and flat paints are moving rapidly. White lead ad- 
vanced one-half cent per pound with good prospect of 
further upward revisions. Price on turpentine is weak- 
ening slightly. 

Small fire arms are selling very rapidly here, for 
protection by special watchmen of valuable properties, 
The factories are far behind on orders and are limiting 
production to only such numbers as are best suited to 
present conditions. 

WIRE NAILS AND Braps.—Nails have taken a de- 
cided advance, the change being thirty cents per keg. 
Reports of mills being. unable to make deliveries and 
the actual withdrawal from the market of several lead- 
ing mills have had this effect. It is impossible to predict 
what the outcome will be as to the effect on business, 
but it seems probable it will still further restrict ac- 
tivities in the building line. We quote from local job- 
bers’ stock: 


Standard wire nails at $4.10 per keg base and coated wire 
nails at $4.10 per keg base. Brads at 75 per cent discount 
from standard list. 


WIRE CLOTH.—No change has been announced in this 
line. Demand is increasing. 

_We quote from local jobbers’ stock: 12 mesh black painted 
wire cloth, $2 per 100 sq. ft.; 12 mesh galvanized wire cloth, 
=. per 100 sq. ft.; 14 mesh bronze wire cloth, $10 per 100 
oq. ft. 

Bo.tts.—The local price is still stationary in the face 
of advances from factories being announced. 


We quote from local jobbers’ stock: Small machine bolts, 
50 per cent; large machine bolts, 30-10 per cent; small car- 
riage bolts, 45-5 per cent; large carriage bolts. 35 per cent; 
lag screws, 40-10 per cent; stove bolts, 60-10 per cent. 


Rope.—Price is steady with the new quotations, and 
demand is increasing. Cotton rope is becoming more 
scarce on the local market. 


We quote from local jobbers’ stock: Best grade Manila rope, 
at 2614c. per Ib. base ; best grade sisal, at 2214c. per Ib. base, 
and cotton rope, at 25c. per lb. base. 


SHEETS AND TIN.—An advance is in effect on sheets. 
Orders are taken reluctantly. Tin has not advanced 
further. 


We quote from local jobbers’ stock: Black sheets, at $7 
per cwt. base; galvanized, at $9 per cwt. base; roofing tin, 
20 x 28 IC No. 8 coating, at $16.75 per box; bright charcoal 
tins, 20 x 28, No. 8 coating, $24 per box. 


WHITE LEAD.—An advance of 50c. per cwt., is an- 
nounced. Not much outside painting has been started 
so the demand is just beginning. 

We quote from local jobbers’ stock: White lead in 100-Ib. 
oo at $11.13 per cwt., with the usual differentials for quan- 

OIL AND TURPENTINE.—Price on oil holds firm at 
the recent high figure. Turpentine has weakened to 
some extent. We quote from local jobbers’ stock: 


Boiled linseed oil, barrel lots, at $1.19 per gal.; raw linseed 
oil, barrel lots, at $1.18 per gal.; turpentine, barrel lots, at 
55c. per gal. 


LAND 


to some extent to the high prices. This naturally has 
caused a heavy falling-off in the demand for builders’ 
hardware. It is believe that a settlement will be 
reached and that men will return to work in a few days. 

Jobbers who handle automobile tires and accessories 
report a good volume of business in both these lines. 
That the country trade is awakening to the opportunity 
before it in accessories is shown by the fact that job- 
bers are getting orders this spring from many retailers 
in country towns who did not handle accessories last 
year. Outside of tires and spark plugs, the heaviest de- 
mand at present seems to be for spot lights. Some lines 
of spark plugs have been scarce but these are now 
plentiful. 
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Outside of builders’ hardware, retailers report a very 
satisfactory volume of business. The demand for gar- 
den tools and seeds stimulated by the vacant-lot-garden- 
movement is very heavy. Poultry netting is also moving 
in good volume. The retail demand for wire cloth has 
become active and although deliveries from manu- 
facturers are slow, jobbers generally have good stocks. 
The demand for bicycles is good and a shortage in some 
makes is expected before the season is over. 

The hardware manufacturers, as a rule, appear to be 
taking care of shipments promptly but there are still 
long delays in deliveries due to the railroad situation. 
Many manufacturing plants in hardware lines are ex- 
pected to be called upon during the next few months to 
manufacture goods for the Government and, in conse- 
quence, will probably be seriously delayed in turning out 
their own line of products’ Prices continue to go up- 
ward on many lines and further advances will doubtless 
be made on products that require castings and sheets 
in their manufacture, owing to the advancing prices 
on these raw materials. 

Several representatives of Cleveland jobbing. houses 
took part in a trolley trip last week, conducted by the 
Merchants and Manufacturers Board of the Cleve- 
land Chamber of Commerce, to Erie, Pa., and inter- 
mediate points. 


TINNERS SHEET METAL & CARPENTERS’ TOOLS.—The 
Peck, Stow & Wilcox Company, Cleveland, announces 
an advance of 10 to 25 per cent on tinsmiths and sheet 
metal workers’ tools. This company has made an ad- 
vance of about 10 per cent on the following products: 
Carpenters’ braces, carpenters’ chisels, pliers, screw 


wrenches, pruning shears and tinners snips. It expects 
to make advances shortly on its other lines. 
KITCHEN UTENSILS.—The Potter Manufacturing 


Company, Geneva, Ohio, has advanced prices on its line 
of kitchen utensils, mincing knives, cast hammers, ice- 
picks and garden trowels. The Andrews Wire & Iron 
Works, Rockford, Ill., announces an advance in prices 
on their wire kitchen utensils. 


LAWN Mowers.—The demand is heavy and a short- 
age is expected before the season is over. One of the 


Office of HAkKDWARE AGE, 
Boston, April 21, 1917. 


THE jump in prices has been more marked, both by 

its diversity and by its proportions, during the past 
week than for some weeks previous. Business is very 
spotty according to reports of the distributors and cer- 
tain stocks have become denuded with no warning. For 
instance, from naval training camps have come orders 
that have absorbed almost at once a large part of the 
supply of hammock hooks and from factories, par- 
ticularly in Rhode Island, have come other orders that 
have made great inroads on the stocks of barb wire— 
this latter item for factory defences. 

There is a wave of conservatism that is unquestion- 
ably curtailing orders that would ordinarily be placed 
at this time of the year but the loss in that direction is 
made up by the unusual demands for staple products 
created by New England’s great industrial activities. 
The market is very strong and it is now universally 
accepted that prices are going higher. There is a 
great scarcity of farming tools and there will soon be a 
real shortage in the lower-priced lawn mowers. Retailers 
report that high prices are limiting sales on many lines 
but in the same breath they declare that business is fine. 
Reports on builders’ hardware are conflicting but the 
true situation seems to be that the city stores have 
considerable business in sight for this spring but the 
stores in suburban and rural districts are feeling the 
effect of high prices considerably. Purely speculative 
building will surely be much less but office buildings and 
private houses continue to be built without much regard 
to the prices for materials. As a whole, New England 
is very prosperous and there is a wide-spread feeling of 
optimism as far as the prosperity of this section of the 
country is concerned. Croakers and pessimists. there 
are—but these same gentry are running their businesses 
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leading manufacturers has so far been able to make 
only one-half of his shipments originally ordered by a 
Cleveland jobber, this being attributed to the inability 
to secure castings. 

Soi, PIPE AND FITTINGS.—Another advance of five 
points has been made by manufacturers of soil pipe and 
soil pipe fittings and jobbers are expected to make a 
corresponding advance this week. 

PLUMBERS’ ENAMELWARE.—Manufacturers of plumb- 
ers’ enamelware have advanced one line of bath tubs 
$1.50 and have made a 10 per cent advance on lavatories, 
sinks, etc. 





TIRES.—The recent price advance from 5 to 15 per 
cent on tires is attributed to a shortage in material, due 
to lack of cargo space in ships from Europe and em- 
bargo on Egytian cotton by England. Fabric prices 
have gone up as a result; the tire makers paying as 
high as $1.25 per pound as compared with 66c. a year 
ago. Rubber prices have not advanced. 

SHEETS :—Mills have made further advances in prices 
and these have necessitated advances of about $10 a 
ton by jobbers. Deliveries from mills are very slow. 
Jobbers’ prices to retailers are as follows: 

No. 28, black sheets, 6.50c.; No. 28, 
10 blue annealed, .06c. 

STEEL MILL PRopucTs.—Warehouse prices on steel 
have been advanced. We quote 4.50c for steel bars; 6c. 
for plates; 4.75c. for shapes and 6c. for hoops. 


BOLTS AND NutTs.—Jobbers have large stocks and 
have not yet made price advances in conformity with 
the advance by manufacturers a few days ago but are 
likely to mark prices up this week. 

We quote jobbers’ prices to retailers as follows: Ma- 
chine bolts, small sizes, 40 to 40 and 10 per cent off the 
list; large sizes, 40 per cent off. Carriage bolts, small 
sizes, 45 and 5 per cent off; large sizes, 35 per cent off. 

NAILS AND WIRE.—Following the advance in prices 
by mills, jobbers are marking up prices $6 a ton this 
week. Jobbers’ new prices for less than carload lots are 
as follows: wire nails, $3.90 per keg; galvanized wire, 
$4.60 per 100 lb.; galvanized barb wire, $4.75 per 100 
lb.; No. 9 annealed wire $3.90 per 100 lb. 


galvanized, 8.50c.; No. 





to top capacity and acknowledge that they do not see 
much signs of slacking up. 
Among the price advances are: 


Frame wood saws and wood saw blades, 10 per cent; nail 
and machinists’ hammers, 10 per cent; Universal thermo-cell 
sad irons, 10 to 20 per cent; spring balances, 10 to 20 per 


cent; sprayers, 15 per cent; condyctor pipe, 5 per cent; brass 
curtain rod, $2 a thousand feet; malleable carriage makers’ 
clamps, 10 per cent; horseshoes, 50c. a keg; horseshoe nails, 
25 to 60c. a box on various brands. 


Norway IrRon.—There seems to be no regular market 
on Norway iron and a wide range of prices is quoted. 
The supply is very irregular and the bottom price ap- 
parently ranges between 10 and 12c. ‘ 

BOLTS AND NuTs.—The mill prices on bolts and nuts 
have been advanced from 10 to 15 per cent but no ad- 
vance has yet been made in this market for bolts and 
nuts from stock. 

We quote to retailers from jobbers’ stocks: 


Machine bolts with s. f. nuts, 10 per cent discount ; machine 
bolts with c. t. & d. nuts, 15 per cent discount; machine bolts 


with h. : nuts, 4 x % and smaller, 25 per cent discount; 
machine bolts with h. p. nuts, 4% x % and larger, 20 per cent 
discount; common carriage bolts, 6 x % and smaller, 25 per 


cent discount ; common carriage bolts, 64 x % and larger, 15 
per cent discount. 

Stove bolts, 1000 lots, 60 per cent discount; tire bolts, 
Empire, 45 per cent discount; bolt ends, 20 per cent discount ; 
semi-finished nuts, 45 per cent discount; finished case- 
hardened nuts, 45 per cent discount; c. t. & d. or h. p. nuts, 
blank or tapped, 200-Ib. kegs, list; tap bolts, list plus 10 per 
cent. 


CHAIN.—Proof coil self-colored chain has been ad- 
vanced 4c. a lb. We quote to retailers from jobbers’ 
stocks: 

3/16-in., $12.55; M4-in., $9.75; 5/16-in., $8.55; %-in., $8; 
7/16-in., $7.85; %-in., $7.70; 5-in., $7.60, per 100 Ib. 

Wire NaILs.—One of the large independent producers 
has advanced the price of wire nails 30c. a keg but no 
advance has yet been announced by the American Steel 
& Wire Company which is the chief source of supply in 
this section. 





Phil G. Wuertz 22 Years in 


One Location 


HE often rapidly changing character of a dis- 

trict in a large city frequently brings before 

a retail hardware merchant the serious problem 

of deciding whether to move to a more favorable 

location or to hold his ground and make changes, in 

his methods of conducting business, or lines of goods 
handled to fit the new conditions. 

One wide-awake retailer who faced this problem 

and who solved it by remaining in his old location 

is Phil G. Wuertz, who for twenty-two years has 











P. G. Wuertz 

conducted a retail hardware store at 2601 St. Clair 
Avenue, Cleveland, Ohio. When Mr. Wuertz first 
started his store the location was regarded as a very 
good one, but during the past few years the char- 
acter of the neighborhood has gradually changed 
until about 75 per cent of the people residing in the 
vicinity are of foreign birth, being largely natives 
of Austria-Hungary and other central European 
countries. The men for the most part work in the 
neighboring mills and factories and are a fairly 
thrifty class of people, although their earnings are 
not large. Some of the trade of the store which is 
located on a main traffic artery, comes from the fac- 
tories but the bulk of it comes from the foreign- 
born people who live nearby. 

“Why do you stick here?” is the question which is 
frequently put to Mr. Wuertz; but he is determined 
to continue at his present location as long as the 
store pays a profit, and as he is doing $40,000 worth 
of business a year the chances are that he will re- 
main at the old stand for a long time, although two 
or three years ago he started another store in a dis- 
trict of entirely different character in a rapidly 
growing suburban section to which he can divert 
his energies but to which at present he is devoting 
very little of his time. 

Mr. Wuertz has succeeded in conducting a profit- 
able store in an unfavorable location because he is 
possessed of the various qualifications of an up-to- 
date merchant, has carefully studied his trade and 


caters to its requirements and knows how to 
handle it. 
Cash Sales 


An important feature of Mr. Wuertz’s store is 
that cash sales predominate. This is not because it 
is not safe to extend credit to the foreign trade; in 
fact, it is the policy of this store to extend credit 
to any of the foreign laboring men who ask it with- 
out even investigating the man who asks to be 
trusted or learning where he works. With this lib- 
eral credit policy the yearly losses from bad accounts 
of the foreign-born laborers runs only about $50 
and the total losses on all the trade do not exceed 
1 per cent. 

Greater care is exercised in extending credit to 
American-born customers than to those of foreign 
birth and the bulk of the losses result from credit 
extended to contractors and industrial companies. 

Although the patrons are as a rule in the habit 
of paying cash their charge accounts are not dis- 
couraged, it being recognized that charge accounts 
stimulate business. The foreign-born customers, 
however, generally pay cash unless their purchases 
involve more than the usual amount, such as a stove. 
A large sheet metal business is conducted in connee- 
tion with this store and some of the patrons become 
regular credit customers by having some repair 
sheet metal work done which cannot be a cash in 
advance transaction. 

The foreign-born patrons are found to expect and 
appreciate service. They do not look for the polite, 
courteous treatment that the affable salesman is ex- 
pected to extend to his customers in the average 
retail store patronized by people of American birth. 

For the most part the foreigners purchase goods 
of good quality but are not well informed as to 
values. While they want a good stock to select from 
their service requirements do not include deliveries 
and this cuts down the cost of operating the store. 
A delivery system is maintained but the bulk of the 
goods are carried home from the store by the pur- 
chasers. Often even stoves and refrigerators are 
lugged away by the buyers with the assistance of 
some of their boarders or neighbors. It is the policy 
of this store to make adjustments quickly and to 
satisfy the customers. 

One of the essentials of the success of the store 
is having a salesman who can speak the language of 
the patrons. One of the salesmen can speak five or 
six dialects so that he can converse fluently in the 
tongues of all the patrons and the other two sales- 
men speak German, as most of the foreign born 
patrons understand German. 

The stock carried does not differ materially from 
that usually carried in a retail store with the ex- 
ception that it does not include some of the more 
expensive goods somewhat along the line of luxuries 
that are now regarded as necessities by the average 
American housewife. This store does a good busi- 
ness in the usual staple hardware goods and among 
articles for which there is always an active demand 
are meat choppers, butcher knives, tubs, heating 
and cooking stoves. No unusual selling methods are 
followed to stimulate the trade. There are no bar- 
gain sales or special sales on certain days or efforts 
to specialize on any particular lines. The demands 
of the trade are studied and the stock is selected 
to meet those requirements. 












The Diary of Dawson Black 


By HAROLD WHITEHEAD 


Assistant Professor of Business Method at Boston University 


Section 39 


ONDAY, April 3.—We had a very interesting 

meeting this evening. Our Monday evening 

meetings are certainly valuable. I wouldn’t 
discontinue them for anything. It keeps the fellows 
thinking and working in the interests of the busi- 
ness. 

The matter for discussion was, ‘““What can we do 
to boost sales this spring?” 

Of course, we always make a push on gardening 
tools. Agricultural implement trade we leave to 
Barlow—he’s had it for years and years, and the 
farmers always go to him for their supplies. I re- 
cently asked old “Barley Water” why he always got 
the trade for farming implements. His reply in- 
terested me very much. He said, “I know exactly 
the uses of all the farming implements I sell. I 
know what kind of soil we have for miles around 
Farmdale. I know what kind of crops rotate best 
and what fertilizer is best for each crop. The result 
is that I can advise the farmer what to buy, why he 
should buy it, and how to get the best results from 
using it.” 

“You must be a regular farmer yourself,” I ex- 
claimed with surprise. “Whenever did you learn 
farming?” 

Barlow smiled as he said, “I realized early in the 
game that if I meant to win the farmers’ trade I 
must win their confidence by knowing their needs 
and talking in their own terms; so I bought that 
little farm at Mortonville, eight miles from here, 
just to experiment with and to study farming.” 

It just shows how easily a boss can be misunder- 
stood. When I worked for “Barley-Water” we fel- 
lows always thought he was having a good time 
every spring and summer and fall at his farm and 
wished we could get away from business as often as 
he did just to “play” on the farm—and all the time 
he was trying out new methods so as to talk help- 
fully to the farmers! 

I begin to understand more and more why Barlow 
is so successful. He never guesses, but always gets 
the facts first hand. 

Just the same I’m convinced he has made and is 
still making a mistake in not telling his workers 
more of his methods—he would not have been so 
often misunderstood and misjudged by his em- 
ployees if he had had meetings with them similar to 
my Monday evening “Directors Meeting.” 

Well, to come back to this evening’s meeting. Of 
course, we decided to have a full line of gardening 
tools. Jones suggested that we add garden seeds, 
which we have never kept because Traglio, the drug- 
gist, sells them. 

I demurred, saying, “We ought not trespass on 
Traglio’s trade for seeds, which he has had for 
years.” 

Charlie Martin said, “Of course, it’s splendid of 
you, Mr. Black, to be so considerate, but after all, 
business is no ‘After-you-Alphonse’ affair. I be- 
lieve you should sell garden seeds. The hardware 
store that sells garden tools is also the logical place 
for seeds. 

Larson agreed with Charlie, while Jimmie said, 
“Gee, boss, that’s a great idea—and let’s grow some 
in the window so as to show the seeds are there with 
the sproutin’ act.” 

We finally decided to sell garden seeds. 

Jones then said we should make a big window dis- 
Play of seeds and tools, “Not just a ‘dead’ display, 
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you know, Mr. Black, but a display of them in use. 
That’s the way to attract attention to the goods— 
show ’em being used,” he concluded. 

“How are we to show seeds in use?” I asked. 

Jones was stumped and so was Larson—even 
Jimmy had no idea. We all looked at Charlie when 
he said, “I remember seeing a good display of gar- 
den seeds once.” 

“Well,” I said, “what was it?” 

“As near as I can describe it, it was fixed like 
this,” said Charlie. “The floor of the window was 
covered with soil divided into little plots. Each plot 
had a single variety of seeds arranged on top of it 
in orderly rows. In the center of each plot was a 
‘talking’ sign something to this effect: 





GIANT BEANS 
A 25c. package is sufficient for three square 
feet of soil. They should, under normal con- 
ditions, produce pints of beans, worth at 
retail $3.75. 














“TI don’t remember the price, the ground space nor 
the production,” confessed Charlie, “but that’s the 
general idea. The twenty-five cents’ worth of seeds 
(or whatever the amount was) was visualized. The 
amount of ground they required was then given and 
after that the average production and its value. At 
the rear of the window all kinds of gardening tools 
were arranged—each one price-ticketed, of course.” 

“That’s splendid,” I said, enthusiastically. “We'll 
appoint you a committee of one to find out what 
seeds to buy and all about them.” 

“I don’t know the first thing about gardening,” 
objected Charlie, “and will be more than glad if 
you'll let someone else do it.” 

I was about to insist when in an undertone he 
added, “Believe me, Mr. Black, I’ve a very real rea- 
son for asking you to excuse me.” 

“Very well,” I replied, somewhat nettled. “Jones 
can do it.” 

I wonder why Charlie was so earnest in wishing 
to be excused! , 

“Well,” I said briskly, “that disposes of one thing. 
What else can we do this spring to boost business?” 

“The fish are biting,” said Larson. “I know, be- 
cause Stigler has a sign in his window to that ef- 
fect.” . 

“Dash it all,” I exclaimed, “I intended stocking 
fishing tackle this season.” Then, after a pause, 
“and we'll do it, too. I’ll not let Stigler put any- 
thing over me.” 

“He’s always sold ’em, so I understand,” said 
Charlie, “so perhaps you will want to consider him 
and his trade as you did Traglio.” 

I saw a twinkle in his eye as he spoke, for he 
knows my contempt for Stigler. “Oh, that’s dif- 
ferent,” said I, lamely. 

“In that case,” continued Charlie, dryly, “I sug- 
gest we sell fishing tackle—and do it right away. 
If I can help I will, for I do know something about 
fishing.” 

Just then I thought of Barlow and his grip on 
the farming implement trade, and at the same in- 
stant I saw a way of applying his principles to fish- 
ing, so I said, “Here’s a plan for boosting fishing 
tackle. We'll have Martin find out right away what 
pools and rivers there are in our locality. We'll also 
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find what kind of fish can be caught therein. All 
this information we'll have in black and white so 
that we all can learn it.” 

As I talked the plan enlarged and took definite 
shape. 

“Then,” I continued, eagerly, “we'll find out the 
best ways to get to all these fishing grounds—fish- 
ing waters, I mean,” I said as they all began to laugh. 
“In addition to that, we’ll find out where to stay, 
where to pitch a tent if necessary, where supplies 
can be bought and anything else that will help the 
fisherman to know where to go, what to catch, where 
to live while there and, most important of all for us, 
what kind of tackle to use to catch the fish he’s 
after.” 

“In other words,” I said, triumphantly, ‘we'll 
make ourselves experts on fishing so that people 
wanting to know when the ice is off the lake or when 
the season is ‘on’ or ‘off’—where fishing is reported 
good or poor; or what flies are in the market—will 
naturally gravitate to our store.” 

They all became enthusiastic over the plan, and 
Charlie promised to have the data all ready by the 
end of the week. 

Jimmie then asked what we purposed doing about 
baseball goods and other sporting goods. We de- 
cided, much to his disappointment, that while we 
ought to have them we couldn’t manage it this year. 

“Besides,” said Larson, ‘““Barlow’s already got ’em 
and sold lots. Too late now, you see, kid—cream of 
trade already drunk by ‘pussy’ Barlow.” 

I felt vexed to think we had lost our chance on 
them just because I had not thought ahead suffi- 
ciently. 

When will I learn to think ahead instead of doing 
my planning on a hand-to-mouth basis? 


Thursday, April 6.—I had quite a disturbing talk 
with Jock McTavish, the accountant to-day. Betty 
had told him about me backing a note for $500 for 
my old school chum, Larry Friday. 

“Ye see,” said Jock, “your credit is no’ too good.” 
I was about to protest, indignantly, when Jock con- 
tinued, “Bide a wee, lad, and let me have my say. 

“Let’s see what your live assets are,” he con- 
tinued. ‘There’s your business, of course, but your 
bank account is only sufficient—barely sufficient, in 
fact—to meet your bills and current expenses. In 
fact,” he said, gravely, “ye lost some discount last 
month for not paying in ten days. I’ve told ye be- 
fore never to lose discount. Borrow the money first. 
It pays to borrow at 6 per cent per year to make it 
earn 2 per cent in 10 days—or 36 per cent per year.” 

“Yes, yes,”’ I said, impatiently, “you’ve told me 
that before.” 

“Exactly,” said Jock, “but ye didn’t do it—and 
knowing ye ought to isn’t worth a piper’s squeal 
unless ye do it. 

“Then,” he went on, “you have the farm—or 
rather you haven’t since Blickens holds a mortgage 
on it—and soaking you 10 per cent interest as well. 

“So your quick assets are practically nothing. 
And here you are, Black, with no assets—and in- 
creasing liabilities (I blushed a bit at that for I 
knew he was referring to Betty) you go and add 
to your difficulties by adding a potential liability of 
$500.” 

“That’s nonsense,” I retorted, “Friday’s as good 
as gold for it and I’ve not the least chance of having 
to meet the note.” 

“That’s what they all say until——” this from 
Jock. 

“And suppose,” I said, “I did have to pay it, I 
guess I could with all the profit I am making. You, 
yourself, worked it out and should know.” 

“Profit? Profit?” said Jock. “I never said you 
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had any profit. I said the business showed a profit, 
which is quite a different thing.” 

“How so?” I asked. 

“Profit is not made until goods are sold and paid 
for,” explained Jock. “Your accounts receivable 
are only worth the value of the creditors—and some 
you have are bum. Your business shows a paper 
profit, but it has all gone into stock quickly—jt 
would shrink alarmingly in value. In fact, with a 
forced sale you would show a big loss on your busi- 
ness venture instead of the paper gain you show 
now.” 

I had never realized this before, but the way Jock 
explained it made it clear to me, and it certainly 
has worried me, for I was feeling contented and 
satisfied that everything was going along so nicely, 
and here comes Jock who proves to me that all my 
profit is potential. 

“Ye can’t claim to have a profit,” Jock said, “until 
you have the actual cash out of the business. Never 
mind what the wise ones tell you, profit is not real 
profit unless it is a cash one which the business can 
spare. Ye can’t spare any money from your busi- 
ness, so ye have no real profit.” 

“How am I to pay the bonus to the men?” I asked. 

“Ye can’t,” said Jock, “till ye stop increasing 
your stock so much. 

“Look into this matter also,” here Jock wagged 
his finger at me; “see that ye don’t increase your 
stock investment without increasing your sales cor- 
respondingly. If ye are the merchandiser I think ye 
are, ye’ll try to cut down stock investment and keep 
up your sales—and increase ’em, thus speeding up 
your turn-over. 

“Remember,” his parting words were, “never to 
miss your interest on the farm mortgage. If ye do 
Blickens will take it.” 

Do you wonder I feel worried, Friend Diary? I 
feel as if the ground had been cut right from under 
my feet. To add to my trouble Stigler advertised a 
cut-rate sale on garden seeds to-day! 


Monday, midnight, April 10.—Just returned from 
Boston. I went with Charlie Martin and Fred Bar- 
low to buy the automobile accessories which we de- 
cided upon when old man Barlow and I fixed up that 
gasoline deal. 

He (Fred’s father) came around to the house last 
Friday and suggested it was time to get busy. “Fred 
knows the automobile business thoroughly—and 
Charlie is well up on it also,” said Barlow, “so | 
would suggest that, as I have to put up the money 
for what you buy, if necessary, you let Fred and 
Charlie go with you. Their knowledge should be 
helpful to you.” 

“That’s a good suggestion,” I agreed; “we'll go 
next Monday.” 

“T’ll tell Fred to be ready to go with you then,” 
Barlow said. He was silent for a minute, then he 
went on, “Fred has to buy a lot of automobile ac- 
cessories for his people so perhaps by pooling his 
and your orders you can get prices shaved a bit.” 

I looked up with surprise. “I thought Fred had 
left his Detroit people.” 

“He has,” said Barlow, abruptly, “but he has 
made new connections recently.” 

I wanted to ask what they were, but Barlow’s at- 
titude warned me not to. 

So, Friend Diary, to-day we bought a complete 
stock of automobile accessories. I followed Fred 
Barlow’s lead, for he certainly was familiar with the 
goods. 

Wednesday, April 12.—The men came to-day to 
make arrangements for putting in the gas tank. 
While they were measuring the pavement and de- 
ciding just where to fix the pump Stigler happened 
along. 
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“Morning, Stigler,” I said with an attempt at 
joviality; “how’s business ?” 

“Fine,” he responded. ‘“How’s bread mixers go- 
‘jng?” He sneered as he spoke and | felt myself 
getting mad. 

“So, so,” I replied—then, in an attempt to equal 
up the score I added, “Too bad your five-and-ten- 
cent store proved such a fizzle!” 

He turned sharply on me and snarled, “You keep 
your damned tongue still when you see me. I don’t 
jet whelps like you talk ‘big’ to me and get away 
with it, savvy?” 

Without another word he walked away, leaving 
me taut and trembling with agitation. 

I’m given to understand that Stigler’s plan of 
continual price cutting has cut his profits to the van- 
ishing point. He has brooded over it so much until 
it has become a mania with him. Unfortunately he 
holds me responsible for his troubles. 

I told Betty about it as a good joke on Stigler, 
but she didn’t laugh, instead she said gravely, 

“Leave that man alone, my dear; he is dangerous. 


By E. 


[pURING the winter months, except before and 

during the holiday season, the sale of electrical 
household appliances is considered practically dead 
by many hardware merchants who have a depart- 
ment of this kind. But why should it be? If 
properly pushed by bringing the merits and cold 
weather uses of many electrical appliances to the 
attention of their customers, this department can 
be made to show practically as much profit as at 
any other season of the year. For instance, most 
people consider an electric fan as adapted only to 
hot weather uses, and on the advent of cov! weather 
it is put away. The fan is supposed to cool the 
air, but in reality all it does is to simply keep the 
air in motion. Most persons do not realize that 
a fan can be made to throw a current of warmed 
air, thereby aiding in heating a room and helping 
to make it comfortable on cold winter days. The 
fan should be placed behind a steam radiator or 
hot-air register, in such a position that it will force 
the heated air to the far corners or cold portions 
of the room. The result will be surprising. This is 
just one out-of-the-ordinary argument to use in 
creating sales. 

For Winter and Summer 


A department that is only profitable at certain 
seasons of the year cannot prove as satisfactory as 
one that turns out a profit each month. Usually 
a little study and the application of common-sense 
business principles will often transform such a de- 
partment into a year-around profit-getter. In an 
electrical goods department, during the cold months 
with their shortened days, the increased amount 
of darkness stimulates the sales of electric bulbs; 
people also remain at home more during winter, 
and therefore need more light and consequently 
burn out more bulbs. 

Though many may think otherwise, electrically 
heated cooking utensils are as well adapted to 
winter as to summer, when they are used chiefly to 
avoid heating the house with the resultant discom- 
fort. As most houses are now furnace heated in 
winter, the kitchen range is usually allowed to burn 
low, except during the preparation of the regular 
meals; and it is in cases of emergency between or 
before meals that the electrically heated cooking 
apparatus is most often called into use. It may 
be before breakfast time, when some one must leave 


Pushing Electrical Goods In Dull Seasons 








81 


Don’t pick quarrels with him or you may come to 
blows or worse. Remember, dearest, that I need 
you more than ever—now.” 

How dear she is, and how brave and happy she 
keeps while waiting—I must not let her have any- 
thing to worry about until after. 


Thursday, April 13.—Charlie Martin asked if he 
could come around to the house this evening, and, 
of course, I said “Yes.” 

Charlie has grown to be one of us almost and I 
hardly realized how much I had come to depend on 
him until the thought of losing him occurred to me. 

We talked for two hours and he told me things 
that certainly surprised me. What a blind bat I 
have been to be sure. It’s all so clear to me now, 
but—never mind. Things will straighten out some- 
how I guess and it may be best for me after all. 

I’m too tired and nervous to write more to-night, 
so I’ll defer recording what Charlie told me until 
to-morrow night. 

(To be continued) 





HENRY 


early, perhaps to catch a train, and before the range 
can be heated, that an electrically percolated cup 
of coffee or an electrically boiled egg and toasted 
piece of bread will be a great convenience. 
Display Possibilities 

Electrical household appliances make striking and 
attractive window displays. Their sales-drawing 
powers must be tried to be appreciated. One of 
the finest of these for illuminated night displays is 
the glowing radiator, which gives considerable heat 
together with a comfortable fire-place glow that 
must be felt and seen to be appreciated. Many 
have seen the display window fireplace that is il- 
luminated with a red electric bulb, but after see- 
ing an electric radiator it will be conceded to be 
far superior. Those who have used them in their 
homes realize the usefulness and practicability of 
such an article. Light in weight, they can be easily 
carried about and attached to any regular lamp 
socket. For making the bathroom comfortable, or 
taking the chill off of any other room, they are 
ideal. They remind one of a miniature fireplace, 
while the cheery glow and heat they radiate makes 
them a delight. 


For Women’s Trade 


For my lady’s private use, there are offered elec- 
tric hair-curling irons. Vibrators are also widely 
advertised as aids to health and beauty. As an il- 
lustration of its value, one hardware merchant sold 
a complete vibrator and outfit to one of his cus- 
tomers, who was so well pleased with it that not 
long afterward he ordered an extra vibrator ex- 
actly like the one he had. His reason for ordering 
the extra one, he said, was that he feared something 
might happen to the original one, and he did not 
want to be even temporarily without a vibrator. The 
manufacturers of these devices are very liberal 
in the matter of making repairs. Their appli- 
ances are generally guaranteed for a certain period, 
and one firm in particular with which the writer is 
familiar often makes repairs on its vibrators with- 
out charge to the owners, even though the guaran- 
tee has long expired. Liberal and courteous treat- 
ment of this kind reacts to the benefit of both 
dealer and manufacturer. Some of these firms are 
not only liberal advertisers, but furnish the dealer 
with many sales aids in the form of literature and 
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window display helps. They also refer all mail in- 
quiries resulting from their advertising to their 
local or nearest dealer. 

Another electrical appliance that makes a strong 
appeal to women during cold weather—who appre- 
ciate and believe in taking the best of care of what 
is termed “the crowning glory of womanhood”—is 
an electric hair drier. While it is true that a hair 
drier can be used at all seasons, women will be 
more especially interested during the winter months 
when the hours of sunlight are shortened, or the sun 
often refuses to shine at all. It is at this time of 
the year that properly placed sales arguments will 
have their greatest effect. An improved electric 
hair drier is now on the market that delivers a 
current of either hot or cold air at the will of the 
user, who simply has to turn a control switch 
placed near the handle. It is said this appliance 
will dry the hair in a few minutes. 

In the sickroom, where electric current can be 
had, old-fashioned articles like the hot-water bottle 
that often leaks, have given way to the light and 
always uniformly heated electric pad that is much 
more convenient and superior for all the uses to 
which a hot-water bottle can be put. In the 
nursery, an electric milk warmer will be greatly 
appreciated, especially during cold weather. Men 
who shave themselves are prospective buyers of 
the same little appliance which can be used to heat 
water for shaving. 


Hardware Age 


For General Use 

And last, but not least, is the handy little house- 
hold electric motor that is in season the year 
around. As they are now made, some of them are 
capable of numerous uses, such as grinding kitchen 
or pocket knives, polishing silverware, and operat- 
ing the sewing machine, while some even include 
a fan attachment. In selling an article of this kind, 
that makes for household efficiency, it is often a 
wise plan to appeal to men. Economy will appeal 
to a woman, but when it comes to sparing herself, 
her self-sacrificing nature often objects to the cost 
in visible dollars and cents. Few men would think 
of running a sewing machine all day by foot power, 
or a washing machine by hand, or polishing by 
hand, when for a moderate sum they could pur- 
chase an electric motor that would relieve them of 
all this hard work, and thereby save their strength 
for more valuable uses. But many women will 
not look at it in this light. It is therefore a wise 
plan to try and interest the men. Then one de- 
lighted and grateful woman will be the means of 
making many other sales. 

As the majority of the manufacturers of elec- 
trical goods are large advertisers of their wares 
at all seasons of the year, the hardware merchant 
who has an electrical goods department and keeps 
it in the public eye the year around, is more likely 
to reap the maximum benefit than one who does not 
make the effort. 


The Proper Care of Lawns 
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Timely suggestions made by the Duncan & Goodell Company, Worcester, Mass. 


Industrial Exposition and Ex- 
I 
port Conference 


HE date of the Industrial Exposition and Export 

Conference to be held at Springfield, Mass., has 
been changed to July 23 to 30 to meet the wishes of 
a number of manufacturers who required more time 
than the earlier date, May 26 to June 2, permitted 
to prepare for such representation as they desire 
to make. Since the announcement of this commer- 
cial and industrial congress, the Eastern States 
Exposition, which will conduct the affair, has de- 


veloped its plans rapidly. An attractive little book- 
let, giving in brief space a concrete idea of what 
the exposition and conference will be, is being sent 
to manufacturers, exporters and importers. The 
conference program, it is said, will include some of 
the foremost leaders in our industrial life. 

A large general committee representative of the 
wide variety of American business interests is said 
to be giving its service to the management in an 
advisory capacity, and has planned a series of small 
meetings to be held in manufacturing centers to 
acquaint the trades generally with the opportunity 
to reach a great home market, as well as to co 
operate for a united front in the foreign field. 


















Publicity for the Retailer 


$839.68 Mail Order Sales in Thirty Days from Ford Acces- 
sory Cireular—A Hardware Catalog of Unusual Selling 
Power—Fine Presentation of Farm Equipment 


By Burt J. PARis 


Meeting the Mail-Order Man on His Own Ground 


No. 1 (12 in. x 19 in.). Many times, in this de- 
partment, we have told hardware dealers that auto- 
mobile and especially Ford accessories, could be sold 
by mail through a well-designed circular. Here’s 
a merchant who has gone ahead and turned the trick. 
W. J. Pettee & Co., Oklahoma City, Okla., sent this 
circular to 8000 owners of Ford cars in the State. 
The appeal of the circular is in the headline, “Special 
prices on quality supplies.” The reverse side of this 
circular was also printed and as many more accesso- 
ries listed. The offer is made for a limited time 
only, because the prices in the circular are lower 
than those quoted at retail by the store. In other 
words, the firm is staging a special mail order sale. 
C. B. Hunt of the firm gives us the figures on the 
returns. They shape up like this: In thirty days 
from date of mailing, total amount of sales, $839.68. 
(This was on March 21. Mr. Hunt writes us on 
April 1 that orders are still coming in so that the 
final figure will be higher than $839.69.) The cost 
of getting out the circular is as follows: Printing, 
$75.50; stamps, $80; envelopes, $8; folding and ad- 
dressing, $17.25, or a total of $180.75. Mr. Hunt 
in speaking of the sale says: “This cost ($180.75) 
is actual cost of all the time devoted to mailing this 
piece out and after deducting this from the total 
sale, it will leave a nice profit that would not have 
come to us at retail as all orders were from out-of- 
town customers. A circular of this kind contain- 
ing automobile accessories that are needed almost 
any day will get results. We have tried one con- 
taining special accessories such as radiator emblems, 
etc., and it proved a failure. To get money you 


must have something they need and can’t get along 
without. With this circular was mailed a complete 
tire price list on all sizes. Ford sizes were priced 
on the circular. We do not try to cover a large 
territory, names are selected from a State list of au- 
tomobile owners (this list is compiled by the State 
Highways Department and they charge only for 
actual cost of getting it up) in the first and sec- 
ond zones which allows us to prepay the delivery 
and with a small list we feel that we can afford to 
send them something oftener and this consistency 
gets the results. About 8000 is our limit. With 
each letter we send out, we inclose a return post card 
for our accessory catalog and get good returns for 
it. The people who are willing to spend a stamp for 
the catalog, will buy something from it.” We ask 
you to note especially the statement of Mr. Hunt in 
the matter of featuring everyday accessories and in 
regard to keeping at it. We think these two elements 
are largely responsible for the success Mr. Hunt is 
having with his advertising matter. It is interest- 
ing to note in concluding that Mr. Hunt uses his 
multigraph to print the catalog, as a consequence 
making a great saving in the printing bill. Here is 
a plan for disposing of Ford accessories that has 
worked out to perfection. Duplicate it and make 
some accessory money by mail yourself. 
20 Pages of Excellent Selling Talk 

Nos. 2 and 3 (8% in. x 11 in.). R. L. Streeter 
of G. E. Russell & Co., Holyoke, Mass., sent us a copy 
of the new Russell catalog and asks us what we 
think about the manner in which it is put up. 
We think it is excellently put up. In fact, we do 
not recollect ever seeing a hardware store catalog 
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SPECIAL PRICES ON FIRST QUALITY AUTO SUPPLIES for FORDS 


Accessories for your perm need every day at reduced prices. Every accessory listed here is myn. first quality high grade 
today! 
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No. 1—Brought home the cash sales to the tune of $839.68 
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G EB BUSSELL & COMPANY HOLYOKE, MASSACHUSETTS 





HARD TO CARRY 


k of Hardware, but we manage to do it all the time 


IT’S 
A complete stox 
When you need anything in our line, whether it be a few nails, a couple 


{ hinges, a lock or a tool, or kitchen supplies of some sort, come here fee!- 
ing sure you will find what you want right in quality and right in price 
We have endeavored to enumerate a few of the lines which we 
carry without going into too much detail. An inquiry about any of the 


rticles mentioned will be cheerfully answered at either of our stores 


G. E. RUSSELL & CO. 


245 HIGH STREET 12 SUFFOLK STREET 
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THE “PERFECTION* 
OIL HEATERS 


THE “PERFECTION” 


Ne 2 sad No 3 O8 Cooking Stoves, 
only right stove for ow 


ein gummer 





LANTERNS 


Clothes Baskets.—1, Lanterns for all gur- 

14 and 2 bushel heavy P™*** 

basket. | and | ING BUG 

Picking baskets. 1, 1) ‘ 

Three large sizes fer and 2 bushel gslvan- Dem agar nny Cree 
heavy Werk. twed iron baskets Cold Blast 


UNIVERSAL BASKETS 
MEANS THE BEST 


Four sizes for the 
house 





Milk Pails, Milk Strainers, Milk Pans, Bottle Brushes, Milk Can Brush 
and Swabs, and many other useful items in our Katchenware 
Department, 

SECOND FLOOR 





YOU may not be interested in Base Ball but n 
We carry Spaulding’s Line of Base Ball Supplies. Clean, 
fresh stock. For those who are not interested in Base Ball 
we offer Golf and Tennis Balls, Tennis Nets and Rackets, 
Ankle and Wrist Supporters and many other items 


ous to Mention 


») humer- 
In these lines we have the pick of many 
manufacturers, each a specialist in his line 

Several lines that are new in Holyoke. Wait 


see ours before you buy 














No. 2—Introductory page to a finely planned catalog 

of such generous proportions and printed on such 
fine paper and cover stock. But we think the extra 
expense is justified for the Russell catalog is a 
book that will be kept and not passed over and tossed 
away. People are slow to discard handsomely print- 
ed catalogs: they file them for future reference. 
This catalog is a twenty-page affair printed on about 
80-lb. coated paper and bound in a handsome gray 
cover. One color is used throughout. The two 
pages reproduced will give you a good idea of the 
catalog’s make-up. No. 2 is the title page and in- 
troduction. No.3 is a typical inside page. The copy 
throughout is chatty and instructive as well as being 
descriptive so that the book hasn’t the “dry” forbid- 
ding look of an ordinary catalog where articles are 
pictured and priced with perhaps a meagre line or 
two of description. For instance, in featuring 
poultry remedies, advice is given which is of great 
value to the poultry raiser. Among the articles 
featured in the catalog may be mentioned lanterns, 
oil heaters and stoves, baskets, food choppers, sport- 


Clean Picking Without Breaking 
The New Racine 


DOES NOT CRACK THE SHELLS 











| 
| A profitable mvestment for any farmer. pe peer pe ae a hyd Easily Traasport- 
| ed Excellent for handling the other man’s crop and earning an income for the 

Raising Spanish peanuts has become such an important industry in the Soh th thet improved machinery is 
necessary to handle the crop efficiently. Fully as important as picking the nuts from the vines is the assurance 
that the shells are not broken and that as much of the sand as possible is elummated from the nuts and hay 
New Racine 20x32 thresher 1s built especially to meet these requiremnets and to deliver unusually clean nuts with 
fewer broken shells than with other ees outfits, and has a capacity of 40 to 60 bushels of peanuts per hour 
When used for grain it will thresh up to 60 bushels of wheat or 140 bushels of oats per hour. 

Catalogue’ giving full description of this machine will be sent upon request 


Tibi Zamble Lgubuwie 


MONTGOMERY WETUMPKA 








No. 4—This implement ad makes a strong appeal 


No. 3—A page make-up that is ideal for a hardware 
catalog 


ing goods, brushes, enamels and paint, mowers, 
builders’ hardware, fertilizers, garden tools, seeds, 
fencing, screens and screen doors, sprayers, hose, 
fishing tackle, hay tools, garage door hangers, in- 
cubators and brooders, roofing, implements and 
wheelbarrows. Mr. Streeter says he has watched 
with interest the comments in this department on 
the work of other hardware dealers. 


Excellent Copy on Farm Implement 


No. 4 (4 cols. x 8 in.). The Tullis-Gamble Hard- 
ware Company, Wetumpka, Ala., sent us this ad and 
we suggest that you carefully read it from start to 
finish: it will give you some pointers on how to 
feature agricultural implements. Note the sugges- 
tions in the first paragraph and then see how the ma- 
chine is featured for all kinds of crops as well as for 
peanuts. Of course the ad was aimed principally at 
growers of Spanish peanuts and the heading is so 
worded. 


Cleveland Dealers Exchange 
, Goods 


the regular monthly meeting of the Cleveland 


T 

A Retail Hardware Association, Cleveland, Ohio, 
April 13, an interesting plan was placed in effect 
of offering for sale an exchange list of over-stocked 
and unsalable guods belonging to members. Mem- 
bers who had over-stocked in certain lines and had 
other goods that they find unsalable, but which 
other dealers had a demand for, put these goods 
in the exchange list; and as this list was read off, 
quick sales were made of a large share of the items 
listed. In some cases dealers appeared very anxious 
to be able to secure goods that other dealers were 
over-stocked in or were unable to move. The plan 
worked out so successfully that it will probably 
be continued at future meetings. A month ago a 
somewhat similar plan was adopted, except that the 
list was mailed out to members instead of being 
read at the meeting of the association. 
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e cestribution of printed matter 
fo your trade ts one of the hest 
ways of increasing your sales. 


T O distribute circulars furnished by your manufacturers is ad- 
vertising that costs you little or nothing. Yet it is a most 
effective means of keeping your various lines before your trade. 











Enterprising merchants never allow a package or a local letter to go out of their 
stores without a customer-getting enclosure. 


The Stanley Works will supply you with attractive folders advertising 


Stanley Garage Hardware 


With your name prominently printed plete series of selling helps we have pre- 
on the front cover, these folders will pared to assist you in increasing your sales 
get the attention of all garage owners in this profitable line. 


and builders who see them. 


A blank for ordering advertising matter Garage Hardware will be sent you og 
. ; rman on receipt of the attached coupon. oes 
will be sent you with our booklet, “‘Selling Fill it out now, pin it to your foe™ 
More Stanley Garage Hardware.” This letterhead and send it to us “os 
. ° ees 
booklet illustrates and describes the com- today. fe 
oe 2 
uf * . 
ee 7 ei Ca 
. ¢ < a . 
Po i ae re 
© (0) ( S os & ’ . 
oF ~ r , 
o . .* P : 
out * . Py ‘ 
a ae : ; i 
a2 > - : ° 
iia T ,) a a 3. 
New Britain Conn., U.S. A. 0 gi ear a 
a ; ade 
‘ ra x SG 
New York Chicago Pg Gala oa Sa,? 
100 Lafayette Street 73 East Lake Street “sy 2 ~~ gos 
y +! i . ' ae > 
See our advertisement on “Box Strapping” in this issue 4 & ig Le a aie : Fe 
72 , 4 & ~ $8,” 
Je € SF € F FsF* 











Your copy of “Selling More Stanley ? 
< 

















NEW GOODS AND NOVELTIES 


Products Being Placed on the Market 
by Hardware Manufacturers 


“fron Age” Engine 
Spra yer 


The Bateman Mfg. Company, Gren- 
loch, N. J., has recently brought out 
the No. 115E engine sprayer for field, 
orchard and vineyard use. The en- 
gine is interchangeable with the 
“Iron Age” engine-operated potato 
digger. 

This sprayer is equipped with a 
gasoline engine in order to obtain the 
high ‘pressure needed in spraying 
potatoes and other vegetables. The 
eompany has been able not only to 
increase the pressure but to increase 
the number of nozzles and thus pro- 
vide a sprayer that will do twice as 
much work as any previously brought 
out by this concern. The power is 
furnished by a 4%-hp. air-cooled 
“New Way” engine. The pressure ob- 
tained is about 200 lb. It can be used 
for spraying potatoes, cantaloupes, cu- 
cumbers, tomatoes, etc., which are 
planted in rows, and in addition can 
be provided with special attachments 
for orchard use and for spraying vines 
planted between young trees. Com- 
plete information covering this new 
sprayer can be had by addressing the 
Bateman Mfg. Company. 


“DPirect Drive” Conduc- 


tor Hook 


The Milwaukee Corrugating Com- 
pany, Milwaukee, Wis., has recently 
brought out the “Direct Drive” 
wrought-iron conductor hook. The 
company states that the “Direct 
Drive” wrought-iron conductor hook 
can be driven with a hammer as easily 
as an ordinary nail can be driven. 
The full force of each blow used in 


een 


The 


driving is directed to the point of 
the hook. It is made for both wood 
and brick and for round and square 
conductor pipe, single or double drive. 


“Direct Drive” conductor hooks 


“«Cyclomobile”’ 


The National Juvenile Auto Com- 
pany, Toledo, Ohio, has_ recently 
brought out the “Cyclomobile” juvenile 
vehicle. It is propelled by a rowing 
movement and is said to develop fin- 
gers, wrists, spinal column, neck, 
limbs, toes—in, fact, nearly every 
muscle. 

It is 6 ft. long over all and 2 ft. 


> 


At, 


The “Cyclomotor”’ juvenile vehicle is of unique design and construction 
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“Iron Age” engine sprayer in use 


1 in. wide, and has 1% x 20 in. pneu- 
matic, stud tread, non-skid tires, steel 
rims, lever brake, hand horn, electric 
headlight, black-enameled battery box, 
ruby tail light, upholstered seat, crown 
steel fender, ball-bearing axles, fork 
and wheels, patented hardened clutch, 
a unique driving rack which has no 
dead center, and a special steering de- 
vice by means of which the “Cyelo- 
mobile” may be directed by the feet. 
The frame is made of steel tubing and 
is handsomely enameled in a special 
red. The weight is about 70 lb., and 
securely crated for shipment about 
140 Ib. 


Marine Glue 


L. W. Ferdinand & Co., 152 Knee- 
land Street, Boston, Mass., has re 
cently sent out copies of its new book- 
let entitled “Marine Glue, What to 
Use and How to Use It.” Along with 
this booklet they have sent a bulletin 
on the subject of Jeffrey’s No. 2 black 
first quality marine ship glue. This 
is of a higher grade and is a little 
higher in price than the No. 3 special 
navy glue but is much lighter and 
when the number of feet of seam per 
pound is taken into consideration costs 
only a trifle more and is said to be 
very much higher in quality. It 
melts and pours freely, is very elas- 
tic, clean and free from sediment. 


THe ToLtepo Rack & LeveL CoM- 
PANY, Toledo, Ohio, has been formed 
to take over the business of the F. A. 
Herrick Company, manufacturer of 
the “Herrick” steel goods display 
rack, Boyle & Flinchbaugh, manu- 
facturers of “O-K” wood levels, and 
the Dunbar Mfg. Company, Center- 
ville, Ind., manufacturer of the “Dun- 
bar” all-purpose display rack which 
can be used for displaying many hard- 
ware items, including axes, baseball 
bats, horse collars, etc. The new 
company is incorporated for $25,000. 
R. Craig Gordon is the president. 
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The Track that made Sliding 
Doors Popular 


A Unit of the Famous R-W Line 


Richard-Wilcox Trolley Track for 
Sliding Door Equipments makes 
friends wherever it goes and adapts 
itself to every condition of sliding 
door service— 


For Barns Warehouses 
Residences Schools 
Garages Churches 


Why not sell the best 
when it costs no more ? 








Write now for free book containing interesting 
description of R-W products, handsomely illus- 
trated—valuable to you. 


Richards Wilcox anufacturin? ©. 


PHILADELPHIA 


MINNEAPOLIS 
ee Aurora luuimors,USA. Romar 
CHICAGO Richards —Wilcox Canadian Co.,Ltd.,London,Ont. ST.LOUIS 
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“Safety” Electric Warm- 
ing Pad 


The Scientific Products Company, 
Steubenville, Ohio, has recently de- 
veloped and placed on the market the 
“Safety” electric warming pad. 

The manufacturers call particular 
attention to the safety, durability and 
flexibility of this pad. A carefully 
adjusted thermostat and an exclusive 
feature known as the “Safety Link” 
are said to insure safety and protec- 
tion. The special wire used in the 
heating element is wound on India 





The “Safety” electric heating pad 
mica, and over it asbestos paper is 
firmly cemented, after which is added 
a very strong and durable metal cov- 
ering. There are two heavy layers 
of asbestos cloth in this warming pad, 
one on each side of the heating ele- 
ment. 

The heat of the “Safety” electric 
warming pad can be regulated by 
means of an any-heat switch. The at- 
tachment plug is a standard separable 
type, made of durable black composi- 
tion. The pad is 1% x 12% in. in 
size. The retail selling price is $5. 
It is light in weight, soft and covered 
with either eider down or cretonne. 


Advantages of Tin Roofs 


The Merchant & Evans Company, 
Philadelphia, Pa., has recently pub- 
lished a folder entitled “Frightful 
Fire Losses!” giving the percentage 
of strictly preventable fires, partly 
preventable fires and those of un- 
known origin occurring in the United 
States in 1915. The figures prove that 
21.4 per cent were strictly preventable, 
37.9 per cent partly preventable, and 
40.7 per cent unknown. The circular 
goes on to advocate tin roofs as one 
very effective means of preventing 
this enormous loss and compares the 
advantages of such a roof as against 
one of wooden shingles. On the back 
of the circular is quoted a story of 
the wooden shingle written by the 
Michigan Fire Prevention Association 
and approved by the Pennsylvania 
State Fire Marshal and many other 
fire prevention authorities. It is as 
follows: 

“JT am the Wooden Shingle. Ruin— 
death and tears upon my footsteps 
wait. He who puts me on his home 


for protection I betray. I have a soul 
of FIRE. I glory in ruin. Each 
straggling spark sets me upon some 
fresh hatched lust. 

“When I am new I am attractive, 
but treachery lingers in my beauty, 
My greatest admirers I turn to scorn. 
Those who boost me most I crumple 
with ridicule. And with fingers of fire 
I tear at the throats of those who use 
me to shelter loved ones. 

“Blackened ruins sing my symphony 
—for at best I am but a fickle friend. 
I am a thief in the night. I hate 
beauty. I am an enemy of all things 
useful. Security irritates me and I 
crush those most who fear me least. 

“T am the Wooden Shingle. For a 
brief spell I am fair to look upon. 
But scorching suns soon rot out my 
vitality. I split and splinter and 
soften like the weakling that I am. 
Winter freezes tear at my vitals. I 
am a mark for drenching rains. 

“I tear at my moorings a discon- 
tent—I warp with fiendish glee. I 
let in the rains—and the weather and 
always I crave for sparks. I thrive 
on flying brands. I curl—I crack—I 
splinter and decay. 

“TI am worn out before my useful- 
ness begins—a decrepit in my youth— 
a coward—a sneak—one of nature’s 
misfits. 

“And mark ye—I shall steal as long 
as you trust me. I shall betray you 
to fire as long as you depend upon me 
to protect you. 

“I shall rob ye of your homes—I 
shall come like a plague in the night 
and murder and plunder and destroy. 
I hate those that love me. 

“And ye—fools—ye trust me. 

“It is to laugh. 

“I am the WOODEN SHINGLE.” 


Mossberg Bicycle Wrench 
No. 74 


The Frank Mossberg Company, At- 
tleboro, Mass., has recently added to 
its line the new adjustable bicycle 
wrench known as No. 74. It is of all- 
steel construction, of the telescope 
type and is 4% in. long when closed 
and 6% in. long when open, thus al- 
lowing a working opening up to 1% 
in. 

The most important feature of the 
new No. 74, the company states, is 














The Mossberg bicycle wrench No. 74 


the heavy knurled nut with small 
knurled threads which gives it smooth 
running strength. This has already 
proved so important a feature that it 
will be adopted throughout the entire 
Mossberg line. 

The long moving jaw completely en- 
velopes the main jaw of the wrench 
giving a fine grip on the handle. It 
is made in full nickeled or polished 
mottled finish. 
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Electric Washing Machine 


The Dexter Company, Fairfield, 
Iowa, has recently brought out the 
“Solo” electric washer, which is made 
to sell at a popular price. 

The “Solo” washer operates on the 
vacuum principle. The plunger used 
in this machine has a triple motion— 
up, down and rotary. By this means 
the clothes are kept in a constant 
whirling motion around the tub and 
the vacuum suction effect of the 
plunger is applied in a new place on 
the garments at each stroke. 

The “Solo” has a brass drain spout, 


The “Solo” electric washing machine 


threaded for connection to a hose so 
that the water may be easily drained 
from the tub; heavy swivel, ball-bear- 
ing casters; 10 ft. of electric cord and 
a two-piece plug that will fit any 
standard electric light socket. 

The “Solo” electric washer requires 
a floor space of 22 x 24 in. It stands 
38 in. high on its casters. The crated 
shipping weight is 90 lb. It can be 
furnished with either a galvanived tub 
made of 26-gage galvanized Armco 
iron, a tub of extra thick, quarter- 
sawed Louisiana red cypress, or of 
16-0z. cold-rolled copper sheets, tinned 
inside and highly polished on the out- 
side. 


Server for Eva porated 


Milk 


In a description of a server for 
evaporated milk manufactured by the 
Liquid Container & Server Corpora- 


tion, Call Building, San Francisco, 
Cal., appearing in the New Goods and 
Novelties Department of the March 8 
issue, the following statement ap- 
pears: “To use the server a hole is 
punctured in the top of the can.” 
One might surmise from this state- 
ment that the can must be punctured 
before it is placed in the server. 
There is a knife, however, in the cover 
of this device, which when the cover 
is pressed down into place punctures 
a hole in the can. 


THE ALLEN AUTO SPECIALTY COM- 
PANY, manufacturer of tire cases and 
other specialties, has outgrown its 
present quarters and will on May 1 
move into a new an dmore com- 
modious home a 15-24 West Sixty-first 
Street, New York City. 
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Dal That Old Trade Mark 
wade 
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Stands for 
“Satisfaction in Hardware” 








Garage 
Door 
Hardware 


for any garage. 


Type “Ten-Eighty”’ 


(Patented) 


for three, four, five and 
six doors. 


OUR NEW 






































Garage Door Hardware 
Catalog, including the 
most extensive and perfected line on 
the market, is now ready. SEND FOR 
YOURS TODAY. 
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Type “Ten-Eighty” Four-Door 





Allith-Prouty Company 


The Original Round Track Manufacturers 
DOOR HANGERS AND TRACKS, SPRING 
HINGES, STORE LADDERS, FIRE DOOR 
HARDWARE, OVERHEAD CARRIERS, 
HARDWARE SPECIALTIES, GARAGE DOOR 

HARDWARE. 


Branches and Warehouses 
CHICAGO, NEW YORK, BOSTON, PHILA- 
DELPHIA, LOS ANGELES, SAN FRANCISCO 
Main Office and Factory 


Danville, Illinois, U.S.A. 


Type “Ten-Eighty’ Three Doors with Passage Door 
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Type ““Ten-Eighty” Five Doors with 
Passage Door 
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Nos. 79 and 1079 Right Angle Door Hangers 
with No. 60 Trolley Track (Curved Track) 
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Shurnuff Running Board 
Support 


The Shurnuff Mfg. Company, St. 
Louis, Mo., has recently brought out 
the Shurnuff running board and fender 
support for the Ford car. 

This support is said to eliminate 
the sagging of the running board and 
the vibration of the running board and 
front fender. It holds the running 
board stiffly in place and is said to 
prevent rattles and squeaks. 

One end of the support is fastened 
to the frame by a lug and the other 
end under the front section of the 





The Shurnuff running board support 


running board at a point where the 
front fender and the running board 
are connected. A set consists of two 
supports. Two lugs are furnished 
with bolts for fastening it to the 
frame and four small bolts, nuts and 
washers to replace the two front bolts 
on each running board. 

Each pair of Shurnoff running 
board and fender supports with all 
the necessary lugs and bolts is packed 
in an attractively labeled carton. The 
outfit weighs 14 lb. A counter display 
stand is packed with each % doz. pair. 
The retail price is $2.90. 


Ads for «Mobiloils”’ 


The Vacuum Oil Company, Roch- 
ester, N. Y., recently published a 
dealer’s advertising book illustrating 


4 


electros of newspaper advertisements 
and mailing cards for use in advertis- 
ing “Gargoyle Mobiloils.” The de- 
signs used in these advertisements 
are distinctive and one of the most 
important features of the entire series 
is that the dealer’s business has been 
featured first of all and “Mobiloils” 
second. A number of these advertise- 
ments were written especially for 
hardware merchants. One plays up 
automobile tools, another the general 
hardware and automobile accessory 
line, another service, and so on, al- 
though, of course, the trademark of 
the Vacuum Oil Company and some 
little mention of Vacuum oils is 
brought in in each case. The series 
as a whole is exceptionally good. 
Some of them can be had in the form 
of mailing cards, as well as in news- 
paper electros. 


Original Stock of Tires 


F. R. Goodell, selling agent, The 
Converse Rubber Shoe Company, 
Malden, Mass., in one of his interest- 
ing bulletins sent out recently gives 
the following as a well balanced 
sample order of automobile tires: 

Two 30 x 3 smooth clincher; two 
30 x 3% non-skid clincher for Ford 
cars; two 32 x 3% non-skid straight 
side for Chevrolet, Dodge and Saxon; 
one 34 x 4 non-skid straight side for 
Buick, Chalmers, Studebaker; one 36 
x 4% non-skid Q-D for Cadillac, 
Lozier, White, and one 37 x 5 non- 
skid Q-D for Pierce, Winton, etc. The 
bulletin states that unless local con- 
ditions are unusual the list of tires 
given above will fill the bill. 


“Talking Points on Hood 
S 
lires”’ 


The Hood Tire Company, Inc., Wa- 
tertown, Mass., has recently published 
a 68-page booklet entitled “Talking 
Points on Hood Tires.” The booklet 
follows along the lines of a question- 
aire with the complete answers given. 
It thoroughly covers the subjects of 
sizes, styles, tires and rims, construc- 
tion of casings, tire carcass, etc. 
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Every point is fully described and 
drawings and reproductions of photo- 
graphs are used to illustrate the vari- 
ous features. It is a book of unusual 
interest not only on the subject of 
Hood tires but for the information it 
gives on rims. 


Merchant’s Chain Tight. 
ener 


M. H. Merchant, 236 Emma Street, 
Syracuse, N. Y., has recently brought 
out the Merchant anti-skid chain 
tightener, a simple device to keep 
the chains tight, preventing them 


Merchant’s chain tightener 


from striking the fender, becoming 
unhooked or creeping around the tire. 

This device, as shown in the ac- 
companying illustration, grips the 
chain at five points and is said to give 
an even tension at all five. The price 
is $1 per pair. 


“Corbin - Brown’”’ Speed- 
ometer For Fords 


The Corbin Screw Corporation, New 
Britain, Conn., has recently brought 
out a new model “Corbin-Brown” 
speedometer for the Ford car. It in- 
cludes the fundamental principles of 
the “Corbin-Brown” speedometer I- 
corporating the centrifugal principle 
which is claimed to assure accurate 
register at all temperatures. It has 
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Nothing Less Than Car Load Lots 
for Sandusky Territory Now 


The Lake Shore Tire Company, Sandusky, O., finds such a demand 
for Diamond Tires in the surrounding territory that it gets its tires in 


car load !ots. 


Dozens of their dealers are cashing in 
on the extensive advertising campaign 
Diamond is conducting, not only in San- 
dusky, but in the surrounding towns. 


This is but a sample of the prosper- 
ity that Diamond dealers all over the 
country are enjoying. 


Diamonds are easy to sell because 
they are well and favorably known 
and because they are so thoroughly 
advertised. 


And you can sell them clean, with 
rarely an adjustment, because the tread 


stock of a Diamond is the most stubborn, 
wear-resisting rubber ever made, and 
the sub-structure of fabric makes the 
tire stand up to the sledge hammer 
blows of jounces on the roughest roads. 


Every Diamond Tire must deliver 
full value in service. If ever a 
Diamond Tire fails, a cheerful, willing 
adjustment will be promptly made. 


Diamond is a clean-cut proposition 
from start to finish. Ask your jobber 
about the liberal Diamond sales plan, 
or write direct to 


Diamond Tires 


Factories: AKRON, OHIO 


Distributors Everywhere 
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very simple and strong mechanical 
construction. 

A hanging type of bracket has been 
devised for this speedometer. The 
hanging bracket is screwed to the 
dash, allowing the body of the instru- 
ment to extend beyond the dash as 
far as the cable connection. The fact 
that the top of the bracket is slightly 
bent causes the face of the instru- 


Corbin-Brown speedometer for the 
Ford car 


ment to rest at a slight angle where 
it is convenient to read. 

It is said that this new instrument 
can be applied to the Ford car in a 
very few minutes without the neces- 
sity of any technical knowledge. It is 
attached by simply removing one nut 
from the steering knuckle, substitut- 
ing the stud and using the nut which 
has been removed at the other end of 
the stud to secure the bracket in place. 
This places the wheel gear and the 
speedometer gear in exact alignment. 
The swivel gear section is said to be a 
point of great strength in this new 
speedometer. The gears are made in 
one piece with a shaft to which the 
cable ends are attached. These gears 
are hardened and held in exact rela- 
tionship by big, strong collars that 
are said to insure exact meshing. 


“«F. K. E.”’ Aecessory 
Catalog 


Farwell, Ozmun, Kirk & Co., St. 
Paul, Minn., have recently issued a 
new 242-page catalog of automobile ac- 
cessories, bicycles, motorcycle and bi- 
cycle supplies. The cover is beauti- 
fully designed and printed in three 
colors showing a scene of automobiles, 
bicycles and motorcycles in use. 

This catalog is printed on special, 
thin paper which, while giving a good 
printing surface, prevents the catalog 
from being unnecessarily bulky. The 
range of items is broad and compre- 
hensive, although the stock has been 
limited to articles which have been 
thoroughly tried and tested. The 
catalog includes a complete line of re- 
pair parts for Ford cars; many pages 
are devoted to specialties designed ex- 
clusively for the Ford. Three pages 


are given to listings of automobile 
springs alone and six pages to garage 
door hardware. Several models of bi- 
cycles, a large line of tires and ac- 
cessories for both bicycles and motor- 
cycles are given space in this excel- 
lent new catalog. 


‘“Crystalite” 


C. L. S. Holmes, 702 Boston Block, 
Minneapolis, Minn., has _ recently 
placed on the market a product known 
as “Crystalite.” 

It is said that when “Crystalite” is 
rubbed on windshields, eye glasses, 
show windows, and all other exposed 
glass surfaces, it*prevents the glass 
from steaming, frosting or blurring 
on account of moisture. The glass is 
said to retain its clear transparency 
and to permit a clear vision. ‘Crys- 
talite” is rubbed on the glass surface 
to be treated, distributed evenly with 
a damp cloth, and then polished very 
lightly with a soft dry cloth. It is 
put up in the form of a small, round, 
translucent stick. One dozen pack- 
ages come on a display cara, two cards 
in a box. The retail price is 25c. 


‘Red Spot” Searchlight 


The F. W. Wakefield Brass Com- 
pany, Vermillion, Ohio, has recently 
placed on the market the “Red Spot” 


The “Red Spot” searchlight 
searchlight. The fact that the light 
can be changed instantly to a glaring 
red danger signal is pointed out as 
the most distinguishing feature of 
this new product. Ordinarily the light 
throws a brilliant white beam, but by 
turning a thumb screw back of the 
lamp it becomes a red spot light. 

A mirror is attached to the lamp if 
desired, which can be turned over flat 
when not in use, or which can be fixed 
in any position. This diminishing 
mirror is 3 in. in diameter. 

The body of the lamp is made of 
cold rolled sheet steel, reinforced at 
the joints. The finish is black rubber 
enamel and nickel. The parav lic re- 
flector is made of brass, coppei-plated, 
then nickel-plated. The lamp has a 
special switch. The bulb is 15 ep., 6 
to 8 volts. The bracket is of the dou- 
ble swivel type. The light is fur- 
nished with a windshield attachment 
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or side bracket base for attaching 
to a wooden dash, cabin of a boat, ete 
and is also made with a pedestal bage 
for the roof or deck of a boat. It re 
tails for $6 without the mirror, and 
for $6.65 with the mirror. 


Ideal Lawn Mower Grinder 


The Root-Heath Mfg. Company, 
Plymouth, Ohio, has recently pub- 
lished a new catalog of the Ideal lawn 
mower grinder. This grinder has 
been improved for the coming season 
by the addition of an improved skate 
sharpener attachment which can also 
be used for grinding the straight 
blades on lawn mowers. The skate at- 
tachment is fastened to an attach- 
ment bar and the skate clamped in 
such a way that the edge will be 
ground concave. An adjustable guard 
has also been placed over the grinding 
wheel. Other improvements consist 
of a new belt shifter and brake for 
stopping the grinder quickly when it 
reaches the end of the shaft. The 
new catalog contains 20 pages and is 
well illustrated. The descriptions are 
unusually complete. 


Conron Skate Catalog 


The Conron-McNeal Company, Ko- 
komo, Ind., has recently published a 
sixteen-page catalog of the Conron ex- 
tension ice and roller skates. The 
selling features are fully covered and 
the various types illustrated and de- 
scribed. The catalog is also illumi- 
nated by well-drawn headings show- 
ing the skates in use. It has an at- 
tractive cover printed in blue and 
black. 


New Miller Products 


The Miller Rubber Company, Akron, 
Ohio, has recently brought out the 
“Ad-on-a-Tread,” which, as its name 
implies, is a separate tread to be fast- 
ened on worn automobile tires. It 
consists of several plies of fabric, 
breaker strip side walls, and the 
“Geared-to-the-Road” tread. It is ap- 
plied by stitching all around close to 
the bead of the old casing. 

The Miller “Shur-Tite” repair kit, 
which is a newcomer in the accessory 
field, consists of a roll of self-curing 
rubber preparation protected by 4 
Holland facing which make possible 
instant use at any time; a piece of 
emery paper large enough to be used 


The Miller “Shur-Tite” repair kit 


with ease, and a tube of self-curing 
cement packed in a handy, screw top 
container. 
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Sell Automobile Supplies 





Make 100% Profit and More! 


You probably own an automobile yourself. You know what 


it costs to keep that car in fighting trim. 


There are Spark Plugs to buy to-day 


a new Spot Light perhaps to-morrow—Tires and Tubes ever so often—-Chains 


and Mudhooks—Lamps and Dimmers—and so on down the list. 


Where do you buy these 


auto supplies? What do you pay for them? What does the fellow who sells them to you 


make on the sale ? 


You would be amazed if you 
actually realized that there’s a profit 
of 100% and more to the retailer in 
Automobile Supplies. If you actually realized 
that over four million automobiles will berun- 
ning this year and that every last one of them 
is going to need supplies and accessories- 
you would see at once that you ought to get 
busy and sell auto supplies. 


You don’t need to know a 
thing about the auto supply business 
to start making big profits. The motor- 
ist knows what he wants and he will tell you 
ina hurry. It’s a case of showing him what 
you’ve got and making your profits. 


We started this five million 
dollar business about three years ago. 


Our success is the proof of the pud- 


Send us your hame now! 


Find out to your own on enidibaiinn that all we say is true. 


ding. Our mammoth building on Chicago’s 
“Automobile Row,” is an imposing monument 
to the sincere, square-deal principles upon 
which our success has been built. And the 
big profits thousands of other merchants are 
making selling auto supplies proves that you 
can do it. 


You don’t have to clutter up 
your store with a big stock. You buy 
by mail from ‘““SNAPS,” the monthly 
catalog of the Service Motor Supply Co. of 
Chicago. You jbuy just what you need as 
you need it and “SNAPS,” our great bargain 
catalog, coming to you fresh and new every 
thirty days keeps you and your stock up to 
date. Then we guarantee to ship 90% of all 
orders within six hours after receipt. We 
don’t just promise this—we deliver the goods. 
It is only in the case of special orders that we 
fail to live up to this schedule. 


Get a copy of “SNAPS” 





If you are 


a legitimate dealer and buy to resell again at a profit, send in your 
name now for a copy of “SNAPS,” the National Bargain Directory of Auto 


Supplies. 
parts and accessories to you. 


See for yourself the amazingly low prices at which we sell auto 
You assume no risk by asking for a copy of 


“ SNAPS ”— it will show you how to add a profitable. quick-selling line to your 


business. 
that ‘SNAPS ” will bring to you. 


ry | SERVICE MOTOR SUPPLY © 


Get “SNAPS” and get your share of the big 100°7 


profit business 


1523-25:27-29-31 
MICHIGAN AVE. 


CHICAGOUSA: ae 
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Current Metal Prices 


The quotations given below are for small lots, as sold from stores in New York City by merchants carrying stocks. 
As there are many consumers whose requirements are not sufficiently heavy to warrant their placing orders with manufacturers for shipment 


in carload lots from mills, these 


prices are given 
On a number of articles the 


'RON AND STEEL— 
Bar Iron and Soft Stee! Bars— 
Refined iron: Per lb 

1 to 1% in., round .¥ square... .4.30@4.35« 
44] to 4 in. x % to lin......... 4.30@4.35c 
1% to 4 in. x % to 5/ 86 fa..s0s 4.50@4.55c 

Burden’s H. B. & S. Bar Iron, base price, 
4.60 @4.65c 
Burden’s best bar iron, base price. .4.80@4.85c 
orway bars, base price 11.00 to 12.00c 


Soft steel: 
% to 1% in., round and square. .4.50@4.60c 
1 to 6 in. x % to 1 in..........4.50@4.60c 
1 to 6 in. x % and 5/16 in......4.60@4.70c 
Rods—% and 11/16 in........... 4.65@4.75c 
Bands—1% to 6 x 3/16 to No. 8. .4.80@4.90c 
Shapes— 
Beams and channels—3 to 15 in... 
Angles: 
3 in. x % in. and larger........ 4.75 @4.85c 
3 in. x 3/16 in. and % in....... 5.00@5.10c 
1% to 2K x MH im... rcescccees 4.75 @4.85c 
1% to 2% in. x 3/16 in. and thicker, 
4.65 @4.75c 
4.75 @4.85c 
4.80@4.90c 
4.90@5.00c 
. -4.95@5.05¢ 
6.15@6.25¢ 
7.20@7.30c¢ 


-4.75@4.85c 


in. x 3/16 in........+.. 


1 in. x 1 in. x % in. coe ce ete ane S.35e 
1% in. x 1% in. x 3/16 i in......5.10@5.20c 
or oO eek Oe OR. oésscaswoxece 4.80@4.90c 
1% to 2% x 3/16 in .. -4.80@4.90c 
DO, SI EE. 65'o siv'tnccendicee 4.80@4.90c 
Merchant Steel— 
Bessemer machinery .............. 4.50@4.60c 
‘ @4.75¢ 





.» -4.50@5.00c 
Opes hearth spring ‘steel. ..--6.20@6.50c 
Crucible spring steel.............. 8.00@8.50c 
Best cast steel, base price in small lots.10@11c 
Special best cast steel. : 14@18c 


Tank Plates—Steel— 


“Tree 


Per Ib. 
“%4 in, . .7.00@7.25c¢ 
3/16 in. : > . -7.10@7.35c¢ 
8 Sree ; . - -6.50@6.75c 
" Sheets— 
Blue Annealed 


and heavier. 


Per lb. 
.6.50@6.75c¢ 
-« 6.55 @6.80c 
.. .6,60@6.85c 
. 6.70@7.05¢ 


R. Woods 
refined 


8.10c 
8.15¢ | 


Annealed my | 
One pass, ( 
soft steel 
. Per lb., 7.30 
Per Ib., 7.35 
Per Ib., 7.40 


‘ Box 
Nos. 18 to 


Nos. 22 and 
No. 26 


20 


24 





for their convenience. 


ase price only is given, it being impracticable to name every size. 





No. 
No. 2 
No. 
No. 


8.20c 
. 8.25¢ 
» 7.75 
Per Ib. = ” 8.00 

Russia, Planished, &c. 


| Genuine Russia, according to assortment, 


Per lb., 20@22%c 
Patent planished, W. Dewees Wood, 
Per Ib. A, 10c; B, 9c net 
Galvanized 
Per Ib., 8.35c¢ 


i Se i Ae Per lb., 8.80c 
26 Per Ib., 8.95c 


No. 
Nos. 
No. 


. 30 Per lb. 9. 73¢ 
. 28 gauge, 36-in. wide, 10c. higher. 


Corrugated Roofing—Galvanized— 
2%-inch corrugation, 10c per 100 Ib. over 
flat sheets. 


Corrugated Roofing—Painted— 
2%-in. corrugation. 
No. 24 
No. 


. 2) ee 8.00c 
er ee Per 100 sq. ft........6.15¢ 
oe ) ee 5.10¢ 


Genuine Iron Sheets— 
_ Calverton’ 
Per Ib., 9.25¢ 
Per Ib., 9.50c 
Per Ib., 10.00c 


ses. 22 and 24. 
. 26 


Tin Plates— 
American Charcoal Plates. 


| AAA rs ow 


A charcoal: 
IC 


American Coke Plates—Bessemer 
IC 14 x 20, 107 Ib 
0 


American Terne Plates 
IC 20 x 28 with an 8-lb. coating 
IX 20 x 28 with an 8-lb. coating 


Brass Tubes, Copper Tubes, Rods and Wires 

Manufacturers have withdrawn all quotations 
because of unsettled prices of raw materials 
and will only name prices to actual buyers. 


Copper Sheets 

Sheet copper, hot rolled, 16 oz. (net from 
mill), base pee, per lb., 44c; net from stock, 
46c base od b. 

Cold ro a 14 oz. and heavier, lc per lb. ad- 
vance over hot rolled. 

Polished, 20 in. wide and under, le per sq. 
ft. extra. 

Polished, 
extra. 


over 20 in. wide, 2c per sq. ft. 





Planished copper, lc per sq. ft. more than 
polished. 


Tinning, one side, 4c. per sq. ft. 
Copper Wire ; 

Base price. At mill, small fots nominal, quan 

tity lots nominal. 


Per Ib., sh 60 


. Per lb., 38 @3% 
Per Ib., 37 @38 
Per Ib., 36@37c 


Lake ingot 
Electrolytic 
Casting 


Western Per Ib., 14@16c 


-» 22¢ 


No. 9 base, casks 
-Per Ib., 22%c 


No. 9 base, open 


d— 
Per Ib., 10% @11 4c 
Per Ib., 111412! 


Pee Ib., 38% « 
» 36« 


Prices of solder indicated by private brand 
vary according to composition. 


Antimony— 
Cookson’s 
Hallett’s 
Asiatic 


Bismuth— 
Vad Bveceglieseuoenreuved $4.50@$5.00 


Aluminum— 

No. 1 aluminum (guaranteed over 99 per cent 
pure), in ingots for remelting (ton lots) 
f.o.b. mill 63@65c 

In 100 Ib. lots 


Per Ib. 


Old Metais— 
Dealers’ purchasing prices paid in New York, 
which are still declining, are as follows: 
Cents per | Ib. 
. 26.7 5¢ 
26.00 


Copper, heavy and crucible. . 

Copper, heavy and wire... 

Copper, light and bottoms 

srass, heavy 

srass, light 

Heavy, machine composition 

No. 1 yellow rod brass turnings. . 

No. 1 red brass or composition paren. 
Lead, heavy rhee ees 
aoe ON kcwadeavene) 


PAINTS, OILS AND COLORS 


Animal, 

Oils— 
Linseed, Raw, Carload lots. .1.2 

City five-bbl. lots and over.1.21@ | 
yut-of-tewn, five-bbl. lots and 

over . -1.20@ 

Boiled, 
Lard, Prime 

Extra, No 


No. 


Fish and Vegetable; Domestic, 
or 


10@— | 


1¢ ® gal. 
Winter 
1 1.27 a 1.30) 
1 :1:23@1..26| o, Domentic 
Cotton seed, ‘Crude, f.0.b. iWh hiting 
_ Fe -1.03@1.05) 
Yellow Summe r, Prime.15.00@15.50| 
White, Summer .... @— 
Vellow. Winter eo aQ— 
Tallow Acidless .. 1.25@1.27) 
denhaden, Brown | 
Strained es 
Northern Crude 
Southern f.o.b. 
Light Strained 
Yellow Bleached 
White Bleached Winter. 
Cocoanut Ceylon genuine 


Gilders 


@80 
@i5 | 
@82 |In_ bladders 
@s4 jini 
@&86 | 


factory.7 
8&( 


@19 

@20 
@17T% 

@78 

@82 
16. 51@16.56' 

- @85 
1.35@1.40 


Cochin Importe ~d, 
Domestic er 

Cod, Domestic, Prime 
Newfoundland .. 

Corn, Refined 

‘orpoise body 

Olive, denatured 

Neatsfoot, Prime : .1.22@1. 

Palm Lagos, spot, per Ib. 14% 

Soya Bean, coven spot 

bbls 
Manchurian, 


Mineral age 
Black, 29 gravity, 


cold test 
29 —— * 
Summ 
Oylinder, ” wight filtered. 
Dark filter 
Paraffine, high viscosity. . 
903 sp. gravity 


865 sp. gravity ... 
Red Paraffine 


Miscellaneous— 
SagSe' 
hite, Foreign ® ton.$38.00@40.00 | 


spot 
In Machine 


a 

~" |Diamond I 

@14% |Pine Orange 
A. C. Garnet 


spot, ‘bbls aT 3%, @14 | Button 


Kala Button 
, 


Seno veseus: 


v. 8. 


Re 
Ax 


15 cold test. 


Colors in 


Black, 
Black, 
|Drop Black 

\Blue Chinese 
|Blue, 
| Blue, 


Lamp 


Coe igiucea® 
GOGO DG oo SO 
RR 
88859995 
ah beh ND CID tS at tt 


prime, wate 
floated, 

works, @ ton. 

Off color f.o.b. wks. ls 

Chalk, English. 


‘advance “ee acai mR. ~> Imported 
1.80 y, 


Oxide 
Commercial 


Bx. Gilders .....cccccess 1.25@— 


lal— 
Putty, Commercia | Litharge, American, powdered. 


D to 5 MD tins 


Spirits, Turpentine— | 


bbis.. 


| Second Orange 


Coach, 


Prussian 

Ultramarine 

Brown Vandyke 

|French Ochre cee 
Green, Chrome .......... 70 


|Green, Paris 
f.o.b 
$28. 00 @$32.00 | 


| Ind 
tien Red 
Sienna, R 
cs) ton 22. 00 @ 24.00 | Sienna, 


.-@ ton nominal 


| Umber, 
ton nominal 


Umber, 
Chrome 
B® ton 15.00@32.00) 


White and Red Lead, &c.— 


Lead, 
| Lead, 


ages, or 


@ 100 bm | 
$2.85@3.00| 
eaten Zinc, Ory— 
| 

American 
|Red Seal 
Green Sl. 


@ gal. 
51 @51% 
| White Sl. 


Gum Shellac— 


® mm. 
Se. 
62 


|French Red Seal 
| Green Seal 


| 


| Dry Colors— 


Oll— 


Japan... 
Celestial 
, Chinese 
Italian . 
, Prussian, 
Prussian, 
, Soluble 
Blue, Ultramarine 


English White in on 12 a— 
American White Dry. 
In O11 White, 190-™ pack- 

1 


(French proc.) .15 
(French proc.) .15% @15% 
(French proc.).16 @16% 


‘Domestic. 85 
"1.50 2.00 | Vermilion, 
40 Chinese 


Brown, Spanish 16.00 @ 20.00 
|\Carmine, No. 40, bulk.. 5.00@ 7.00 
\Green, Chrome, ordinary. 8 @10 
Green, Chrome, pure....832 @50 
/Metallic Paint, ®@ ton, 
Brown 18.00 @20.00 
14.00@18.00 


Ocbre, American, ® on, . 58 30 
American, Golden, @ I. 8 
Foreign, Gotten, vt Ib. 8 6 
French .... ‘ 


Orange, Mineral, 
French 
German 
American 

10@10% | Red, Indian 

Standard ® 100 
Red, Tuscan 
Red, Venetian #@ 100 B.. 
9% |Rose Pink 
@15% | Sienna, Italian, 
powde 
Burnt, lum 4 
Italian, Raw, powdered. 4 
American, 2 
American, 
Powdered 

Tale. French .. 
American ... 
Italian 

|Terra Alba. 
French 


ts BMD. 


%%@ " Boglish.. 


0% @— 


burnt and 


.8 ton $15.00 
ed ton 10.00@ 
...ton 35.00@— 


8 100 m .90@1.10 
English 100 ” 1.00@1.10 
Amereen: # 100 No. 1 .85@ - 
American.#@ 100 f No. 70@ 75 
Umber, Turkey, 
and Powdered 
w and powdered 
Burnt, American 
30 | Raw lumps 
1.50; Raw .... 


nominal Yellow, Chrome, Pure.... 
|Oxide Red 


English . 
Chesdecsecusees 2. 
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Heavy Artillery 


For You and Your Salesmen 


The Sparks Withington Co. 


JACKSON MICHIGAN 





O need of your working it yourself. Just 
put the Sparton oak display board in a 


prominent place in your automobile depart- 
ment. Let the autoist play with the button. The 
“Step Lively Please” call will tickle his heart and 
loosen up his purse strings. 


It’s the very best selling fire you can turn on him. 
It puts him in the buying mood at once. You 
and your salesmen have a dead ripe prospect. 


With an order for twelve Sparton Motor Horns 
we will send one of these display boards. We 
will also send you literature for your prospects, 


Write us for our dealer’s offer. It’s good. 
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HARDWARE AGE 


— bicycle tires are a great factor in bringing back a 
healthy bicycle business. Goodyear Blue Streaks are do- 


ing their big share. The aggressive dealer realizes this. He 


is pushing Blue Streaks. 


The American bicycle business is 
growing fast. There are about 3,000,000 
bicycles in use today. Half a million 
bicycles were built last year. American 
manufacturers expect to build 1,000,000 
new bicycles in 1917. 


Higher grade tires are bringing back ’ 


this fine sport. And Goodyear Blue 
Streak Bicycle Tires are leading in the 
better tire movement. 


Goodyear pioneered the idea of mak- 
ing only one bicycle tire. The public 
appreciated this step and Goodyear 
Blue Streaks are growing more and 
more popular. 


The alert dealer has come to know 
that the best way to build up a sound 
and permanent bicycle business is to 
handle a tire which gives sure and con- 
sistent satisfaction. 


Goodyear Blue Streaks do this. 
They make satisfied customers. They 
help build a good reputation for the 
dealer who sells them. And that is the 
dealer who gets the cream of a com- 
munity’s bicycle business — as well as 
tire business. 


The Goodyear Tire & Rubber Company 
Akron, Ohio 


GOODS YEAR 
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OODYEAR Blue Streak Bicycle Tires have made it 


much cheaper to operate a_ bicycle. 
And they cost less to buy. Blue 


wearing and trouble-free. 


They are long- 


Streaks have sold many a new bicycle. 


There are many bicycles in your town 
laid up with flat tires. The owners have 
probably given up bicycling because of 
past tire trouble and constant tire 
expense. 


You can bring these bicycles back. 
And you can sell a lot of new bicycles, 
too, if you use the Goodyear Blue Streak 
Bicycle Tire as an argument in selling. 


Goodyear Blue Streaks are doing this 
wherever an aggressive dealer learns to 
appreciate what a real business-getter a 


Blue Streak Tire is. 
Goodyear Blue Streaks give the rider 


more real tire value than any bicycle tire 
ever did before at the price. 


The Blue Streak is the only bicycle 
tire Goodyear makes. And by concen- 
trating on only one tire it is much easier 
to be sure of standard quality. 


Once a rider learns how much real 
quality is built into a Blue Streak he 
won't accept any other tire. Also he'll 
swear by the dealer who sold him his 


Blue Streaks. 


That's the kind of satisfied customers 
you want in your business. Goodyear 
Blue Streaks will help you get them 
and also hold their business. 


The Goodyear Tire & Rubber Company 


Akron, Ohio 
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those obtainable 


Telate to goodg of 


correctness. 


by the fair retail Hardware trade. 
orders and broken packages often command higher prices, while 
lower prices are usually given to larger buyers. 


SPECIAL GOODS—Quotations printed in small type (Roman) 
particular 
publication of the prices named and are responsible for their 
They usually represent the prices to the average 


GENERAL GOODS.—Goods which are made by more than one 
manufacturer are printed in /talics, 


The prices named represent 
Very small 


manufacturers who request the 


=ISI VISE 


Current Hardware Prices 


retail trade. 
able for large lots. 


STANDARD LISTS AND DIRECTORY OF MANUFACTURERS. 
—Contains the list prices of many leading goods. 
lished in loose-leaf form and is kept up-to-date by a monthly 


subscription service. 472 72 


ADDITIONS AND 


pages, 


ware Merchants, 


On some goods slightly lower prices are obtain- 


© ORRECTIONS. —The 
to suggest any improvements with a view to renderin 
quotations as correct and as useful as possible to Retai 


It is pub- 


Price, 
trade are 


10 inches. $5.00. 
requested 
these 
Hard- 
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Aosusters—siing— 
H. B. Ives Co.: List Feb. 1917 
Upson'’s Patent 33's % 
Window Stop— 
Ives’ Patent. List Feb. 1, 1917. 
33 ‘sy % 
Stop Bead Screws and Wash- 
List Feb. 1, 1917.....3838%% 


Ives’ 
ers. 


ADZES— 

Carpenters, per 

Ship Carpenters’, 

Railroad, per do: 

L. & I. J. White: 
Carpenters, per 
Ships Plain, 4 and 4% 

per doz. ° 


OB. cccceses $18.00 
per dos..... 22.50 
18.00 


ANCHORS— 
Parker Supply Co.: 
Screw Anchors 


ANTI-RATTLERS— 
Fernald Mfg Co. Burton_ 
Rattlers, % doz. pairs, 
$1. 00; 2, 90¢; T5¢; 
5, 70¢. 
Fernald Quick-Shifter, 
pairs 
Safety 


ae 
om. 
3, 4, $1.35; 
yw doz. 
$2.25 @$3.00 
Quick- Shifter, @ doz. 
$2.00@$2.25 
ANTI-SPLASHER — Dish Pro- 

tector— 
Durst Mfg. Co. 

Duma Co., ited Rubber, per doz. 

65¢ 

ANVILS—American— 
Fisher & Norris: 

Eagle, # ID. 
Hunt, Helm, ©. 
doz., 


St 


$15 
Imported— 

Peter Wright & Sons, ®# Ib. 80 to 
849 Ib. 17¢; 350 to 600 Ib. 17 %e 
Anvil, Vise and Drill— 

Millers Falls Co., $21 


Ferris 
“00 


APRONS—Blacksmith’s— 
Livingston-Cooper Corp. : 
Leather, Livingston list: 
Medium and Heavy Split. 
Medium and Heavy, Mule 


AUGERS AND BITS— 
Revised list 2 
Ordinary Double Spur.......+.. 58 
Jennings Pat., 
Black Lip or "Blued 
Boring Mach. Augers 
Car Bits, 12-im. twist....scescsee 454 
W. A. Ives Mfg. Co.: 
Mephisto 
Irwin Auger Bit Co.: 
Auger Bits, Irwin List..... 
Auger Bit Sets, — EAst.... 
Cc. E. Jennings & Ce 
No. 10, ext. lip, standard list 
No. 30, standard list 
Russell Jenuings’, seme as 


-net list 


-5% 


50% 


one 
=‘ 


‘iy! z 
Lebanon Machine Co,: 
No. 108 High Speed Z Twist 
30&10% 
Twist, 
40&10% 
c++ 0O% 


No. 308 Cabinet Z 

Fexto Solid Center. 

Progressive Mfg. 
orstner 

Pugh'’s Black 

Smith & Hemenway Ca., 
Red Devil 

Snell Mfg. C 
Bates 
Extra... 
Jennings’ 
Jennings’ 
Star 


5O&10% 
Blued.. 60% 
. 50 @50&10 % 
Cc Bits— 
Irwin Auger Bit Co., Irwin List 
50&10 % 
+0 40% 


Pattern 
Pattern, 


Russell Jennings & Co 
Lebanon Machine Co. 
No. 112 High Speed Z 


No. 312 Cabinet Z 


Bits— 
Irwin List .50% 


. 
AD. . 


Twist, 
80&10 % 
Twist, 
40&10% 
Dowel 
Irwin Auger Bit Co.. 
Finssell Jennings Mfg 


Expansive 
©. E Jennings & Co., § 


ar ta Mfg. Co., 


2M 


Pex to Cis rk Pattern 


Jena 
24.00 


Ship Augers Irwin List 
c 








Gimiet Bits— 
(See Gimiets ana Grmlet Bits.) 
Hollow Augers— 
Bonney /’at., per . $5.50 @ $6.00 
Machine Bits— 
Russell Jennings & Co 
Lebanon Machine Co,: 
Combination Point 
Screw Point ‘ ° 
Plumbers’ Bits— 
Lebanon Machine Co. : 
No. 105 High Speed Z Twist 
50&10% 
Ship Augers and Bits— 
Revised list 
Augers 
Auger Bit Co. : 


aos.. 


Ship 
irwin 
40% 
E. Jennings & Co. : 
lL Hlommedieu's 
Watrous’ 
Lebanon Machine Co, : 
No. 118 High Speed Z 


tae 


Twist, 
B0&10% 

No, 318 Cabinet Z 40810 % 

Snell Mf, 
a a ee 
Solid Center 


ya 


AXES— 
Single Bit, unhandled: 


er doz. 


base weights, 


First Quality 
Second Quality 
Double Bit, base weights: 
First Quality 
Second Quality 
Extra for handles: 
Extra Quality 
Excelsior 


. White: 


Hand, 4 and 5 in. cut, per doz. 
$13.50 
per doz. 


$27.00 


Ships, 6 and 7 in. cut, 


B ALANCES—Spring— 


Light Spring Balances.........- 
Chatilion's 

Light Spring Balances 

Straight Balances 

Circular Balances 

Large Dial 
Jacobs Bros. Co., 

Straight Spring 

Light Spring Balances... 


Baiances. 10 @50 % 
40@50% 


BALERS—Waste Paper— 
Davenport Mfg. Company: 
Schick Steel Balers, No. 1, $38; 
No. 2, oe; 9 3, . 
i ck, 
Open Top. $95. 
BARS—Crow— 
Steel Crowbars, 10 to 40 lb 


per 1b.,4%¢ 
BASES—Porch— 
S. Cheney & Son: 
Zimmerman Patent ... net list 
BEAMS—Scale— 
Scale Beams 
Chatillon’s No. 
Chatillot’s No 
P. 8. & W 
Sargent & Co 


BELLS—Cow— 

Wrought Cow Bells 
Hand— 

Polished Brass 

White Metal 

Nickel Plated 


peepee “S 
Farm Bells .... 1b, 5S & se 
Church and School. 
Trip Gongs 


BELT DRESSING— 
aoee Dressing Selt. 


BELTING—Leather— 
From No. 1 Oak Tanned Butte. 
Belting, Ex. Hvy., Pp 
Belting, Heavy, 
Belting, Medium, 
Belting, Light, 
Second Quality, 
Second Onality, 
Cut Leather 
No. 1, new 


Wise 
144%, os... .45&54 | 
13 OSs cesecvees 5 we 


‘Shoulders. 
Lacing, 
list 


T 


| Common 


Leather Lacing Sides, 
ft. Raw Hide, No. 1, 
17 sq. ft. and over 
Under 17 sq. ft.. 

Rubber—_ 

(Low Grade). 


per 


m 


$q. 
sides 
-. 49¢ 
47¢ 


Competition 
Standard 
Best Grades 


70% 
508 10&54 
-40& 10&54% 


BLOCKS—Tackle— 
Wooden 
Patent 


| D 
Athol Machine Co. ; 


3I3YE7YS | 


Drill Blocks ...... 
BOBS—Pliumb— 
Keuffel & Esser Co...... 


BOLTS—Anchor— 
Ankyra Mfg. Company: 
Ankyra Anchor Bolts.... 
Ankyra Collapsing Tools 
Parker Supply Co.: 
Anchor bolts or Screw An hors. 
75% 


-85% 
25% 


Bolt Co. : 
- 70&10&10% 


Carriage, Machine, &c.— 

Common Carriage (cut thread): 
% x 6, and smaller... 

Common Carriage (rolied thread) : 
% «x 6, and smatler 35&5 
Larger or longer 

Phila., Eagle, $3.00 list 

Bolt Ends, we og / 

Vachine (cut thread): 

4% x 4 and smaller 
Larger or longer 


Door and Shutter— 
Wrought Iron: 
Barrel Japanned— 
Light 
Heavy 
Barrel Bronzed— 
Light 
Heavy 
Spring Jap 
Spring Neck 
Square 
Brass: Barrel, list net. 
Spring 
Spring Neck 
List Feb. 
Mortise Door 
Wrought Door 


Expansion— 
Ankyra Mfg. Company: 
Ankyra Anchor Bolts 
Ankyra Collapsing Tools 
Parker Supply Co.: 
Expansion Bolts 000 BOM 
Ee 8 Raa 115% 
Machine Bolt Ty; 
Richards-Wilcox Mfg. C 0... -70&15% 
Star Expansion Bolt Co. 
Sebco & Star esansten Bolts 
70&10% 


+++ 06%% 


Star Expansion 
Sebco Screw Anchors. 


Ives’ 
Ives’ 
/ 


Stove— 
Stove Bolts ... 


ee ee wenee 


Tire— 

Common Iron 4 

; goxeeeceueee 
"99, 


50&10% 
°84..70% 


American Screw Co.: 
Bay State, list Dec. 28, 


Eagle Phil., list Oct. 16, 


Toggle— 

Ankyra Mfg. Company: 

Ankyra Anchor Bolts..... 40&10% 

Ankyra Collapsing Tools To 
Parker Sunply Co: 

Toggle Bolts, plain.......... 65% 

Toggle Bolts, reversible...... 40% 
| Star Expansion Bolt Co.: 

Sebco Toggle Bolts 


BORERS—Bung— 
| Enterprise Mfg. Co... 


209 
| BORING TOOLS—Automatic— 


| Millers Falls, No. 3, per doz., = 59; 
| No. 4, $14.64; No. 45, $15.8 


BOXES—Mitre— 
|C. BE. Jennings & Co......... 25% 
Millers Falls, New Langdon, size 1, 
$4.40; Langdon Acme, size 
. 40; New Langdon, Imp. 


an a 





H. Green Co.: 

Interchangeable Locked Corner, 
Nos. each 1, 11¢; 2 13¢; 3 
16¢; 21¢; 5, 42¢; 
22, » 24¢; 25, 


A. 


30¢; 7 
24, 30¢; 


BRACES— 

Common Bail e&eesee $3.00 @$3.50 

Cc. E. Jennings & Co.... - 25% 

P. 8. & W.: 

in. 8 

Samson Per dozen 
Series 8000. .$2 
Series 7000.. 
Series 5000.. 
Series 5300.. 
Series 3900.. 
Series 3400.. 


BRACKETS— 


Wrought Steel 
Atlas Mfg. Co.: 

Bradley 5545 to 60&5% 
Griffin’s wro’t Steel. 50% 
Griffin's Folding Brackets. . - 035% 
McKinney wro't Steel.. . »- 55% 
Stanley’s No. 792 B5&20&T My % 
Stanley's Folding No. 


35% 
& E. Wrought Shelf. - + 50% 


BROILERS— 
Wire Goods Co. : 


Broilers, Common 
Broiler, Sherwoods 


BUMPERS—Barn Door— 


National Mfg. Co., No. 16 Barn Door 
Bumpers, # doz. $1.50 


BUTTS—Brass— 


Wrought .... .. List + 10¢ 


BRIGHT 
Light Narrow 
Reversible and Broad... 
Back Flaps 
Table Hinges 
Chest Hinges 


BRONZED 
Light, Narrow, Loose Pin. +20&104 
Light, Narrow, Loose Pin, Ball Tip, 
per doz. pair, 

1% 2 2u% 4-in, 
$1.55 1.85 2.05 4.10 
Broad, per 100 pair, 

2x2 24%442% 343 4x4 
54 00 24,50 24.75 31.00 
44404 5x5 
45.00 56.00 


3 3% 
2.40 3.60 
IY 43% 

25.00 


Caces—sira— 


O. Lindemann & Co.: 
Japanned Canary 
Brass Canary 
Parrot Gnaee, 

Stands ..... 


Aviaries, 


CALIPERS AND DIVIDERS— 


Athol Machine Co.: 
woemeert A. Hh. Gee sees. 


. 25% 


CALKS—Toe— 


-) and Medium, 1 prong, per 
100 Ib. $6 6.00 


Sharp, 1 prong, per 100 ib. 


Heel— 
Blunt and Medium, 1 prong, - 
100 Ib. . £6 


Sharp, 1 prong, j00 ib: 


CANS—MIiIk— 


Sturges & Burn Mfg. pomgen? : 
Sturges juaranteed apacity | 
Milk Cans 15 


CARRIERS—Litter— 
Hunt, Helm & Ferris Co.. 
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Leather Packed Short Pat. Marine 
o BOWEN MFG CO. 
AUBURN, N, Y. 
pring Looks CATALOGUE ON APPLICATION 


A 


ND 
SE CU 





Feitrs 





@® a @ 
Style 


Scyle te ; 
"K" OC “Cc” OL. Par Wing Lid 








3 
3 
§ 


om, 





The Cups 


shown repre- 


sent only a 
part of. our 
line. 


Write for full 
information: 


Ask for 


Catalogue L. 
















-olochion Assured 
fo the Dealer 


CONVERSE 


© (PRIPLE*TREAD 
TIRES 








Adams meme Top Holder 


“Stops the rattle—saves 
your top’”’ 


Neatest — Quickest — Strongest 


Dealers everywhere will find a ready 
sale for this best of all Top Holders. 
An ornament to any car. No un- 
sightly projecting arms, nor dangling 
. straps, Can be installed in two 
—, and operates quicker than any 
other 


Two os in. holes for small cars, 
% in. for large ones. 


Price, $2.00 per pair 


Write for discounts to dealers. 


ROCK ISLAND MFG. CO., Dept. B, Rock Island, Ill. 








glance its great value. 


The Garage door swing- 
ing to and fro in the wind 
is annoying and trouble- 
some, expensive and dan- 

erous. The old way of 

locking or hooking the 

door open is not satisfac- 
toryeor practical. 

he automobile owner 

or buyer nowadays wants 


New York 








GRIFFIN Garage Door Holder 


I: as necessary to hold the door open as the bolt to hold 
it shut. The mere sight of it enables one to see at a 


the new and modern im- 
provements on his car— 
and he gets them. So it 
is when he builds his gar- 
He wants the latest 
improvements that add 
materially to his comfort 


age. 


and convenience—and 


gets them. 


Made in U. S. A- 


THE GRIFFIN MANUFACTURING CO. 


30 Warren St., Erie, Penna 


he 


17 E. Lake St., 
Chicago} 





























insert for you for soc per time. 
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239 West 39th Street, N. Y. 


Do you want a better position? 


Look over the Help Wanted Advertisements in the Opportunity 
Exchange of HARDWARE AGE. You will find many good openings 
listed there, but if you don’t find what you want, just ask for it, by 
means of a 25-word Situation Wanted Advertisement which we will 
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CART RIDGES—Metallic— 
Black Powder, 22 Rim, $1.80. ) 
BRD | sc ccanvtavee ows 334% 
32 Rim, $3.30 Blank.....3344% 
32 C. F. $6.60 Blank... .334%3% 
38 C. F. $840 Blank... .3344% 
B. B. Caps, Con. Ball, $2.65.33'41 
B. p. care, Round Baill, 
$2.1 
4 22 Short and 22 
Long, Black and Lesmok .33' 
R. F., .22 Long Smokeless .33'\4% 
R. F., .22 Long Rite, 
ante r, Lesmok and 
Smokeless 
Smokeless, 
{il other $ 
€. te Pistol and Rifle 


22 Short... 


plu 
Military and Sporting plus. 3348 





Peters Cartridge Co. : 
B. B. Caps, Semi-smokeless : 
3: 
C. B. Caps, Semi-smokeiess 
.22 Short Semi-smokeless. 
22 Long, Semi-smokeless. 
.22 Long Rifle, Semi- smokeless. P 
33% % 
Cc. F. Revolver & Rifle....... 33% % 
Cc. F. Military & Sporting. 
All smokeless cartridges.....+ 


CASTERS— 
Bed 
Plate 
Philadelphia 
Truck Plate 
Faultiess Caster 3 

Fauitiess (Pivot Bearing), 
45@50 % 
40@45% 
10@45% 
40@45% 


Fibre 

Giass (Insulator) 

Leather wheel 

Pilate ois. 

Hospital 
Schate Mfg. Company: 
Acme Ball-bearing 

B. Schenck Co. : 
Gem (Roller Bearing) awa y 
Steel Gem (Roller Bearing) ..60% 
Yale (Double Wheel) low list.. 


M 
25% 


CATCHERS—Grass— 


Specialty Mfg. Co.: 
Easy Emptying, Nos. 
Easy Emptying, Nos. 

6G, 11, 10G, 12G....... 
Easy Emptying, Nos. with 9, 
15W 


1, 2 


‘ = of 
20K&5 %o 
30% 


-25% 


Easy Er mptying, No. "$00..%4 

Detachable, all styles 
Pennsylvania Lawn Mower Werks: 

Pa. Brawn Grass Catchers. 


CHAIN—Proof Coli— 

Small lots, f.o.b. Pittsburgh, 
100 .: 

American Coil Straight Link 
3/16, %, $8.55; 5/16, 
%, 7/16, $6.85, ye 
$6.70; 11 167%, $6.60 

American German Pattern Cow: 
13/16&¥%4, $6.50; 15/16&%%, $6.40; 
I, $6.30; 11/16, 14%&1%, $6.40. 


per 


$7.55; 
79/16, 


Haiter— 


German Pattern: 


Iron Chain 
Brass Chain 


Galvanised Pump Chain, 


Safety, Brass 


Niagara Falls Metal Stamping Works: 
Premax Steel Chain Bright; 
Electroplate Copper, Nickel, 


Brass and Zinc............%6% 


” 


CHAINS—Miscellaneous— 
Niagara Falls Metal Stamping Works: 
Premax Coil Chain 0 
Special and 

leads 


Premax 
Dog 


Trace, Wagon, &c.— 
Western Standard: 100 pr 
Straight, with ring. .$45.00 
Straight, with ring. .$54.00 
A with ring 
10-2, Straight, with ring .$68.00 
NOTE.—Add 2¢ per pair for Hoate 
Twist Traces : add per pair for Nos. * 
and 3, 2¢; No. 1, 34; No. 0, 4¢ to 
price of Straight Link 
Eastern Standard Traces, 
Chain, etc. ... 


‘oO 
Expansion 
4% 


Traces, 
6"%— 


6-3, 
6 >” 
8-2, Straight, 


Wagon 


eee eee eee eee 


CHALK— 
Carpenters’ 
Carpenters’ 
Carpenters’ 


Blue .. 
Red 
White 


-gro., 95¢ 


gro., ” 84¢ 
CHECKS—Door— 
Superior Spring Hinge Co.: 


Superior Screen Door.......334%% 


- $60.00 


CHESTS—Tool— 

Cc. E. Jennings & Co.'s Carpenters’, 
Machinists’, Empty 25 
Household and Boys’ 


CHISELS— 
Socket Framing and Firmer 

Standard List: 
Socket Framing 
Socket Firmer 

W. A. Ives Mfg. Co.: 
Mephisto 

C. E. Jennings & Co.: 
Socket Firmer Nos. 


40 @40& 104 
- 70@i0&54 


10 and “4. 


Socket Framing No. 15 
Pexto Firmer, Cabinet, 
Butt 
Framing 


Tanged Firmers 
C. KE. Jennings & Co., Nos. 191, 
16 


Pexto 


Sturges & Burn Mfg. Company: 
Sturges Steel Churn, 
No. 1, 5 gal. 
No. 2, 7 gal. 
No. 3, 10 gal. 


CLAMPS— 


Athol Machine Co.: 


Machinists’ and Tool Makers’. .25% 


Hammer & Co.: 
foe nag 
Carriage Makers’ H. 
P. 8S. & W. Star: 
Carriage Makers 
Sargent & Co. : 
Carriage Makers’ Clamps, ® doz. 
No. 12. . $3.06 No. 13. .$: 
. 14.. 4.50 No. 15.. 
vo. 16.. 7.00 No. 17 
io. 18..11.00 No. 19.. 
20: .15.00 No. 22..17 
cx Williams & Co.: 
Machinists’, Agrippa 
Machinists’ Vulcan 


llose Clamps, see Hose Attachments. 


15% 


P. Screw.35% 


20&10% 


CLEANER—Automobile— 
Crew, Levick Co. : 
Mistolkleen 
Mistokloth 


Pennsylvania Lawn Mower Works: 
Pa. Lawn Cleaner Rake... ..73' % 


CLEAVERS—Butchers— 


Foster Bros, & Chatillon Co. . List net 


CLIMBERS—LIinemen’s Pole— 


Smith & tale Co., 
Red Devil 


CLIPPERS—Horse and Sheep— 
Chicago Flexible Shaft Co. : 
No. 2 Chicago Liorse, each 
$10.7 
Lightning Belt Horse, each 
$15.90 
Stewart's Enclosed Gear -e. 
Bearing Horse, each. 7.5 
Stewart's New Model ng 
Shearing Machine, each® 
$12.75 
Stewart Enclosed Gear Sheer- 
ing Machine, No. 8 each 
$9.75 
Stewart Ball Bearing Enclosed 
ear Sheep Shearing Ma- 
chine, No. 9 each... .$11.50 





CLIPS—Nali— 

Hi. ©. Cook Co, : 
Gem, per dos... 
Ansonia, per dOS....esceeees 


cc cccccceeeeGae00 
15 


CLOTH—Emery— 
See Paper. 


cOCKS— 


Brass Hardware 
Plain Bibbs, 


list: 

704; Globe, 504; 
Kerosene, 604; Racking, 504; Li- 
quor, 40&7 AE ; pean: VETVY4. 

Compression Bibbs 66% & 54 
ron Petroleum 50& 1055 @ 60% 


COMPASSES, oe a&c.— 

Ordinary Goods 40&7'A4 

Keuffel & Esser Co 20 @ 25 % 
Pexto 


CONDUCTOR PIPE— 


Corrugated, Round or Square: 
Galt Mee Steel 60. 





See also Eave Troughs. 


COOLERS—Water— 
Cordley & Hayes: ) 
XXth Century No. 56, Mahog- 
$10.50 
.- $11.00 
Ly 50 


50 

$9. 50 
. $10.00 
mit 00 


160 
_ White 





These prices are without 


Co. : 
Galvanize da Lined, side handles, 
Gal. 6 8 
Each $1.50 1.75 2.25 2.75 3.50 
White Enameled Lined, Side 
Handles: 
Gal. 2 3 6 8 
Each $2. “50 3.00 3. 50 4.75 6.00 
apes Line d a rar 


8 
Evel $4. “00 4, 50 6.00 $. So 9.00 
ee 
300 Ib. 
300 Ib. 


100 to eee 
Less than 100 Ib. 


CORD—Sash— 
Braided, Drab. ere ye 
Braided, White, Com.., oo 
12, 31¢; No. z; AF; 
Patent Russia 
Cable Laid Russia 
India Hemp, Braided. 
India Hemp, Twisted 
Patent India, Twisted. 
Samson Cordage Werks: 
Braided, Nos. 8 to 12 
Drab Cotton, 70¢; 
Hemp, 75¢; Linen, 
White Cotton, 55¢; 
Cord 2 2DE 
Massachusetts, White, @ Mm 50¢ 
Massachusetts, Drab, # Ib 65¢ 
Phoenix, White, Nos. aa? 
” 


. base te 
aare’s “A 


1b. 20@24¢ 


B MD, 
Italian 


Silver Lake Mfg. Ons $ 
Silver Lake, per $ 
A. Drab, Ab 
50¢; Italian 


Linen, $1.00. 

Silver Lake, Drab, 50¢; 

Te asutes Nos. 8 . bs 
35¢: 7, 35%¢ 36 Gd 


Wire. Picture— 
Tinned 25 ft. 1 75& 10% 


White, 
T5¢; 


White, 
45 


A. 
‘Hemp, 


Gilt 25 ft. 

Full Length . 

Turner & Stanton. Co. 
Cord 


COTTERS—Spring— _ 
Spring cotters in packages...... 85% 


CRAYONS— 

White Round Crayons, Cases, 100 
gro., $8.00, $8.50, $9.00 and $10.00 
according to grade. 

Joseph Dixon Crucible 
Lumber Crayons, in Colors, 

gross 
Lumber Crayons, Graphite, black, 
per gross $5. 


wi ire Picture 
10 %e 


Company: 
per 


CRUSHER—Ice— 
Alaska Freezer Co.: 
Toy Town, each 


CUP'S—Force— 
The Durst Mfg. Co.: 
Dumaco Spec., 4% in... doz. $4.50 
Dumaco Spec., 5% in..@doz. 6.00 
Priming— 
Morgan Mfg. Co.: 
Priming Cups 


CUTTERS—-Glass— 
Crescent Co.;: 

Crescent No. 
Fletcher, Terry a: 

Glass Cutters 
Smith & Hemenway Co., 

Red Devil 

Meat and Focd— 
Enterprise : 
2 


os. 5 10 12 22 
Each 2.25 $3.50 $3.00 $5.50 $7. “00 
2 @ 2&7 VY “Ve 
501 60 703 
nO $1. 25 2.50 
25@25&7% %" 


50&20 % 


Nos. 
Each $1. 


P. 8. & W. 
Small, No. 
Family. No. 
Large Family, No. 
Hotel, No. 47 


Favorite : 
| # 


Bluffton Slaw Cutter Co. : 

Rapid Slaw and Vegetable Cutter, 

No. 0, per doz. with metal box, 

$12.00: 4 1, per doz., $3.50; 

No. 2. $2.00: No. 8. per gross, 

$10. 25. a "Nos 0, 1 and 2, 
extra 8% disc. in gross lots. 

Tobacco— 
Enterprise eure 


CYLINDERS— 
F. BE. Myers & Bro.: 
Myers Polished Iron, Brass and 
Brass Lined Working Barrels. 


209 

Brass Body: Brass Lined and all 
Brass Cylinders and Pneumatic 

9 


25@30% 





Cylinders 


40¢ Goodell: 8s Auto. 


‘ib. 17@ 26 w 





DisPENsers—tiquid soap— 


Morrill’s Soapurn, ® doz. 
No. 1 wall, oa 
slab, $36.00; 
$27.00; No. 
No. 5 slab, $30.00; 
wall, $24.00; No. 
$18.00; No. 5 wall S2s00. 


DRESSING—Beilt— 

Jobbers’ Mfg. Company: 
Blue Ribbon Stick, @ D.. 
Paste, 5 & 10 Ib. cans, # ID. 
Liquid in gal, cans, gal, 


DRILLS AND DRILL 
STOCKS— 

Twist Bit Stocks. 50554 

Twist Taper and Straight Shank, 

E54 
204 
ose 


t ole 
a $2.00 


Small Wire, No. 53 and less.. 
Larger than No. 53 3 
Wood Drills for Braces 304 
Goodell Automatic Drilis, List) Mc. 
10, 1917 as 10% 
Ratchet, Parker's 
Smith & Hemenway Co., Inc 
Red Devil 


Brick and Stone— 
Star Expansion Bolt Co 


DRIVERS—Screw— 


Crescent Co. : 
q _ y 


List Mch. 10, 


Hyfield Mfg. Company: 
High voltage Electricians... .25¢ 
at . 


3 41, $isse, 42, $24.82 
Pexto 33!» @AO% 
Smith & Hemenway Co,, Ine. : 
Red Devil . 


Eaves TROUGH— 
Galvanized Steel ... 


Copper .. 
See aiso * Conductor Pipe’ and 
we. 


ELBOWS AND SHOES— 
Galvanized Steel: 

Plain, Round and Corrugated, 
all sizes to 6-in 
Squares, all sizes to 6-in. 

Copper, all sizes 
Ferdinand Diec kmann Co.: 
Plain Round and Round 
gated, 
29 Gauge 
26 Gauge 
24 Gauge 
Square Corrugated 
tagon, 
29 Gange 
26 Gauge 
24 Gauge 


EMERY—Turkish— 


Out of market at present time. 
Domestic, Ib..... 12 


ENGINES—Chemical— 

0. J. Childs Co. : 
Copper Tank, 40 gal, en 

200.00 @ $350.00 

EXTINGUISHERS—Fire— 

0. J. Childs Co. : 


154 
El- 


Corru- 


30 
A. B and o¢ 


.00 
Nu-Ex Fire Appliance Co. 
Nu-Ex Fire Killer 
Nu-Ex Auto Extinguisher... 
In lots of 12 or more 


F asTENERS—slind— 
G. B. Ives Co.: 
Upson’s Patent, List Feb. ,. 
Cord and Weight—_ 
H. B. Ives Co.: 
Ives, List Feb. 1, 1917... 
Titan, List Feb. 1, 1917. 
Corrugated— 
Acme Steel Goods Co. : 

Saw Edge 
Plain Edge 
Cary Mfg. Co.: 

Saw Edge 
Plain Edge 
Stanley Works: 
Saw Edge, L. 
Plain Edge, L. 


FAUCETS— 
Cork Lined, Common, 504; 
Metallic Key, Leather Lined.. 
Red Cedar 
Petroleum 
John Sommer Faucet Co. : 
Diamond Lock 
Peerless Tin 
Boss Tin K 
Victor Metal 
Duplex Metal 
I. L. Cork Lined 
Reliable Cork eee 


HOK1NKS % 
GIRO 


aor 
TO% 


8S. Howe. .50&10&5% 
S. Howe. ..65&10% 


Best .404 


504 


Washington Red Cider...... 

Leader Butternut Key 
Enterprise Mfg. Co 

Enterprise, Self Measuring 

Priming Pump, ® dos. $96. 


and 
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Increase Your Sales Voltage 


There’s a break in the circuit if you do not stock these 


American C. 
Toplor (*Niaae") Compasses 
Our advertising is lining up the outdoor people. Can you fit out their kits 


when they ask for a Ygpler Compass? Here is your customer—the automobilist, 


traveler, tourist, motor-boater, fisherman, hunter, pedestrian, cyclist, boy scout, 
camper sailor, woodsman, guide. Sell them Taplor Quality Compasses. 

ORDER A SAMPLE ASSORTMENT 
of eight different Compasses ; Leedawl, $1.00; Magnapole, $1.50; FPlodial, $1.50; Litenite, $2.00. 
Gydawl, $2.00; Aurapole, $2.50; Meradial, $2.50; 
Ceebynite 83 .00, fitted in velvet lined easel-back Ms 
ja el _ 7%” for show case, counter or win- lor /nstrument Companies 
dow display. 


Write for trade discounts ROCHESTER, N. . - 
Makers of Scientific Instruments of Superiority. 








| or nt —Wyepae HULL 





Te ee bee, tee ae, Cn al ae 


7 


MORGAN SPRING COMPANY 


bpd re, 


W ORC Ee 


WIRE, 


SPRING S ANC 





VIRE SP 








Three Blades 
for a Dime 


The Boston Razor, itself re- 
tailing at ten cents, with three 
blades for a dime, meets the 
demands of a certain class of 
customer whose wants you 
cannot ignore. 





It gives the man who cannot 
afford a higher priced outfit, 
satisfactory shaving service at 
a very small cost. 


Boston Razor Blades are 
carefully made from a special 
steel; every one tempered and 
hair tested. 


Three blades for a dime is 
the popular price. Be you 
wholesaler or retailer, ask for 


a stint our proposition. 


Factory Sales Co. 
120 Broadway, New York City 


~~ SS 


CIALTIES 


































heavy material. 


play box 





The Neverip Stitcher 


The greatest invention with which the un- 
skilled man can repair leather goods or any 


A Miniature Sewing Machine 


Packed %4 dozen in attractive counter dis- 


Show cards and circulars in 
Foreign and domestic trade solicited 


WRITE FOR PRICES 


Stewart-Skinner Co. 
420 Herman St., Worcester, Mass., U.S.A. 


Set of needles 
carried in handle 
under metal cap. 





4 languages. 


in handle. 


A TIME AND MONEY SAVER 





Sectional view 
shows bobbin of 
ready waxed thread 
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FiLES—Domestic— 
Best Brands ..... 
Standard Brands 
Lower Grades ... 
American 

Arcade 
Black 
Delta 
Delta 
Delta 
Eagie 
Great We stern 
Kearney 
Liveright 
Liveright 


Diamond 

Brand 

Utility eee 
Swiss Patte rm. ees 


Bros., Gold Medal. vil 


Lros., 


Electric 
Standard. . 
ision (Swiss 


Liveright Bros., 
McCaffrey Amer. 
McCaffrey Prec 
Pattern) 
Nicholson 
Sianonds ° 
J. Barton Smith 
X-F Swiss Pattern 
J.B 


FIXTURES—Fire Door— 
Richards-Wileox Mfg. Co.: 
No. 102, Monarch A; 
Mutual 
Fusible Links, No. 96...... 
Grindstone— 
Net Prices 
Inch 15 17 
Per doz.. $5.85 $6.30 


FRAMES—Grindstone— 
Athol Machine Co.; 
Iron Grindstone Frames. . 


FREEZERS—Ice Cream— 
Alaska Freezer Co.: 
Alaska 4-qt., each 
North Star 4-qt., 
North Pole, all 
mer GOR, .n.00,s.0cr 0000 
Peerless Freezer Co. : 
Peerless, 4-qt., lis t B0.56...: 
Frezo, 4-qt., list, FF eee 


FUSE—Safety— 
Ensign-Bickford Co.: 
Hemp 
Single T 
Double T 
Beaver Brand 
Anchor Brand .. 
Reliable Gutta Perc ha. 


Gates—Molasses and Oll— 
Stebbins’ Pattern 
GAUGES— 
Marking, Mortise, 
Athol Machine Co. : 
Depth, Screw Pitch....... 
Center 


GIMLETS AND GIMLET 
BITS— 


19 


mets 


Be 410 


25&1 


Gimlet Bits. 
Common Dbi, Cut 
German Pattern ... 
il sg 1B $8. 

Cut Gimlets r 

Metal, No. 1.. $3.00; 
Metal, No. 1, $5 x 2, $6. 

Wood Handled, N Q; 

2 2, B. 
Wood wy) d, 
, $5. 50; rR $6. 


Single 
beg 
Spike, 
Noi.” 


Spike, 


ghateeniaaes 
Safety Wire Gas Globe Company: 
Protect-a-lite Inverted and Up 
right, per doz., $2.10; per 
gross ee a . oe 
Protect-a-lite Inner Wire Globe, 
per doz., .80¢; per gross, 
GLUE— 
Cabinet . 
Commo. Bone 
Fish, liquid, bottles or cans, 
mith Brauch .o0cccs sess 6 seen 
Fish, liquid, 50 gal. bbis., 
per gallon ... 
Foot Stock, White ..... 
Foot Stock, Brown 
Medium White . 
Cement— 
Ferdinand & Co.: 
20th Century, 


Cents per 


w. 


Linoleum, 


L. 
per gal. 
$2. 
Marine— 
Ferdinand & Co.: 
Jefferys, small 


L. W 


Marine, cans, 

33 hy 
per ID. 
12¢ to 4 
per gal. 


Marine, Jeffery'’s, bulk, 


Waterproof, liquid, 
GONGS—Stee!— 
P. Wall Mfg. Supply Co. : 

Foot or Hood, Street Railway. 


Spring or Locomotive 
GREASE—Axie— 


Common grade: 
1-Ib. 
15-1b pail, per doz 
Dixon's Everlasting, 
ea. 96¢; In boxes, ® doz., 
$1.20; 2 
Automobile— 
Crew Levick Co,: 
Grease in tubes 
A. W. Harris O11 Co.: 

Harris Trans, Compound § 
bbis., 12¢. and % bbls... per 
™.. 121%4¢; 50M. tin, $7.50: 
25 ™. tin. $2.95; 10 ™. tin, 
$1.80; 5 ™. tin, 95¢. Harris 
Tight Transmission Grease, 
bbls., 13% 4¢ .and \% bbis.. per 
Ib., 14¢: 50 Ib tin, $8.25; 
25 Ib. tin 


. $4.33; 10 Ib. 
tin, $1.95; 5 Ib. tin, $1.03. / 


Blue Ribbon Spe e ial, 
70¢ 


$4. 


To 


To 


1O&10 % 
15% 


"50k 10% 


201 


40% 


21 


$7.00 $7.70 


List&20 % 


2-qt., ; 
. $14.00 net 
30% 


+30 % 


70& 10% 


04% 


% 


. -25% 


75 


gro. 


2, $3 


50 
00 


50 
00 


$24.00 


$9.00 


ib. 


00 


00 


% 


0¢ 
65 


@ 
° 
R 





GRINDERS— 
Athol Machine Co.: 
Bench Grinders 
Cheney & Son: 
Royal 
Luther Grinder Mfg. Co. : 
Dimo-Grit: each 

14 (Mechanic 


+25 % 
+++ -30% 


Ss. 


Special, No. 


‘ ” mpac to 
(Best Maide) 
33 (Farm Special, 


83 (Spartan) 
104 Multigear 
271 (Hummer) 
. 309 (Power Bench Grinder). 
$9.20 
(Power Bench Grinder . 
9. 


Ss Spec. Mfg. Co. 
Hyfield Mfg. Co.: 
Perfect Emery Wheel... . 
Wonder Electric 
Wonder Ft. Power 

Valve— 
Mossberg Company: 
605 Valve Grinder for Fords. 
9 


GRIPS—Buffalo— 
Smith & Heme ae Co., 
Ked Devil ee 


GUNS—Shot— 
Iver Johnson : 
Champion 


310 


Frank 
No. 


Inc. : 
50% 


Single Barret 
$7.50@$10.00 
Barrel. .$25.00 


Hammerless Double 


Fiacters AND TIES— 
Cow Ties 
Hatters 
Niagara Falls Metal Stamping W orks: 
I-eemax Halter Chains........ t 
Fremax Special oo r Chains. oon 
Premax Cow Tie 40 % 
C. ft. Rugg & Co,.: 
Web tiialters.. 
Jute Rope Halters and Ties. 
Sisal Rope Halters and Ties. 
Cotton Halters and ‘Ties.....50% 
Cotton Livery Ties 
Leather Halters 
HAMMERS — Handled Ham- 
mers 
Maydole new 
Blacksmiths’, 
Bricklayers’ 
Farriers’, 
Machinists’ 
Nail, Adz 
Riveting 
Tinners’ 
Note.—For extreme Western states 
prices are eitenonnateny 54 higher. 
Pexto, Machinists 
Nail e- ww 


list : 
Hand 45&10% 
40K5RHG% 
Driving 2% 
Ball Pein 60 % 
0&2 % 
30&2% 


Heavy ter “Konia and Sledges— 
? to 5 Ib., 33% 
Over 5 lb., 

Magnetic— 
Robertson : 
Magnet 


A. R 


Horseshoe tack Li 
n0é¢@$2.00 } s 


Billposters $1.15 @$2.50 | 


HANDLES— 

+ oh shaun Tool— 
Pick Ry &¢ 
Rake, Spade, 
, New List. 
1lso net prices of axe handles under 

ares 


404 
"'Shov el, 
404 


Ire, 
Hoe, 


cr ¢ 


Fork, 


Cross-Cut Saw— 
Atkins 7 - Det 
Mechanics’ Tool- 
Auger, assorted .gro., $3.50@$4.00 
Brad Awl .gro., $1.75 @$1.85 
Chisel Handles, rissa. fr, avo: 
Tanged Firmer, iar -$3.00@ 
$3.25; Hickory .. ' $6.00 @ $6.50 
Socket Firmer, -$2.25@ 
$2.35; Hickory 
Socket Framing, Hickory.. 
File, assortec 
Hammer, Hatchet, 
Hand Saw, Farushed. doz., $1. 0; 
Not Varnished $1.20 
"lay landies 
pes dos., § 
Grover File Co.: 
Grover File Handles, 
No. 1 for 6 in. 
‘o. 2 for 8-10 in. 
3 for 12-14 
vo. 4 for 14-16 in....... 
5 for 18-20 in. and sold 
ering coppers 
Nicholson Spun 
Handle 
Pott’s Sad tron— 
Aluminized or Japanned, per doz .96¢ 
Tinned per doz., $1.20 


HANGERS— 

Note.—Barn Door Hangers are gen- 
erally quoted per pair, without track 
and Parlor Door Hangers per double 
aet with track, de. 
Allith-Pronty Co. : 

House Door 

Accordion Door ‘ 

Garage Door 45 @50% 
Griffin Mfe. Co 

Solid Axle, No. 10 $12.00. 

Roller Bearing, No. 11, $15 


gen 


” 50% 
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Roller ee. Ex. 
$18 


Bull oo $24.00. 
Iiunt, Heim, Ferris & Co.: : 

Cannon Kall 

20th Century, Round, A doz. sil 

Flexo doz. 8.40 
McKinney Mfg. Co. : 

Koller Bearings, Nos. 1 and 2. 

Anti-Friction 

Hinged Hangers, 


Hy., No. 22, 
60 % 


* 160% 


- 60% 
King Charm, 
45¢ 


Pittsburgh Trolley 

. E. Myers & Bro., Stayon; 
O K Adjustable; Sure Grip; Sure 
Grip Adjustable; Sure Grip Tan- 
dem, Sure Grip Tandem Adjust- 
able; Tandem Adjustable Myers 
Garage, new li 9 
New Way Tandem 
New Way ‘Tandem Adj. 


Tubular... .2 
Tuluitar, 


Tubular..... 
Adj. Tubular. 


Giant Tandem 

Giant Tandem 

Fauitless ‘Tandem and Faultless 

Tandem Adjustable ..........25% 

National Mfg. Co., @ doz.: 

Big 4, $8.40; No. 66 Storm 
Proof, $13.00; No. 77, Storm 
Proof, $14.00; No, 88... .$15.00 

Richards-Wilcox Mfg. Co.: 

Hangers, Nos. 147, 247 -40&5% 

Roller erent Nos. 3 41, 

43 


2.50 


No. 44, size 1, $10. 00; Size 2, $12 
Anti-friction, No. 42 

44, sizer 2% and 3. 

$19.00&$29.00 

Folding Door B. R. Swivel No, 
135 No. 

Safety Underwriters F. 
201 

Trolley B. a 
D. No, 120; 


No, 


No. 


No. 
No. 


20 
121; 
D. 


Trolley B. No, 


Garment— 
Wire Goods Co.: 
Common, 17 No. 


fold’g nick’d, 


in. 


erc 3. 
Tourists, per doz.75¢ 
Picture— 

Moore Push-Pin Co. : 
Moore’s Push-less Hangers, per 
doz. packets, 80¢; per gross.$9.00 


Screen and Storm Sash— 
National Mfg. Co.: 
Screen and Storm Sash Tangers, 
No. 80, Jap. Automatic, 
} P doz. 70¢ 
No. 80, Sherardized.... 85¢ 
HASPS— 
Wrought Hasps and Staples 


Griffin's Security. Hasp 
McKinney's Sater No. 


70% 


45 
B820. . net list 
HATCHETS— 

Regular list, first quality.........4 5% 
Second quality 

Common 

Pexto 


HEATERS — Automobile 
Carriage— 
Chicago Flexible Shaft Co.: 
A BC Coal, 
. Carbon, 
No. 5, 
No. 
.75; No. 
ssortment, 


8. 
7D, 
ee] 
Tank— 
Helm, Ferris & Co.: 


Rig Hit 
$13.80; 


$2.25; 
case, 


Hunt, 
Star 
Standard No. 
Standard No. 
Harvard No. 
Harvard No. 2 
Black Jack No. 


Black Jack No. 


ach 
1 F’l't Grate 


ach 
2 F'l't Goats 
each 


HINGES—Blind and Shutter— 
W vougee Steel Gravity Locking Blind: 
) Sets with Fastenings, No 
H $1.65 without Screws. 
Surface, No. 3, $0.95; No. 4... .$1.30 
Parker Wire Goods Co.: 
Hale & Benjamin 
Blind 
Stanley’s Steel Gravity Blind. 
No. 1647%, ® doz. sets, with- 
out screws, $1.65; with screws, 
$2.15. 


Antomatie 
- 25% 


Gate— 

Western: 
With Latch 
Without Latch 


WercrriyT on 
bee's 00 tg SLae 
Miscellancous— 

Griffin Mfg. Co. 
Fleur de Lis Surface pore Pe 
doz. prs. $1.45@$1.75 
MeKinacy Mfg. C 
Small Surface Embossed P doz. 
$1.30@$1.80 


Bommer Bros, 


Pivot— 
Pivot, Ball Bearing 
15&10% 


Spring— 
Holdback, Cast Iron 
Non-Holdback, Cast Iron 





Allith A ete Gn: : 

Scr : 40 
ee 10 

Bommer Bros. : 

Spring Butt Hinges 

Surface Floor, Ball Bearing. 

Mortise Floor, Ball aeing, 


Lavatory Hinges .... 1 
Engine House Spring Hing 
_ atehee 


Holdback 
999 
Chicago Spring Butt Co.: 
Chicago Spring Hinges.. 
Priplex Spring Hinges. . 
Chicago Mortise Floor 
Chicago Relax Floor 
Chicago Premier (4000) . 
Chicago Ajax (3000), 
Chicago Fire Station... 7 is 
Lavatory Door Hinges. 
Chicago Screen Door 
Chicago 


Screen Door 


—. 


— 


@45% 
Q@45% 


10&5% 
r++ 20% 


15&10% 


7 ny 
TH% 


. List 


20K 1085 % 
(5000) 


3314 % 


(4000) 
r+ ta I % 


- 1644 ¢ 
18% % 
tk10% 
20R5% 


(2000) 
ILVKT 1G 
(3000) 


16% &5% 


— - ans *k Screen I 


615 

Shelby Spring “pr 7 Co.: 
Bue keye All 

Screen Door 
“es 777, Sheet Steel 
zr. 
mie 888, Non-Holdback, 
Chief Ball 


? gr 


Bdll Bearing Spring Butt Hit 


Adjustable Se. 
Superior Spring Hinge Co.: 
Superior Floor Hinge... . 


Superior Holdback ee tie 


Wrought Iron— 
Strap and T Hinges, &c.: 
Light Strap 
Bae 
Light T 
Heavy T 
Extra Heavy 
Hinge Hasps 
Cor. Heavy 
Cor, Ex. 
Plate 
Hook 
Heavy Eye ....... 


Strap 
Heavy T 


HODS—Coal— 
Vet per dozen 
Inch....15 16 
Galv., open . $3.75 4.25 
Jap., open 
Galv., funnel 


Jap., * funnel 3.10 3.40 


Masons, Etc.— 
Cleveland Wire. Spring -Co.: 
Steel, Brick, No. 162....... 
Steel, Mortar, No. 158..... 
HOES—Eye— 
Scovil and Oval Pat 
Grub, list Feb, 23, 1899. 


HOLDERS—Door— 

Richards-Wilcox Mfg. Co.: No. 
Everready, 30% ; Nos. 118, 
Sure Grip 


Fil ol— 
Nicholson File Holders and 
Handles ...... 


HOOKS—Beilt— 
Nos. 1 to 15 


Ben 
See Stops, Bench. 


, Bush— 
Light, dos., $7.15; Medium, 


Atlas Mfg. Co 
Shelby Spring Hinge Co 


Coat and Hat— 
Atlas Mfg. 50 % 
Morgan Spring Co 
Parker Wire Goods Co.: 
King No. 10, Steel. . Se 
No. 10, 
No. 11, Steel 
moO. 23, Benes.....-> GOK1( 
Shelby Spring Hinge Co 65 
Wire Goods Co.: 
Crown, 70%: Chief, 
Chieftain, 60%. 


Corn— 

North Wayne Tool Co.: 
Brooks 
Earles 


Bent Shank, per doz.... 
North Wayne Tool Co.: 
Little Giant 
Lawn King 
mee Concave 


Kom 
Little Giant, adjustable. 
Junior Quick Clerk asst’ m't 


Wall, etc.— 


C. T. Williamson Wire Novelty 
Picture, Thumb, Mou! 


Wall, 
or Cornice 
Punch Bowl .... 


Door Hinges. . 


$8. 


eavy, 


oor, 


Holdback 


$8.00 


Holdback, 


$8.00 


P er.$8.00 
Bearing Floor = inge 


5&5 % 
nges 
5% 


70% 


50% 
1& 10% 


20&15¢ 


44% 


258 


-25% 
acces per 1b~ 


2.50 2.65 3.1 
» 4.65 $.15 5: 


Oo” of 
25% 


+ Of 
111, 

119, 
3 


File 
40% 


=; 
$9.75 


VK 10% 
&10% 


60% ; 


CX 
ding 
5% 
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No. 234, 1 In. 


ELASTIC TIP CO. 








No, 231, % In. 





Special Washer. 


SLOTTED SCREW TIPS 


This slotted screw Tip has been made principally to satisfy a demand for a cheaper 
grade of Tip. A Special Washer has been constructed so as to prevent the rubber 
head from pulling off. Write for full information. 


370 Atlantic Ave., Boston, Mass. 


pi 


No. 233, 1 In. 





























Makes Good Display 


Put up in sets of four in neat boxes, they 
look well in your show cases. 

All built of steel. 

Smallest “Steel Gem” Caster carries 1000 
pounds. 

Roller bearing, they revolve at a touch. 

Write for catalog and prices. 


M.B. SCHENCK CO. 


MERIDEN, CONNECTICUT 























Priest’s 
Clippers 


We have the biggest 
clipper proposition of- 
fered to the trade. It’s 
ss yrepeettee that pays 
oe big—because it 





a 


Our proposition is 
‘that you stock Priest’s 
Clippers! Write. 


American Shearer Mig. 
Company 

350 Main St., Nashua, N. H. 

Wiebusch & Hilger,  . Y. 














SS SASASASSSSSVSSAPRAARARAARANANANA SAS AANANARANAASA 















DISPLAY ALWAYS IN SIGHT 








W. C. HELLER & CO., Montpelier, Ohio 


HELLER’S 


PIVOT DOOR 


CABINETS 


showing the largest assortment of 
Hardware, Shelving, Fixtures, etc., in 
the United States. 


Send for Catalog No. 24. 


























104 HARDWARE AGE > April 26, 1917 








— AND EYES— LATCHES—Door— MILLS—Coffee, Corn, Etc.— metonts Paint Mfg. Co. : 
Srass . %| National Mfg. Co.: Enterprise Mfg. Co.: meine Aluminum, Enamel 
Malleable Iron “Washburn, No. 28, per doz. . .$2.00 Cott +4 3 % Gold and eo Paints, 
All Steel, No. 29, per doz....$2.25| Bone, Shell and Corn.. Me smel-t Tine on 
HOSE ATTACHMENTS— Richards-Wilcox Mfg. Co. : bs rg Fear me a... , Pifnamels “< aren $10.8¢ 
y > , M on o e Store..... - . x4 ee.e yo 
Seon dis. Co.: motion Bull Dog, Heavy, No. 125....30% Bax oan rire 1d ore ) 
ose nee 50 @72% % PANS—Dripping— 
ina’ ie Rack « LEADERS—Cattle— : ripping 
Hose Menders, @ doz., % in. $0.75;] Small, doz., 75¢; large 90¢| MOPS— Standard List ....... 35 @70¢ 
on Coiaytings 5. Sens ek Pexto, malleable, small 70¢; large 80¢ ar oe Galvanized— 
" 0 : a 08.» Common Cott a Tee 2 ncn 14 ] 
wittian Verdou: LEVELS— Siving . tae 2 23¢ Per doz. ....$3.85 4.40 5.50 ete 
Hose Clamps, Garden Hose, Cast Frank B. Hall Co. : Extra Fine 
awe: per des. ee" * 32@35¢ Stevens Line Level, per dos yo pend ( PAPER—Building, L. Cc. L.— 
other sizes, ater, Steam, , by | 
aie, ry “list lees te 6343 % Keuffel & Esser Co. : MOWERS—Lawn— Rosin sized Sheathin $00" Rott 
Favorite Farm Level ++ -80% Tesneyivatio Lawn Mower Works: rolls, 36 in. wide. oe 
nnsylva 1 Cont 0% ? 
HOSE—Rubber— LIFTERS—Stove Cover— Seeerteneie Suatce Be Baas, = - so voll 
Garden Hose, “% » en Morgan Spring Co a ae a ie sin 40 ibs. 
4-ply Guaranteed ...seee0++-6V¢ " M Shock Absorber: ai ; 
oly Gaeventesd ....00:.08a1 = “with P aro. $5.00 i a ? ee kee te 
7-ply Guaranteed ....++++0++-10¢| Loop Hdle  gro., $7.50 $9.00 $10.00 $11.00 2:00) p = yy y » per Gun... 
Gerden Hose, %-inch: . vy Beas Pennsylvania Trimmer.......$5.5 oottng, Kubber, see Roo 
Competitio n ft. 7@7 At > - Transom— > U ndercut 5 Berlin Mills Company : 
3-ply Guaranteed ... ft. 8% @9%¢ R. & E. Perr erererereey |b) Na ann BIOESO. cece ccses 425% a —. per ton. . $70.00 
4-ply Guaranteed .. ft. 9y% ‘@ 10%¢ INES . Pony +9 s8 an Fon ohn ton. . $85.00 
Cotton Girden, %- in., coupled: . aed 
Low Cradle sd ft. 6@8¢| Wire Clothes, Nos. 18 19 20 oa Flint and Emery 
Csed quailty ft. 10@i2¢| 100 feet ... $3.65 3.25 3.00 Naics— Flint Paper and Cloth..........20% 
h Jit t fea ‘Cotton, ava 2.55 245) Wire Nails and Brads. Miscel- Ruare Paper i 
Chalk L 4 ¢ » a0. ie le a, J ey 
Ice TOOLS— BE EP Bes » camkescedes see 55¢ ae aus” “See Market Report. Garnet Paper and Cloth........ .5¢ 
pe te es nae, Se, Ya-lb. Hungarian, Finishing, Upholster- Tarred Feit— 
Z See ‘Tools ‘a Samson ol ate Yorks: anh aaa -— _— T-ply, per ton........ .$60.00@ $61.00 
Solid Braided Chalk, Nos. 0 to 3. | poyporg? Special Brands, 3 or a= s 7@ 85¢ 
— Solid Braided Masons’.........,.net . , o 13@$1.20 
INSECT POWDER Masons’ Lines, Shade Cord, per Ib., 11@124¢| Slater's Felt, ber roll: 
2 ’ by Union Horse Nail Co. : 30-1b. 





Botanical Mfg. Co. : &c., per doz.: White Cotton, et 
Red Wing, 10¢ size, per doz. ..75¢ No. 3%, $1.50; No. 4, $2.00; ang 
No. 4%, $2.50. < Northwestern 0+ 6 20% 
IRONS—Sad— Eeot and oo uing Lines: Sas Picture— | 2% Bi PENCIL Carpenter— 
vecseald,, 44] White cotton, (Nos. 5-7, $0.50. 1y 4, 3-in. nti 
ne Peiagp “5 ~ wat comes Be lothes Ne es no Brass Hd., gro. 85 ius 1.25 1.40 Joseph —— ee ene: 

Jap'’d Caps .... .95 .93 1.00 .90 ft. $15.00. e , Plated Head, gro., all sizes. 50% Tortoise Finish, per gross. $4.00 

Tin'd Caps ....1.00 1.02 1.10 1.06 | Silver Lake Clothes Lines: Upholsterers’— Polished Cedar, per gross... .$2.35 

Note—Some Western manufactur- 50 ft., per gr RE eae List plus 204 
ers quote lower prices. 75 ft., per er., 32:5 POOR « ccvcccvsevccves List plus 108, PICKS AND MATTOCKS— 

Bar and Corner— 100 ft., per gr., 70.00.. Turner & Stanton Co.: Rail 1 
Richards-Wilco < Mfg. Co., Chalk Lines, No. 0 to 38 5% Nails, Furniture....+ 10% se" pet \airoac 

Irons, 80% ; Corner Irons, Nos. White Cotton Mason and Shade Nails, Matchleather y 

77 and 79 y} Cord, 3% to 4% . 5% Plated List, = 
posing, Waite, No. 5% PINS—Escutcheon— 
zinen, 3% to 4%y.net & 20% on lis st a ~- ; 

Turner & Stanton © 0.1 NUTS Biank or Tapped Brass .... eeeccers List, net 
Jacks—Wwagons— Solid Braided C balk. _ Mason's and| Cold Punched, Plain Push— 
: , ; Awning Lines ... ok ons Hexagon ... ¢| Moore Push-Pin Co. : 
Richards Wilcox Mfg. } Braided a ; Square ( Moore Push Pins, per doz. pack 

Steel, No. oo a7 Twisted ... ~| Hot Pressed: i ets, 80¢; per gross $ 
Clothes Lines, White Cotton. Fe, MOPTUTTE TL | 
Shade Cord, Cotton “20 Y Hex ( Bad . 
K nives— Bread— exagon te Vitrified Sewer— 

North Wayne Tool Co.: P doz. | LOCKS— 7 ~~ ao ae Fittings. 

Brooks Bread Knives........$2.00 Sash, &c.— O 0. of ew York points, carloads 

Butcher, Kitchen, &c. Ives’ Patent: ILERS— ay 24 in . 134 

Foster Bros.’ Butcher, &c....List net Crescent 334% | Steel, Copper Plated S104 3 re o om Fee ee eee eee eee enee 724 

Drawing— — Gravity Metal wait, * Chace, Brass and Copper 254 oer eens 

Jard List 214 at. Stop / 3B uM . » Ze > 

Se Seuuiogs eGo... Now.'45, “a0,” | Whidow "Venthiading °° ana a [Chace fine Mated PLANE IRONS— 

. 16% % asa ras ee eee Ee I PORT er eee 254|Wood Bench 

. — Je ae, Folding Hanae “hist Malleable llammers’ Improved. Nos. 

venning” ¢ ° ’ , ° 11, 12 and 13, 10%; Old Pat- 

Now. 41, 42-0 wees BAT Me | fie 12, and 13. 10%; old Pat: |PLANES—Weod— 
Pexto Nos. 5 & I 33's @ 10% ACHINES—Boring~ P. Wall Mfg. Supply Co. : Bench, first qual 
Ha Com. Upright, without Augers. .$3.50 Bench Oilers 70% | Bench, second qual 
North Wayne Tool Co. : P doz.|Com. Angular, without Augers. 4.00 Railroad Oilers 60&10% Molding 

Brooks .. $10.00] Millers Falls, Nos. 145 and 146, 

Little Giant each $7.38 | O1LS—Motor— PLIERS— 
Ice Cutting— Crew Levick Co ‘o | Button, i quality, po dos., 
KNOBS— C. E. Jennings & Co. : APE NERS—Box Inch bY, (3 ‘ ‘. eR 
Base, 2%-inch, Birch or Maple Chandler's new list 4&7 poo - P<. “e 

Rubber Tip Me. Morrills No. 1, Doz. $14.50.20&10% |Gas Burner, fair quality, per dot. 
Cherry and ‘ Washing— Can— 5 in. $2.86, 6 in. $3.08 } 
Door. Mineral Pat ee 1c., $1.35 | Dexter Company: Sach | Fletcher, Terry Co.: Gas Pipe. .7 8 9 10 «12 im. 
Door. Por : . £1.45 De a 3 : — Tub weet, ms Can z 50% $3.74 4.18 4.62 5.70 6.00 

caes ias he 3 ‘ odel 2P . - $31.5 chatz Mfg. Company: ss . 

Door, Por, Nickel -» $4.00 De inter Beanie Tub Electric, Acme, per gross : — mo. i std _ an 

odel 2 ercesee 56. Kan Kut, per gross 7.0 ; L 
GLASS— Dexter Hand, Model DH.. 8.50 eee . ee 16.1 +." D 15,60 ; 
Moore Push Pin Co.: Pend VPieetric "Stave Leg ones “Red Devil’ Button Pliers No. 1000, 

Push Screw Knobs, % in. ~ 2  eiecaadinine sandler re Packinc— per doz. : 

Ed CLEREN p.s'on 6 Duchess, Power. 3P...., 1.) 23%00] Ashestos, Packing, Wick and A a A, Se FS 
Duchess, Electric, 3E ... 45.00] Rope, any quantity.....eesser 7.56 $8.80 $11.35 $15.90 
One Minute Mfg. Company : —_ 
L avpverRs—store, &c.— Be. 5% One Minute mast (Fair quakes peed ) PLUGS—Basin— 
Kieycle Step Ladder Company : Eo ke ness vara 8.25 ; P : ° 

Ladde Ts Re ....$10,00 $13 no No. 11% Bench Power Washer Sheet, C. I 4 . The Durst Mfg. Co. : 

e 2lAe We 27.50 | Sheet, C. _ Dumaco Red Rubber, all sizes, 

Track, per ft 12 Y "33.50 


2 Noisel St ire Ladders 80% No, 15% Electric Bench Washer, Sheet, C. oo per gross 
imreat Mtg. > $ da ss $416.50 | Sheet, Pure GUM . occ eccvcssces Dumaco Suction Basin Stop 
Rolling Step Ladders, each $8.00 to No. 27 Twin Tub Bench Washer, Sheet, Red per, per doz. 
Tracks, per ft. 15 to 25¢. Peg Dolly, 1 Vacuum Dast Dumavo Suction Bath Stopper 
$32.50 | PAILS— ont doz. 7a EE 
j No 37 Twin Tub Electric Bench umaco uction n op 
LADLES—Melting— Washer, 1 peg dolly, 1 Vacunm Fiore pers, per doz 
L. & G. Mfg. Co.'s list, Melting Dasher ..... : ...£56,50|Cordley & Hayes : - 
and Plumbers’ 35% | Voss Bros. Mfg. Company: mac Star, Fibre, per doz..... Phas os PLUGS—Spark— 


Sunshine, Hand Power...... 
LAMPS— Vaceutn. Hand Pow ia ¢ Galvanized— Champion Spark Plug Co. : 
’ Platform, Me. G-1...3ccccce Wi Net, per dozen. Heavy Stone 
Hammer's M. I. Hand.... Platfo Ni > SS ee > Regular & Buick 
s atform, Wri E-1, ae: 34:00 Quarts. SS s Overland & Metz. 
Swinging Wringer, No. G-41. 24.0¢ Light .....$3.40 3.65 3.90 4.40 5.00 Ford X tn lots of 10 or over 
eae ee Per ton Ex. heav y $4.50 4.75 5.25 6.00) Bm Greseman Mtg. torn. 
Ges pes ee floes... Round Be Ret Head. Sie 


Z eee Os @ Dis iicics veces vad 1; 


Wizard Short Globe . . 8.50] Hickory ceeseees List, net re eg” "$4.95 5.50 6.60 Red Head Vitristone cor 


Little Wizard Short Globe.. ee | MEE TCO te List, net 

Large Fount Wizard, No. 2.. 8.75] Tinners’ Hickory and Apple Well Pelle .... 450 5.00 «++ ag agen it 

Victor Hot Blast.......... ; ON0E ib 5h 8hs xc ceap nen List, net Platinum Point, 

Monarch Hot Blast....... h PAINTS— Priming, ea. 

a ESE alee plate teats atti: nn Joseph Dixon Crucible Co.: Cabinet No. 50, with plugs 
Buckeye Dash Lamps MATS—Door— a tee age : re f . ; Cabinet No. 100, with plugs : 
No. 2 Blizzard Dash Lamps. .12.! Acme Flexible Steel 40% fase’ 88 ann ‘ee et, towdg Q ° as ‘ "$55 
Victor Wagon Lamps...... 50) Cary's Everlasting Flexible Steel. al. bbis., $1.35; 50 gal. bhis,.| A. R. Mosler & Co.: 

Junior Wagon Lamps : t 30% Pts ‘ : ch i Display Cabinet, 57 Plugs 
No. 2 Wizard Wagon Lamps.. 5] Wire Goods Co. Pee Spit-fire, Platinum Point 
Octo Driving Lamps 27. Elastic Steel, new list 25% | Moller & Shumann Co. : Vesnvins .. 

Union Driving Lamps J! McKinney Mfe. Co.: Hite bar Imanite White nae. Motorcycle, Mica or Mic 
Eureka Driving Lamps 7 Glen Folding. stock sizes al. . £6.00 Base . 

Bestov Hand Lamps 2 Glen Folding. special sizes. > Hits ag. ee Coating Sint Superior, Ford Snectal 
Pioneer Street Lamps.....ea. 3.75 sq. ft. 4 Wall Enamel), ® gal. .$4.00 J ; Vesnvins Display Stand 
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a Samson, Bulldog, Hodell and posses 


Cleveland Chains 


31 Sizes 
can be used for over 130 purposes 








Increase 


Stock them in 100 ft. Cartons, 250 ft. Reels 
and in Halters, Cow Ties, Dog Leads, Tie- 
Your Outs, etc., and let your customers know you 
have them. 


J 
Chain Samples and prices on request. 


1 WORKS ss. 


OHIO wu.s.a. q 


Cobbler = Why Give Your Goods 


= 
Sea A Chance ! 
I a Don't hide your axes, shovels, pitch- 
Fi ral O ¥ forks and other garden tools—bring 


them out—show them—display them 





CLEVELAND 























on the 
This is the time to con- ‘ 
Rentinetient sider Cobbler Sets, Shoe Herrick Tool Rack 
Shoe Lastsand Stands lasts and Stands and : : 
Heel Plates. (Ball Bearing Action) 
ho —— to have The a pe Ope Yr 
est in the country. fully loaded. All 
wr” All good sellers that malleable iron and 
bring repeat orders. steel. Guaranteed 


~ : . i t breakage. 
Comparison is the only yh anlage 
mi : Holds 1514 doz. 





a proof, and all we ask. petite Wiebe 
One shipment will of various kinds. 
insure more of the © 
same kind. Try it. herceunrear deter 
yt : displayed is half 
Heel Plates ASX for Catalog 15 -_ Wie sem 


jobber or us at once. 


Star Heel Toledo Rack & : 
Plate Co. Level Co. 


Louis Sacks, Prop. 1361 W. Bancroft St. 
Newark, N. J., Toledo Ohio 
U.S.A. & 


























A PARABLE 








CUSTOMER—"‘Mr. Hardware Man, what makes 


this ‘rustproof’ galvanized hose clamp get rust stains 





on my hands?” Get the SHERMAN BRASS HOSE CLAMP—Brass 
HARDWARE MAN—"Well, Mr. Jones, any gal- Metal CLEAR_THROUGH—not a White-wash to 





vanized steel clamp will soon rust. Dragging around - ‘ 
on the ground rubs off the galvanizing—then it rusts prevent rusting for a short time—The Ideal Clamp. 


mighty quick. ECONOMICAL—DURABLE 
SOLD THROUGH JOBBERS EVERYWHERE 
Made only by H. B. SHERMAN MFG. CO. Battle Creek, Mich. 
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Milvex Co.; 
Bethlehem, 
Kegulur '%, 

Overland 


5 point..list ea. $1.00 

Ym iu. Metric, Foru 

& s#uick Special, 
ea. 60¢ 


Mica Insulator 4% & 

Metric —sasboene apse 
Mica-Pore. Insul, % in. 
Display Case, stocking 36 


Extra Cores 


iPLUMBS AND LEVELS— 


Athol Machine Co, : 
Carpenters’ and Machinists’ a1 
2 


Plumbers’, Pocket 


POINTS—Glaziers— 


Bulk a:d 1-1b, 
Yb. papers 
14-lb, papers 


Per. Dos. 
) 


POKERS— 
Morgan Spring Co.: 
Nickel Plated, Straight or Bent, 
¥ x 20 in., @ gro..... $5.00 


POLISH—Auto and Furniture— 


Products Company: 
cedar oil polish 


NVet2zi— 
Black Silk Stove Polish Works: 
6 No. 60, 3 doz.. 
No. 70, 1 doz.. 
No. 80, 1 doz 
No. 50, \% doz 
No. 90, Y% doz 


©-So Kzy 


0-S80-Ezy 40% 


0%. 
pt. 
1 qt 
% gal. 
1 gal. 


case, 
case, 
case, 
case, ° 
case, 6.00 
Stove— 
Dixon Crucible Co, : 
Dixon 


Jos. ? gr. 
Joseph 
lireside 
diem . 
Japanese 

Jet Black 

Dixon's Plumbago 


Biack Silk Stove Polish Works: 
i 


paste, No. 5... 
paste, No. 10 


5 oz cans, 
% WD can, 
1 i van, paste. No. 
6 oz. can liquid No. 6...... 
% pt. can, liqu'd, No. 8... 
1 pt. can, liquid, No, 12... 
Y% pt. air drying enamel, No 
1 - 


Liquid Veneer— 
Buffalo Specialty Co. : 
Regular— 


4 072. 
doz..... 


12 o£. qts 
8.40 
gal. 
2.10 


Per 
Fach 
For Automobiles— 


Sprayer, per doz......§10.00 
Veneer and Sprayer, ea.$2.10 


L-V 
1 gal. 


POPPERS—Corn— 

1 qt. Square.. $1.00; gro., $10.75 
1 qt. Round.. 1.05; gro., 11.75 
14%4qt. Square. 1.25; gro. 13.75 
2 qt. Square.. 1.75; gro. 16.80 


.doz. 
.doz. 
.doz. 
doz. 


POTS—Gliue— 


finameled 
Tinned and 


Turned. . 


PRESSES— 
Athol Machine Co. : 
Domestic 
Enterprise Mfg. Co., 
and Jelly 
Lard Presses and 


Wine 
20% 


Fruit, 


25 @25k7 4% 
Seal Presses— 


No. 1. Jap'd, dow 


PR 
.20&10% 
$16. 00, 
20610 % 
Nickeled, $20.00 
20&10 % 


Morrill's 
$16.00 ...ceervves 
Morrill’s Pocket, Jap'd, 


Morrill's Pocket 


PRIMERS— 


{11 Nos. 100 in box, 
1/1 Nos. 250 in box, 


new list. .33% 
new list. .33' 


Etc.— 


per doz.. 


PULLERS—Nail, 
Millers Falls No. 3, 
No. 46, per doz 

Chas, Morrill Company: 
No. 1, Nail Puller, @ doz, $18.00 


20 % 


$13.40 


9.60 


Pearson Cyclone Spike Puller, 
each, $1500. 
Smith & i ~ pant Co., 


“Red Devi 


PULLEYS—Single Wheel— 

Awning or Tackle, Jap’d...... 33% 
Awning or Tackle, Gal. .33%¢4 
Hay Fork, Swivel or Solid Eve .33'4% 
Hot House . 40% 
er Sr ror ee TET. 33% 


¢ 


Sash— 
Common Frame; Square or Round 
End, barrel lots, per dos 
Small lots, per 


.~—— Pui Metai CommgENS | Wernes Copp 
Aluminum.... 


Niagara 
Vulley Blocks—See Blocks. 


PUMPS— 
istern, lron 
B. 

it her 45a}! 
B 


Wood “p unps, 


urnes Mfg. Company: 
Pitcher Spout 
No 4 Fig. 606 
from CYl .ccceee 
Double Acting 
tioukds Mig 
Double- 
Viaphragm 


— 


set 


with, 
0 


Tank.$7.50 
Suction, 
$18.36 
Spraying 1129 and White 
washing 3.71 
Lift and Force Pump Standards; 
Force Pump Heads; Packing 
Box Heads; Cylinders (lron) ; 
D. Force Challenge; D. A. 
Diaphragm and = Sue 
Rotaries and 


Ce 
ie ting “Thresher 
No. &, Side 


Fore e 
tion; 
drants 
Goulds 
Jack 
F. E «& 
Donbie Acting 
Cistern aud 
Windmill; Cog 
ump Stands; 
matic Bulldozer 
and Power Spray; 
Force and Lift.. 
Thresher Tank 
Faultless 
Plain 
new li 


( ‘omb. 


low list: 
and 


Myers Bros., 


Force Lift; 
Well House ; 
Gear Handle; 
liydro-Pueu- 
Power; Hand 1 
Ashland 
- 25% 
"Cc entury 
Down 
Gear 


Mye rs 
Low 
and Cog 
Handle, 


Pump Leathers— 
Plunger Leather, Crimped, per 
Cylinder Diam, 

2 2% 


Inch 4 2H 3 
96¢ $1.10 $1. 46 $1.79 $1.93 


3u% 4 
2. 4 $3.52 
2y, 


doz. 


2 


Not Crimped: 
} ? 2% 4 HY 
85¢ 88¢ 


inch é 
66¢ ad 
95¢ si. 40 $1.76 
Valve Leather: 


Inch 2 2% 2% %H% 3 
83¢ 88¢ $1. io $1. 18 or) 65 
$ He $3.80 
PUNCHES— 


Saddlers’ or Drive, good full polish.}/ 
95¢ 


Half polish 
frtuy, singte 
ity 

Reve Mi ing (4 tubes) 

Revolving (6 tubes). 

Bemis « Call Co.'s 
Drive , 

Morrill's No. Rs Doz. $12.00. 
Hercules, 1 ‘die, each 


tube, good qual. 


-dos. 
Cast 


$6. 35 

Steel 
10% 

-20&10 % 

$4.00 
20&10% 

RACK&—~Whip— 

John H. Best & Sons: 


Portable Revolving 
; No. 1, 


Whip Display. 
with Display Shelf, 
$12 00; No. .* without Display 
Shelf. 410.0 


Ran— 


See Yrack, Barn Door, &c. C 

I 

RASPS—Herse— I 
WwW. L. Star, slim, 

$5.25@85.50 
14 in., slim, 

$4.75 @E5.50 

P 60% 

70 @70&10% 

Standard... .60&10% 

50&10@ 60% 


Cooper, 


W. L. Cooper, Star, 
Delta 

Heller Bros. 
MeCatfrey, Am. 
Nicholson ° 


RAT CORN— I 
Botanic al Mfg. Co.: 


he size, 
ne size, 


$1.00 size, per doz.. 


REELS—Hose— 
Specialty Mfg. 
Detachable 
Handy 
Sneco ‘ 

Handy and Carrie r, 
HOKkLN% 


Hose Rack 


REGISTERS— 
lapanned. Electroplated avd 
Bronzed 
a hite Porcelain Enameled 
d Brass or Bronze Metal.. 


REVOLVERS— 

Iver Johneon Safety Automatic Ham- 
mer. $675: Hammerless, $7.50; 
T 7 “adel 1990 Double Acticn, 











$3.50 


Hill's 


Hill's Kongers, 


Blair’, Rings.. 
Blair's Ringers... 


Per dozen 


Cop'd, Clinch, Asst, 


Sisal, 
Sisal, 


Sisal 


Co. : E 
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RINGS AND RINGERS— 


Bull | as 79 
24% 3 inch 
"0. 80 0.85 doz. 
2.40 2.65 doz. 
$1 50 


bos 


Hog Rings and Ringers— 
kings, per gro. boxes, 
$4.50@$4.75; per doz. boxes... .60¢ 
Gray Iron, doz., 
$1.0. 
Malleable Iron, 
dos., 75@85¢ 
-Per gro., $5.00@$5.50 
-per doz., 65@7v¢ 


lill’s Ringers, 


RINGS AND HOLDERS— 
Cc. T. 


Williamson Wire 
Key Bings and Holders, 
@ aro, $12.00 


Novelty € 
No. 0: 


0.: 


RIVETS— 
Copper and Burrs .... 


Tinners’ 


and Misce sManeous 
Bifurcated— 


wrted in Pasteboard Boxes, 
boxes, 50 count 


Asse 


100 count 8 
52¢, Solid. .40¢ 


ROLLERS—Stay— 
Myers’ 


National Mfg. Co.: 
barn beer” Stays, No. 


tichards-Wilcox Mfg. Co. 
llandy Adj. and Reve euihhe 
53 


18, @ doz., 
$1.1 


0. “and Reversible 
sae Screw, Nos. 55 and 57. 
Underwriters’, Nos. 59, 60... ip 
Favorite, No. 


ROOFING— 
Rubber, 108 sq. ft. rolls, 32 in. 


per ro 
' Pirst Quality: 
1 ply—35 Ib, rolls......$1.60@1,70 
2 ply—45 Ib. $1.90@2,00 
3 ply—55 Ib. rolls...... $2.20 @2.30 
Second Quality: 
1 ply—35 Ib. voll. .cocccovve S 35 
2 ply—45 Ib. 


3 ply—55 Ib. rolls 


ROPE— 


Retail Irade, 
Vanila, % in. diam, 
Highest Grade 
Second Grade 
Hardware Grade 
54 tn. diam, 

Highest Grade 
Second Grade 
Hay, Hide and Bale Ropes, 
Medium and Coarse: 

First quality 
Tarred, 
First quality 
otton Rope: 
Best 5-16-in. and larger. 
Vedium, 5-16-in. and larger. 
Common, 5-16-in. and larger. 


.- 13%¢ 


astern 
and 


and larger, 


Medium Lath Yarn: 
20¢ 


.23@ 30¢ 
21¢ 
15¢ 


Jute: 


No. 4 
2 


salvanized 


Special brands 


right Steel .. 
3vight Iron ... 


Neen tt vanes pase 


RULES— 


Folding, Wood .. 
Folding, Steel ... 
Ilandy Shrinkage 
mufkin Rule Co.: 
Steel Board 
Hickory Lumber 


Saws- 


C. Atkins & Co.: 


Cross Cuts . 

One-Man Cross 

Narrow Cross Cut.. ° 
Hand, Rip and Panel. 
Miter Box and Compass 
Mulay, Mill and Drag 
Wood Saws 


F. ue nnings & Co.: 
Pack 

Rutcher .. 

Compass and Key ‘Hole. 
Framed Wood 

Hand 

Wood Saw Blades 
Combination Sets 


Drive Screw 





—= 
Millers Falis Company : 
Butcher Saw Blades: 
14 1 
$13.94 15.15 
“2 26 in, 
18.75 


16 
Per gro. 14.5: 
20 22 

$16.10 17.03 

Simonds Mfg. Co.: 
Butcher 
Circular 

Hand 12 %&2% 

Buck— 

Red, St'd Brace, per 

Red, D’ble Brace, per a 

Plain Frame, per dos.... 


d » $5.25 


vos BO, 

+ UE less 
Hack Saw Blades and Frames— 
Crescent Co. 

Crescent 

Orient 

ik. Jennings & Co. 
Frames, Nos. 175, 
Saws, Nos. 175, 


410% 
1&7 4 % 
complete, 
33 gk&7Q% 


C. 
180.33 
180, 


Arrow Head Blades 

Arrow Head Frames 
Goodell's Blades 
Millers Falls ee 


7 
Tk as $4.04 


. $5.06 


Scroli— 
Millers Falls Co. : 
Rogers, complete, 


s 
$4.24 


il 
Per gro, $5.38 


$4.47 and $5.25 
SCALES— 
John Chatillon & Son: 

Kureka es 

Favorite 


Jacobs Bros. . 
Portable Platform 


- 80@40% 
Union oe 


30 @ 35% 


SCISSORS— 
See Shears. 


SCRIBERS— 
F. Brais & Company: 
Improved Gem, per gro... .$26.00 


SCRAPERS—Foot— 
National Mfg. Co., per doz.: 
No. 61, Self Cleaner, 80¢; No. 62, 
Upright, 80¢. 
Richards-Wileox Mfg. 


SCREWS—Bench and Hand— 
Bench, Iron, per doz.: 
i, $5.85; 4” $6.75; 1! 
$14. 
Sonck: u ool 
PE, FOUN oe ccatwoceececesi O5&54 


Coach, Lag and Hand Rail— 
Lag, Cone Point 
Coach, Gimlet Point 
Jack Screws— 
Standard List 
Machine— 
Cut Thread, Iron, 
Flat Head or Round Head.. 
Filister Head 
Brass: 
Flat Head or Round Head. 
Filister Head 
— Thread Iron, 
H. 


4, $8.50; 1%, 


2748 
254 


Bitisted Head 
rass: 5 
F. H. or R.H., Nos. 8 to 14. .27¥8 
Filister Head 
Set and Cap— 
Set (Iron) 
Set (Steel) 
ron 
$a. Hd. Cap.. 
Hex. Hd. Cap. ove 
Filister Hd. tedebe 
Wood— 
List July 23, 1903. 
Flat Head, Iron......+++.- 7244 
Round Head, Iron / 
Flat Head, Brass........- 2 
Round Head, Brass 


Flat Head, Bronze 
Round Head, Bronsze...... 


D4yxy 


S07 


LOI 


SCYTHES— 

Per dos. 
Pol 

Re $9.50 
2 Finish. . .9.50@ $10.00 

w eb and Ba 


Plain, 

ishec 
Clipper, No. 
Solid Steel, 


Grass, Cutting Edge 


Painted 50a $10.00 
Grain, Painted, 
Polished 


Clipper Grain, 


c “sig btde 
eee oF 1 $11.50 
"Bronze Hi 
$11.25 7 $12.00 
P dos 
$9.50 
9.75 


North Wayne Tool Co.: 
Little Giant Grass. . 
Little Giant Bush and Weed 


SEEDERS—Cherry— 
Enterprise 


Enterprise 


SETS—Aw!l and Tool— 


Millers Falls Company: 
Tool ae per doz 6 
Nos $10.37 


4 
$11:00 $12.76 $15" 
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Don’t Overlook No. 161 


This ADJUSTABLE GRINDSTONE TRUER is not a big 
seller but a dependable one, and at a mighty good margin of profit. 

At practically no trouble or expense, it keeps grindstones in 
the best condition with the absolutely true, even and gritty surface 
so essential for speedy, effective work. 


Prices and full particulars will be found in Catalog No. 31. 
















ATHOL MACHINE CoO., : Athol, Mass. 








NIAGARA VESTPOKIT RENCHIZ 


Fit the Pocket and the Pocketbook 


~ 





12 Sizes Singl-End, 6 Sizes Dubl-End, Fit Nuts 3)" to 114” 
Niagara Universal Rench, Ten Tools in One 
ese Renchiz fit all nuts, square or hexagon 

Even the largest size is not cumbersome in the pocket 

Only high grade material used. Will not wear out 
Save the temper of the chauffeur and the bicycle rider 
Called for by camper, sportsman and tourist 
Handy, Useful, Durable, Low in Price 


A valued convenience at a little cost 


THE BEST 
1 0 





has become famous 


THE WIREGOODS COMPANY | 
WORCESTER, MASSACHUSETTS.UGA: Folder 95-H showing all Renchiz and six sizes 
Vestpokit Skrudrivrs Mailed on Request 





MANUFACTURED EXCLUSIVELY BY 


Niagara Falls Metal Stamping Works 
HARDWARE SPECIALTIES 
NIAGARA FALLS, N. Y., U. S. A. — 

















NEW “Semco” PUNCH 


MANUFACTURED BY 


Smith & Egge Mfg. Co. 


BRIDGEPORT, CONN., U. S. A. 







- & EG 
“SEMCO 


PATC 


Send for | This SIX TUBE REVOLVING DRIVE PUNCH will perforate a hole 
3 ° through paper or leather, nearly the full length of the tube, at any point on the 
Puts the’ prices = material you desire to cut, which is a feat that cannot be executed with the ordi- 





unch. 
Hole where ete “SEMCO” is made of Cold Rolled re" my ew the tubes from 
Special Drawn Carbon Steel Rod, and each one finely tempered. 
you want it Packed in individual paper boxes and one dozen in a container box. 


“SEMCO”’ signifies QUALITY, BEING THE ABBREVIATION FOR THE SMITH & EGGE MFG. CO. 
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Cellar Window— 
McKinney Mfg. Co.: 
Japenaes. ~~ apeee, 
Galvanize 
National Mfg. or $ 
No. 70, Gaivanised, 


Nail— 


sets. . 


Keurled ccccvers ‘ 
Swan's, Knurled, ® gro. . 
Regular list 

Rivet Sets 


P doz... 


oc0csOOBe 
$s 


- 588 


- $1.65 


85¢ 


Meesilt's No. * 8. © 00.95.00 
1, @e 


No. 

Nos. io, 
Special, 
Nos. 3 and 


ae ec 
4 Cross Cut, 


No. 5, 
Screen Door— 


McKinney Mfg. Co.: 
Japanned per gross sets 


$19.50@$21.28 
$22.50@$25 


Plated 
SHARPENERS—Razor B 
Hyfield Mfg. Company: 

Hatfield Machine 


SHAVERS—Beef— 
Euterprise Mfg. Co..... 


SHAV ES—Spoke— 


. doz. 


m., 


Vood, dos., in., $3.25; 3 
etd Pali © ~Ap = 


os. 1, $7.85; 2, $12.75 net 


SHEARS—Cast Iron— 
7 
Best - £3.55 
Good |... .$3.00 
Cheap ...$1.40 1.65 
Straight Trimmers, &c.: 
Best Quality Jap— 
7 8 
5.70 
Nickel— 
8 


8 
3.95 
3.25 


6 7 
$4.35 5.00 
- st ou 


6. 40 
Shears 


$5. 58 
Tailors 
Pruning— 


R 70, 
$4. dy 
$14.7 


doz., 
60, 


No. 
50, 


Pexto 
No. 
R 85, 


per 
No. 


Steel Blades ° 

Steel Laid Blades...... 

Jennings & .Grittin 

to 10/in bee 

Pexto Original 

P. 8S. & W. Samson. 

Smith & Hemenway Co., 
ted Devil’’ 


SHELLS—Brass, 


Arms - Union 
Co. : 


Ke gi oe 
Cartridge 
First Quality, 
Club, 10 and 12 gauge 
Paper—Empty— 
Peters Cartridge Co.: 
League, 10 and 12 gauge.. 
League, 16 and 20 gauge.. 
Target and High Gun.. 
Ideal and Premier... . 
Remington Arms - Union 
Cartridge Co.: 


Me 


$6.00; 


9 


-25 


lade— 


+++ +25&30% 


$1.50 
$3.75 


per doz. 


din. 


4.45 doz, 
3.75 doz. 
2.00 doz. 


10 in. 
9.00 


10 in. 
11.55 


40& 104 


$10.25; 
No. 


el Snips— 


—! Co.’ 8 “Om, 


all gauges....38 


ptallic 


Arrow, 10, 12, 16 and 20 ae, 
J To 


Nitro Club, 16 
gauge 
New Club, 
New Club, 


. an 
10 ‘and 12 gauge... 


14, 16 and 20 gz 


Loaded— 
Black Powder 
Smokeless Powder, 
um grade 
Smokeless 
grade .. 
Smokeless 
gauge 
Boys Scout 
31 lbs. eae 
Peters Cartridge Co ¢ 
League, Black Powder 
Referee, Semi-Smokeless. .. 
‘Target and High Gun, 8 
ery errr 
Ideal and Premier 
Remington Arms - 
Cartridge Co.: 
New Club Black Powders. . 
Nitro Club, Smokeless 


medi- 

ar oS 
Powder, 

 Powde r, 


Shot, 


Union 


Arrow, Smokeless Powders. 


SHIELDS— 
Parker Supply Co.: 


Lag Screw Shields........... 


SHOCK ABSORBERS— 
Silvex Co., South Bethlehem, 
Bethlehem Pneu. Spgs., for 
Cars, list set 
For Packards, 
Arrow, etc., 


Cadillacs, 


SHOES—Horse, Mule, 
F.0.b. Pittsburgh: 


Iron ce Steel... 


a 20 
aS g 

33 , 

nuge, 


33's % 


moke. 
-331 


28% 


.83%% % 


Powders. 


331% % 
.38314 % 


-15% 


Pa.: 
Ford 
$25.00 


Pilerce- 
list set... .$200 


Etc.— 


-. Per keg. .$5.00 


SHOT— 
25-1b. ba 


a i Perera © 75 
Drop, B and larger. .ceccsesees i 00 
Chilled .... coves 25 
Dust oobteonesces ee 


SHOVELS, SCOOPS AND 
SPADES— 

Plain Back and Back Strap. 
First grade rr 
Second grade ..-+.sses00+ 
Third grade 
Tr vocisssneasanee List 

Back Strap and Hollow Back: 
Firet grade 
Second grade 
Third grade 
Fourth grade 


Snow Shovels— 
Long Handle, steel blaae. .$3.50@4.00 
50@5.00 
SIEVES AND SIFTERS— 


Hunter's Imitation, per doz... .$1 
Hunter's Genuine, per doz..... 


Wood and Mall. D Handles, 
$4 


SINKS—tIron and Steel— 
sSurnes Mfg. Company: 
Cast Iron, painted, 
and smaller 
Cast Iron, painted, 
and larger 
Lalance & Grosjean: 
L & G list steel 


SKATES—Ice— 
Conron-McNeal Company 
Extension Rocker and ‘Hockey : 
Men and Boys, per pair: 
Polished 
Polished 
Te —_ red, 


and plated 
polished 


ed e 
rilat ‘Plexi, polished and 
pla 2.5 
Girls’ coe Ladies’, per pair: 

Polished 
Polished and 
‘Tempered, 
plated 
Semi-Hocke y 
pair +. 


slated eee F 
poiished and 


all kinds, 


Boys’, per pair 
Girls’, per pair 


SNAPS—Harness— 

German 

Domestic 

Niagara Falls Metal Stamping Works: 
Niagara Harness and Kope....40% 


SNATHS— 
Grass Scythe, per doz...ssse+. $8.25 
Bush, per dos « $8.75 


SNIPS—Tinners— 
See Shears. 


SOAP—Automobile— 
Harris Oil Co,: 
Harris Motor 
and % bbls. 
25 Th. tins, 
tins, $2.40; 
each. 


SOLDER— 
Half and Half .. 


SPITTOONS— 


Indu-Namel 


Soap, Dbis. 184 
per th., 18%¢, 
$5.45; 10 

5 Tb. tins, $1.25 


SPOONS AND FORKS— 
Silver Plated— 


Miscellaneous— 
German Silver 
Tinned tron— 
, $2.20 
. per gro., $4.40 


SPRINGS—Door— 

Chicago Spring Butt Co.: 
Chicago (Coil) ......... New 
Jap. finest ...... 
Reliance (Coil) 

Morgan Spring Co.: 
Perfection 


List 


Carriage, Wagon, Etc.— 

1% in. and larger: Per 100 Ib. 
Black -. -$8.00@8.50 
Half Bright $8.00@8.50 
Bright .. $8.50@9.00 

a Spring Co.: 

yround bi’k and half br’t. 
p nae bright 

Painted Seat Springs: 

1} 4 x 2x 24 vad pair 75 @80¢ 

1% x 2 2 per pair 80@85¢ 

Y%#3 3 ber pair $1.20@1.25 

Tuthill Spring Co.: 

1% x 


. $7. 
7. 


5 
5 


2 
7 


2x 26 in., per pair 
1% x 3 x 28 in., per pair. . 
With flanged washers 3¢ per ae 
additional. 


SPRINKLERS—Lawn— 
Enterprise 
Stuber & Kuck: per doz., 





$5.60; 2, $8.90; 3, $2.50. 


SQUARES— 


Nickel Plated Steel and Iron. .33%4% 
Rosewood Hdl. : ry Squares and 
T-Bevels .. owe 

Iron Hdl, Try Squares and T- 
VOUT “Ketces cocccececc cde 
Atbol Machine Co. : 
Combination .. 


SQUEEZERS—Lemon— 
Wood Porcelain Lined: 
Cheap ose 
Good gvrade.... 
Tinned Iron: 
Low Grade.... 
Medium quality.. 


Per doz. 
wee 
$1.50 


eee eee 


90¢ 
» $1.25 


1.8. 
Porcelain Lined. ee 1181. 5@ 2.00 


100 
Tron, 


STALLS—Cattle— 


Hunt-Helm-Ferrig Co, : 
Star, Steel .......2ees000++20% 


STANCHIONS—Cattie— 


Hunt, Helm, Ferris & Co.: 
Star covecvecesoonsecome ee 


STAPLES— 

Fence, Bright, $3.80: 
Galvanized, eee 

Poultry Netting... 


STEELS—Butchers’— 
John Chatillon & Son: 
Chatillon’s 
Foster Bros.’. 
STEELYARDS— 
Peck, Stow & Wilcox Co 


f.o.b. Pittsburgh 
Per 100 Ib., $6.25 


...-List net 
.-List net 


STOCKS, DIES AND TAPS— 

Sets 

Hand Taps . 

M.S. Taper Taps" Nos. "2'to 12 ine, a. 
er 5% 

VM. S. Taper Taps, Larger. .33% Oe 5x 

STOPS—Bench— 

Morrill’s: 

Nos. 1 2 

Per doz. $8.00 $10.00 20% 

STRAPS—BOX— 

Acme Embossed, cases......... 10% 

Cary’s Universal, 25% 

stanley Twinrold, L. 


8. Howe, 


STRETCHERS—Wire Fence— 


Hunt, Helm, Ferris & Co.: 
Elwood Rod, No. 191, per doz.$7.80 
Elwood Pattern, No. 190, per 
doz. 7.20 
Little Giant, Sr., per doz... .$6.90 
Star, No. 482, Plain Bearing.$10.20 
Star, No. 482, Roller Bearing.$10.80 
F. J. Townsend: 
Townsend's Wire Fence Stretcher, 
per doz. $8. 4 


STUFFERS—Sausage— 


Enterprise Mfg. 
Stuffers and 


Co. : 
Lard Pre sses 


25@2 


SWEEPERS—Carpet and Vac- 

uum— 

Bissell Carpet Sweeper Co. : 
Superba, Cyco B.B. Nic 
Triumph, Cyco B.B. Nic. 
Parlor Queen, Cyco by B. 
Elite, Cyco B.B. N 
Am. Queen, Cyco, Nic. 
Princess, Cyco, B.B. Nic.. 
Grand Rapids, Cyco B.B. Nic 
Grand Rapids, Cyco B.B. Jap. 
Universal, Cyco Bearing Nic. 
Universal, Cyco B.B. Jap... 
Standard, Nickeled Fittings. 
Standard. Jap'd Fittings.... 
Grand, Cyco B.B Nic 
Grand, Cyco B.B. 
Superba Vacuum 

with brush 
Grand Rapids 
with brush 
Household Vacuum 
with brush 
Vacuum Clea 
brush 
Subject to quantity 


kT Uy % 


Per doz, 
. $41.00 

38.00 

. 35.00 

34.00 
82.00 
30.00 
29.00 
26.00 
27.00 
24.00 
25.00 
22°00 
41.00 
38.00 


68.00 

56.00 
: 45.00 
6.00 


Sweeper, 


vac, 


ner, 
5 


allowances. 


SWINGS—Lawn and Porch— 
Myers Low Down Roller + 30% 
Myers Porch Swing eed 


T ackLe—Fishing— 
Wise Sportsmans Supply Co. : 
‘Jim Dandy” bait, per doz. .$6.00 


TACKS— 
Carpet, Bill-posters, etc 

Finishing Nalis— 
Copper Nails per lb. 48¢ 
Copper Tacks «- per lb. 50¢ 
Trunk Nails, etc TUTeTT TTT | 

See also Nails, Wire. 

Double Pointed— 

Double Pointed Tacks..........10% 


Thumb— 





Solidhed Thumb a Display As- 
sortment No. $8.50 


TAPES—Measuring— 


American Asses’ Skin... 


Patent Leather + seoekae 


404 | Steel 


20@2. 
i 5@: oon 
25 @25410% 
Lufkin Rule ms 
Asses’ Sk ° 
Metallic 15 
Patent and Bend, Leather. 
Pocket 
Steel 
Wiebusch & Hil 
Chesterman’s 
ete, 


+0e20@2 10% 


er: 
etallic 


See Stocks, Dies and Taps. 


TEETH—Harrow— 
Steel, plain or headed, % inc 
and larger, per 100 Ib. .$3 oati2s 


THERMOMETERS— 
Tin Case, Cabinet, Flange, Dairy, 
Terre New list, 30¢ 


TIPS AND BUMPERS— 
Elastic Tip Co.: Box Complete, 
$11, 


ach 
Rubber Head Nails, per gro., 
0, 55¢; 1, 50¢; 2, 40¢; : 
Bumpers, per gro., . 
, 45 ~ 50¢; 
Wood Peg ‘Tips, per gro., . 
1.25; Stetson Tips. . -. + .$3.00 
Slotted Screw Tips, A Bro, 
231, $2. 25; 232, $2. 
$3. 00; 234, $3.50 
Rocking Chair 
7T5¢. 


are 


Cement— 
S. Cheney & Son... 


TOOLS—Haying— 
Hunt, Helm, Ferris & Co.: 
Harvester and Peerless 
( varrie ors 
Track, 
ets 
Harvester and Peerless 
Forks, Pulleys, etc.........! 
F. E. Myers & Bro.: 
ae Fork Unloaders; J 
Jouble Rail, Myers Single 
Rail, Clover Leaf and Fault- 
less, and all wood track oc 
unloaders 259 
Sling Unloaders; Myers 
Grip and Cross Draft 
Steel ‘Track and Steel Track ve 
tures i" 
Myers Hay Forks, 
leys, ete. 


x 2 


Ss 
Simonds’ Crescent 


TORCHES— 

Hammer's, Engine, ® doz 

P. Wall Mfg. Supply Co.: 
naught Brazed Steel 
Gasoline Blow Torches, 
No. 8, $16.50; No. 21, 
No. 31, $35.00; No. 10, 
Torches 


Torches; 
per doz, 
$29.00; 
Brazer 
070.00 


TRACK—Barn Door, &c.— 
Sliding Door, Painted Iron, per 
00 ft. $5.00 
Griffin's 
Hinged wy oy 
38-16 in., $6.50; 
$7.00. 


# 100 ft., 1 x 
14% x 3-16 in., 


Hunt, Helm, Ferris & Co. 
20th Century, round, per 100 $0" 


Flexo, per 100 ft 
McKinney Mfg. Company: 
= Hanger Track, 


Trolley Track > 
Myers’-Stayon Track. 
Way and Giant Tubular 


"Myers. New 
Track 
20% 


Faultléess self-cleaning 
National Mfe. Co.: 
Braced Rail per 100 ft.. 
Storm-Proof Rail, per 100 ft ise ‘00 
Richards-Wilecox Mfg. Co.: 
Common 40% 
— Hinged Hanger Rail. }- 
¥ 


Lag Screw Rail, N 
Gauge Trolley Track, i. ft., 
31, 32, 20%; . 8 
Nos. $4.25: “63. $4 50 
os $5.75; 68, $6.25 


Hero. Adj. Track, No. 19 
en, ae 3 Tandem 


" Nos. 
20% ; 


61, 


20% 
T oe 
% 


TRAPS—Fly— 

Balloon, Globe or Acme, dos., 
1.10@1.25 .. .gro., $10.50 

Harper, Paragon 
doz., $ $12.90 

Safety Wire Gas Globe Com: yny: 
Columbus Sanitary. ..per doz. $9 s 


or 


Champion 





per gross $9.60 
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Highest 
Award for Files 
and Rasps 


GOLD MEDAL OF 
HONOR 








PANAMA PACIFIC 
INTERNATIONAL 
EXPOSITION 


SAN FRANCISCO 
CALIFORNIA 





- 2 ia 
First in Service 

- - ae . 
Firstin Profits 
Just as Sturges Milk Cans give better 
service for the user so do they bring 
better profits for dealer. Backed by 50 
years of milk can making. Made of 


highest quality steel plate, carefully 
tinned and retinned. Write for Catalog 18, 


Sturges & Burn Mfg. Co. 
Established 1865 Chicago, Illinois 
NewYork Office, 1650 Hudson Terminal Bidg., 50 Church St. 
Prompt Shipments from Jersey City Warehouse 

















Sold by Dealers Everywhere 


The SUCCESSFUL line of INCUBA- 
TORS and BROODERS 1s an old-estab- 
lished product. Has been on the market 
for over 25 years. It is complete and is 
advertised EXTENSIVELY for the bene- 
fit of dealers. Right now is the time to 
reserve YOUR territory. Write for catalog 
and discounts. 


Des Moines Incubator Co. 
Des Moines, lowa 

















NOV.22 .1S10 
1IERIDEN 
CT. 
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Parker’s ca," Pipe Vise 


You can’t sell a more convenient, stronger, or more serv- 
iceable vise for pipe work. This one has a Patented Expansion 
Ring Swivel, operated from side of vise, handy to the work. 
A great improvement. 

Made also with Parker’s Patented Solid Steel Bar running 
entire length of side. This feature gives greatest possible 
strength and makes the slide practically unbreakable. Has 
Semi-Steel Castings. The Steel Faces are milled, correctly 
fitted to jaws and renewable. Three popular sizes. All good 
sellers. Liberal profit. Send for Vise-Catalog No. 5. 


The Charles Parker Company 


N. Y. Salesroom, 32 Warren St. Factories, Meriden, Conn. 
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Game— 


wiggese Falls Metal Stamping Westes 
Lightuing 
Clincher 
Oneida Community Ltd. : 
Victor— Per doz. 
With Without 
Chains Chains 
.78 


3.48 

’er doz. 
Without 
Chains 
$1. 06 


Oneida Jump— 
Size 


With 
Chains 


Per doz. 
With C hains 
$ 2.24 


Trap Company, Inc. 
Less cy | Bbl. 
$ 1.8 


Triumph 
High - 


Triumph 
No. 0 
No. 
No. 


No 
No. 
Kangaroo 
No. ¢ 
No. 
No. 
No 
No 
No. 
These 


prices are with Chains 


Mouse and Rat— 
Mouse, Wood, Choker, gro. 


Mouse, 


holes, 
$1 


Round or Square Wire, 
doz., 50¢ 


Lovell Mfz. Co.: Per des. 


» Catch 
Dead Easy 
Rex Mouse 
Sure Catch Mouse 
Delusion Mouse 
Mascotte Mouse 
Tin Choker Mouse 
Wood Chokers, doz. holes. . 
Niagara Falls Metal Stamping 
Works; Enticer Rat 50% 


Qneida Community Ltd.: 


Mouse 


Victor Mouse 

Hold Fast 

Victor Rat 

Hold Fast 

Official Rat ... 

Tin Choker Mouse........ 

Wood Choker Mouse, 
holes ° 

End o’ Mice, per "1000. . 

Victor Mouse, per bu 

Victor Rat, per bu 

P. 8. & W.: 

Hopper, No. 
doz. 

Hector, 


with Chain, per 


No. 1, with Chain, — 


TROWELS— 


Wm. Rose & Bros.: 
Phil. Pat. Wa. 
$10. 85 10.75 


10% 
Wide “Heel, 


10 
E. C. Atkins & Co.: 
Plastering 


11.90 
11% in. 
12.20 


11% in 


&c.— 


each, net 
$18.50; 


TRUCKS—Warehouse, 
McKinney Mfg. Co. : 
No. 1, $21.50; 

No. 8, $15. 50. 


9 


“. 


No. 


TUBS—Wash— 

Net, per doz, 

Nos. 0 1 2 3 
Galvanized ....$7.35 8.90 9.95 12.00 


Cypress— 


Eagle Woodenware Mfg. oy: 


50. 


TURNBUCKLES— 


National Mfg. Co. Screen Door, 
No. 195, Japn’d, per dozen. .$1.00 


TWINE—Miscellaneous— 
Flax, 4% and ¥,-lb Balls: 


Cotton Seine, per Ib. 
on Laid thread—6 38'14¢; 9, 36¢; 
12, 35¢; 34 414¢ 
Medium Laid thread—6, 45¢; 9, 
2¢; 12, 384%4¢; 15 to 42, 35¢ 
larger 38A¢ 

Hard Laid thread—6, 51¢; 9, 34¢; 
ro 40¢; 15 to 42, 364%4¢; larger, 
36¢. 

Staging, 2 to 4 oz. balls, im bar- 
rels, 31¥4¢ in 5-lb. sacks, + fe 
Trot Line, in balls, % 3] 
in barrels, Nos. 1, 2¢@ 3 ie 
per ib. 31h¢ 


Cotton Wrapping. white, 5 balls 
to Ib.: 


Cotton Wrapping, 
5 balls to lb ose 
American can Hemp, a 
¥,-lb. balls 
American 3-Ply Hemp, 1- ib. Bails, 


India 3-Ply Hemp, 1%-lb. Balls 
(Sprin Twine) 

India, 3-Ply Dark Hemp 

India, 3. Ply Light He mp. 

i * 4 and 5-Ply Jute, } 


ana 
.24¢ 


18¢ 
Y4-lb. volts, 


Common India, 
No. 264 Mattress, % 
Balls, according to quality. 


Cable laid Italian, No. 
Italian, A, lb., No. 
Wool, 3 to 6-Ply.. 


VarnisHes— 


Moller & Schumann Co,: 
Hilo Flat Finish, per gal. — - $3.50 
Hilo Floor Finish, per gal 3.4 25 
less 25&10% 
Montauk Paint Mfg. Co.: 
Di-mel-ine Furniture Varnish 
Per gro., $10. 80 
Di-mel-ine Varnish Stain 
Per gro. ., $10.80 
VISES— 
solid Box 
Under 100 |b 
Over 100 lb 


Athol Machine Co.: 

Hand Vises 
Parallel— 

Athol Machine Co. : 
Simpson 
Standard 
Starrett, Improved ne 
Vise Attachments, Taper.. 
600 Line Stationary Jaw. 
600 Line, Swivel 

Millers Falls Oval Slide Posner, 


% 3 
$1.5 A 76 2.13 
Parker's 
( snbination 
Ee lipse ‘ 
Regular. 
Trojan 
Victor 


Pipe 


Athol Machine 
Combination 
Tarker’s Combine attom : 
kT Se er 
30% ; 
tion 
Trojan ° 
J. Williams & Co : 
Vulcan Chain Pipe 
Wood Workere— 
Athol Machine Co.: 
Simpson 
Standard 


VULCANIZERS— 
©. A. Shaler Company: 
5-Minute, $1.50; in doz. 


+» 40&10% 


R70, 
“| ‘ombina- 
H&S % 


- BOR1LOG 


mp. stitive 


20% 


lots. .30% 

Tube-Kit for Fords...... 

Tube-Kit 

Ford-Kit 

Vul-Kit 

Motorist’s Electric | Heated 
odel $12.50 less 


25% 


Price Per M New List 
B. E., 11 up 

B. E., 

, Be A 
P. Big 9 BRE Ws dediccvstvacees 3344 


WAGONS—Coaster— 
Hunt. Helm, Ferris & Co.: 
Overland and Star.......... 85 
WAITERS—Dumb— 
Sedgwick peaches Works, 
916 





Nos. 1 2 
$13.50 12.00 10" 20% 


Nov. 1, 


65¢ 
18, 48; B, 39¢|'y 
-12@14¢ 


WARE— 
Enameled— 

La'ance & Grosjean Mfg. ale 

Agate Nickel Steel Ware. 

El-an-ge 

All white Enameied 
Vollrath Co.: 

New Idea Kettles, Cast Iron. 

40&10% 

Imperial Hollow Ware, Cast Iroi., 


30% 
Enameled Ware, Steel, 


White 
and White, 30&10%; Special 
Blue, 30&10%. 


WASHERS—Bibb— 


Durst Mfg. Co.: 


Dumaco, all sizes, per 100,....60¢ 


WASHERS—Cast— 


:|Over %4-inch, barrel lots, 


per lb., 34%4¢ 
Iron or Steei— 
Size bolt..5/16 % % 
Washers .$7.40 6.50 30 5.00 430 

The above prices are based on 
$4.00 off list. 

In lots less than one keg add 
Ye per lb.; 5-lb. bores add Yr4¢ to 
itst, 

Leather, Axie— 
Solid 


Dh eer 
Cou: 
6¢ 


% 1 1% 
20¢ 4 623¢ «= 23¢ Ss 3:1¢ per box 
WASHING MACHINES— 


See Machines—Wasbing 


WASTE—Cotton— 
White ber Ib. Colored per ib. 
No.1 No. 1....+-11V”a¢ 


Se 
In 5 ib, DaGS..escesees 


WEDGES— 
Oil Fintsh ..ccccecceeeclb., 4@4I%4¢G 


WEIGH TS—Sash— 
Per ton 
ecccccccoses _- 
$35.00 


eee 


Eastern Market 
Middle West ... 


WHEELS—Well— 
8 in, to 14 in..... 


WHIPS— 
Drop Top Whips, per doz 
Str’'t Buggy Whips, per doz 


WHITE LEAD AND OXIDES— 


National Lead Co.: 

—_ White Lead, Dry and in 

1 

In 100, 250 and ose ™ kegs.11. ¢ 

In 25 and 50 keg Y% 

In 12% 1» kegs 

In 1, 2, 3 and 5& 

sorted’ (100 in a eaneh. 

On lots of 
discount of 
lgwed. 

Dry, Red Lead and Litharge: 

In 100 ™® kegs 

In 25 and 50 kegs 

In 12% ™ kegs 

Red Lead in Ol: 

In 100 ™ kegs.... 

In 25 and 50 1h kegs. 

In 12% M™ kegs 

On lots of 500 pounds or more, a 
discount of % cent per pound is al- 
lowed 

Red Lead and Litharge, 
and \% bbie. 


as- 
13 ¢ 
500 pounds or more, a 
Me per pound is al- 


in bbls, 
same price as in kegs. 


WIRE—Barb— 
See Market Report. 


Fence— 


Market 100 Ib. Bundies— 
See Market Report. 
Bright and Annealed: Per 100 Ib. 
6 and 9 lL.c.l. 1000 
and over to retailer... base $3.70 
Smaller sizes take fence 
extras: for. henge 4 
— vis. ; 
and 100 to FA ‘b. 
extras are charged. 
Galvanized, subject to same 
conditions 
Coppered, subject to same 
conditions 
Tinned, subject 
conditions 


base $4.40 
Nad $4.20 
a $4.70 


Less than car loads to retailers. 
Bright que Anneal od 

Nos. 16 17 
Per 100 ib, $4.70 $4.85 br 00 P+ 40 Pe is 


Spooled— 


Annealed and Tinned 
Brass and Copp 





er 16% 
Retailers pn er per box. .$4. 3s 


WIRE GOODS— 


Steel Wire Goods.. 
Brass Wire Goods 


Wire died Co. : 
Bright Wire G 
Brass Wire Goods 
Cup and Shoulder Hooks 


WIRE CLOTH AND - 
TING Nar 


Galvanised Poultry 
Before Weaving 
After Weaving é 5G 214$ 

Screen Cloth, 12 Mesh, Per 109 2 
ft.; Painted Black,’ $1. 90; Gal: 
vanized, $2.85; 14 Mesh, Bronze, 
$10.00. 

Standard Galv, 
100-7t. 

Per 


No. 2 Mesh 
No. 2% mesh 
No. 
No. 
No. 
No. 
No. 
No. 
American Wire Fabrics Co.: 
Galvanoid Electro, Zincked after 
weavin per 100 sq. ft.: 12 
mesh, $2. 50; 14 mesh, $2.90; 
16 mesh, $3. "40; 18 mesh. .$4,25 
Gilbert & Bennett Mfg. Co.: 
—— ™ — * pet, per 


Netting 
70710824, 4% 


Hardware Grades; 
rolls, 24 to 48 in. wide, 


New York Wire Cloth Co.: 
Screen Cloth galvy., -~ 100 sq. ft. 
Opal Zine Coated 
$2.45; 14 mesh, 


Reynolds Wire Co.: 
AluminA Rustproof galv. 
100 sq. ft., 12 mesh, 
14 mesh, $2.95; 16 mesh, $3. 40 
Sun-Red Selvage Black, 12 mesh, 
$1 ;.14 mesh, $2.35; 16 


mesh, $2.75. 


WRENCHES— 
Agricultural .. 
4 acter or meet 
ver Forged 
Ore son pole 
Genuine Stillson 
Athol Machine Co.: 
Rapid Transit 
Bemis & Call's 
Adjustable . 25%; Adjustable 
8S Pipe, 25% ; ; Str’t Hd’le Auto, 
25%; Briggs Pattern, 30%; 
Combination Bright, 40%. 
Steel Handle Nut....... 
Combination Black 
Merrick Pattern 
Motor No. 
Steel Handle Screw 
Vood Handle Screw 
Coes’ Genuine Knife Hdl 
Coes’ Genuine Steel Hdl 
Coes’ Genuine Key Model. 


nee 


eee tweens 


-20&5% 

P. 8. & 
No. 2045 % 

No. 25 
Agricultural 

Pexto, Stillson Patn. 

Lakeside Forge Co.: 
Drop Forged 
Adjustable 

Frank Mossberg Company: 
Sterling No. 1, N. P 
No. Set ef 00 ; 

» 4 


10, 
No, 
si 1 Service 
ach 


“6oaibat ye 


7 Soc ket, 


General Net, 


59¢ 
No. Full Finis h. 


eac 
No. Rocket Wrench, . 
$2,67; 1 a4 
Niagara Falls. Metal Stamping Worse: 
Single and Double End Vestpobit 
renchiz .. 37% 
Richards- Wilcox Mfg. Co.: 
Shark Adjustable Pipe 
Wizard Adjustable Ratchet. 
Whitman & Barnes Mfg. Co.: 
Agricultural 
Alligator Pattern, 
Machinist, case 
Less than case lots. oot 
Railroad Special case lots. .33 
Less than case lots 
H. Williams & Co.: 
Agrippa Chain Pipe ....: 33 4 &10% 
Vulean Improved Chain Pipe. 
25&10% 


Bull Des. . 6 


J. 


WRINGERS—Mop— 


Eagle Woodenware Mfg. Company: 
Eagle Mop Wringer and Bucket 
Combined: 
Domestic 10 qt. per doz.... 
Standard 14 qt. per doz.... 
Janitors 22 qt. per doz.... 
White Mop Wringer Co.: 
Household ner doz. : 
No. 2 Small Size, Wood. 
No, 8 Family Size. . 
No. 4 Fam. Size, Ail Iron. 
ores. 
anitors r doz. : 76.00 
20.00 


« 40% 


eba-vliialitty higher for extreme 
est. 
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“YANKEE” VISE No. 1993 


with Detachable SWIVEL BASE 


Quickly detached from swivel base by the turn of a set screw, and beia 
accurately machined all over can be used in any position as a jig for weal 
work on drill press, shaper, etc. 


Holds work rigid on any 


angle with use of the special 
grooved block. 


The swivel base is easily and firmly locked and released in any position by 
a short movement of lever at the side. 


An entirely new feature in vises quickly appreciated by Tool Makers, 
Machinists, Electricians, Amateurs, and all users of high grade labor-saving 
tools. Your jobber will supply you. 


NORTH BROS. MFG. CO., PHILADELPHIA, PA. 




















The Chest is Free 


We give it to you absolutely free with a 
moderate assortment of sockets, handles 
and accessories, 


THE MATERIAL 


used in the manufacture of 


That assortment relieves you of decid- 
ing just what you need because the quan- 
tities of each size are determined by the 
exact ratio of their demand. 


Write for Special Free Offer and ask, 
too, for our catalog of Socket Wrenches 
and other fast-selling Mossberg specialties. 


Frank Mossberg Co. 


Attleboro, Mass. 








our wrenches is the best that 
can be obtained. All steel 
parts with the exception of 
the springs are forged in our 








own plant, every piece pass- 





ing a rigid inspection before 
advancing to the next opera- 


tion. 


F. E. WELLS & SON CO. 
Greenfield, 


IN 





Socket Chest No. 300 

















BLACK DIAMOND FILE WORKS 








ESTABLISHED 1863 «ne WAR 
Twelve Medals of INCORPORATED 1895 
Award at Special Grand Prize 
INTERNATIONAL GOLD MEDAL 
Atlanta, 1895 
Expositions 


Copy ef Catalogue will be semt free to any interested File User upon application. 


G. & H. BARNETT COMPANY Philadelphia, Pa. 


Owned and Operated by Nicholson File Co. 














HARDWARE AGE April 26, 1917 








DAISY 
seller 
at a dime 
and does 
the work 
as well as 
a dollar. 
Holds the door by 
friction, latching it 
securely, but is read- 
ily pushed open from 
either side. ae 
As wiles little seller aero ever Besa a: 
put in stock, because it is so far ahead ; 
of the old hook-and-eye, and so much The Health Officers Are 
cheaper than spring or knob latches. Your Salesmen 
p Quick, from your Last year, during the month of June, ST. LOUIS 
jobber, if you want to "Ene campalan Wee i charge 7 Se heath depart- 
get them by fly-time. mthe pon By ne ong on son gt wise enough to 
MADE BY > big supply of St. LOUIS Fly Traps reaped the 
Fernald Mfg. Co. ; business and” pay you handsome profits. “Shall we 
North East, Pa. nae 
' LUDLOW-SAYLOR WIRE CO. 
ST. LOUIS, MO. 

















=> ~wS oy > 


SASS ON 


Harvest 
King 
Power 
Grind- 


Vie. ! iy . é 
stone 


It’s Time for Noahs Pitch 


before the roof begins to leak. In- 
stantly seals all openings in roof, Low-Cost First-Class Grindstones. 
gutters, chimney flues, skylights, Best quality Berea stone, specially 
sepeincndeeyy Se ae oa selected. Puts a keen edge on farm 
a trowel or table knife does the trick. tools without destroying their 
Comes in one-pound 
cans and up. Spe- 
cial 6-oz. can sent 
free to dealers. Made to run by power but can be 
Write for yours . sasily operated by foot power or hand. 


with prices today. PP e, Send for Catalogue on Complete Line. 


The Philip Carey Company ; % The Cleveland Stone Co. 


222 Wayne Ave. 
Lockland, Cincinnati, O. Leader-News Bldg. Cleveland, Ohio 


“Temper.” 
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Grand Rapids All 
Steel Sash Pulleys 


Have a reputa- 
tion for quality 
and time-saving 
features. 


Made in fifty 
different styles, 
any finish. 


Your jobber 
can supply you. 


Samples sent 
free on request. 
Get our thirty- 





one-page  cata- 


No. 5—Ball Bearing . 
No. 105—Cone Bearing log. 


Grand Rapids Hardware Co. 


520 Eleventh St., Grand Rapids, Michigan 
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Bargain Clothes 
Line Sells to the 
Average Class 


We mean just this: 99% of your 
business comes from the “common 
people,” so called. They demand 
low-in-price articles. 


As far as good material and careful 
workmanship are concerned you'll 
not find a better article than our 
Bargain Clothes Line. Best of 
all, it gets hot on the trail of com- 
petition. 


Early orders get early trade. Lay 
in your supply at once. 


Bois MILLS 
MASS. 


FALL RIVER - . 
































Mr. Dealer 
TAKE A SURE ROAD TO 


BIGGER PROFITS 


via 66 99 of Invis- 
the SOSS LINE ible Hinges 
They have all the good qualities of the old- 
fashioned hinge. 

Will carry any door up to 1000 lbs. 

Can be used in all manner of openings from 
jewel case covers to bronze entrance doors. 

Carpenters or anyone who can bore a hole can 
install Soss Invisible Hinges. 


Samples, Specifications and Prices upon request 
Write for Catalog H 


THE SOSS MFG, COMPANY 


435 Atlantic Avenue, Brooklyn, N.Y. @ =/ 
BRANCH OFFICES: ~ = 
CHICAGO, 160 North sth Avenue . = 
LOS ANGELES, 224 Central Building ~ a 
SAN FRANCISCO, 164 Hansford Bldg : 


MINNEAPOLIS, 3416 ed Avenue, South 


















ire, 


\\ 
















DETROIT, 922 David Whitney Buidilng 
CANADIAN REPRESENTATIVES 
J. E. Beauchamp & Company 








No.104 


(Patented) 


THE CHAMPION 
dene Floor Hinge 


This handsome hinge of few parts has 
the “call,” and deserves it. 


The entire weight of the door rests on 
a ball bearing and allows the door to 
swing freely and easily without jar or 
noise. 


And all a carpenter has to do to attach 
this hinge, is, simply saw out a rectan- 
gular piece at the bottom corner of the 
door and make a slight mortise for the 
strap ends of the hinge. No wonder 
it sells. 


Send for our Catalog of Profitable 
Hardware Specialties. 


The Champion Hardware Co. 
GENEVA, OHIO 





Eso pet | 
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American Brand 
QUALITY SERVICE 


Screen Wire Cloth 


Lasts Longer— Looks Better McKINNEY Garage Hinge 


also No. 1840 


American Bronze, Big, heavy garage doors hung with McKinney 
No. 1840 hinges swing easily and quietly at all 


Galvanoid Enameled, Painted, times because of the special metal washers at 


: . the hinge joints. The embossed surface of the 
Bright Galvanized strap adds greatly to the strength of the hinge. 


All Meshes and Widths No. 1840 was designed especially for use in 
garage construction and is made of durable 
wrought steel in three sizes, having 10, 18 and 
24-inch straps respectively. You should have 


= . ; a stock of these hinges along with other 
American Wire Fabrics Co. McKinney Garage Door Hardware. 


Chicago, Ill. . 
FACTORIES: McKinney Mfg. Co. 


Clinton, Iow.. Mt. Wolf, Pa. Niles, Mich. Pittsburgh Penna. 

















ROTHWEILER 
PUMP 





Competition forbids increas- 
ing profits by raising prices, 
but it doesn’t forbid increas- 
ing sales by selling a bet- 
ter line. More sales mean 
bigger profits—you give 
more and get more when 
you sell 


MMU: 





CAN BE USED 
‘NW BARREL 
fITHER WAY 


4, 
"Yy 





Uy 


U4, 


Made a little different— 
a little better than others, 
cost no more, sell easier and N 
oftener. Our catalog shows NN Patent Pending 

- long line of profit makers \ The above method is the easiest, quickest, 
—pumps of special design = SS cleanest and cheapest way of getting all the 


construction and adapta- oil, gasolene, turpentine, light paint, etc., out of 
bilit \ a wooden barrel or iron drum. 


\ ROTHWEILER & CO. 
HAYES PUMP & PLANTER CO. SEATTLE, WN. 
he hen rtoe WH WWYWV0|u0KMe@qqqCeTMMe@@@@M@M@M@MMECEE”- 
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Order STANLEY No. 3000 
“‘Twinrold”’ Self-Tightening 


nip CENTER eee onli ty 


. 7 . a RI 
OCan’t Slip ~ Tighten Strap 


A 
NEW YORK cumeaee 
See pages 1, 85 





Just What 
He Wants— 


‘ An Ash Can Truck that removes the one 
a feature of Hubby’s every-day 
uty. 

Two hooks hold the bottom of the can 
while a malleable iron handle grips the top 
of the can—no muss, fuss or delay. 

splendid opportunity 
for progressive merchants. 
Good profit. Write for Bul- Out Latest 
letin B-12, No. 17 


THE GEO. P. CLARK CO. for 1917 
WINDSOR LOCKS CONN. 


Full of Valuable Information 
on Tools 


Sent You Gratis on Request 
is your name on our distrib- 
utore’ list for Inquiries in 
IMPORTA NT your territory? if not send 
itin. It may mean consider- 
able to you. 





MATHIAS KLEIN & SONS 


Tool Manufacturers , 


Canal Sta. 21 Chicago 











BIFURCATED RIVETS c- y FF; TUBULAR RIVETS 


Established FY Eighteen Eighty-four 


Main Office and Faetory 
JUDSON L. THOMSON MFG. CO. m ‘a a a 
Waltham, Massachusetts 
Bifurcated and Tubular Rivets, Metai Specialties and Rivet Setting Machines 
ORNAMENTAL SPOTS Write for Catalog and Prices OUTSIDE PRONG RIVETS 
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An “Acme’ 
Won't Cut 
the Carpet 


A large, smooth, hardened steel ball re- 
volving on opposed ball bearings within a 
cup-shaped shell allows the ‘‘Acme’’ Caster to 
roll freely in any direction. No axles, horns 
or rivets to tear carpets and rugs or to mark 
the floor. 


Brass, nickeled and galvanized finishes 
PRICE THEM 
THE SCHATZ MFG. CO. 
POUGHKEEPSIE, N.Y. 


Agents: J. C. McCARTY & CO., 29 Murray St., N. Y. C. 





SMELTO 


a man’s broom, heavy and durable 
for smelters, mines, wharfs, ships 
and industries of all kinds, 


MANLEE 


is the aristocrat of heavy brooms, 
Similar to SMELTO in size, made 
on black polished handle, one wire 
band and three seams of strong 
twine. 


Add these brooms to your stock. 
They sell rapidly, with a good 
profit. Freight paid on three or 
more dozen to any shipping point 
in the U. S. — price on quan- 
tity orders. 





Lee Broom & Duster Company 
Lincoln Nebraska 

















MAGIC PLUMBER 


A powerful dissolvent and dis- 
infectant that will not injure the 
finest plumbing. Cleans stopped 
up pipes. 


Price, $4.20 per dozen, less 40% 
f.o.b. Jobber. One display card 
-——" included. Retails 35c¢. per can. 
ee Initial sales invariably followed 
by repeat orders. Place a tryout 
order at once and you will not 
regret it. 


Abbott Hardware Co., 636 Columbus Ave., New York 


If Your Jobber Can’t Supply You, Write to Either 

BUTLER BROTHERS F: A. MITCHELL 
New York, Chicago, St. Louis N. E. Cor. 20th & Callowhill Sts. 

Dallas, Minneapolis Philadelphia, Pa. 





THERE IS 50% 


more profit in selling 


The White Mop 
siamese: 


than on the aver- 
age goods in your 
Store, because 
you can turn your 
money quickly. 


White Mop Wringer Co. 
FULTONVILLE, N. Y. 











read 


PREPAREDNESS 4°. 7, 


_HORSE SHOE BRAND 








THE AMERICAN WRINGER CO. new Yor Caty 











No. 40 Keystone Boiler Handle 
The clips of these handles are made from heavy sheet steel, 
brightly tinned, best quality and finest finish. Four different 
styles for boilers and four different styles for covers. 
Write for prices and samples. 
Made by 


Berger Bros. Co., 229-231 Arch St., Philadelphia 











LI 
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J.B. Scales Beat the Law 


The law sets a certain 
tandard of accuracy for 
ail scales to follow. J. B. 
Scales exceed this de- 


- ‘ mand for 
- win 
7Qw Tilitt rap aasaa®) 
ee 
f t ) ' 


precission- 
J. B. Scales 
Jacobs Brothers Company, Inc., ”* Warren Street 


are ahead of 
all stand- 
ards. 














goo 
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GREEN’S HARDWARE 
SHELF BOXES 


Price list sent on request. 











THE A. H. GREEN CO. 
101 WARREN STREET NEW YORK 
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HARDWARE JOBBERS 


The “SUPERIOR” Balers have many 
points of superiority over all other 
pn Ma easily shown in our illustrated 
circu 
The No. 30 “SUPERIOR” Baler is the 
Baler to order, for it is the merchant's 
favorite size, most economical Baler in 
the use of wire, is built the proper height 
for the ease and convenience of the eper- 
ater, has “‘U’’ shaped compression clamp 
encircling entire Baler and contains more 
baling space than Balers sold at higher 
prices. The large capacity in which we 
manufacture the Balers enables us to give 
such good quality for the money. 
above statements are verified by thousands 
and thousands of satisfied customers. 
Order from your jobber, or if he is unable 
to supply you write us for name of _ 
ber who can —— you and informa 
rding service bulletin as to how to tain highest prices for 


ani” WENZELMANN 





Prop. Galesburg Paper Press Factory, Drawer 49, Galesburg, Ill. 


Perfect Clinching 
Hose Coupling 





Brass Body and Galvanized Steel Clamps. 
Complete in one article. The Lowest Priced 
Quality Coupling on the Market. Also fur- 
nished in all brass. It makes a Strong, Tight 
Job—as Neat as a Factory Inserted Coupling. 
ry Clamp Construction Prevents Cutting 

the Hose. 

Send for Catalogue of Hose Accessories. 


L. R. NELSON, PEORIA, ILL. 


Exclusive Licensee Under Patents. 











<Zceue> 


COLDROLLED STEEL 
BOX STRAPPING 


joo feet to a coil. 20 coils in a 
case. Great Tensile Strength. 
No Sharp Edges or Rivets. 


Write for Catalog. 
Manufacturers of 
Flexible Steel Door Mats, 
Corrugated Fasteners 
ACME STEEL GOODS 
COMPANY 
Aame “Dot Embossed” 2840 Archer Avenue, CHICAGO 
Atlanta, Ga. New York City San Francisco Montreal, Quebec 





TERMINALS 


THE ONLY COMPLETE LINE 


BRASS CLIP 
TYPE 


FLAT woe ee 
For Spark Plugs. Made for all 
sizes of = a made 
ith 
BATTE RY Cc ONNEC TORS 


We make many other sizes and an besides the above 


H. B. SHERMAN MFG. CO. 
BATTLE CREEK, MICH. 
































MORTON’S CABLE 
SASH CHAINS 


Have in many instances withstood 25 years’ 
continuous service. They are the one best 
substitute for sash cord, as they can’t fray, 
stretch or rot, and are easiest to apply. 


Be sure your windows are equipped with 
MORTON’S CHAINS, as they mean a big 
reduction in this end of your maintenance 
expense. 


THOMAS MORTON 
245 Centre Street New York, N. Y. 






































They Want to Save 


Your paint customers want to know the 
reliable brands you carry that will save 
them money. 

Hilo Flat Finish will save them 80% on in- 
terior woodwork and furniture. Its un 
usual composition makes this possible. 


’ 
Write for proofs. 


MOLLER & SCHUMANN CO. 


53 Years Making Hilo Varnishes, Japans, Enamels 


BROOKLYN, N. Y. 
CHICAGO SAN FRANCISCO 





[he Cheapest Because the Best 


PEARL ciors 


1S non-rusting, does not require re- 


painting, and is practically indes- 
tructible. Copper colored wires in 
the selvages identify it-—our re- 
putation guarantees it. 


The Gilbert & Bennett Manufacturing Co. 


ra ago Kansas ( t 
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safety Fuse 


Ensign-Bickford is the ORIGINAL safety 

fuse—tested and tried by time and experience. 
The 
Ensign- 
Bickford 
Co. 


Simsbury, 
Conn.,U.S.A. 





sy — seem impossible that wire 
I could be shaped like the human 

hand, but if you could see our 
“Pennsylvania Fruit Picker” it would 
prove to you that this Picker is so 
much like the Human Hand that it 
shows at once the utility of the arti- 
cle. As a Fruit Picker it has no 
equal. It is made of heavy Wire and 
Galvanized after made, and can be 
easily adjusted to any pole. 


THE LOW PRICE AT WHICH IT Is 

SOLD brings it within reach of those 

who have little fruit to gather, as well 

as those who have large quantities. 
PRICE PER DOZEN, $3.00 

It will gather Apples, Peaches, Pears, etc. 


MANUFACTURED ONLY BY 


Ba rc ret SOM eae Pk 








The Storm King 


Lantern 


WIND AND RAIN PROOF 
250 Candle Power 


Operates 15 hours on one quart of gaso- 
line or kerosene. Automatically cleaned; 
. Can be turned high or low. 
Will sta more rough usage than the 
ordinary lantern and has no wicks to 
trim, no chimneys to wash, no smoke, no 
smell and no dirt. Just the thing for 
farmers, dairymen, shows, fairs, sports- 
men, motor boats, construction work, rail- 
roads, etc. 

The Storm King weighs 3% pounds net 
and is 14 inches high. Put up in nee 
cartons. A sample will be sent on 1 
to any rated dealer. Order a sample to- 
day, or send for further particulars. 


National Stamping & Electric Works 
416 S. Clinton Streec, Chicago 


Quick-Set Steel 
Drive Posts 


These are some of the 
reasons why the demand 
for these ts is grow- 
ing: Cost less than wood 
or concrete, guaran 
for 35 years, a few blows 
set them, adapted to any 
kind of wire fencing, 
wire strung easily and 
quickly. 





It will pay you to 
handle these posts. The: 
appeal to farmers and all 
property owners. Send for 
our catalog. It is free. 


Buffalo Steel Co., Tonawanda, N. Y. 








“HOLD 
FAST” 


Ask your Jobber 
ONE YEAR 
GUARANTEE 


Double and stitched 
of the heaviest 
Chrome 


E.T. RUGG & CO., Newark, O. 


Ask Your Jobber 


For Harness Snaps, Rope 
Snaps, Breast Chains, 
Horse and Cattle Ties, 
Halters, Wagon Jacks, 
Gate Hooks, ete. 


MADE BY 


Covert’s Saddlery Works 


INTERLAKEN, N. Y., U. S. A. 











Imperial Lawn Edge Trimmer 


Sells on sight. See how easy it works. 
Note the clean, even edge. No moving parts. 
Very durable. Price is right. Good profit. 
Most jobbers will supply you. 


IMPERIAL BIT AND SNAP CO. Racine, Wis. 


oe 


PATENTED JUNE 28, 1910 








Genuine NEY Haying Tools 


STANDARD FOR FORTY YEARS 
WRITE FOR CATALOGUE 


Canton, Ohio 


THE COMPLETE LINE 
THE NEY MFG. CO. 
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C. & L. No. 1 Fire Pot 


is the World’s acknowledged best, 
because with it you can do your 
work easier, quicker, and better.* 
With no other Fire Pot can you do 
as wide a range of work. The No. 
1 will heat a pair of 12-lb. coppers 
and melt a pot of lead at the same 
time if desired, and by removing 
the top section the base with the 
burner can be used as a brazing 
fire or torch. The No. 1 will soon 
pay for its cost in the saving of 
fuel alone. All leading jobbers will 
supply at factory price. Send for 
Catalog—it’s free. 


Clayton & Lambert Mfg. Co. 
Detroit, Mich., U.S. A. 


No.1 
SeTROIT 





1—Fire Pot 


No. 
Price, Each 
13.60 


List 
Discount .ssece 








Perfect Clinching Hose Couplings 


Ga ip 


Lawn Sprinklers 


For sprinkling large areas. 
Our goods make steady cus- 
tomers. Get our Catalog on 
these profitable lines. 


Sold through Hardware J obbers. 
STUBER & KUCK CO. - Peoria, Ill. 


New York Office: 154 Chambers St., J. M. Sherwood, Mar. 
San Francisco Office: Rialto Bidg., Wm. P. Horn, Mgr. 


Patented finger con- 
struction prevents cutting 
of hose. The same applies to all 
Perfect Clinching Hose Menders. 








POT 


DIETZGEN 
MEASURING 
TAPES 


are a guaranteed product— 
backed by a quality firm. 


Your trade will value the Simplified-Reading feature. 


Send for Tape Catalog “*H’’ 


Eugene Dietzgen Co. 
Manufacturers 
San Francisco 


New Orleans 
Philadelphia 


Chicago New York 


Pittsburgh 









PCULERUAUEREUOUUREREUERUEUEE 





“WALL OILERS” 


positively insure you against kicks 
and comebacks. Each is carefully 
made of the best materials and fully 
guaranteed for 5 years. They won't 
rust or corrode. All obstructions are 
easily removed. Can be heated with- 
out fear of melting the bottom out. 
Styles and sizes i. every possible 
requirement—all the same high qual- 
ity in design. material and workman- 
ship, each backed by our guarantee. 
et prices and catalog before plac- 

ing any oiler order. 


P. WALL MFG. SUPPLY CO. 


N. S., PITTSBURGH 





























Robertson Horse Shoe Magnet” Hammers 


a high grade line with a good profit to dealers and 
jobbers. Catalogues and discounts on request. 
Silver medal (Highest Offered) Panama-Pacific Exposition 


ARTHUR R. ROBERTSON, 144 Oliver St., Boston 


—_— 
— — 











“STAR EXPANSION BOLTS” 


A PLEASURE TO SELL 
STANDARD THE WORLD OVER 


ult 


ao a eo Screw 





Machine Machine 


et Bolt Bolt 
"STAR EXPANSION BOLT COMPANY 


20 W. Lake Street, CHICAGO 147-149 Cedar St., NEW YORK 














Townsend Gave to the World 
The Ball-Bearing Lawn re 





All other manufacturers now make Ball-Bear- 
ing Mowers for their best grade, but Town- 
send still leads in design, quality and finish. 


S. P. TOWNSEND & CO. Orange, N. J. 











Aaee Bits nah Re 


TanelS and Precision 
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If it’s DROP FORGED 
WRENCHES you're 
after, remember 


that P-S Quality 


is Guaran- 
teed. 


~*~ 


Page-Storms Drop Forge Co. 


CHICOPEE, MASS. 





SAMSON HORNS 


ELECTRIC AND HAND OPERATED 


Line Up That Profitable Auto Accessory Business by Pushing 
These High Grade ucts 


Samson Tiger 
The only Shaft Driven Horn you can safely recommend to 
your trade. One of twenty mod 


ASK FOR LITERATURE AND DISCOUNTS. 


7 ‘7 State and 64th Sts. 


CHICAGO 
COMPANY 














RIGHT NOW 


The revival of wooden boat building will stimulate 
the demand for Ship Augers 


ORDER 
C. E. Jennings’ ““L’Hommedieu”’ Brand 


PIGIOMAOOS- 


C.E. Jennings &Co., 71-73 Murray St., NewYork 





SATISF Y 


your customers 
DIXON’S SOLID BELT DRESSING 


sells itself after the first trial. It 
has to be good to come up to the 
Dixon standard of quality. Repeat 
orders follow naturally. 

How is your stock? 


Made in Jersey City, N. J. by the 
JOSEPH DIXON CRUCIBLE COMPANY 


RE ESTABLISHED 1827 ag 














ARMSTRONG TOOLS 


sero a me 


Tools bearing the name of the Armstrong Mfg. 

Co. are superior made tools. Perfect in construc- 

tion, accurate and dependable. 

The name of Armstrong has ever stood for the 

best in service, quality and workmanship. 
Tools With an Enviable Guarantee 


Send for our catalog of Genuine Armstrong 
Stocks and Dies, Water, Gas and Steam Fitter? 
Tools and Pipe Threading Machines. 


THE ARMSTRONG MFG. CO. 
290 Knowlton Street Bridgeport, Conn. | 








AWARDED 
a Ab 
4 > 


American and 


Griswold 


Bale Ties 


4 iene OLD AND TRIED ties have passed 
through years Of refinement in manufacture 
and trial in actual use until they are now standard 
of the world. 
Complete descriptive catalogue sent free for the asking 
Made by 


American Steel & Wire Company 


Chicago New York Cleveland Pittsburgh Worcester Denver 
Export Representative: U.S. Steel Products Co., New York 
Pacific Coast Representative: U.S. Steel Products Co. 

San Francisco Los Angeles Portland Seattle 

















Lebanon Machine 


Company 
LEBANON, N.H. 


Send for Catalog 








‘Prompt Shipment on Receipt of 
Your Order 


ferrules, Copper; Bars, Copper; Bottoms, Copper; Burns, Cop- 
oer; ——— Pipe, Cop r; Orimped ‘Sheet, Copper ; Eaves 
Trough, Copper; Elbows, pper; Gaskets, Corrugated Copper; 
Hammers, pper; Mitres, Coppet : calle, ie, Copper ; Rivets, Cop- 


per; Roll Copper; Shoes, r; Soldering, 


Co r; Spikes, Copper ; Ween, Looe, 
ff yo our sellin —_ are listed above, write us at once. 
Pittsburg SSEY and Brass Rolling Mills 


od G. HUSSE yY COo., Pittsbere®: Pa. = 
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‘SAMSON CORDAGE WORKS 


MANUFACTURERS OF’ SASH CORD, CLOTHES 
BRAIDED CORDAGE LINES, SMALL LINES 
AND COTTON TWINES EPC. 52407 /ar CAALOG 


BOSTON MASS. 











= -{--2 ' Iron Fence and Gates 


-J Lawn Vases 
Settees 
General Irena 
& Wire Werk 
ramet 

anbed 

z Send fer Catalog 

THE STEWART IRON WORKS CO.. 765 Stewart Block, Cincinnati, O. 














BROOKS 


Bright Iron and Brass Wire 
Goods. Special Wire Goods 
made to order. 
M. S. BROOKS & SONS 
CHESTER, CONN. 


Mx KNIVES ff 

















O. LINDEMANN & CO. 





Manufacturers ef 
BIRD wk. 
CAGES arated ie 
35-37 Wooster Street New York 


Parker Wire Goods Company 
Manufacturers of 


General and Special Wire Hardware, 
Wire Goods and Stampings 


WORCESTER MASSACHUSETTS 














G-W ICE TOOLS 


For use by the Weenemabee for unloading Ice 
from boats or ca 

For use by the Retailer on wagons 

For use by the Housewife at the Ice chest. 

Write for Catalog and Window Display Oarde. 

us quote Jobbers’ prices. 
GIFFORD-WOOD Co. 
Works New York Rochester, N. Y. 
Hudson, N. Y. Boston Philadelphia 
Chicago 








HILL’S 


Famous Clothes 
Dryers 





Order Now 
Hill Clothes Dryer Co. 
Worcester Mass. 


Mfr'rs of Hustler Ash Sifters 











“VICTOR’’ BOLT CLIPPER 


Send for Cataleg 


ROBERTS MFG. CO., Somerville Station, BOSTON, MASS. 





C-S CO. 





12-Inch 
Hardwood 
Levels No, 102 
a. THE GHAPIN- STEPHENS (0, 


Ask Your Jobber PINE MEADOW, CONN., U. S. A. 











“GEM” Nail Clip 


The famous ‘‘Gem’’ is 
Mounted twelve on a hand- 
some counter card. Sell at 
25 cents each. Big 
preit. We also 
Make a ten - cent 
nail clipper. Write. 


H.C. COOK CO. 
Ameenia, Conn. 









— 


PORTER’S “NEW EASY” BOLT CLIPPERS 


All sizes. All parts interchangeable. Jaws Special Steel. 
Big Sel.ers. Good profit. Write for prices. 


H. K. PORTER Everett, Mass. 





STERLINGWORTH 


“IN 3 ho wT 23 8 os 


Bordeaux Mixtures, Scale Killers, Sulphur Sprays, Bu 
Killers, A Agriouttvret Sprays, Lice Powders, Powdere 


Tobacco, Roach Killers, Sulphur, Copper Sulphate Ant 
Killers, Bed Bug Killers, Weed Killers. , 


Send for Sterlingworth Bug Book (48 pgs.) and dealers price lis! 


STERLING CHEMICAL Co Cambridge,A Mass. 














THE WINSTED EDGE TOOL WORKS 
Manufacturers 
Chisels, Gouges and Drawing Knives 
Established 1827 Winsted, Conn. 








Cloth Containers 


for all kinds of Tool Sets 


Send us your special patterns and 
we will submit duplicates of our 
construction. 


Ask for Catalog “Tool Rolls” Dep’t T. 
The Troy Carriage Sun Shade Co. 
Troy, Ohio 














Plastering Tools 
WOOD, CORK AND 
ALUMINUM 
Write for Catalogue and Prices 


Masons Tool Mfg.Co. 


ROCHESTER N. Y. 


Te i 
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<a || ISO 
NITROJECTOR NO IOO 


ie 
Motor Specialties NI 
Hawthorne Mfg. Co. Inc., Bridgeport, Conn. U.S.A. 


progressive ha 
SCanmunteate with us 


Crew Levick Company, 2227-51 Land Title Building, Philadelphia 














Made to be sold by the Hardware cae BEST BL be epee! 
Trade. Can be placed in position by MAPLE E woop Bony BODY HIGHLY POLISHED 
any carpenter. 
OnLy THE GEnUING ARE STAMPED Im TRE WooD wirn 
Send for Catalog No. 24 a TRADE MARK MALTESE CROSS Gs ree cuv) 
Dye BEWARE OF IMMITATIONS 


ENERGY ELEVATOR CO. SS oi or cree 


}J MADE OF LEAR, RON,OROTHER INFERIOR METALS, TIN ES OF RICKER, 


214-216-218 New St. Philadelphia, Pa. 
Hl SOMMER FAUCET 


ELEVATORS AND DUMBWAITERS 
SonMmens PEERLESS FAUCETS 











(araeanae MORRILL PRODUCTS 


— fee pee 


~ @SOHN HASSALL. inc. Sev Sos Lid Sg Dine 
Rivets. vy ee gee Raat ves 
ESCUTCHEON Pins Nail Pullers Spe Palle 


SPEGIAL WirRE NAILS The je apes of St quality resting upon sound advertising, sat- 
Cray and Oancano Sreeets good construction and merit. 
Salon CHAS. MORRILL 
me 102 LAFAYETTE ST. NEW YORK 


<= JEFFERY’S MARINE GLUE 


l Jerrery’s | Use No. 1 Extra Quality for filling deck and hull seams of Yachts and Motor Boats. 
| on * Use No. 2 First Quality Ship Glue or No. 8 Special Navy Glue for filling deck and hull seams of 


merchant vessels. 
Use No. 7 Soft Quality or Waterproof Liquid Glue for filling and waterproofing canvas for 


covering boats and canoes, cabin tops, decks and flyixg boats. 
No canoeist should be without an Emergency Can of our Special Canoe Glue. 
For Sale by all Hardware and Sporting Goods D \ 


‘ui ot. Ese L. W. FERDINAND & CO. _3&.Sncuad Sixt 


Use and How te Use It."’ 












































lack and Galvanized Sheets|<' 





APOLLO-KEYSTONE Copper Steel Galvanized Sheets 


Demand this material ty. durebil FOR CULVERTS, FLUMES, TANKS, ROOFING, SIDING, and all forms of 7gcead shot m metal 
work—highest in quality, durability and rust-resistance. We also manufacture APOLLO Corrugated and Formed fing Products, 

Black Sheets of every description, Electrical Sheets, Special Sheets, Bright Tin Pilates, Keystone Copper Steel Roofing Tin, Etc. 
= AMERICAN SHEET AND Tie ave E COMPANY, Bi cememacmaeens! General Offices: Frick k Building, Pittsburgh, Pa. 








“Reliable” “Challenge”, ‘‘Rival” “Banner” 


EVERYBODY KNOWS THESE 


UI FHI MEASURING TAPES 


Distinctive in Quality—The Very Best 
SEND FOR CATALOGUE 


Nox. THE LUFKIN fpuLe (0. Saginaw, Mich. 22233: 





BE = = Round and Oval Punches 


AND ) 
PUNCHES 3 C. S. Osborne & Ce. 
p; Newark, M i 


Send for Catalog 








AMERICAN 


Sickle Edge Hay Knife. 
The original sectional edge 
hay knife. Write for 
prices. They are in 


THE NEY MFG. CO., Canton, Ohio teresting. 
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TUBULAR RIVET AND STUD CO., BOSTON MASSACHUSETTS, U.S.A. 








“STAR” 


FIRE RETARDING 


VENTILATORS 


Patented 











are part of the venti- 
lating system in the 
largest office building 
in the country, where 
a constant supply of 
pure fresh air is abso- 
lutely necessary. 


















Every “Star” Fire | 
Retarding Ventilator | 
is equipped with a | 
fusible metal link, | 
which invariably |} 
parts in case of fire, | 
allowing the damper | 
to close by gravity | 


re lever mind, [ll drop in 1 


‘adain sometirrie and det 


AKING the customer wait is very 
much more expensive in the long run 
than the cost of a modern system 

and equipment that will insure prompt ser- 
vice, for trade goes where buying is quickest 
and easiest. 


Warren’s STANDARD Hardware Store Fixtures have 
solved the problem of prompt service. They save the 
time of the clerk and the customer, 

Write today for catalog and full information, address 
J. D. Warren Mfg. Company 


Masonic Temple Chicago, Illinois 


























eat 
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ee 
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and preventing the 
spread of flames up- | 
ward. 
Send for our Book- 
let on Ventilation. i" 
Manufacturers of 
Evans “Almetl” Fire 
Doors 
“Merchant’s Old 
Method” Roofing Tin. 


MERCHANT & 
EVANS CO. 


PHILADELPHIA i 


| } 
New York Wheeling || 
Baltimore one, fl 
Atlanta Kansas i 


Cleveland See 











knows his customer will be satisfied. 


the Merchant. 





Capewell — Nails Suit Baseslioun Best 


When a man puts on a shoe with Capewell nails the work is easier for him, and he 

Consequently, the great majority have used Capewell nails for years—they use them 
today. , 

The merchant who keeps well stocked with these nails is able to supply the nail the 
Shoers want—the one which thousands insist upon having. 


Not the cheapest nail regardless of quality but the best in the world at a fair price. 
All things considered, the sale of Capewell nails yields the largest annual profit to 


The Capewell Horse Nail Company | 


Hartford, Conn. 
Leading Horse Nail Makers of the World 
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OPPORTUNITIES FOR HARDWAREMEN 








Perhaps there is one for you in one of these advertisements. 

If you want to trade or sell your stock, dispose of your business 

or buy another, if you want a new location—in short, if you are 

looking for any opportunity in the hardware field, you can “get 
next to it” through these columns. 

If it isn’t here tell our readers through this page what you want. 








Help Wanted and 

Business Opportunity 
Advertisements 2c. 
word— $1.00 minimum 
rate. 

Situations Wanted 
2c. 
nN. rl 
Display rates on request. 


per 


per word — Soc. 
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Help Wanted 


Situations Wanted 





Original letters of reference should 
not be inclosed with replies to ad- 
vertisements appearing in these col- 
umns, as they are frequently mislaid 
and lost. A copy of the reference 
will serve the purpose. 

IF YOU ARE DESIROUS of in 
creasing your earnings, write for 
terms on Sollers’ Self-Calculating 
Scales, something that every carpe 
ter and stair-builder will be glad to 
get and use. Write early and secure 
exclusive right to territory that you 
will be able to handle. Address R 
C. Smyers, Mt. Union, Pa. 


HERE !S THE PLACE FOR 
YOUR MESSAGE, FOR IT 
WILL BE SEEN AND READ 
BY EXECUTIVES—THE MEN 
TO WHOM YOU MUST SELL 
YOUR SERVICES. 


SALESMEN WANTED — Com 
mission, specialty men. Two prom- 
inent, staple, fast selling lines, wel 
known. Liberal commissions to live 
salesmen everywhere. Hardware, 
grocery, furniture, general stores, 
drug and department stores are your 
field. Give first class references, 
territory covered and how often, in 
first letter Address Box “A-57,’ 
care Harpware Ace, New York. 


A large Connecticut firm wants an 
experienced hardware man as order 
clerk with chance to take charge of 
department. Address Box “‘A-73,” 
care Harpware Acg, New York. 


Wanted—A_ salesman, 
quainted with the retail —— 
trade in Pennsylvania to sell a high 
grade specialty line. About 35° years 
of age and accustomed to earning 
not less than $3,000 per annum 
preferred. Commission proposition 
with suitable guarantees. An un 
usual opportunity. Address Box 
“*A.75,"” care Harpware Ace, New 


York. 


well ac- 





WANTED—Commission salesmen 
all or part time. Prefer manufac 
turers’ agents who are at present 
permanently established and selling 
other non-competing lines success- 
fully. We have two good lines and 
a very attractive proposition on both 
of them. Following territories open: 
Northern Illinois, Northern Indiana 
Ohio, part of Minnesota, part o 
Iowa, all of Missouri, all o ‘ol- 
orado, part of oe part of 
New York, all of New England. 
Write for catalogue and proposition, 
Give full particulars about yourself 
in first letter. Swedish Separator 
Company, 515 South Fifth Avenue, 
Chicago, Illinois. 


EXPERIENCED CLERK on fig- 
uring costs and selling prices for 
hardware jobber in New York City. 
No application considered unless 
complete facts are given in reply. 
Address Box A-81, care HarDWARE 
Ace, New York. 


WANTED 


Sales Representative 


between 25 and 35 years of age, to 
call on hardware trade—jobbing and 
large retail. Salary $123 per month 
and expenses. In writing state ex- 
perience, line handled and territory 
covered. Address Box A-84, care 
Harpware Ace, New York. 











SALESMAN WANTED to carry 
side line of well known brand trow- 
els in New England. State line now 
carried. Address Box A-86, care 
Harpware Acz, New York. 





SALESMAN OF EXPERIENCE 
and ability wants position with man- 
ufacturer. Eleven years’ experience 
in the Middle and Southwest calling 
on wholesale and retail trade. Best 
of references; age 38, and well ac- 
quainted Address “B. care 
Harpware Ace, New York. 


ATTENTION TO RETAILERS 


A hustler and wide awake hard- 
ware man, age 27, acquainted with 
all sides of the hardware field, 
wants pontion as manager, with a 
retail hardware merchant. Am a 
shrewd buyer, a capable executive, 
an organizer and a producer. Will 
only consider an association that 
offers a career as well as a fair com- 
pensation. Address “P, A.,” care 
Harpware Ace, New York. 


IF YOU WANT A_ POSITION 
WHY DON’T YOU SAY SO TO 
THE THOUSANDS OF EXEC. 


|JUTIVES THROUGHOUT THE 


HARDWARE TRADE WHO 
READ THIS PAGE? 


man wants position in 
of New York; experi- 
hardware, tools, 
contractors’ 

Address 
Tarpware AGE, 


Hardware 
the vicinity 
enced in builders’ 
pipe, fittings, factor 
and painters’ sup shies. 
Box “A-69,” care 


New York. 





POSITION WANTED — Young 
man with seven years’ experience in 
the hardware business desires posi- 
tion as salesman where there is an 
opportunity for advancement. At 
present employed but desire a change 
of location. Am also experienced 
stenographer, bill ing and price clerk. 
Address “4-67,” care Harp- 


Box d ie 
ware Ace, New York. 


YOU HAVE OF COURSE THE 
NEWSPAPERS IN YOUR CITY 
THAT YOU CAN USE TO 
OBTAIN A _ POSITION; BUT 
IF YOU WANT TO GO AFTER 
T_ IN A NATIONAL_ WAY 
USE THIS SECTION—IT MAY 
COST YOU A “LOWER” IN A 
“PULLMAN,” BUT IT WILL 
PROBABLY GIVE 


WORTH-WHILE “BERTH.” 


EXPORT TO FRANCE 

Experienced business man (35) 
having traveled throughout Europe, 
speaking fluently several languages, 
acquainted perfectly with the French 
trade, hardware, automobile  sup- 
plies, wants change present position; 
particularly qualified for manag'ng 
export business. Address Sox 
“A-80,”" care Harpware Ace, New 
York. 


Young Man wants position in first- 
class hardware store; three and one- 
half years’ experience. Position of 
advancement only. Can begin im- 
mediately. Box 577, care HARDWARE 
Ace, Real Estate Trust Bldg., Phil- 


adelphia, Pa. 





Wanted—Position as manager or 
salesman in retail hardware store 
by experienced young man_capable 
of filling such a position. Can fur- 
nish best of references. Prefer Illi- 
nois, Iowa or Wisconsin. Address 
Box ‘“A-60," care Harpware Ace, 
New York. 





Hardware salesman invites corre- 
spondence with manufacturers wish- 
ing representation in Montana terri- 
tory. Will give competent and per- 
sonal representation for a few first 
class lines on a commission basis 
after May 1. Address Box “A-66,” 
care Harpware Ace, New York. 


Situations Wanted 


I have had over twenty years Drs 
varied experience dealing in hard- 
ware, mill supplies and machinery, 
and can fill almost any position in a 
competent way with any organiza- 
tion handling such goods anywhere 
in the United States. I am fjooking 
for a better paying position than the 
one I now have. Nothing less than 
$1,800 a year considered. Investi- 
gation invited. W. J. Nelson, City 
Point, Va. 





High- -grade hardware man with 15 
years experience wants position 
with good concern outside New York 
City. Specialist on mill supplies, 
transmission, tools, pipe and fittings. 
Good manager; strong personality; 
good character. Would consider 
traveling. Address Box A-83, care 
Harpware Ace, New York. 








Business Opportunities 





IF YOU ARE DESIROUS of 
buying, selling or exchanging a stock 
of hardware, we can be of great 
service to you on account of our 
intimate knowledge of these matters 
in every section of the United 
States. Address “R. W. S.,” care 
Harpware Ace, New York. 


PROSPEROUS STORE in up-to- 
date Middle West town of 1000, in 
heart of fine farming district; paved 
streets, electric lights, good schools, 
etc.; $10,000 stock of hardware, 
paint, stoves, furniture. Undertak- 
ing business combined. Did $35,000 
business last year. ust be cash 
deal. Address “B. F.,’’ care Harp- 
ware Ace, New York. 


FOR SALE—Stock 
and plumbing materials; located in 
Eastern New York; will sell or rent 
the building with dwelling. Only 
hardware store in town located in a 
large dairy section, nearest business 
of the kind is ten miles. Have been 
here fifteen years; poor health rea- 
son for change. An excellent o 
ee! to take up a well estab- 
ished usiness. Vill inventory 
$5,000. Address ‘‘C. L.,” care Harp- 
ware Ace, New York. 


of hardware 


FOR SALE—Old established hard- 
ware and house furnishing business 
with fixtures; would rent store; cen- 
trally located; owner retiring on ac- 
count of age. Address J. M. NOLT- 
ING, 735 E. MAIN ST., RICH- 
MOND, VA. 





FOR SALE—Long 
hardware business, located in the|‘ 
heart of the corn belt of Illinois. 
Stock and fudures will invoice about 
$13,000; $25,000 yearly business. 
Good clean stock. Vill give 10 per 
cent discount to cash buyer. This 
is a real bargain, and will not be on 
the market long. Reason for sell. 
ing, failing health. Address “E. D.,’ 
care Harpware Ace, New York. 


established 





Young man to take one- -half inter- 
est in an established and paying busi- 
ness, which has net assets of about 
$50, 600, in an inland city. Must 
have at least $15,000 cash to invest. 
Notes accepted for the balance. 
Only young man of tg eners 
and ability and knowledge of h 
ware need apply. Highest colar: 
ences required. $3,000 salary and 
half prefits to right man. Address 
Box “A-58,” care Harpware Ace, 
New York. 





Business ss Opportunities 


ee 


For Sale—Stock of hardware, 
paints, oils, tin shop, etc., will in 
voice $8, 500. Established 20 yeara, 
Good town, good schools, ‘ood 
churches. Central Illinois cove ae 
Three railroads. Annual sales $30,- 
000 to $40,000. Reason for sellin 
want to retire. No trade concidesalt 
This real bargain will not be on the 
market long. Address Box “A-76," 
care Harpware Ace, New York, 


“WE GOT THE MAN WE 
WANTED." IT’S THE SAME 
OLD_ BUT NEVERTHELESS 
GRATIFYING STORY THAT is 
Wate Ss US WEEK 


CHEAPEST per noo TO GET 
COMPETENT MEN 


We would like to get in touch 
with an experienced hardware man 
who could invest from three to five 
thousand dollars in a well established 
and paying hardware business. Good 
opportunity for the right man. Ad- 
dress Box “A-71,” care Harxpwane 
Ace, New York. 





Wanted—Party to buy half inter- 
est in a $10,000 stock of hardware 
and harness business in western 
North Dakota. No cigarette or booze 
victims will be considered. § lendid 
opening for right man. ‘laa 
Box “A-77,” care HarpWware i 
New York. 





ABOUT APRIL 1ST 
THE UNDERSIG NED: WILL 
OPEN A MANUFACTURERS’ 

CY OFFI CE, 
centrally located for the Missouri 
and Mississippi rivers’ jobbing trade, 
and will take on a few representa 
tive and first class items or lines 
which will be given thorough and 
competent personal representation on 
a commission basis. Correspondence 
solicited. FRED R. PECK, former- 
ly sales manager The Peck Hard- 
ware Mfg. Co., Berlin, Wis. 





MANUFACTURERS’ AGENT, 
headquarters Chicago 20 years’ ex- 
perience selling jobbers’ hardware 
and house furnishing goods, wishes to 
represent a large manufacturer, on 
commission basis, in Chicago, Mil- 
waukee, Minneapolis, St. Paul and 
St. Louis, or part of them. Address 
Box “A-65,” care Harpware AGg, 
New York. 


———a 





WANTED—Manufacturer’s agent 
to represent a large manufacturer of 
adjustable wrenches for automobiles 
and bicycles, Resident agents in the 
following cities particularly de sirable: 

‘hicago, San Francisco, Seattle, New 
Orleans, Atlanta, Toronto, Montreal. 
Address Box A-85, care Harpwark 
Ace, New York. 


FOR SALE 
First class hardware ( 
sisting of hardware, tinware, paints, 
oils, seeds and farm tools nven- 
tory about $15,500. Located in Mid- 
dle Western town 40,000 population. 
Desirable farming trade; $12,500 
cash only. Address P. 0. Box X, 
Station A, Waterloo, Iowa. 


stock, com- 


YOUR OPPORTUNITY 

As a sheet-metal manufacturer to 
supply the demand in all rural and 
farming communities for a time am 
trouble saving device for quit kly and 
easily filling bags and sac! heap 
and practical. For details address 
Joseph C, Martin, Waterbury, Vt. 
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For Sale—Long established hard 
ware. business, located at Spencer- 





ville, Ob Stock and fixtures will 
invoice about $12,000. Average 
yearly business $40,000; a 10 per 


ent discount will be given a cash 
buyer. Address J. R. Welch, As 
signee, Spencerville, Ohio, 





—_—_—— 


Lines wanted by manufacturers 


agent. Direct factory representative 
calling on department, hardware, 
racket stores, jobbers and 10c. trade, 
State of Michigan, headquarters in 
Detroit. State full particulars and 
catalogues in_ reply. Address Box 


A-82, care Harpware Ace, New 
York. 








A few additional lines wanted by 
live sales agency, established fifteen 
years, call on wholesale and retail 


trade New York City and vicinity 
Also export, can carry stock and 
finance account. Address Box A-87, 
care Harpware Ace, New York. 





THERE SEEMS TO BE AN 
UNUSUAL DEMAND FOR 
HIGH GRADE MEN RIGHT 
NOW—WHAT KIND OF AN 
OPPORTUNITY ARE YOU 

E 


Broaden 
Your Vision 


The days of sitting in 
the office continually 
and simply relying 
upon one’s self for 
merchandising ideas 
have gone—gone for- 


ever. 








The successful hard- 
ware man is the one 
who keeps his fingers 
on the pulse of the 


merchandising world. 


In all quarters of the 
country hardware men 
are doing this through 
the medium of Hard- 
ware Age. Its pages 
are constantly present- 
ing the news of what 
other men are doing, 
and suggesting live 
ideas for improvement. 


Acquire broadness of 
vision. Adopt the 
policy of studying 
Hardware Age and en- 
courage your workers 
to do likewise. You'll 
find a big jump in the 
eficiency of your or- 










KING 
“HANDY-CAP” 


FOR 
FORD RADIATORS 


ELIMINATES ALL 
CAP TROUBLES 
SLIGHT PRESSURE AT BOTTOM OF CATCH 
RELEASES CAP. 
NO BURNT FINGERS—NEVER LOST. 


INTERESTING PROPOSITION TO 
DEALERS. SAMPLES POSTPAID $1.25 


PALMYRA MANUFACTURING CO., INC. 
PALMYRA PENNSYLVANIA } 























Send for new catalogue Ne. 18 











WILMINGTON, OHIO 








Bettering Business by 
the Elbow Touch 


You may recall the story of the front line 
soldiers face to face with the enemy in the 
present war. The entire line had an instant 
of stage fright because everyone knew that 
the majority would soon be dead. Seeing 
their state of mind the Captain reached out 
his elbow and touched that of the soldier next 
to him. The soldier understood the act, 
reached out his elbow and touched his neigh- 
bor, and so they did all along that first line. 
The effect was instantaneous and the men 
plunged forward thrilled with the courage of 
the Captain's touch. 

In just this way business is bettered. One 
fellow with the nerve to reach out and do 
something touches elbows with the fearsome 
fellow next to him. Fear closes no contracts. 
How can the man who shrinks from advertis- 
ing expect that advertisement readers will 
credit him with courage and ability which he 
does not possess? 


Have you the nerve to reach out? Isn't 
the building of business by consistent adver- 
tising far more profitable than waiting for 
something to turn up? In meeting the buy- 
ing movement of 1917 where will your cour- 
age place you? 


Let us tell you how Hardware Age can 








ganization. 


help you. 








on 





Files 
That Sell 


And 
Satisfy 


There are 
three things 
which help to 
sell Delta Files. 
Those same 
things help them 
satisfy the user. 

First, there is 
quality. All 
Deltas are made 
of the best cru- 
cible steel. The 
teeth are cut so 
that all do their 
share of cutting. 

Second, there 
is the variety of 
the line. From 
it you can meet 
any file require- 
ment in your 
town. 


And third, 
there is the Delta 
Money - Back 
Guarantee. 

Use those 
three talking 
points on your 
customers. They 
bring results. 


The Delta 

File Works 

Philadelphia 
U. S. A. 
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Abbott Hdwe. Co... 

Acme Steel Goods Co 
Allith-Prouty Co 

American Elec. Co. 

American Ring Co 

American Screw Co. 
American Shearer Mfg. Co... 
American Sheet & Tin Plate Co.122 
American Steel & Wire Co. 120 
American Wire Fabrics Co... 
American Wringer Co. .......- 
Rae TREE, GOs kc ok diocese ena : 
Armstrong Cork Co 

Armstrong Mfg. Co........ 

Athol Mch. Co 

Atkins & Co., BB. ©... 


Barnett Co., G. 

Bartlett All Steel Scythe Co.... 3 
Berger Bros. Co 

Billings & Spencer Co.......... 
Bishop & Co., Geo. H.......... 37 
Bowen Mfg. Co 

Brokaw-Eden Mfg. Co.......... 32 
Brooks & Sons, M. S.....4.5... 121 
Brown & Sharpe Mfg. Co 

Buckeye Aluminum Co 

Buffalo Steel Co 


Capewell Horse Nail Co........ 
Carey Co., Philip 

eee I Gs on 0 000 stwvteken 42 
Champion Hdwe. Co 
Chapin-Stephens Co. ..........-- 12 
Chicago Flexible Shaft Co 

Clark Co., George P 

Clayton & Lambert Mfg. Co.... 
Cleveland Galv. Works 

Cleveland Stone Co 

Coes Wrench Co 

Columbian Rope Co............ 44 
Contents Page 

Converse Rubber Shoe Co 

Cook Co., H. 

Corbin Screw Corp 

Corning Glass Works 

Covert’s Saddlery Works 

Crow Devic Cos <csccssvcvsass 122 
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Darby & Sons Co., Ed 
Delta File Works 
Deming Co. . 

Des Moines Incubator Co 
Dietzgen Co., Eugene 





Disston & Sons, Henry 
Dixon Crucible Co., Joseph 


Eclipse Mfg. Co 


7\Elastic Tip Co 


Energy Elevator Co 
Ensign Bickford Co 


Enterprise Mfg. Co. 


5|Estes Mills 


Factory Sales Co 
Ferdinand & Co., L. 


Fernald Mfg. Co 


~ 


Galesburg Paper Press Factory. .117 
Gifford-Wood Co 

Gilbert & Bennett Mfg. Co...... 
Globe Stove & Range Co 

Goodrich Rubber Co., B. F 


Goodyear Tire & Rubber Co., 
26, 96, 97 


Grand Rapids Hdwe. Co 
Green Co., A. 

Greenfield Tap & Die Corp 
Griffin Mfg. Co 


Guernsey Earthenware Co 


H 


ey Se ee 30 
Hassall, Inc., John 

Hawthorne Mfg. Co............ 122 
Hayes Pump & Planter Co 

Heller & Co., 

Hill Clothes Dryer Co 

Hussey & Co., 


Imperial Bit & Snap Co 
Incandescent Lt. & Sup. Co 
Inland Steel Co 


Jacobs Bros. Co 
lemme & Co; C. Be 0. 6 eo cess 120 
Jennings Mfg. Co., Russell 
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Keuffel & Esser Co 
Kiel Mfg. Co 


, Klein & Sons, Mathias......... 115 





Laycock Brosnan Mfg. Co 

Lebanon Mch. Co...........--- 120 
Lee Broom & Duster Co 

Lindemann & Co., O 

| Ss See eee 31 
Ludlow Saylor Wire Co 33, 112 
Lafkin Rule Co 


McCaffrey File Co 

McKinney Mfg. Co 

Masons Tool Mfg. Co 

Merchant & Evans Co.......... 123 
Milwaukee Corrugating Co...... 36 
Moller & Schumann 

Morgan Spring Co..........e- 101 
Morrill, Chas. 

Morton, Thomas 

Mossberg Co., Frank 

Murphy & Sons, R.......+.+4+ 121 
Myers & Bro., F. B....ccccerses 29 


National Mfg. Co 

National Stamping & Elec. Wks.118 
Nelson, 

New Jersey Wire Cloth Co 

New York Wire Cloth Co 

Ney Mfg. Co 118, 122 
Niagara Falls Metal Stpg. Wks..107 
Nicholson File Co 

North Bros. Mfg. Co 


oO 


One Minute Mfg. Co 


Oneida Community, Ltd., 
19, 20, 21, 22 


OCuberas B Co., Co Bociccevedes 122 


Page-Storms Drop Forge Co....120 
Palmyra Mfg. Co 

Parker Co., Charles 

Parker Wire Goods Co 

Philadelphia Lawn Mower Co... 33 
Plymouth Cordage Co oe be 
Porter, H. K.......: vbevavesese 
Progressive Mfg. 
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Richards-Wilcox Co. .......-+++ 87 
Roberts Mfg. Co 

Robertson, Arthur R... 

Rock Island Mfg. Co 

Rothweiler & Co.. 

Rugg & Co., E. T 





Sacks Co., Louis 

Samson Cordage Works 

Sargent & Co 

Schatz Mfg. Co 
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Service Motor Supply Co... 
Shapleigh Hdwe. Co... 

Sherman Mfg. Co., H. 

Simonds Mfg. Co......... 

Smith & Egge Mfg. Co..........107 
Sommer Faucet Co., John 

Soss Mfg. Co 

Sparks-Withington Co. ... 

Stanley Rule & Level Co 

Stanley .Works 

Star Expansion Bolt Co........119 
Miarvett Co... Ga. S< oss0cc as cee 46 
Sterling Chemical Co...........121 
Stewart Iron Works Co........ 121 
Stewart-Skinner Co. ........... 101 
Stimpson Co., Edwin B 

Stuber & Kuck 

Sturges & Burn Mfg. Co 


T 


Taylor Instrument Co 

Thermoid Rubber Co 

Thomson Mfg. Co., Judson L...115 
Toledo Rack & Level Co 
Townsend Co., S. 

Trimont Mfg. Co 

Troy Carriage Sun Shade Co....121 
Tubular Rivet & Stud Co.......123 
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Union Hardware Co 


Union Tool Co 


Wall Mfg. Co., P 
Walworth Mfg. Co 
Warren Mfg. Co., J. D 
Wells Sons Co., F. E 
Whitaker-Glessner Co., 

Wheeling Corrugating Dept.-- 37 
Whitaker-Glessner Co. ..-+-+++* 43 
White Mop Wringer Co 
Wickwire Bros., Inc 
Williams & Co., J. H 
Winchester Repeating Arms Co.- 
Winsted Edge Tool Co... 

Wire Goods Co 
Wright Wire Co 





Apri! 26, 1917 HARDWARE AGE 





HERCULES 
SPARK PLUGS 
GUARANTEED 
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Note: HERCULES Spark Plugs are strict] : Sabet , 
Sending jobbers throughout the tee ae y a quality product, distributed exclusively by 


Write direct to your own jobber for descripti : . : ” 
¢ ptive matter and detaile f 
Sh oe cat danke d information as to special 
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SHAPLEIGH HARDWARE Co. 


ESTABLISHED 1843 


ST. LOUIS, U.S.A. 


/MADE-LIKEA WATCH” 
SELF-SHARPENING 

This feature does away with the annual expense of sharpening. This item alone 

will soon pay the original cost of the Mower. 

The Bed Knife has a raised edge about '% inch, is several points harder in tem- 

per than Reel Blades, thereby a process of sharpening takes place just as a Butcher 

sharpens his knife with a steel. 

A simple adjustment by means of a screw adjusts the Reel in the right position and a sharp 


bevel edge is thus constantly being obtained. 


Immediate shipments can be made on all styles of Lawn Mowers. SEND US YOUR ORDERS. 


Write us—See our salesman. 


“Dramonn Loce 1s QUALITY PLEDGE” 
ES ASANO OS PTT TA TS LT Ta | 














